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How do you rate on knowledge of 


your customers’ 
office equipment? 


Answer yes or no to the f ng stat nts and be honest 
1. Right now, could you make a rough list of the kinds of office machines used by your Yes No 
, Y “ J Of YY 
10 best customers? | 
. ° . . , t 
am Do you make it your business to find oul if an office has purchased a new plece 
of equipment? 
3. When you call on a prospect, do you inquire what kind of office machines they have and 
make a mental note to bring sample 8 of supplies for them the next time you come? 
If you answered ‘‘no”’ to any or all of the helpful you can be, the more orders you're 
questions above, maybe your ja of informa- going to get. Finding out exactly what type of 
tn tion is costing you sales. The more specifically office machines your customers use will help any | 
you can fill your customers’ needs, the more your sales. 
How kU ra uct ric out 
Webster Mult Dur C O ? 
Answer true or false ft 
ws MultiKopy means more copies from eacl typing, more copies from every sheet. 
2. Premium quality and exclusive features make Webster MultiKopy Durametric an 
economy in the long run. 
« a Webster's MultiKopy dD elric a ire neater, hette r-space d lott PO ae faste r typing. 
If you answered true to all three statements, about Webster Multikopy Durametric Carbon 
‘ p} 
you really know your product. If not, maybe Paper. You can’t be convincing to a customer 
you can improve your sales by knowing more if you aren’t sure of the facts. 
We Aste r M lf Kop / Durame iric has the edge over CO pe Prion. 
{ 
i] 


rreeagiee 


Sell the Hrafit Line 
sell "4 


a Webstel 


- CARBONS AND INKED RIBBONS 


r’’ courtesy carbon Copy 





F.S. Webstér Co., 13 Amherst Street, Cambridge 42, Mass. 
Webster Warehouses in New York « Chicago « Philadelphia « Pittsburgh « San Francisco 










PITTSBURGH ian great name im 


HASKELL ..a great name in” 
OF PITTSBURGH 


> 





BICENTENNIAL 
1758-1958 


“ 
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Haskell of Pittsburgh salutes 
the City of Pittsburgh on the occasion 
of its Bicentennial Celebration 


Haskell of Pittsburgh is proud to be identified with 
the City of Pittsburgh and its many fine industrial 
pioneers. Although pioneers of more recent vintage, 
Haskell of Pittsburgh is the nation’s first to pioneer 
budget steel office furniture! And, with its present 
program of expansion, Haskell is rapidly making 
etteeecesecceceseserscscscceserensneeseeenenens ; Pittsburgh as famous for steel office furniture as it is 


for iron, steel, coal, glass, aluminum and ketchup. 


Visit Haskel/l’s New Plant 
while in Pittsburgh for 
the Bicentennial Celebration 


Steel Desks 
Steel Tables 


HASKE Li Steel Files 


Steel Credenzas 
OF PITTSBURGH Steel Cabinets 


Steel Accessories 


231 HASKELL LANE, VERONA = P. 0. BOX 5273, PITTSBURGH 6, PA. 





OA-8 /59 3 










Give your profits a lift 


with this newLO5lO chair! 


; 


@ Today's sale has a fui 
deliver this de luxe COSCO 
secretarial chair. Truly a va 
mass ‘middle’ market wi 
and earn more! Dual 
seat. Foam-cushioned ba 
front and back. Smart 
styling for any office 
classic, modern, regional. P 
backing of the largest fu 


in COSCO history! 
HAMILTON COSCO, INC.- COLUMBUS, INDIANA 


All prices shown are for Nauga 
Other fabrics slightly 





_ - 





28-STA $67.95 28-T $52.95 27-LA $39.95 23-LD $19.95 lole}-l ele temo te comparable values 
6 Ya: ) be ($56.95)* ($43.95)* ($21.95)* in chairs, settees, sofas, tables 


*(Zone 2: Texas and 11 western states) 
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22 Display, Promote, Emphasize Business Gifts. Here's an entire section 
which deals with business gift selling. Dealers were sur- 
veyed to get their best tips for selling gifts from stock 
items or from special departments designed to build vol- 
ume. Special articles deal with the handling of layaway 
sales, 10 ideas for making your Christmas windows dif- 







A ciate Editor 





Carroll Cihlar 






Assistant Editor and Librarian 
Herta Breiter 










Aus Divectes - : ferent (augmented by our staff artist Leonard Schimek’'s 
Leonard Schimek drawings), and a page of suggested decorative acces- 

Service Bureau Manager sories which would make appreciated gifts. It's an edi- 
Richard G. Johnson torial package which can be read with profit. Front 

Market Analyst cover scene (inset) is from Gallup Map & Stationery 





Peter B. B. Andrews 





Co., Kansas City, Mo. 







oO 2 
33 Office Planning: One Source for Everything. The office planning section 
Published on the 23rd of each this month tells how a correlation of color, design and furniture was 
month preceding the month of achieved by the Kinney-Keese Office Supply, Inc., of Greénsbore, N.C. 





issue by The Office Appliance 
Co., 600 West Jackson Boulevard, 
Chicago 6, Ill. Cable address 
Applico, Chicago. Phone: DEar 







through use of the Alma Trend program 














born 2-3206 
. . 38 The Care and Handling of Customer Relations. John G. Reynolds stresses 
SUBSCRIPTION ATES : + ’ “ ‘2 
l year 2 years 3 years the need for good customer relations—close kinship with your old friends 
United States 4 00 5.00 7 .0¢ - . . 
$3 $ $ and new ones. He interprets the importance of amicable relationships 
Canada $3.50 $6.00 $8.50 
All Other with the community. 
( tries $6.00 $10.00 $14 F 
Single Copies: United States, 50c; 
Canada, 60c; all other countries 
75c. February Buyers Index Issue ‘ . : : ‘ 
(Parts 1 and II), $2.00 40 NOMDA Analyzes Dictating Machine Market. A staff report of the recent 
National Office Machine Dealers Association convention 
Orrice APPLIANCES is registered 





- the Unhal Gane Bees OF at which Alfred H. Foxcroft (pictured) was elected 
if ne 1ite< Ota < I 


fice, Washington, D. C 
©Copyright: Contents covered 
by Copyright, 1959, by the Office 
Appliance Co. Second-class post- 
age paid at Chicago, Ill. and at 
additional mailing office 





president Here's a resume of the panel discussions which 





dealt with the market for dictating and photocopying 





machines and featured exchange of dealer ideas. 























*The word “appliances” in the 
name OFFICE APPLIANCES is used Departments 
in its literal sense — systems, de- a eo 182 New Catslons 72 
vices, products of supply ae Want Ads 184-5 New Products 46 
which are applied to an office aes News Notes 
task or function to bring it to a Advertising Clink 132 Third District 155 
successful conclusion Appointments 136 Fourth District 156 
Dates To Remember 146 Fifth District 163 
| Deaths 175 Sixth District 164 
Changes of address (together with | Decorative Accessories 32 Eighth District 166 
OA label showing old address), Display Views v4 Tenth District 168 
and subscription orders or inquir- Editorial 20 Thirteenth District 171 
De; — “ Oaice” Applisoces, Guest Book 181 Fourteenth District 173 
; Ww. Sine mel ix ‘Cheme Here and There 16 OA's Press Time Bulletins 6 
>, IL. Receipt of changes by the Industry Meetings 104 Office Interiors 47 
10th of the month will assure Industry News 82 Random Notes 10 
correct addressing of next issue. Letters 14 Sales Stimulators 75 
Men on the Move 148 Patents 152 
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Late and Important 


THE WEST COAST NSOEA TRADE SHOW which had 


been under discussion for ssibl th 
spring of 1960 has t 
statement by Charles M. Mort NSOEA ¢ 


eral manager. Future pl 
further study 


WILLIAM I. THOMPSON ¥y oint president 





I ()xt 
fil s ( } nt 
f i th ( 
pany ad lirecto! 
Thomps vho ned Oxford 
s mat 
Sif W po o! 
he w [ i 
W. I. Thompson ‘ 
sales activities, 1 ling its ad 
vertising and sales promotion progt Before 101n 
ing Oxford, Thompson held sales 
agerial posts with Diebold, | 
THE WASHINGTON. D.C.. off of Yawman & Erb 
Manufacturing Co., Inc., h moved to new and 
larger quarters at 114 th St.. N.W. John 7 
Snively, local manager, s he w headquarters 
will also handle the new juired | i ag 


Sheppard loose leaf forms 


THE PARTNERSHIP which st pi to July 1 | 


tween Charles J. Martin and Jack M. Ott under the 

firm name of Toledo Busi Macl 

dissolved. Martin will conti te te the busi 

ness under the same nan th 

same address, 413 E. Bancroft St., 7 lo, Oh 

JOE D. GLASSCOCK of D G h 

sales WwW H. 
locke ( ( 





post as replacement of Evar 

erttcth wih, } . } ¢ He ; 

Joe D. Glasscock Griffiths , — 
ferred ti sales positio;r t the 


company factory at Wayland, N. \ 


IRVING X. BURG, director of s rcl lising and 
marketing for Apsco, Inc., has resigt 
sales management position with a Los Ang 
pany in another field. H 1 key s \ 
posts with the company sin 





LOUIS T. KOERNER. chairn 


( Cx died J S 
He had been as ted with Jas} 
Ch ( we it Was org 
he was named president and ral 
hairman otf the board 1954. He was o1 
of th reanizers of the Ja Seating ¢ ind th 
asper La yucr Co Acknowled ito! 
businessman and civi ler, Mr. Ko 
rsonal satisfactior in | when h 
was made a life member ot the Rice Foundation So 
This socicty Ss purpos to immortalize th 
haracter and achievements of great men who have 
building th« prestige of our ntry, as 
inspiration and in nti < present and future 


ra ms 


ANTHONY TONY) J. PETERS I d t 
the xecutive staff of Utility Wholesale Stationers 
Chicago. In his new role as general merchandising 
manager, Peters will be respor for th ting 

tions of the company’s merchandise and prod 
division. With more than 30 years experience i 


the stationery industry, he most recently was vic 
pr sident in charge ot merchar sing for Associat 
Stationers Supply Co., Chicags 


PWO NEW SALES REPRESENTATIVES hay 


pointed by the Johnson Chair Co.. of Chicago. II] 


Georg Pieretti will cover Tenness¢ North 


south Carolina, Georgia, Alabama. Mississ 





George Pieretti Bill Brower 
Florida <¢ full-time basis. This territory 
handled for the company by agents in the past. B 


Brower ot Syracuse N.Y is NOW é pa 
resentative in Pennsylvania. | ite New \Y 
the New England states 


OTIS C. STEELI 5, for many years a repres 
the pet division of the Jos h Dix ( 
C im the ntral part ot the | ted States 1eda 
his home in Cedar Rapids lowa, June 18. He had 
retired ft active traveling 


WILLIAM A. KAMKE. 75. died Ju Tol Ohi 
He was the owner of the Kamke Business Machines 
C ¢ l LS Madison Ave . 'Oe 5 ars Bor [ | |. 


nor Oni ne lived In Tol dc ror )U vears 
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Me OA Press-Time Bulletins 


SMITH-CORONA 


ssra | rson | 


MARCHANT] INC., has elected 
Mead to be its executive vice-president 
1 Gordon H. Smith its senior vice-president Mead 

ho has been with the company since 1952 when 
Kleinschmidt 


Laboratories merged with Smith 


Corona, will be responsible for all line and staff op 
th rations. Since joining the company, Mead has been 


resident in charge of operations. Smith, a mem 
of the executive committee, a director and secre 
of the company since 1951, has played a major 
in the Smith-Corona expansion and diversifica 
programs. He will continue to be responsible for 
rporate planning, overseas Operations, public rela 


as tions, personnel and legal administration 


FRANK R. CURTISS was elected at a recent board meet 
ing of Neva-Clog Products, Inc., 
to becom director as well as 
vice-president. A member of the 
Bridgeport 


than 30 years, Curtiss has a wide 


Conn., firm tor more 


ac quaintance among d ea l ers 
throughout the country. His at 
tendance at NSOEA regionals 


has brought him into close con 





tact with the men who merchan 


Frank R. Curtiss 


dise his company's products 


| THE NEW YORK OFFICE of the Parker Pen Co. has 
moved, these facilities being combined with the 
ompany'’s export office located at 45 Rockefeller 

Plaza. Parker service facilities will remain at 33 W 


th ost 


THE STOCK FORMS COMPANY, division of the Moor« 

Business Forms, Inc., national distributor of the Redi- 
form line through resale out! 
Will Winnes Co., Cincinnat: 


Stationers Supply Co.. as a 


ts. has appointed the 
branch of the Associ 
Rediform wholesaler 


FRIDEN, ING 


s, making its mailroon 


has acquired tw mail equipment com 
equipment division as 
g and as important as other major divisions of 
ing and adding s and systems equip 
The new companies ar International Postal 
Supply Co.. maker of cancelling machines, and the 


Cummington Corp., produ i collator 


AIRLINE STATIONERY CO., 510 Lexington Ave., New 
\ rk City 


s 3 


ld only three years, has a quired its third store 


which has been in the commercial station 


st recently, the firm assumed control of the Gram- 
Stationery Co. at 284 Madison Ave. The latest 
chain which extends across the New York mid- 
wn area. the Gramercy was established in 1924 


Airline s other store 1s at 60 | i2nd St 


j OA-—8 /59 








THE IVAN ALLEN CO. of Atlanta. Ga.. has appointed 
two members from its ranks to the position of man- 
ager. Tom Bolton has been named manager of the 





Tom Bolton 


Robert Estes 


firm's Augusta, Ga., store, in which capacity he will 
supervise the sales of office supplies and machines, 
business printing and technical supplies. Robert Estes 
has been appointed to the company's Quick Copy de- 
partment. He has been in Ivan Allen's printing de- 
partment since 1952 


THE SALE OF THE NEBRASKA SALESBOOK CO. 
has been announced by Marvin B. Levy, president of 
the Lincoln, Neb., firm. The 77-year-old firm has 
been purchased by Jerrold Wexler of Chicago and 
Dudley C. Ruttenberg of Ft. Wayne, Ind. Wexler is 
the new president and chairman of the board and 
Ruttenberg, secretary-treasurer. The executive vice- 
president and general manager is Harold R. Salisbury 
and Alan R. Marks, vice-president. Levy will remain 
with the company in an advisory capacity. 


MEMBERS of the Fountain Pen & Mechanical Pencil 
Manufacturers’ Association, Inc., recently voted to 
rescind the scheduled name change to “Pen & Pencil 
Manufacturers Association.’ A formal protest from 

the Lead Pencil Manufacturers Association, a group 

which felt that considerable confusion would result 
from such a change, lead to the deferment of the 


name change until further developm« nts take place. 


DONALD R. CAMERON has been named sales manager 
of the Southwestern division of 
Binney & Smith, Inc. With of- 
fices located at 86-90 Forsyth 
St., Atlanta 3, Ga., he will be in 
charge of sales throughout Ala- 
bama, Delaware, North and 
South Carolina, Tennessee, Vir- 
ginia, West Virginia and the 
District of Columbia. Cameron, 
who has been with the company 
for 27 years, replaces Robert T. 
Gemmell whose partial retirement was announced on 
May 31. Prior to joining the sales department, Cam- 
eron was in the company’s research, development and 
quality control department 





D. R. Cameron 





To help you make record | 


big ads in LIFE and | 


will feature 10 reasons | 
Should buy a Merriam . 

















BACK-TO-SCHOOL is the time for volume sales of 


America’s top-selling dictionary 
And to help you sell it BIG...to help you make 


ord-breaking profits...ads in LIFE and 


- re 
g 4 I 

TOW s READER'S DIGEST will feature ten specific and 
th, # 


ops important reasons why parents and students should 
Webster's 
This same powerful message will also be featured 
r toad 
in ° YORKER, SATURDAY 


n TIME, NEWSWEEK, NEW 


¥ , 
Collegiate REVIEW, HARPER'S, ATLANTIC. 


Dictionary Biggest dictionary back-to-school 
| promotion ever! 


buy Merriam-Webster’s New Collegiate Dictionary 


from you... now. 


Never before has such an enormous audience 
ENTIRELY NEW been given such compelling reasons to buy a par- 


he ticular dictionary to meet school and college 
requirements 
Never before has Merriam-Webster put such 


spectacular back-to-school advertising behind the 


q nr onranr Sef ON SACK COVER WHY MERRIAM-WEPSTER 1 8F5T. 





New Collegiate — and you! 


OA-—8 /59 





1 back-to-school sales 


' READER'S DIGEST 


> why every student 
ebster Dictionary ! 


3 things you can do to make record sales 


1 Check your inve 


... because a campaign like this can produce fabulous sales increases for you. 





ntory. Order more Merriam-Webster stock than you had last year 


? Build eye-catching tie-in displays of the New Collegiate in its fire-engine-red jacket 
(with the striking white bull’s-eye facing front, of course). 
3 To get all your salespeople “into the act,” mail the coupon below. We will supply 
them with a hand-size selling aid listing the 10 points featured in LIFE and 
/ READER'S DIGEST. 


G. & C. MERRIAM COMPANY 
SPRINGFIELD 2, MASS. 


Gentiemen: | wart every one of my salespeople to read and use the 10-point digest of 
Merriam-Webster advantages appearing LIFE, READER'S DIGEST. Please 
send me [( ) hand-size selling aids, listing the 10 advantages found only in 


his Merriam-Webster. 


FREE! 


... to help your 
salespeople take 
part in this spec- 
tacular promotion 


Name 


Store ‘ ‘ , pertnninniniiasemeetinmld 


Street ; ‘ — 


City . Zone State 


eee eS eee 


sae SB SB SB SSS eee aeaaananeaanaanaaaaea al 
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Random Notes 


In a recent sales | | Vv. Ch 
manager, Southworth ( ked tl juestior 
“Why use cotton fiber | Eft t y answer 
his own query in a few shor ragraphs. Mr. Chet 
puts the essence of his nt te sent 
“Tf our customers ur th O 
drawing up documents on high wood tent papers 
sales of better grad Ss Ww 1 double nt It 
the profitable duty of every lesman who off 
per to a customer to mak ure that isto! ris g 
ting the right paper for | rpose. | ‘tigate th 
need and sell th paper that ts that 1 is the 
sage advice of Mr. Chet 

£ 
Charles E. Grandey, Director, Bu: f Consulta 


tion, Federal Trade Commission 


formative article titled FTC and Guides Agains 
Deceptive Pricing.”” In su ry, Mr. Grandey says 
The Federal Trade Ci $10n 18 trying to pre 
tect you, the honest businessma iwainst untair ad 
vertising and desceptive pricing practices. To be abl 
to do so more effectively, FTC 1 ntly | ublished its 
new ‘Guides Against Deceptive Pricing.’ These nit 
Guides attempt to (a) put down the legal boundaries 


of pricing representations, and (b) put the spotlight 


on certain advertising prot ms. Specifically imong 


the points the Guides touch re the followit sa\ 
ings Claims, Special Sale |} 5, Two-for-One Sales 


Next Month 


Ink writing instruments heir profital 

sale and promotion by d rs—pt le the them 
for the September issue. § se histori 

are used for ‘meat and tment of 


Office Appliances August 


Publishes 4. Gilbert 
Assistant Publishes ( W. Gilbert 
Treasures I M. D 
Circulation Director Stanley R 
issistant Circulation M H D Met 


Production Manager | t Sk 
OFFICE APPLIANCES w f ( H. } 
terson and developed thi 
ESTABLISHED 1904: § g A 
can Stationer, New York 

trade journal servin 
Trade Journal & Office Syst New Y . i: J 


Office, Franklinville, N. Of Apr 
Journal, Chicago, 19 I I r 4 
Chicago. 1908: Office O 
inal National Station N 


Factory and ‘Wholesal Ads nd fictit 


Co} } I } Gsuides al! lValla from tl Du 
tation, Federal Trade Commissi 
nd Pennsylvania Av N.W., Washinegtor . ex 


should have some ot 


@ 
followin ublication of the litorial The A 
hit ( titor or Customer n our May issue 
Fred DeBl nanutacturers’ representatis ead 
juartered New York City, forwarded a news| 
lipping carrying a story about Judge Frank J. K 
held ruling that architects can't g ontracts fro! 
public ag s if they are to supervise the work. O1 
the margin of th clipping, Mr. DeBlon noted, ‘R 


garding cent editorial, perhaps this may | 
ind all of us He was 


possibility that this ruling might establish a legal 


nterest to you pointing to th 


precedent that would prevent architects who specify 


the desi ture from als 


gn and style ot office furt 
ing as purveyors of that merchandise. It is an inter 


no 7. ; 
Lik’ S} (Ula 


worthy of kee ping in mind 


Sy /, 5.2 





Edit D 
mportant pal ~~ office supplies l idditio Cf 
will giv preview of the NSOEA con 
ooths by numbers and detail the pro 


ADVERTISING REPRESENTATIVES: New York ¢ 
Ww NE I nd Monty ¢ ‘ | 
St.. N \ k 17, N.Y. Phone M y Hil 


Chicago: |} Si Vi { 
McD Jack 1 BI ( ] | 
DI 
Los Angeles: | t E. Ahrensdort k O . 

I ELA ( ( , 

\ ( P D k 
[he Se e Bure () \ 

neg 
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new from top to bottom! 





CHANNEL STEEL 
OVERLAP TOP 







LIBERTY. 
400 


STORAGE FILE 







SIMPLE 
SPRING LOCK 
CLOSURE 











AUTOMATIC 
LOCKING BOTTOM 











CLEAN and CLEAR 
INDEX AREA STURDY 
CONVENIENT 


PULL HANDLE 








The storing and housing of inactive office records The NEW ‘400’ File exceeds the quality, effi- 


is made easier, more convenient, with the new 
Liberty ‘400’. 


End-Product of a 2-Year Development Pro- 
gram, the NEW ‘400’ File brilliantly solves the 
objectives of quick, easy Positive Locking... 


ciency and advantages of any other corrugated 
box-type file on the market on every poifit of 
comparison . . . while retaining famous Liberty 
Economy and Efficiency. Made of economical 
high-test corrugated fibreboard to withstand 
hard usage. 


Flat Top Closing . . . of One-Piece Construc- Get all the facts and you'll agree that the NEW 
tion ...and of handsome Front Office ‘400° File is the most modern answer to the 
Appearance. problem of housing inactive records! 


Mr. Dealer: Get the facts on all Bankers Box 
Products. Our complete catalog, price list, dis- 
count plans, sales promotion ideas, are yours 
for the asking. Send for kit today. 
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specializing in 
BANKERS BOX COMPANY reverd storage 
2607 North 25th Avenue ¢ Franklin Park, Illinois equipment 
Gladstone 5-7700 . (Suburb of Chicago) since 1918 

















MR. STATIONERY DEALER 


Stav in the shade this summer 





and let Apsco’s 
FREE HOT-WEATHER HUSTLERS 


bring you in big profits! 


THESE PROVEN SELL-BY-MAIL PLANS ARE MOVING GOODS OFF 
STATIONERY COUNTERS ALL OVER THE COUNTRY. 


IS Boa, 

dig: 

ay . 
2 


12 
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THESE FREE MAIL 


\ 


ERS BRING YOU 


EXTRA BONUS PROFITS! 


The cards are imprinted with your name, 
your address, your deal! No cost to you! 





Stationery dealers all over the coun- 
try are saying, “Let’s have more, 
more Apsco mailers!" Many dealers 
have reordered two or three times. 


IT’S ALL FREE— 
SO DON'T MISS OUT! 


Apsco pays for the cards, for the im- 
printing of your name and deal, and 
for shipping. The cards get a free 
ride when you send them with your 
invoices, and your customers pay the 
postage back to you. 


THE CARDS DO ALL THE 
SELLING FOR YOU 


It's amazingly simple how these 
mailers work. You merely slip them 





30-DAY LIMITED oF 
FER! 
WE WILL GIVE You THIs 
e@ offic 





© stapler 





a Ee 


in your envelopes when you send out 
your invoices. Then, just as inevit- 
ably as night following day, 2, 5, per- 
haps as many as 6 or 8% of them 
come back to you by return mail— 
all filled out, asking you to send the 
merchandise ! 


APSCO HELPS EVERY 
DEALER MOVE 
HIS INVENTORY 


With these mailer cards and other 
promotions, Apsco gives you a 
proven sales arsenal. How can you 
lose? Try one of the mailers now! 
Try all three!! If you've used ‘em 
before, use ‘em again!!! Put these 
hustlers to work for you and take 
life a little easier this summer. 











WHEN YOu guy 
YOUR REGUL aR 
SUPPLy fe} 3 


APSCO STAPLES 


ducement to purchase their. reg- 
ular supply of pencils all at one 
time. One dealer mailed 3000 of 
the free envelope stuffers and 
sold 300 gross of pencils. 


All AT els T3 TIME: 


Feature the 


‘FF 
THE ONLY 
FULL LINE 


“APSCO'S ASK-FOR-THE- 
EXTRA-ORDER CARDS 
GAVE US EXTRA PROFITS!” 


Apsco’s pencil sharpenc 


n card netted us $1 





wouldn't have had othe 
{RTHUR KING, Ward 
s, Boston 


We received 25 cards bach 
rders totaling over 106 
xencils during the first seven d 


Il. KRILOFF, Kriloffice 


~may Oo 





PENCIL SHARPENERS 


Sun? ule, Ca 








SONGS’ 


APSCO PRODUCTS, INC. 


APSCO-—still the quality name in the stationery field 


Y eople at Aj 
what's good for the statio 

I'm going to run the first two car¢ 

ain . ) pite 
again’ JIM JAMERSON, Ca Los Angeles, Calif. * Rockford, 
Office Supply Co., Denver, ¢ 

Your ask-for-the-extra 

are great! Just keep mn 

I wish other manufacturers w 

lo it" DON HILLHOUSE, H 


large order of staples. One sta- 
tionery dealer quickly unloaded 
a batch of “off-breed™ staples 
that he had had gathering dust 
on his shelves for over a year 


= mC es hx NE ES 
FREE FREE REPLACEMENT 
PENCIL SHARPENER STAPLER CUTTERHEAD 
PROMOTION PROMOTION PROMOTION 
Sell pencils in big volume! Offer Your customers get a valuable This card tells your custom- 
your customers this special in- premium and you sell them a ers how they can get “like new” 


pencil sharpeners at a terrific 
savings. You make greater profit 
on replacement cutterhead as- 
sembly than on original pencil 
sharpener sale! 


line—made by America’s oldest and largest 
manufacturer of quality pencil sharpeners. 


Apsco's vigorous merchandising program is a tremendous success 


only because the products are top-notch. 


Only the Apsco pencil sharpener, for instance, has a machine- 
finish cutterhead assembly. The gears are precision made from 
Zamak #5, the high tensile-strength zinc alloy. The cutterhead 
shaft is oil-impregnated steel, nickel plated for longer life. 


The frame, the receptacle, the handle, and other parts echo this 
same Apsco quality of design, workmanship and materials. 


STAPLERS 


itt, « Toronto, Canada 





APSCO PRODUCTS, IN« 





P.O. Box 840 (mailing address) 

Beverly Hills, Calif 

How can I lose? Send me more details on 
PLAN #2, Free Pencil Sharpener Promotion 
PLAN #3, Free Stapler Promotion 


PLAN #4, Replacement Cutterhead Promotion 








we en = Enclosed is one of your cards I used previously (with 
ve ha desired revisions for my next run) 
sales You o 
the-extra-order cards WOOD Name 
ROW STON! Ver ( 
( mpan 
Stationery Dept I,K. ¢ ( 
Portland, Oregor Addre 
a City & Zone State 
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YOU'RE IN LINE 





WITH 


i 


THE QUALITY LINE OF 
BUSINESS FORM 


pee a 
Y 4 
§ 








And here are three big reasons why: 


= ENNIS is your most complete source of 


business forms in the nation, producing 
every needed form from the latest Snap- 
A-Part, Register or Continuous forms to 


the full range of everyday forms. 


2 ENNIS has this vast supply on tap for 


you, ready for fast delivery when and as 
you need it. You can go after the big vol- 
ume jobs at competitive prices.. sell any 
job more profitably. 


E} ENNIS is your supplier..not your com- 


petitor! 


Grow with the growing ENNIS line .. write today for 
catalog and complete information 


r ty ANNIVERSARY 1909 + 1959 





TAG & SALESBOOK COMPANY 


Western Factory Home Office and Factory Eastern Factory 
Paso Robles, Calif. Ennis, Texas Chatham, Va. 
Warehouses — Birmingham, Houston, St. Lovis 
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Letters 





Readers are invited to express themselves brief- 
ly on any subject related to the office equip- 
ment and 'y industry. Address: Letiers 
Editor, OFFICE APPLIANCES, 600 W’. Jack- 
son Blod., Chicago 6, lll. 


Architects and Dealers 


Dear Editor: 
We compliment you on the excellence of your 
editorial “The Architect—Competitor or Custom- 


-* et?” which appeared in the May issue. 


We believe that this feature can assist us in our 
business. ; 
GEORGE GOLD 


Harris Office Equipment, Inc., 
Hartford, Conn, 


More on Ailing Dealer Meetings 
Dear Editor: 

Concerning the editorial involving dealer meet- 
ings, I take this opportunity to express my opin- 
ions. 

Frankly, the days of attending these meetings 
for the purpose of a “lark” are over. We dealers 
want something — but we want something that 
will be more than these inspirational rah-rah-how- 
I-never-missed-a-sale stuff. 

I attended the NSOEA seminar at Hershey, Pa., 
recently and we were in full conference from 8:30 
in the morning till 5:10 in the evening — no 
wives -— no outside distractions. There wasn’t one 


~ of us who didn’t feel that it was a worth while 


week and I believe we could have spent another 
week just rehashing what we had learned the first 
week 


If the people who present these programs 
would get at the gist of a situation and present it 
in terms of our actual industry, the dealers would 


then feel that they had to attend — that they 
couldn't afford to miss it. There is a definite lack 


of manufacturer communications to the dealers, 
and vice versa. There seems to be a feeling of mu- 
tual distrust instead of a realization that we are 


“part of an island” and that the bells toll for them 


as well as for us. 

To sum up, I feel that a more intelligent anal- 
ysis of what is necessary and a better presentation 
on the part of the people responsible for the pro- 
grams, would result in a better dealer attendance 


ne at the meetings and excite much more interest. 


Jutius RorH 
Vice-president, 


Barney's of Hartford, Inc., 


= Hartford, Conn. 
~ Dear Editor: 


Your editorial regarding social conventions is a 
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mighty sound one. True, we have ui 
sizeable ai figur t 
to find in too 


emphasized far me SOE Se than the bu : 


Somewhere ‘ao 

location that . to aaa e 
not deny their attendance at 
gives a sparkle to any tual 
business aspects - <i 
and, unf 


cases¢where th the 


| pfhurming of rags own, 
It is my opinion that: jes many 4 
convention can be a combined m 
more districts — perh 
and then loading it with , 
of professional caliber. ¥ 
Such a eee pr ne 


00 ee eee him is gi 
tunity to asi 0 Siiee mocaion Fee 


hear some stimulating talks and 


friends in the oe 
WALT 
Otto Ulbrich ey Inc, 
Buffalo, N. Y. 
Dear Editor: 
Upon our return froen Miami I 


up” on my reading and ran across 
I should say editorial, in the April 
ing conventions and other associa 

May I extend my heartiest cor 
you and OFFICE APPLIANCES for | 
statements on this subject. 

You may or may not know that this ha: 
something for which I have waged quite 
with NSOEA. Recently, I relaxed 
to feel as if I were the only one 

When I was governor and and all 
Blackstone for a | 
committee, I tried to get Dis 
solidate their efforts and have 
but was unsuccessful . . . 
matter just ag bo 
selfish concern at the 
take another year to put into effect. 

Many small si *rso 
me that pe cannot a 
for either the regionals or the 


tions. 


Commercial Stationer, 
Kankakee, HL 
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TAKE A LOOK AT 








ONGHORN 


CARBONS and RIBBONS 


They give the look your customers 
want..sharp, clean, crisp. They 
give the kind of performance that 
brings repeat sales. 





e 


WATCH PROFITS LOOK UP 


When you stock our complete line of 
sales-leading carbons and ribbons for 
the office. Write 
today for illus- 
trated catalog. 






AMERICAN CARBON PAPER MFG. CO. 


Western Factory Home Office and Factory Eastern Factory 
Paso Robles, Calif. Ennis, Texas Chathom, Vo. 


Bronch Offices ond Weorehovses ot Houston, Dollas, Wece, Birminghom, Monroe, Le., 
los Angeles, Denver, St. Lovis, Senferd, Fie., 
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Here and There 





Dan MacDougall Pushes 
Golf for Youngsters 


“About this time every year, Dan 
MacDougall (Stationers Loose Leaf 
Co.) becomes a man in perpetual mo 
tion’, notes a sports writer for the 
Kansas City ( Mo.) Star. 

“The object of his untiring activity 
is the junior golf program, which 
represents probably the greatest single 
constructive phase of the Kansas City 
Golf Association. 

“There was a time when 
‘new blood’ came from the caddie 
ranks. But now, with the advent of 
the electric and two-wheel carts, cad- 
dies are becoming a scarce commodity 
As an offshoot, golf is losing an im 


golf's 


portant source of new talent 

“Last year the organization in 
cluded 199 boys. This year, Ma 
Dougall expects a similar turnout 
The purpose isn’t to teach the tech 
niques of golf (that’s done on the 
local club level), but to instruct the 
young golfer in course  etiquett 
sportsmanship and competitive play 


Karasik Elected to 
Young Presidents 
Organization 


Richard S. Ka 
rasik. 28-year-old 
president of the 
Jaclin Stationery 
Corp., New Yor! 
City, has been 
elected a member 
of the Young 


Presidents Or 





Richard Karasik 


ganization A 
member of the New York Bar and 
president of Frank A. Weeks Manu 
facturing Corp., he is also president of 
the Stationers 12:30 Club 


Cc. B. Horr Honored 


Cortland B. Horr, sales manager 
of the Associated Stationers Supply 
Co., Chicago, was recently honored 
at the 25th anniversary celebrati 
of the Chicago Executives Ass 
ation, when the group paid tribute 
to its presidents, past and present 
Horr is the current president 
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Jetting to Europe... 








Mr. and Mrs. Louis M. Brown are pi 
red at New York International Air 
aboard a Pan 


jet clipper. Mr. Brown 


as they depart 


A erican 107 
yresident of Eberhard Faber Pencil Co 
30-day business 


they wert on 


to Germany 


James Harding 
Visits in Europe 
James M. Hard 


ing, president of 
the Milo Hard 
ing Co., has re 
cently returned 
from a four 
week Crip co 


Europe where 





M. Harding he attended the 
Hannover Fait 
in West Germany 

He also visited Geha-Werke in 
Hannover where the Tempo-Geha 
paste ink stencil duplicators are man 


ufactured 


Harold Brosk New 
Beth Hillel President 


Harold Lucky Brosk, 
Brosk Office Supply, Kenosha, Wis., 
is the new president of Beth Hillel 
Temple in Kenosha 


three years 


owner ol 


His term is for 


Peggy Baker Named 
Ad Club Officer 


Peggy Baker, advertising and sales 
promotion manager of Ivan Allen Ci 
Atlanta, Ga., has been elected first 
president of the Atlanta Adver 
tising Club 


Gus Fischer in the 
Business for 60 Years 


Gus Fischer, president and owner of 
the Gustave Fischer Co. in Hartford, 
Conn., has completed his 60th year in 
the office supply field 

A happy man with his friends, busi- 
ness and community, Fischer recalled 
A New York man once 


promised to make me a millionaire if 


recently, 


I joined him in business. That man 


left $14 million when he died. But I 


never regretted my decision to remain 
in Hartford 

Gus, as he likes to be called by his 
many friends, was an industrious and 
newspaper boy in_ his 
1899, he bought a 


enterprising 
youth. In March, 
newspaper and magazine business on 
Main St. Soon afterwards he added 
stationery and goods and 


46 Asylum St 


sporting 


moved to 2 








Gus Fischer 


In 1916 Gus opened an office furni 
ture department on Ann St. A year 
later he moved this business and his 
wholesale stationery and school sup- 


plies departments into a_ five-story 


> 


building at 237 Asylum St 


Gus took two younger men into 
partnership with him in 1945. Wil- 
liam S. Blech, with him for 20 years, 
became vice-president and Harold 
Stahl, treasurer 

Identified with many community, 
trade, financial and fraternal organi- 
zations and still very active in civic af- 
fairs and business today, Gus, with a 
sense of pride and love in his city, says 
“Hartford was good to me, so I tried 


to serve Hartford 
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» SALES APPEAL 
~ PROFIT UNIT : 


“GIFT PACKAGE 
with Set of 4! 9 


DESIGN CONCEPT combines a time- & 
1-5) (To BTol Otel (-mot- 11M =1-1-lelale Me) 700-1 morelal-) cae lo tlela 
with an original styling that adds distinction to 
EM ivi galhdvle-a a lelelel-1e Male) aale e]ae)(-tene-M-Jale)-t-Migelan 
caster wheel. 


GIFT AND DISPLAY PACKAGING 
Tole Li-t-tanliale Mm a-1e me Lale Mi alole Mme) (-lol @um-TUicelait-ldler-lin’ 
raises Casters to elevated position for display 
as illustrated below. 


(og 0) | 4 a O) eee |b etolm relelematiaaiiatia: 
jcUleleii-}manl-3¢-I Mill aalidela-ke) mer-t-) a el-1-1--#6-t-B1-1 (tence te| 


FINISHES—Bright Nickel and Bright 
Brass—ideal for replacement or new furniture 


NOELTING 


Faultless 


Faultless Royal-Roll Casters are an a// new design 
concept—a combination of Double Ball Bearing 
Swivel construction and smartly styled appearance 
with a unique non-marking, stain resistant spher- 
ical wheel that has the same diameter as the 
conventional type. Smart and original styling 
adds a distinctive accent to any furniture— 
Faultless construction assures years of depend- 

able service. These casters are especially 
designed for use with Office Furniture and 

Chairs, Coffee Tables, Lounge Chairs, etc. 


Faultless Caster Corp. 


Evansville 7, indiane 


Please send Free Bulletin No. 5159 illustrating and 
MAIL describing New Royal Roll Caster, including Retail Prices. 


; COUPON 
Deluxe Royal-Roll | TODAY ! 


Display and Gift Package | i Se 
can be used on Counters—in 
Windows—Catches Attention | City = Stote 


Nome__ — 
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IFE’S journey was ended suddenly and much too soon for George 

C. Wheeler, vice-president and eastern manager of OFFICE APPLI 

ANCES, on Monday afternoon, June 29, 1959, following a heart attack 
it his home in Scarsdale, N. Y 


Widely known in the offic equipment and supply industry, Mr 
Wheeler had been a member of the staff of OrFIcCE APPLIANCES for 42 
years. He was born in Chicago on December 9, 1901, and began his business 
career in 1917 as a part-time employee of OFFICE APPLIANCES while finish 
ing his schooling. During the first few years he spent some time in prac 
tically every department, acquiring a useful background for the work of the 
information service department which was placed under his management in 
February, 1922. For several years he served also as ‘‘layout’’ man in the 
idvertising copy department and added to his experience through fi ld work 


in the advertising sales department 


In 1929 Mr. Wheeler was appointed assistant eastern manager. Eleven 
years later he succeeded Charles H Everly as eastern manager, a post he 


tilled with fine skill until his untimely death 


During his long connection with the office equipment and supply 
industry, Mr. Wheeler acquired a broad knowledge of -the field, its problems 
and the techniques by which they could be solved. Of equal importance 
he established friendships wherever he went. He was an active member 
of many industry associations, including the following: Field Division ot 
the National Stationery & Office Equipment Association, Empire State Trav 
elers Club, New England Travelers Club, Penn-Mar-Va Travelers Club, Sta 
tioners Square Club of New Yor! 


An indication of the place hx held in the hearts of members of th 





industry is revealed in the following paragraphs of a letter from Joseph 


George a Wheeler Burger, president, Art Steel Company 


There is so very little one can say when God raises his hand except 


December 9, 1901 that George was one of the bulwarks of our industry. George was so beloved 
j 29. 1959 and so well known throughout the country, that it will be a sad and lonely 
une ’ thing to think George will not be with us 


We shall find a certain amount of comfort in the fact that we know 
George, loving our industry and all of us who are in it, will still be some 


where around off in the wings 


Another business friend Frank F. Casey, LaPorte & Austin, In 
idvertising agency handling several office equipment accounts wrote th 


following when he heard of the passing of George Wheeler 


Our association with George, which dates back to the time he first 
came here years ago, was a close one. First acquaintance rapidly grew to 
warm friendship and high regard. His new approach, after hi took over 
from Charlie Everly and Dwight Briggs, was refreshing. We were glad to 
benefit from his straight forward, impartial approach. We will greatly miss 
his frequent advice and comment, and his close, across-the-street contacts 


with us 


Surviving are the widow, Mrs. S. Adelaide Wheeler; two sons, George 


C. Jr., and Philip Wheeler, and a daughter, Mrs. R. A. DuBreiul 


" The keen, analytical mind of George Wheeler will be missed by all 
of us. He loved to debate a question for the three-fold purpose of becoming 
better informed, fixing convictions, and enlarging the fund of knowledg 


of those with whom he debated. He leaves a Rap that will never be filled 


St TTS Sar 
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K What PROTECTALL is doing. now... 


j a 
. K 


An extra salesman. . FREE 





Here is a full-time sales producer. ..Protectall’s 
















ally operated customer stopper that 


your showroom floor or 


electric 
stimulates business on 


in your showroom window. 


Field tested . - - it never stops selling for you: 


JS 
FIRE WOARIES THE FLAMES FLICKER . - - 
; THE MESSAGE FLASHES ON AND OFF ..- 


Sf sd 
, PROTECTALL IT’S COLORFUL . - - IT’S DRAMATIC! 





i 
PROTECTALL SAFES 


320 Fifth Avenue New York 1, N.Y. 


FACTORY: Hamilton, Ohio 


DISTRIBUTORS : N.Y. City Chicago Los Angeles Tacome 


*Order two files — either letter 
or legal — © OF D label. The 
insulated file soles producer 

will be rushed to you with your 

order. All you do is plug it in 
. it comes complete, ready 


to help you sell. 


FOR SPEEDY DELIVERY 
USE ORDER COUPON BELOW 


mame ie 
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PRO 7 
TECTALL SAFES . PROTECTALL SAFES aie 
| ’ 320 Fifth Avenue, New York 1, N.Y j 
; ush me more information on PROTECTALL’S ELECTRIC DISPLAY ! 
| NAME 
| Ne! ij I 
| FIRM_ 5 ah 
a division of The Mosler Sa pus ae ! 
fe Compan ADD 
THE GREATEST NAME IN pen. ’ tet ! 
| city * 
! a see | 
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OA Editorial 


Who determines 
your prices? 


ricing in the office equipment and supply industry is a very flexible process. A 
few dealers approach the problem scientifically by starting with the cost of goods 
(including transportation) and adding all overhead costs plus taxes and a pre-deter 
mined net profit figure. Most dealers, however, yield to the pressures of customers 
competitors and even their own salesmen and set prices at almost any level just te 


make the sale. The inevitable result is a price pattern that never holds steady. is un 





profitable to the dealer and leads buyers to keep pounding for lower prices because 


they are never sure just where the bottom is 


The multiplicity of items in the average dealer's stock makes scientiti pricing 
quite a chore. It is much easier to take a manufacturer's list price and sell merchan 
dise at a certain percentage of discount from list. Aside from the fallacy of selling 
price or discount instead of product function, the easy method ot making d retail 
price from the list down rather than from costs up often results in financial disaster 
The modern merchant owes it to himself and his customers to know (not guess) 
what his costs are so that he can set prices at a level that will be fair to his cus 
tomers and profitable to himself. This kind of price control, based on accurate 
knowledge of costs, breeds a confidence in daily operations and culminates in an 


annual record of good earnings on dollars invested 


Pricing on the basis of costs plus a reasonable profit tends to be an automatic 
check against submitting tO pressures ror price reductions Knowledge that yoing be 


low a certain price figure will result in profitless prosperity if not actual loss will at 


least delay decision to cut prices. During the delay interval all factors can be con 
sidered. including those not directly connected with the individual sale, and judgment 


rendered on the Dasis Of full knowledge Occasionally. concessions must he | ade. but 


to permit the occasions to become habitual is virtually a request for trouble 


Competitors price policies cannot be ignored, but it is unwise to ac ept with 
out challenge statements by customers and prospects about competitors prices. It 1s 
even more unwise fo pe rmit salesmen to lower! prices O! grant special disc unts with 


out referral to he adquarters You. Mr. Dealer, are the only one who should determine 


your prices Let your competitor cut prices and go out of business. Remember. on 
any one lost sale all that you actually lose is the net profit you might have made. Unless 
other factors, such as future business or continued good relations with the customer 
are important enough to warrant taking business at a loss, letting other people set 
your prices IS financially foolish 

To establis! sound pricing method, the primary step ts a complete and accurate 
analysis of your sts of doing business. Then. and only then. is it possibl to set 
prices at correct levels 

Who determines your prices? The answer should be you! 


20 OA-—8 /59 









VERTICAL 
FILES 


now combined in a COMPLETE “QUALITY” LINE 
of units for four different levels of upright filing 


UPPER LEVEL — 57 2” high. 
Letter, legal and tariff files. 


FOUR DRAWER HEIGHT — 517%” high. 


Letter, legal, card index, check, 
tariff, oversize and ledger files. 


COUNTER LEVEL — 41%” high. Letter, 
legal, card index, and check files. 
Cupboards, roller shelf units, and 
open storage units. Continuous 
tops and counter fronts. 


DESK-HIGH FILES — 30%” high. Two- 
drawer letter, legal and tariff files. 


(all files 28%” deep) 


NEW LITERATURE AVAILABLE — 
Write for new “A-B” Catalog 


Other WATSON “Stock Lines” are: to Dept. O-2. 





800 HORIZONTAL LINE —for stacking —Letter, Legal, Card and Check Units. 
Bookcases and Busses — can be used for built-in installations. 


400 HIGH LINE of Document Files and Roller Shelf Units — 
71%” high with 34%” high Companion Units. 


Specialists in Custom-Guilt Equipment 


OZ 


MANUFACTURING COMPANY, Inc. smestown, New York 






4 _ Since 1887 
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HE volume done in business gift selling is in 
direct proportion to (1) advertising; (2) spe- 
cial promotions and (3) emphasis by salesmen. 

This is in essence the conclusion reached by Or- 
FICE APPLIANCES editors through talks with deal- 
ers, a mail survey and special interviews with office 
supply and equipment store managers. 

Many dealers state frankly that they have not put 
special stress on selling business gifts for either busi- 
ness people or others, either at Christmas time or 
any other season of the year. Others freely admit that 
their returns have been in direct proportion to poor 
planning and failure to promote these gifts. 

On the other hand those who have been successful 
in gift merchandising of items out of their regular 
DISPLAY stock are enthusiastic over the volume and the po- 

tential possible this Christmas season as they expand 
their selling efforts. 


Plan and promote. 
- RQ 4 | © | y i These are the words which stand out in the success- 


j ful experiences recorded. One dealer says, ‘“You just 
can't put a Christmas tree in your window, stock a 


few more holiday cards and wait for customers to 
come in. You must lure them to your store by ad- 


vertising, special offerings, contests, gay windows and 


managing editor 


by CLARENCE O. SCHLAVER T 






















to sell more business gifts 





by the underlying theme ‘Business Gifts Make the 
Best Gifts for Business People 

One hundred firms who sold business gifts with 
varying degrees of success were queried in a survey 
conducted last winter while the recent Christmas sell 
ing season was still fresh in mind. Many questions 
were asked and the answers are illuminating. Here is 


Profitable returns usually are in 


what the dealers said: 


direct p rOopo rtion to extra Did you make any special effort in 1958 to sell 
stock merchandise for use as Christmas gifts? 
ettort expended seasonally or In the store? Yes, 76; no, 4 


Outside the store? Yes, 34; no, 24 
ti vear Tre und. Sut eved dealers Did you buy any special merchandise for use in gift 
. promotions ? 
tell OFFICE APPLIANCES __ pid jour store's C } 
re} cs fh Did your store’s Christmas gift promotion include 
the following? 

Special event, 5 

Free services such as gift wrapping, 44 

Newspaper advertising, 66 

Radio advertising, 33 

TV advertising, 8 

Direct mail, 42 

Window display, 72 

Shelf display, 56 

Store decoration, 63 

Spec ial catalogs, 17 


From what sources did you obtain promotional as- 


























A FRENCH POODLE as a Christmas gift give 
aw otion aroused interest last season at 
P f n Wor ter, Mass. The dog was on 
list tl tore and those registered had an 
t ticipate in the drawing 
Palsons presents NOEL: their “luckiest 
shopper's CHRISTMAS GIFT.” Born of 
brench parents (champions ) July 31, 1958; 
his ancestry boasts nine show winners and 
his Pedigree is certified by all but M ARIE 
ANTOINETTE. French Gendarmes are on 
hand to euard NOEL. Palson’s Poodle. Will 
be GIVEN AWAY FREE Christmas Eve. 
Enter your name in NOEL’S STOCKING 
(children under 16 must be with adutts) 
before CHRISTMAS EVI 
Pio pan Friday 
QUT 
280 MAIN ST. WORCESTER, 8, MASS. 
Tel. PL 2-7517 
TYPICAL of the Christmas windows at Gallup Map & *Purchase are not @ requiremen: 
Stationery Co., Kansas City, M ast December was this 
one which attractively featu: products of the W. A 
Sheaffer Pen Co. On fror f this issue is featured 
aaa aa ae: CaM hit, Ctl toes catalog is of outstanding value u promoting their 
and reindeer motif sales. Sos have produced their own with help of 
manutacturers, others have used Association catalogs 
and still others have turned to special direct mail 
services such as produced by toy manufacturers 
stance and matertal A “layaway plan”, such as amplified in another 
Self and local sources, 45 article in this business gilts SECTILOI has beet found 
OFFICE APPLIANCES, 69 to be usually successful 
Association and other national sources, 2 Special promotions tried have been of varying 
Manufacturers and jobbers, 37 types. A familiar one is a giveaway idea based on 
Did you use the f wing vailal registration within the store and having for its lure 
from manufactures a tree typewriter, chair or even a French pood] 
Sales literature, 49 Dealers have relied heavily on manufacturers 
Ad mats, 45 literature and ad mats in their promotion. Still, many 
Point-of-sale materials, 43 believe, as evidenced by returns in the OA survey, 
Do you feel that manufactures ded you wit! that manufacturers could do more t help the dealers 
enough promotional stimulate Christmas gift business 
Yes, 30; no, 36 Most successful firms stimulate business by attrac 
Did you indoctri tive windows. The Christmas theme with its many 
“pushed” as Christmas gift item ramifications has been successfully exploited with 
Yes, 31; no, 20 trees. elves lorful packaging, streamers, mechanical 
Are you planning a ( tt pron devices, simulated snow and banners. Typical ex 
tion for 1959? amples of windows shown on these pages f 
Yes, 45: no, 7 the variety of ideas which can be 
The dealers comment quite universally that gift Business gifts for business people need not be 
24 OA—8 /59 








BACKGROUNI 


Isc is a 





Peop 
; ple 


re 


j 


tering 


cnr 


NK 


white 


ived 


; 


: 


Potas:; 


' 


in red 


as ba 3 


p Ape r 


) for this window designed by John H. Potasz at Schwabacher-Frey Co., San 
text | 


re place i 








The slogan, 
and covered with silver glitter in the display de- 
used sprays of gold and white glittered leaves and 





Santa Says: ‘Business Gifts for 


confined to certain standard carry-away items in the 
field, 
Many have suc- 


luggage, stationery, and portable 
tell Orrick APPLIANCES 
cessfully merchandised the idea of giving father or a 


typewriter 
dealers 


business associate a small adding machine, filing cab- 


inet, a comfortable new chair, of attractive 
desk for his office at home 

Office machine dealers have capitalized on the 
portable-typewriters-for-every-member-of-the- 


family trend by promoting stands to hold these ma- 


an new 


new 


chines 

New interest in world happenings has resulted in 
successful promotion of globes and atlases, Diction- 
aries are found to be best sellers, as is the Bible. 

Colorful in-store displays have pushed the sale of 
stationery stock items such as staplers, pencil sharp- 
eners and list finders 

Universal concern with the weather next day has 
made the barometer a welcome gift, declare dealers. 

Writing instruments, leather goods and portable 
typewriters finished almost in a dead heat for popu- 
larity among dealers polled by Orrick APPLIANCES 
to discover which business gifts for business people 
are best sellers. 

List finders easily captured fourth place in the 
“poll 

Richard Wolfe, president of Commercial Paper 
Co., Waterloo, Iowa, reports that his firm last fall 
again made up a special catalog of items not normally 
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sIFT WRAP and Christmas card department 





Bredesen's, Beloit, Wis. The entire base 


is used for special f ng of the ngs and holiday folders. This prot 
been found to be highly cessful and is given full attention by the proprietor 
continued 

found in the store. The three top sellers, he states, Window displays get heavy attention at Schwa 
were: (1) distinguished wood gifts ) Royal Lane bacher-Frey Co., San Francisco. All interior and 
er sterling silver and crystal gifts and (3) holiday street window displays are calendared one year in ad 
food gifts. This is a dey from normal practice, vance by the individual buyers, Merchandise Manager 
most stationery and off: lipment stores preferring Fred J. Goette, Store Manager Lester M. Jaspovice 
to sell regular stock with s} nphasis on gift ind Display Director John H. Potasz Special att n 
giving tion is given to new merchandise as it arrives and it 

The catalog idea 1s O Bredes 5 ul s considered for sales display promotion at the earl 
Beloit is a firm which puts heavy hasis on gifts st possible moment 
and utilizes a standard ind Ities catalog Often, displays are dressed in the test window and 
selling items which norn would be found in a phot rapne betore they are put either interiot 
stationery store or street window display. “We feel that by planning 

Bredesen's has found taining ind photographing display promotios ideas we cat 
special Christmas cards 1 wrapping section in the - effectively gauge public rea and thereby 
basement, calling attentior » this d rtn t by hieve a successful sales campaigi declares Dis 
signs printed on the fi G wrapping 1s play Director Potasz . 
done by the store and is w l Sto! S Gift giving has year-around emphasis at 7 syl 

Bill Guelzow of Bred has strong ideas inia Pr ng Co., Lexington, Ky., through a s il 
regarding gilt merchandis I Kes this pert eift catalog which features desk accessories lesk 
nent comment lamps, Bibles, leather goods, pen sets, list finders 

In-store materials sh D B ECERINE book ends, globes and atlases, clo romet L 
the practical and lasting - the hom aTICe ture and n small duplicators. Salesmen are in 
Our industry has more t! 0 s tha nb ' 

om, trinated the lines to be pushe 

sold as gifts with a litt O 1 genuity a 
We have a wider rang: les y jewels the stor ; rsonalizes gift items os 
can offer Gk more than Lene « 5 oll bat « nange in layout from commercial to gift items 
sit on our hands. Our stuff ds 1 also has Christmas time and finds pens, leather good 
utility whereas most gift st S lise th desk access s are the top selling items 
only looks better. W sn the hous« On dealers report that s} al emphasis 
wife, the factory worker: 5 ff secretar on portabl writers pays off the Christmas buy 
and boss to shop with us ng season Among those successful in promot s 1S 
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Check List of Business 
Gifts for Business People 


... for family 


... for friends 


_.. for housewives... for students 


—Adding machines 
—Address books 
—Albums 
—Appointment pads, 
books 
—aArtists’ materials 
—Ash trays 
—Atlases 
—Barometers 
—Bibles 
—Billfolds 
—Blackboards 
—Book ends 
—Brief bags 
—Budget records 
—Bulletin boards 
—Calendars 
—Carafe sets 
—Card files 
—Chairs 
—Chair pads 
—Chalk boards 
—Cigarette boxes 
—Clocks 
—Crayons 
—Date books 
—Desks 
—Desk accessories 
—Desk lamps 
—Desk pen sets 
—Diaries 
—Dictionaries 
—Drawing instru- 
ments 
—Family record books 
—Files, household 
—Files, personal 
—Globes 
—CGuest books 
—Investment record 
books 
—Key cases 
—Knives, pocket 
—Leather goods, 
personal 
—Letter openers 
—Library sets 


—Lighters 
—List finders 
mn fT 
—Magnifier reader 
—Maps 
—Memo books and 
pads 
—Parts cabinets 
—Pen and pencil sets 
—Pencils 
—Pencil sharpeners 
—Photo albums 
—Pocket reminders 
—Pocket secretaries 
—Postal scales 
—Reading glass 
—Reading stands 
—Recipe books 
—Reminders 
—Ring books 
—School bags 
—Scissors 
—Scrapbooks 
—Seat cushions 
—Security chests 
—Slide rules 
—Small parts cabinets 
—Smoking stands 
—Stamp albums 
—Stamp holders 
—Stationery 
—Staplers 
—Table lamps 
—Tape dispensers 
—Telephone index 
—Telephone tables 
—Thermometers 
—Thermos sets 
—Travel kits 
—Typewriters, 
portables 
—Typewriter tables 
—Wallets 
— Wastebaskets 
—Zipper notebooks 
—Zipper cases, port- 
folios 
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Portal 


99° ' 


CHRISTMAS SPECIAI During a _pre-holiday 
season sale, Haines & Essick Co., Decatur, IIl., used this 
window display featuring two portables, a jolly Santa 


~ : 
2 o* irae 
at eo 

+, ae 


eae TOL: 








Claus face and card telling about the ofter 


the W. T. Ritson Office Machines of West Covina, 
Calit 
Ritson used a variety of special offers to attract 
people in the stores including 
Gift wrapping of portables and delivery on 
Christmas eve 
A packaged deal consisting of one package of 
typing paper, one ribbon and one package of carbon 
paper to the first five persons who gave correct num 
ber of miniature Christmas trees in the store and 
window 
Giving away a free Olympia portable on draw- 
ing from those who registered at the store. The presi 
dent of the Chamber of Commerce did the drawing 
before a crowd of 40 people, each of whom received 
1 free Parker ball pen. After the drawing Ritson 
sent out a brochure to all who registered, thanking 
them for their participation 
Ritson’s put away merchandise for 60 days and did 
not charge interest. Newspaper advertising stated that 
1 $14.95 typewriter stand would be given free with 
each portable 
Window displays were particularly colorful at Rit- 
son's. In the far corner of a window a miniature 


castle was | laced, this highlighted by a winding road 
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of pink and red Christmas trees. Little elves were di 


signed, standing beside Olympia portables and giving 


pac king 


the illusion of inspecting, receiving ind i 


in the castle 


them. The elves were ostensibly at hor 


a main feature of the display along with a whit 

Christmas tree which had blue bulbs flicking on and 

off. This window never failed to attra ttention 
The Ritson promotion extended to the home stu 


dent and two small sections were made up to simu 


late a home study featuring Cole’s metal stand, chair 
and lamp in one and wood furnishings in the othe: 
Christmas promotions in 1958 at Palson’s, In 
Worcester, Mass., beginning right after Thanksg 
ing, introduced ‘‘Noel’’, a white French poodle. wh 
was advertised as a Christmas Eve give-away t 
Palson’s luckiest shopper. Customers were required 


to put their name in Noel's big, red stocking hung i 
the remotest end of the store. To complete this pre 
motion, a French Gendas uniform was rented and 
itrolled the front of the 


Noel. French 


d through 


the young man wearing 


store, acting as a guard for musi 
marches and Christmas carols 
loud speakers on the street 
Jack Weiner of Belmont Typewriter Co., Chi 
is another office machines dealer who has suc 


merchandised portable typewriters at Christmas time 


Colorful wrapping of the machines is done by Mrs 
Weiner and this “plus’’ se: s welcomed 
Dealers say that early buying of merchandise is i1 
portant, with careful attention gives both stock 
items and different accessories for the off ind home 


GIFI 


ed 


aes 


which have both a 


CATALOGS 


Printing Co Lexingt 


for any specia 


istomer appe il 


too, declare de 


special giveaway merchandise whi 


holiday promotion 
ial O} 


Christmas 


Such giveaways 


ening 1s plann 


mpaign. 


Invitations to customers to att 


opening event can 
A newspaper id « 
stressing the fact t 
person attending, 
1 fi wer for 
Direct mail sh 
rhaps 


r season 


take two forms 
an be used t 


hat there 


a chance to regist 


each visitor 


uuld be planne 


a month in advat 
Advertising 


will b 





d general useful 


lers, to sel any 
h is used in the 
ire essential, they 
1 ofa Gifts tor 

such a special 


it is pointed out 


te the public, 
gift for eacn 


fOr a spec ial 


d early, catalogs 
of the Christ 


S hedules she uld 


be prepared and window displays scheduled 


— 
7, 


tured 


business gifts for 


be successful 


ust plan in advance if 


changed frequently and items 


make a plan 


business pes pl 


the windows art 


m various de 
I ] 
VOrkK a | fa 
promotion 5 to 
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How to handle 
layaway sales 


H. E. CARROLL 


I ryaway or ‘will-call” sales of gift items can 
build extra sales volume ror your office supply 
store, or can be the cause of plenty of holiday head 


hes. It all depends on the advance plan for the 


layaway sales handling and the follow through ap 
the system 

everything goes smoothly, layaway sales will 

de an easy way to sell more big-ticket office 

quipment and supplies during the Christmas selling 


On the other hand, if plan is not adopted 
and followed, an office supply dealer will find that 
he has plenty of holiday headaches from his layaway 


sales plan 


Using a layaway selling system will provide a val- 
le way to “nail down’ sales that might be lost 
when a customer cannot ma up his mind to buy 
When a shopper says, “I think I'll look around,” or 


[ like this, but I don’t want to take it with me to 
in OfTice supply dealer has an ideal opening for 


the transaction with layaway suggestion 


Appreciate Layaway Plan 


(_ustomers appreciate th convenience of using 


iway for buying merchandise for Christmas pres 


It is not necessary for them to worry about 

a suitable hiding place for the gift around 

the house. It makes it possible to do Christmas shop 

ng early while selections at complete. For some 

mers the thought of paying a little down and 
each week has definite attraction 

On the other hand, there are plenty of troubles 


develop in your layaway selling system dur- 
the hectic holiday selling season. For instance, 
ve to remove part of your stock from the sales 
without collecting all the cash or getting the 
stablished on the straight credit basis 


Merchandise that is placed 


layaway storage may 


ken or soiled. Then, when the customer calls 


his purchase, he is disappointed and you have 


she j worn stock that must be disposed of at a 
reduction in price 

Customer dissatisfaction develop when some 

es wrong with the layaway selling system 

4 customer may buy something under this plan and 


regular payments. You may think the po 
buyer has chang mind, place the mer 


stock, and sell it. Then, you discover that 


er still wants his urchase that has sinc 
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Rules for Layaways 


The following check list of questions will help estab. 
lish the type of rules needed for the successful operation 
of layaway sales in your store: 

—Have you established a date when you will start ac- 
cepting layaway sales? 
—Have you determined how much deposit will be re- 
quired for a layaway sale? 
—Is this initial deposit enough to offset any cost that 
might be involved if the customer changes his mind 
and the merchandise is returned to stock? 


——Do you have definite rules about how much and how 
frequently payments must be made on the customer's 
layaway account? 

Have you established a deadline after which layaway 
sales will not be made? 


—_—Have you set a time when all layaway merchandise 
must be removed from your store? 





-Have you determined when customers must make the 
final payment on their layaway purchases? 


—Have you determined what you will do with lay- 
aways that are left over after the Christmas selling 
season ? 


——Will you refund the customers’ deposit if they change 
their mind after the Christmas selling season? 


Layaway sales require extra storage space. When 
stock arrives in your store, it may be in a carton that 
is easy to store. When a customer selects an item 
from display for a Christmas gift on layaway, it may 
be necessary to repack the merchandise 

There are two problems involved in the storage 
of layaway sales: (1) space and (2) arrangement. 
Space must be provided where the stock is easily ac- 
cessible to the sales floor or near the office where 
payments are made. This storage space should be 
clean to avoid soiling the merchandise. Plenty of 
space is needed to eliminate the possibility of knock- 
ing over the merchandise while looking for another 


customer's layaway purchase 


Consider These Factors 


There are several main points that should be con- 
sidered in the record system for handling layaway 
sales: 

(1) Fitting the layaway record keeping in with 
the regular store system 

(2) Handling deposits and payments made by cus- 
tomers during the time the merchandise is kept in 
layaway. 

(3) Handling the records of the withdrawals and 
the returns so that the sale is recorded properly 

(4) Establishing a system of reminding people of 
their layaway purchases that should be paid for and 
removed before the end of the Christmas selling sea 
son 

With all adverse factors disposed of, layaway sales 
of office equipment and supplies for gifts can be 
profitable and keep the carry-over stock of Christmas 
merchandise at a minimum 
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Ten Display ideas 


Nake your Christmas 





by PAUL LOCKWOOD 





hinking of Christmas window display ideas brings to mind the usual themes 
Christmas trees, Santa Claus, wreaths of holly, and snow. Yet, to make yout 
store stand out from the crowd, you want your windows to be different 
make the strolling shoppers stop and shop at your office supply store 


Here are 10 ideas for inexpensive Christmas window displays that are just 
little different. In addition, they do not require a great deal of merchandise to 
trim, can be kept up easily. and are easy to remove when the holiday selling sea 


son 1S OVC! 


Painted Windows Christmas Scenes 











With this plan, you 
paint the complete window 
with white show card paint 
Red poster paint ts idded 
with special messages ind 
Christmas decorations. A 
small section of the window 
is left unpainted and a sign 
is placed inside the window 
to cover this spot This sigt 
is changed daily indi 
the number of shopping days 


left before Christmas worry during the busy 
sellit Y season 


Opened Packages 








This window display 5 a permanent in 
stallation and is painted on the outside of the 
window. A local sign painter can decorate the 
tront of the store with a humorous Christmas 
scene (Santa Claus 
stuck in the chimney), 
it home scene (the fam- 
ily gathered around the 
tree), or a Nativity 


scene. Cost ts small for 





the initial painting and 


is no upkeep or 











Door Sign 





Most stores up and down the » 
et WW ay veatly wrapped x roy 
street ill have ne | Following through 
5 y im tneir W +} , ] 
( hristmas packages in th | he painted window idea, yor 
dow. To make your store stand out og CEO : 
. , a an twist a cliche around for 
from the crowd, give the strolling i naa ae 
; 1 | ferent dis} lay. Instead « 
wpers a § , al wv il Casy } ; 
a, i smile, anc ; . Sy he standard expression. “‘D. 
window to trim, try this suiid ; 
cs open before Christmas 
a Christmas scene that illustrates heute ite Oh 
the utter confusion that exists in i Christmas,”’ and hav 
| 
living room after all Christmas th painted 
he : fils a! Pal Neec on your 
gifts have been opened. Crumpled eras Wee | 
wrapping paper, ribbons scattered : 
pping | tf . Warning: Unless you want 
all over the foom, and merchandis te 
' added about this Sig! 
stacked up in piles indicating the 
Sul 1s removed y, 
age and sex of the person 1 ving 
; liately atter Christmas 


it give you sales appeal for this dis 
play idea 
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Ss windows different 


Peep Holes 


Window displays that 


; 
nd out from the 
Then, when you add 

riosity of a peep hole 

can see inside, you 
shopper stopper. To 
oul peep holes the 

Christmas motif, encircle the 


s with wreaths. You 


ave the peep holes at 
levels and mark 
His Hers and 

S 


Christmas Contest 





| ryvone loves a contest 
— XX crowds on the street 
, mas time, there 1s 
pportunity to build up 
some type of con 
\ su ple idea tor this 
4 be to have peop! 
b w many lengths of 
— ised to trim your 
( st Ls rec This simpl 
nd the contest will 
rolling shoj pers stoy 
no} 
o 


Small Window 


Panes 
Yo n add a festive 
pearance to your 
lividing the regu 
low space in 
ines Ol glass 
n 1s ide by 
Ss sort isk 
l 1OW! tn 
After Christmas 
juired 1S 
‘ 1 you 
ul [ bi Ss 
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pletely painted over 



































Christmas Mobile 


Many modern displays have 
made use of the mobile idea. 
You can adapt this to a Christ 
mas atmosphere by using regular 
tree ornaments as part of the 
mobile. For instance, you can 
use large styrefoam balls hang 
ing from the ceiling. Insert long 
pencils or dowels into the ball 
and attach different colored tree 
ornaments to these. Or, to give 
this window more Christmas 
sales appeal, you can attach small 
gifts to the styrefoam balls 


Foreign Christmas 


An educational Christmas win 
dow that will attract plenty of at 
tention is one that depicts Christ 
mas in other countries. At first 
glance, this type of window display 
might seem to be too complicated 
and too expensive. However, you 
can picture ( hristmas in many 
foreign countries easily. For ex 
ample, you can show Christmas in 
Mexico with a Pinata (a bag hanging from the ceiling 
that is broken by the children). Or, you can use wooden 
shoes for Christmas in Holland. The Yule log is a 
Christmas symbol for England. A little research among 
your Customers can give you plenty of ideas for foreign 
Christmas window displays 


Revolving Christmas 


Tree a 


You can mount a small 5 
Christmas tree on a revolving 
stand to put action into your 
Christmas window. Or, you 
can use the revolving stand 
to show various Christmas 
gifts you are featuring in 
your office supply store. Santa 
might be mounted on the re 
volving stand so he can wish 
everyone a “Merry Christ 
mas’’ as he turns completely 


iround in your window 
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decorative accessories 


Gifts of distinction 


ECORATIVE accessories, carefully chosen by dealers to 
finish” a complete oftice installation, can be the source of 


additional profits when promoted as business gifts. The dis 





tinctive items shown on this page have been selected from lines 
of quality manufacture 

The objects of Museum Pieces, Inc., are not painted 
plaster of Paris figurines, but faithful reproductions of 
originals in museums throughout the world, accurately matching 
medium, texture, coloring and weight. The process of repro 
duction 1s such that the price ts but a pittance of the value on 
the original 

In addition to the large selection of brassware from 
India, Mark Ross & Co imports ceramics, teakwood carvings and 
other items from Hong Kong, Japan, the Middle East and 
Europe. The Chapman Manufacturing Co. (a source for 





lamps, incidentally) has many distinctive items which are 





suitable for office use 





era rong phen r eal Catalogs and price lists will be readily furnished by thes« 
‘gyptian mythology whose f tion was t “ ; 

Oo cete Sg pt a sources, as well as others listed in this column in th past, in 
10 eer to do a vork in th ext 

world, stands 81,” higk Authenti time tor vou to stock these items for business pitt sales 
duction of jade-\ike 

original. Retails for $10 f Muset 

Pieces, Inc., 15 W. 27th St., N Yi 

1, N.Y 





LION FROM NIMRUD, used in As 


weight for measuring grain, precious t et kes an BOOK ENDS & CIGARETTE BOX have 

excellent paper weight. Authentic rey tion of original in Chinese éalierar! aR es, I ag ein 

British Museum, it is 514” long. Priced $10 from Muss Chapman Manufacturing Co., South Braintre 

Pieces, 15 W. 27th St., New York 1, N.Y 85, Mass., items had 1n al lesired 
finish. No extra cl tor ¢ 1 leaf. Book 
nds list $10 7 by < « 


BRASS ASH TRAY ot rdern design 1s hand 
engraved by Indias smen b 1 with 
centuries of tradition. Available fr Mark 


Ross & Ci 167 First St., San Francisc 

















ries 


a guide to layout, design and furnishing 





for workability and livability in offices 






One source 
for everything 


correlation of color, design and 

furniture was achieved by thc 

Kinney-Keesee Oftice Supply, Inc., of Greens 
boro, N.C. for Blue Bell, Inc. in its new 
executive administrative offices in Greensboro 
This installation is unique in that the dealer 
used the Alma Trend program exclusively to 
the end that all furnishings and furniture to 
the minutest detail was furnished without 

the necessity of calling in outside help either 
for selection or installation 

Kinney-Keesee made use of the Alma Desk Co 
interior design department with plans based 
on the Alma Trend program with the result 
that Blue Bell recerved the completely 


correlated and co-ordinated job under on 


supe rvision 


o The Alma de sign de partment submitted color 
renderings, including floor plans and two 
point perspective elevations for approval and 

“A 


the decor was thus executed for a building 
onsidered one of the most outstanding in the 
Piedmont area of North Carolina 

Blue Bell, Inc., ts claimed to be the largest 
inufacturer of work and play clothes in the 
world and has branches in various cities in 
addition to the home office in Greensboro 
Kinney-Keesee and Alma Desk Co. together 


were given the assignment to design and 









furnish the interior of the building including AN INVITATION for comfort is given to those entering the 

, es attractive lobby where Alma lounge seating and chairs are 

the four executive suites together with sales used. Wall paneling is in wormy chestnut, fitting in with color 
scheme of black, yellow, chestnut and persimmon 




































. continued 


Color, design, 


ANOTHER VIEW of th 
unique star design on tl 
ists at right have clear 
ranged for comfort of 


itors. 


furnishings correlated for offices 








rooms, lobby and various other rooms. The installation 
was released approximately 30 days before required 
complet nm date 

A description of the office of Jerry Fox is fitting for 
ill tour of the executive quarters. Here, are installed 
carpet ol rubberbacked moss green tw re! drapes in a 
pattern called Flight Deck of olive green, light green 
black and gold; chairs in Doe-Vin Naugahyde, DV 1¢ 
Celedon green, with related fabric on the seats. Th 
chairs are from the Alma 1900 cherry-walnut grou 
made to accompany the 1900 furniture line, and 
have walnut frame and cherry arms. All paneling is it 


cherry wood, with the exception of one wall dor 


white brick wall covering. Pictures are individ 
selected to meet the requirements of color schemes as 


well as the preference of the occupant and are framed in 
herry-walnut, with mattings of various shades of 


The accent color is persimmon. Lamps have wov 
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match the modesty 


secretary irries the same line 


secretarial desk ) 


(particularly the 1‘ I 


i 


and decor are the same as furnished for 


¥¢ oftt C 
1 room. which its of large area that can : 
hy 


thre conterence Ss through the use of 

loors, is equipped with three cherry walnut 

ibles have been so designed - 
THIS RENDERING, in color of an executive 


P . } 
' re . 
Nn a S| ecial area be office, was submitted by the Alma design de 


i 
g doors venience when stock partment for Kinney-Keesee in planning the 
neet f ire } Id) The gold arpet Blue Bell, In installation 
chairs in this room 


ineling which has 








. continued 





@s. 


Pa 
p fa 











BOARD ROOM can be transformed into three confer 


ence rooms through the se of Modernfold doors 
Feature of the A 1 tables is design of legs so they 
will drop for storage in special area behind folding 
doors 


been so finished that the yellow highlights and reddish 

nes of the wood have been preserved 

Lobby is paneled in wormy chestnut and has an out 
standing color scheme of black, yellow, hestnut and 
persimmon. Here, Alma’s lounge seating and chairs are 
used, particularly numbers 102 and 101, covered in 
equal number with black and bamboo Naugahyde. A 
pair of leather lamps in chestnut are used against the 
back wall and two of Alma’s No. 1006 lamps in black 
chestnut and yellow leather of vertical stripes comple 
ment the area. Lobby benches are in antique white 
Naugahyde and gold antiquing. Other accessories such 


is the planters (not shown) were furnished by Alma 








ilso. All of the accessories used in the entire area were 
the Alma Trend program 
In the sales rooms the salesmen’s desks are of cherry 
walnut with tops of cherry plastic, complemented by 
hairs and sofas in bamboo Naughayde. The entir« 
window treatment in all offices is of vertical blinds in 
beige fabric of three-inch strips, in addition to the 
lrapes used in the executive suites 
[ 1. Weant, vice president was in charge of build 
CLOSING FOLDING DOORS = eo construction and correlating. Jerry Fox, chairman of 
, . the board, and E. A. Morris, president of Blue Bell, 


‘ i 
convert board ri to three separat nterence I 





as shown in ilso have offices in the building 
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office interiors 


Here’s a switch! Furniture purchased 


first; building designed around it 


From 


walls to the smart two 


the birch-paneled, Naugahyde-backed 


toned steel desks, 


the th is modernity at Philadelphia's 94-year 
old Bioren & Co., investment brokerage house 
Bio moved its offices from 1508 Walnut St 
to 1424 Walnut St. six months ago. Because each 
of Buioren's ¢ ight partne rs 18 a working partner! 


who spends most of the day it his desk, the firm 


sought quality furniture that would be both func 


tional and smart looking. Steel office furniture by 
the Columbia-Hallowell Division of Standard 
Pressed Steel was the line decided upon and 70 


chairs, 33 desks and numerous counter tops, files, 


cabinets, shelving and tables were purchased 


through the Philadelphia dealership of American 


Seating Co. The most unusual part of this pur 


was the that 


purchased all of 


lumbia furniture (all in sandpiper tan and 


fact Bioren 


lond tan with persimmon Naugahyde trimming ) 
asked the Philadelphia 
firm of Wright, Andrade & Amenta to fashion 


architectural 


ind then 


the color scheme of the entire office area around 
the furniture. Thus, panel walls were trimmed in 
the Persimmon Naugahyde of the furniture 
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Co 


CUSTOM 


counter top 


cq 


ipment 


by 


Hallowall Division in the cashier's cage 


PLENTY OI 


of desks occupied by senior 


ROOM and 


lig 


rhe 


Sal 


é 


naracterize 


“ry 


ff 


en 





THE BIG BOARD dominates this view of the customer service room 
at Bioren & 





the Columbia 


this bank 
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By JOHN G. REYNOLDS 


The care and 


handling of 
CUSTOMER RELATIONS 








nce an old sales 1 ef ‘ is trying to te I id pass the tin lay. Wh re th 
me how to load u lealer with a certain brat kK at the typewriter, ty 1 lin W ust te 

of carbon paper and k p with it, tol let your customer know you'r terested seeing that 
me, ‘Sonny boy, as you t1 | this here sales | loing the job for which it was ] Your 
game I want you to er O1 \ ind that word ll never forget you terest 
is RELATIONS. A lo t whatev ess you have is FORMER CUSTOMER RELATIONS { S 
gonna depend on how you regard that one word racle man you've probably got w people 
tions. As you add years onna | relations with town who are buying but ar ling your 
customers, future cust for ers, busine . Too often many of u tch thes iston 
organizations, newspaper! low worker! ind em} I walk t by Our doors and r try t ver why 
ees. And you d better mak those relations good ot pped coming 1 And just as ol those old 

especially your cust or 1 ling sinks in a huff becat f some 1 i! 
faster than a salesman w ieglects | ling up a good could be cleared fi s if a few 
close relationship with e st were asked, a sin nology nd 

It’s too bad that du: the w lays 1 the day r was made to | that his ss was 
that followed, many of 1 not pa ore attention wanted and that it was apt ted and 1 be ef 
public relations and ren r that relations with tl handled in the futur 
public means, and will he FUTURE CUSTOMER REI IONS Jew fices 
lic thinks of u If w 1d nat A vould have es, and new 1 { t 
membered that pub! Hy last year? How 
tions” but are “ci re that? How 
if we are to stay in bus to the bank, tl 
contidence and friends! t tho How ot those new, u f 


A Way to Regain Customers 


N ple are import \ 

But even if we forgot f tl still not to tended to th ft 
to start creating a brand of custo t s that w ty will ne 
regain the ones we lost wh we forgot that a custor . unt in this life 
is a guy we want comin k. And s how his friendship and tan e whi 
trick may be accomplish ied most. Thos 

CUSTOMER RELATIONS-~1 hey | ike lasting triends! 
ers as personal friends. T ny of us have formed IRMER RELATION 
habit of forgetting a cus r wit tew davs ~ ord kee ping 
he has made a purchase. O we | t} ocky id ing system, a 
that he will return to our st nd rchase his futur system, and 
requirements. That id 5 vet stomer wh Farmers Kind to Friends 
enters the store should b rded "yee me 
sonal friend not only seine Data . 


ntion t 


employee. It is not hard RS ee ee os 
you are déaling with fr They tell h ita oins 
their interests as well steer and the : th 

My old sales manag i tr < f th WX 

Actions speak louder t! \ strate yo hem. thev h 
appreciation of the bus es you. Wh \ 
you sell a man a new ty rd v his off know how much . 
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his contacts with the farmers in his area 
ia KNOW its a good add-or volume he wouldn't 


had failed to recognize the farm-market that 


able to anyone who had the inclination to get 

1 make friends with the farmers 
Of course I’m not saying he upped out an easy row 
nself. He didn’t. He’s attended picnics and acted 
enjoyed the bugs and ants. He's attended barn 
lanced himself out. He's milked a few cows 
hed a load or two of hay. He's stuffed himself 
reshers’ dinners and he’s sat up nights helping a 
work out his income tax report. He's made the 
women happy by buying eggs and butter from 
1 he’s made the kids happy by backing them in 


n help with th i-H Club through an 


scno | annual 


A Member or Just Joiner? 
SINESSMEN’S RELATIONS—How’'s your club 


I don’t mean the local country club, although 
ts good points tox I meat do you belong to 
h-while businessmen’s clubs and associations in 


And if you do belor are you active ofr 


st attend and listen to the others? If you're 
st belonging to every club and association in your 
\ nd doing no more than put on the feed-bag and 
list to the others then you're missing out on the best 
an do to build your tions with the busi 

your town 


don't know what that is, here it is: Get up and 


talk! Let your program chairmen know you're tired of 
st beef and hearing others talk. Let him know 

ugh the urtesy of y various suppliers) 

1 films that will show your fellow members 

ottice efticiet 1 save money. And 

your way. Of cou ur competitors will 

the same opportunity but if you hit that pro 

gra rman first you'll be w thead of the crowd 
have to do to stay ahead is to build friend 

th the members of the clubs to which you belong 


WSPAPER RELATIONS—Don't neglect this re 
Your local newspaper is a great molder of 


tions when you acquire tn friendship of your 


There’s News in Your Activity 


r newspaper know when you decide to mod 
ind. Give him the facts. Don’t force thi 
wn his throat tell him what you plan to do, 
‘ t will cost, and how it will improve the a 
section of th ss district. Let hit 
you hire a new employ or promot in Old 
| I know wh eive a new { 
when you plas new mortgage 
icross a bit ¢ hat’s not related t 
hi 
. 1 gain the { of your | ed 
\ I teel i ! goes Of your 
l imp ’ h nd that h i 
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feel free to get the facts from you at any time. Don’t de- 
mand or expect favors from him. Let him edit his news- 
paper. Just be his friend and let him know he’s your 
friend — and keep him posted and people in your com- 
munity will be reading about you and your company. 
COMMUNITY RELATIONS—Next time you're at 
a convention, walk up to a stranger and ask him about 
his home town. If his words are proud ones and there's 
a ringing tone of pride in his voice, let him hold the 
floor for awhile. And if he starts using the term “we” 
and goes on to say “We've just built a new high 
school that’s one of the best in the state,” or “We've 
got together and cleaned up our town until its the pret- 
tiest little garden spot in the world’ listen to him for 
you'll be listening to a man who realizes the importance 
of good “community relations’ and is working with 
other members of his community to improve their town 
He'll be doing an important job. And the job he's 
doing will be helping his community and also helping 
him and his business. And that is a job none of us can 
ignore if we're going to have the right sort of public 
relations going for us in the towns in which we operate. 
It's becoming more important than ever. In fact your 
company must be recognized as a local institution work- 
ing in the interest of local development and improve- 
ment if it hopes to enjoy the best possible relations with 


the public it serves 


Your Town Respects Leaders 
One friend of mine told me not so long ago that he 
is the greatest guy in town when it comes to something 
that will improve his town. He said that for years he had 
followed the practice of being “‘for’’ everything that 
would improve his community and “again” anything 
that might hurt it. As a result of his active interest in the 
welfare of his community and his wholehearted backing 
of development and improvement programs, his neigh- 
bors look to him for leadership and guidance. Half the 
kids in town call him “Pop” and remember how he 
worked to get them a swimming pool, a city park, and 
a ball park 
Sure he’s expended a lot of time and energy on various 
community projects. But it has paid off in more ways 
than one. First, it has gained loyal friends for him. Sec- 
ond, it has given him an outside interest that has brought 
him a new enjoyment of life an enjoyment known 
only by those who spend some of their time helping 
others. And last, but not least, it has brought him the 
business of those who admire and respect him for his 
great interest in the welfare of the community. If you're 
not doing much about the affairs of your community you 
might try the idea on for size. It just might help you 
So there they are: a few relations that are worth taking 
care of; for if you take proper care of them, they will 
take good care of you. As I said before, they are not dis- 
tant relations they are close relations. They are the 
relations you must live with and whether they are good 
or bad depends on how carefully you do the job of cul 
tivating the friendship of every member of your com 


munity 
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At Cincinnati 


NOMDA analyzes 


dictating machine market 





Meeting in display booths and panel discussions by CARROLL CIHLAR 
dealers and manufacturers exchanged a wealth of prod aneatene: eies 
uct, sales and service information during the 34th At 


nual Convention and Trade Exhibit of the National 
Office Machine Dealers Associatior 


A record attendance of 1,211 went to the Nether 
land Hilton Hotel in Cincinnati between June 21 and 
24 to get that information. A record of 57 exhibitors 


showed their machines 


A large share of th formation sought and freely 
given was to be found the panel meetings 

Opening the panel on dictating machines, James 
Marino of the American Dictating Machine Co. sa 
dealers no longer hesitate, or at least should not hes: 
tate, handling this type of equipment 


In retelling the development of dictating machines 





‘ 


since the days of Thomas Edison's cylinder machine t 


the disc- and belt-loaded machines of today, he pointed DICTATING MACHINE pan eting which turned into 
; ts ali t 1iscussion Was ft t t. Jerry De 
out the continual lowering of customer resistance. The atencdaite’ Cian dialed 3 WPS Or nl 
bulky machines with their poor reproduction have give: Philips ¢ nd temes Marino of ¢ hos Dictetinn Bis 
way to portable models that easily and accurately give hine ( 
a good rendering of the user's voi 
Today's models, he said, are simple t operate, less 
fearsome and more acceptable to th ustomer, and 
therefore, a profitable item tor the dealer to carry 
Indicating just how profitable dictating equipment 
can be, Arthur Hanrahan, North American Philips C 
quoted figures from the December, 1958, issue of 
OFFICE APPLIANCES which showed that while the es 
mated increase in addit machine sales during 195 
was 6%: check writers 1%: standard typewriters 


12% ; the increase projected for dictating machines was 





21%. 
Hanrahan said this expected increas ould be a 
counted for by the eff y, ease of operation and 
compactness of moder ichines; the increasing bus 
ness population; and lemand by employees for 
modern equipment 
He said total annual sales of dictating machines t 
day amounts to $90-millio: in a market that has 
been exploited to only or uarter of its capacity 
He also pointed out that 25¢% of gross sales in this GEORGE PLANT, Atlantic Typewriter & Add 
area are in accessories 1 that these supplies do not — Machin ‘ N York Cit -~ H v 
i Williams of the Int tion Bus ss Machines 
need service. Cue Diibeed o a7 chested 
Jerry DeJur of the DeJur-Amsco Co., in presenting typewriters 
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OFFICERS 





the National Office 
Feigle, Houston, secretary 

McWilliams, Little Rock 
esenting the manutacturers 
presenting Canada 


PHOTOCOPY 


chine 


pan I 


conducted by 


Sigler 
Ni rd 


(below) « 


Ludwig, In 


(left) 
Mfg 
and | A 


was 
Dav ad 
of the 
Corp 
Swain 


F. G 





Machine 





Dealers Association, elected at the Cincinnati convention are, 


Los 


Edgar Noll, Philadelphia, treasurer; Alfred H. Foxcroft, 
lst vice-president; Norman A. Karasik, Great Barrington, Mass., 
division; and Harold Mann, executive secretary. Joe Rubin 


was not present for the picture 


some merchandising methods that have proved effective 
in the past, emphasized that dictating equipment is not 
an over-the-counter commodity and that a salesman 
should be trained specifically for its sale. 

Though the magnetic-medium machines have broken 
down to a degree the specialization of the past, he said, 
it is still very much necessary for a salesman to know 
his equipment. 

He said that once leads are developed a demonstra- 
tion by a qualified salesman is needed to make the 
sale. Some means of developing leads, DeJur said, are 
other salesmen, direct mail, telephone book ads and 
newspaper ads. 

One dealer said during the forum discussion follow- 
ing the panel presentation that he had increased his 
sales by carrying two machines on his calls because a 
second executive generally becomes interested during a 
demonstration. Other points brought out were: 

Leave machine for trial (3 days to week) with a 
rental deductible arrangement 

Rentals average $30 a month, substantially more 
than typewriters 

Relatively little maintenance compared to other 
machines. 

Maintenance contract is a good foot-in-the-door 
for return visits. 

Annual maintenance rate averages $20-26 a call, 
four times a year. 

Most manufacturers take trade-ins. A good ma- 
chine can always be sold. 

Dealers need not fear dictating machines being 
turned over to discount houses as they become more 
efficient and lowered-priced because they are specialized 
office equipment 

Another 


much interest by the dealers was that on photocopy ma- 


information-packed _ panel received with 


chines 


Dave Sigler, Nord Manufacturing Corp., cited figures 


Mon 
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NOMDA draws 


from OFFICE APPLIANCI inuary 9) for 
jected sales volume in 19 totaling $160-million 
Sigler said the phot COpPy fi l I xistence Only 
Sevens years is the « e which dealers have beet 
able to enter from the | ning. This wness requit 
that, for dealers t on the market, the custom 
be sold on the idea I pying, then the process an 


then the machine 
L. A. Swain of F. G. Ludwig. | the s nd phot 


I 
copy panelist, said the tried and thod of sell 
ing this new group hit to demonstrat 
first, explain second omer ope 
the machine. Leave it or trial basis for a few days 
let the customer app: the machit 
he added 

The panel on el typewril onducted | 


GENE HART. 
right, presenting awards 

Left to right are V. L. Ker San ] 
Harry Van Zant, Dayton, O t Hart R 
Seattle, third-place winn 


chairmar 





KOCH BROS. of Des M 
in the direct 
pieces Al Luke, of t ] f (; 


Hart 
at right 


Curtis Bennet 


Second f¢ ¢ by | L. & t Da 
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record attendance 


the International Business 


nt, New York City dealer, as 





9 the dealers this informat 
lr} per cent of the typewriters sold today are 
elect In 1964, they ar kKpected to reach 1%. The 
| ( used electrics t mounts R00 OOO 
l In 1964, it will be 150. 
Ofl electrics as repla ents wi ser\ ny 
Sell the typist, not resid urchas 
Nature of machines res sales each 
A n to typist 
Le machine on trial 
DD sell to service. S to sell iachines 
5 ry trouble alls 1 pnt away to resistance 
nd, resistar used | chanical 
[) miss your part irket because of un 
uirman. Train h inuta rers Service 
ne 
H Berry, designer of NOMDA's lel store 
tl show, told dealer that th ichine store 
oO ] is smart as the lus nop Dut as 
i slide rule 
S ts to remember v odernizing, he said 
( ncluding wall cases, should be individual 
Mi them around with the flare of howman t 
nigt omoted items 
ti talk-it-over cor you! to put 
st ase after demot rece} 


tor the close of sal 





X ILLIAM 


mn 


SMITH of 7 Oh} 


OA-—8/59 





NEW OFFICERS of the Ladies of NOMDA are, left to right, Mrs. Ann Stein, New 
Mrs. Grace Van Dalfsen, Beverly Hills, Calif., 2nd vice-presi- 


il 
Th 
CHARLES MEYERS receiving certifi 
I t I Ande n, banquet mast 
\ NK ] ing 
OMDA president 
York City 
dent; Marie 
Vice president 
Have full-height windows and make your com 
re the window display 
Control direction of tratt within store with 
ms, avoid Pullman arrangement 
Direct interest with lighting 
Hackney of the Remington Rand Division of 
al the Sperry Rand Corp., also a member of the manu- 


division panel, said the big competition in 

the American economy is for the consumer dollar and 

that the dealer had to sell to get his share, rather than 
goods tor the consumer to buy 

Drummond Gaines, Smith-Corona, the third member 

nel, said the present sale of 1.5 million port 


ble typewriters will reach the 3 million mark. Dealers, 


lded are selling more than any other source (over 
Bus ss conducted during the annual meeting in 
by-law changes designed to bring them into a 

th the growth of the association 
NOMDA added 416 new members during the past 


iking the total now more than 2,400. The cov 
Liston Jackson Trophy for the best showing in the 
bership drive by a local went to the Oregon 
OMDA. Richard Stratton, Memphis, won the Presiden 
Trophy for the member outside of locals signing 

th st new members 
Alfred H. Foxcroft, NOMDA’s new president, af 
V. L. Kennedy, San Jose, Calif.; Ed McHale, 
nati; Harold Peck, New York City; and Wilbur 
I Walker, Wichita, Kan., to seri with the elected 
on the executive committee for the coming year 
Harold Mann, executive secretary of NOMDA, was 


1 gold watch in recognition of his 10 years 
tl issociation. Mrs. Mann r ived a gold bra 
the active support she has given her husband 
[ years 
I 60 convention will held July 10-13 at th 
( lo Hotel just outside San Diego 
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secretary 






| 
y 


e 


Texarkana, Texas, president; Mrs. Vivian Roper, Seattle, 


Mrs. Mildred Anderson, Pasadena, Calif., 3rd vice-president 


NOMDA Directors 


irkansas—D. A: Sparks; Canada—William T. Corney, 
George Fox, Ernest L. Maag, Herb Blake, Roger Vigeant; 
Carolina—Fred Johnson; Central Florida—George L. Stuart; 
Central Wisconsin—K. I Jensen; Chicago—Elmer C 
Beutler, Russell L. Brown, Larry K. Walter; Crrcinnati 
Ed McHale; Cleveland—E. ]. Knecht; Connecticut Valley 
Ralph R. Neumayer; Delaware Valley—Burd H. Armor, 
Edward Pfhtzenmaier, Hugh Ridall, Herbert C. Toussaint; 
Denver—Paul Honour; Dixie—R. A. Currie; Georgia 
Travis W. Jones; Hawatian—Paul Fernandez; Heart of 
America—Vito Randazzo; Houston—]. H. Lemmon; Indi 
ma-Kentucky—C. R. Benner, P. B. Higdon; lowa—Max 
Boyd, James V. Proctor; Madison—Mrs. Elizabeth Stemp 
Maryland-—Robert Higdon Mian Valley—Clifford J 
Feltz; Michigan-—Gale L. Mead; M:lwaukee—]. O. Waede 
kin; Minnesota—Mario Teschion; Nassau G& Suffolk 
George T. Carr; New Eneland—George D. Chadwick, A 
K. Thomas; New Jersey—Jim Blair, Robert M. Woletz: 
New Orlean Rolland Pfister; New York—Harold Peck 
George A. Plant, William Purvin, Harry Ritchie, Samuel 
Stein, John Widmer; Northern California—Jay Balch, 
James C. Dunn, V. L. Kennedy, Leonard A. Quella, Wil 
liam M. Secor; Northern Colorad L. P. Daley: Oklahoma 

William Smith; Oreeon—Harry J]. Pitts: Pacific Nort 
west—J. C. J. Martin, Lynn Roper; S¢. Louis—Robert H 
Gruener; San Di Howard “Doc” Cure: Southern Cali 
fornia—C. A. Bales, John J. Balint, Vern |. Booher, Gene 
Hart, Edward Kilius, Paula Pickering, H. Otte Schwichten 
berg, Henry Van Dalfsen: South Florvida—Frank Garcia 
l exas—C. M. Duncan, W. D. Norwood, George A. Paine 
Henry Sassman, Carl W. Voss: Tri-State—-Roy B. Butler, 


Irwin J. Siegler: Washington—-Thomas A. Nolan: Manuta 
turers’ Din vice-chairman: Milton L. Watson; As Large 
Nebhraskta—lI. K. Little Tenn aN 4 AA. Johnston; 


L'tal Franz Schreyer 
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JIM RIC 


display expert 


Posters, showcards, 
price markers... the retailers’ silent salesmen 


he purpos 


show card 


on the merchand 
price card is te 
they form an 


play. 


When writin 
and to the pe 
cedures: W hat 
How much? ( 
tarry’ and sper 


which entails ‘': 
Market 


good sales messa 


resecal 


without, and 
essent 


plays an 
merchandise 


The display 
The language s 
maying or eml 

What makes 

Brevity she 
three to eight wor 

Ease of per 

Simplicity 

Persuasiveness 

Truthfulness 

Expressiven¢ ss 
ticle 

imperative 

Personal app 


Originality 


the 


W hile 
the use of the 
might subcons 
the contrary 


The 


tising 


oste! ad » es which at ns 
rmati ution in the spectator’s 1 he las 
: The purpose of a 1a f the midway barker should | led 
] I ‘ I f 
d 11s ] used tor th ird mt practical 
ental It shor ] eT 
{ short lear since nobody [ ex é 
1 tl thr pi th to solve copy puz: The lecot 
VI nd lastly t the type, the harder to read. At ble sign 
ustomed t selling sign at all. TI t 
| S! tnus becomes 
oe W iows witl 
iets ihe Lettering Is Important 
t the sl! An [There are changing tr is in tyt ind letter 
, betw i th go in and out fashion. When de 
f certain type t¢ styl 
n Ss al the Same tim ble at rativ and 
Watch Your Display Language . or the text of tl ner Of Sw Cos 
F s ; T} ze of a full sh iboar 8x44 
. I | inate left ove! waste irter itting 
llowing are standard siz show which 
S used either horizonta or vert 
s 8x44 inches (full sh 1 - h 
sizes are comm ised ] 
lab tet itures 
inches and t inch 
i portant sub feat 
inches and i 
/ ss important sul itures 
«3l/, inches om! ly us i 
cket marker. D 
v vith too much d ration. All that is r 
clearly le gible [ Color ] 
rker should har ze wit! I] 
Ask the Customer to Buy ; 
‘ r} marker, wit! 1( 
tn important it¢ 
Ss cr a price 
S lered [ S| lay Carries | \ 
r’ is told tl h I 
i nh Ip the ust a 
deet 


quite ope nly 


OA—8 /59 





r? 


Now! America’s first name in typing brings you another first! 


New 


“ Smith-Corona 
Electra 12 


‘59 


New Typewriter! 
New Market! 


Smith-Corona’s new Electra 12 is the 
first electric typewriter specially 
designed for the professional man’s 
office. It’s just what doctors, lawyers, 
dentists, real estate and insurance 
men — all professionals want in com- 
pactness, performance and price! 


New Advertising! 
New Selling Opportunity! 


Continuous new Smith-Corona adver- 
tising! Next ads appearing in Time 


(Aug. 3), Rotarian (Aug.), AMA 
News (Aug. 18) and Life Association 
News (Sept.) will be spreading the 
word .. . building a great new market 


for the new Electra 12. Cash in by 
stocking, featuring, promoting it now! 
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Only $179.50 gives you the first electric type- 
writer specially designed for the professional 
man’s office. Faster, easier to operate; ever 

rt-time typists turn out print-perfect results. 


we f 


Takes half the space of bulky office machines 
Costs less than any other office typewriter- 


electric or manual! Send for free trial now _— — — — - 
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New Products 





Ihe Staplex Co 

















Fift Ave 
Brooklyn 32, N. ¥ 
Sf %-54 H 
ened 
I vi 
nde fi 
\ ntact contré 
IS no n 
{ 1 fected solenoid | 
h is Operat 
Smith-Corona Marchant Inx er 
701 E. Washington St ' nto I 
Syracuse 1, N. y Inquiry Card Ny ? 
A medium-size 
claimed to be half t t 
my ee nity . American Dictating Machine Co., Inc 
Seas ke te th-( ' ( | ' 51 W. 45th St 
; New York 36, N. ¥ 
the Electra 12, th 
keyboard and | Iwo n photocopy 
standard = electric H tvt ported f1 Denmark t ADM 
' features Design Planocop (top) nd t ADM Print 
ness Operation, tl ess (bott I} t k 
wear-resistant removal [ ter ' ve product . 
j itive line-spacin in ib t 
' positive Carriage ntering block | n 
Comes in. three pi t “ sa 
elite type. Other ty; t ink f t D an 
foreign language and t nical k ' ty] 
boards, are availab n st il salle 
Inquiry Card No. 1 eri off a 
will mak j . 
wide n vari 
ardless of in tv 
Inquiry Card No. 3 
Maste Addresser Co 
6500 W. Lake St 
Minneapolis 26, Minn 
I } os lat of t Ss aut 
M 
Master A ’ , 
p any s 
Pe ayer 
} [ Ma ling list 
i of y s. Ea 
L. he | i > 





Inquiry Card No. 4 


McDowell & Craig, Inx 
13146 Firestone Blvd 
Norwalk, Calif 


[he company rent » ity 
Desk features a Swing-A-\ s rit B 
Schwab Safe Co.. Inc This safety ’ } 
} ar \ i s { r t 


N S ae 
Earl & Main Sts which is faster 


Lafayette, Ind ee eS 
ind which x 
burglar ft the dictat S r ght 
t oors now 9 in. can b 
= rou lides, Ce } " , 
t teat S st n trast I t 
l Inq. Card N 





Inquiry Card No. § 


For More Information Use Inquiry Card on Page 51 
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ZOOMING 





into the upholstery fabric 
market, the newest profit maker 


COMr 


@ COAIR, the material with all the answers. ® COAIR is fabric. @ COAIR is vinyl. @ COAIR 


looks and acts like fabric with the durability and cleanability of vinyl. Four years of research by 


Interchemical Corporation have brought you this fantastically comfortable upholstery material. 


@ COAIR is comfortable because it is moisture-absorbent. Never again a “clammy seat” 


or “‘a whoosh” as you sit down. ® COAIR tailors with the ease of a fabric. From now on, when 


you buy office furniture, insist that COAIR is the upholstery fabric. Show it in your sample books. 


For contract orders, custom colors are available 


in 500 yard minimums. *Patent Pending 
EVERY COAIR UPHOLSTERED PIECE OF 
FURNITURE MEANS MORE REORDERS, 
MORE SATISFIED CUSTOMERS. 

Fill out the coupon at right for samples and full par- 
ticulars about this fantastic new material, COAIR. 


OA—8 /59 


INTERCHEMICAL CORPORATION, Cotan Division, Dept. B1 
341 Oliver Street, Newark, New Jersey 


Dear Sirs: Please send me samples, price lists, and additional 


information on COAIR, the profit-making new upholstery material 


Mr 





Title or Position 








Address 





interested wholesalers and distributors requests aiso invited. 
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MAKE EVERY SALES CALL COUNT! Every office, every business is a prospect 
for Republic Stee! Storage and Wardrobe Cabinets. Sizes and styles to meet 
every office need in storage, wardrobe, or combination models. Security and 
protection for supplies and clothing. Six popular models —six attractive colors. 
In high, wide, and roomy—and counter-high sizes. 


























TRANSFER TIME IS PROFITS TIME! Republic Steel Trans- 
fer Cases solve storage problems, All steel construc- 
tion. High-stacking space-savers in sizes for ledger 
sheets, legal forms, letters, other important papers. 
Stock, display .. . start selling! 





Se ee) SEA! Soames ne 


Steel Trans- 
pel construc- 
. for ledger 
lant papers. 





iock...Promote... Sel 


.-. FHE PROFIT LINE FOR ’59 


All you need to build office equip- 
ment sales and profits is an order pad 
and pencil—when you stock, pro- 
mote, and sell Republic Steel Office 
Equipment. It’s the profit line for ’59. 

Republic Vertical File Cabinets 
are a real deal in steel. They combine 
smart styling and design with simple 
construction to offer strong, sturdy, 
durable equipment at a competitive 
price. A complete line, too, in two, 
three, four, and five drawer styles, in 
standard heights and counter-high 
sizes. Available in attractive colors 
that harmonize with modern office 
decor. 

Republic Office Equipment is 
high quality merchandise, made by 


CALL YOUR REPUBLIC REPRESENTATIVE, OR WRITE... 


ome) 


@' .- 


EVERY OFFICE 1S A PROSPECT! Republic Bookshelf Units offer office equipment dealers another big 
sales opportunity to improve customer service and increase profits. Republic Bookshelf Units are 
ce wherever books are valued in business, law offices, schools, libraries. Strong, sturdy, steel 

1. Six adjustable shelves. Available in attractive colors. In sizes 84” and 90” high, or counter 
nigh. Call your Republic-Berger representative. 


first cho 
constr 


size 42 
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Republic’s Berger Division with 
nearly 80 years of sheet steel manu- 
facturing experience. All-steel con- 
struction withstands exceptionally 
hard use. 

Right now, Republic is looking for 
aggressive office equipment dealers 
who are ready, willing, and able to 
handle a profit line. Republic Office 
Equipment is manufactured and 
backed by Republic—one of the 
world’s largest producers of standard 
steels and manufactured steel 
products. 

The price is right! The deal is right! 
Call your nearest Republic District 
Office. Ask for your Republic-Berger 
representative. Or, write direct. 





REPUBLIC STEEL CORPORATION 


DEPT. OF 


O Bookshelf Units 


Please send additional information on the following 


1441 REPUBLIC BUILDING + CLEVELAND 1, OHIO 
products: 


0) Republic Vertical File Cabinets 


a! 
Ww 
Ww 
= 
0) 
° 
al 
“ 
_) 
0. 
Ww 
ve 


O) Transfer Cases 


0 I want to know more about available dealerships 


O) Wardrobe and Storage Cabinets 


Title 





Name 





Firm 





State 


Zone 








Address 
City 
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Eastman Kodak Co 
Business Photo Methods 
343 State St. 

Rochester 4, N. Y 

A Verifax Book Coy; 
exposure of books, ma 


documents up to a 


84 by 11 inches wit 
seconds, manufactur 

posed matrix is then 

duce copies in any of t 
fax copiers now on 
vertical wedge-shape xp 


tion is a key featus 
| 


page of text of ti htly 


without damaging bis 
consists of a thin-secti 
sponge-rubber platen 
covered lamp bank 

watt lamps. Has bi 


control and 


operat 


Inquiry Card No 


Facit, Inc. 

404 Fourth Ave. 
New York 16, N. ¥ 
Designed for easi 
plified 
crafted fron 


maintenance 
high-qua 
steel, this new portabl 


features advanced ‘‘stan 


some never before us 
company states. A doubl 
system providing auton 
and a specially en 
bearing system at 


wide range of types 
Inquiry Card No 





Cole Steel Equipment Co., Inc 
i115 Madison Ave 


1 
New ¥ 
A | 
( 

For More 








NEW PRODUCTS (“cd y 


Victor Adding Machine ¢ 
3900 N. Rockwell St 
Chicago 18, II 





Ch 
lif n n y fh 
s now pan 
ing } ! ( T 
ls \ ) nine ry 
it | il ork ke 
it l sub t mchnes re 
ind f t ft in ft con : 
ri 
vertin Al ntial F 
fivur f ' ition he » on . 
the tay I I nan ol 
umns oF ¢ ! nt 
inches tl ! in they 
ire n ) unting 


problems 


Inquiry Card No. 8 





Old Town Corp T 
750 Pacific St m 
Brooklyn 38, N. ¥ is 
An impr pirit duj itor called ri 
Model 9H _ offers xceptional ad si 
vantages in duplicatin plicity and p' 
eftriciency iccording ¢t ti ompa 
ny. Acc lates § t sizes tron 
3x5 to 9x17 inches in a wid variety 
of paper 1 card stocks. Any oft! 
employe n perat ichine 
which n ] 50 in in ength 
iS in th a ght of 1 4 
whes. P n th y ran h 
Ohio Chair Co. Inquiry Card No. 9 T 
108 N. Meridian Rd f 
Y suNngstown, Ohio li 
Stretcher Dars D \ 2S ) as 
this new odel cha ( it sf 
ilign n Stack! ( | the C 
88-S. this air iS a ver of the fc 
nufact Ss x t-All ered 
| inul lin Metal t nt t 
rin st Kin f D tiny 
iylon protectiy inn “1 
s of the legs and les of sal 
tretcher bars. (¢ plet 
ing of if r i 
Istery ypes yt ) tures 
Fi of OV rs if¢ plast 


Inquiry Card No. 11 





Fraser-Jobnston Co 
1900 17th Si 





ork, N. Y San Francisco, Calif 
tical floor mat that wi ) } This st I rt il fil net alle 
iny oftice decor s t Co I O-F1 S rs 
t ot heavy la nat I t operatin wilon } flus 
full ly’ inch thick bas t SIdes k | rs 
Preswood. | ext! tile i tior f it 
nt slidin } I in nea 4 b] 
lust rr; t t Sstanda “ I 
( arette | shels t 
na l ‘ \ t le cks vv s 
f tchin k ial | [ M t 
insparent P ‘ heavy ts 
tilabl shipt 


Inquiry Card No. 12 Inquiry Card No. 13 


information Use Inquiry Card on Page 51 
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QUICK SERVICE = >20ice Bureau. « - 


OFFICE APPLIANCES 


* 
INQUIRY CARDS Please ask the manufacturers, indicated by the key 


numbers | have circled, to send further information 
without delay. 


)A's 





This service is restricted to dealers and whole- 
salers in the office equipment and supply field. 








New Products 





To obtain more information about any of the NEW PRODUCTS 

new products in this issue which carry the 2345 67 8 9 0 tt 12 13 14 «8 
key numbers 16 to 90, simply circle the cor- i6 17 18 19 20 21 22 23 24 25 26 27 28 29 30 
responding key numbers on the card at the 3! 32 33 34 35 36 37 38 39 4 41 42 43 44 46 


46 47 48 49 50 5! 52 53 54 55 56 57 58 59 6 


right and mail at once. Your inquiry will be bt 62 63 64 65 6& 67 68 69 70 71 72°73 ~74 7S 


forwarded without delay. 


SALES STIMULATORS 


10! 102 103 104 105 106 07 (08 09 110 
11203 114 #116 «+116 «67 hUTTB hONTe «(420 


‘7 
' 


NEW CATALOGS 


Sales Stimulators 12) 122 123 124 «4125 «4126 «4127 «128 «129° «130 
To obtain more information about any of the 31 132,133 134 13513861 1B DD 
manufacturers’ sales aids described in this ‘ . a 

ve circle th , August 1959 issue of OFFICE APPLIA ES, 
re zo e key numbers on the card Card void after October 1, 1959 
right which correspond to the numbers as- 





signed to the Sales Stimulators. Mail the card 


promptly 
Name 


Position ——— ee : ————eE 
Company — ——— 


Business Address : — . — — 


City —s __.. Zone a 
New Catalogs 
To obtain copies of recent catalogs or price 
lists described in this issue, circle the key Service Bureau 
numbers on the card at right which corre- a 
spond to the numbers assigned to the New OFFICE APPLIANCES 
Catalogs. These requests will be promptly 
forwarded to the manufacturers Please ask the manufacturers, indicated by the key 


numbers | have circled, to send further information 

without delay. 
his service is restricted to dealers and whole 
salers in the office equipment and supply field This service is restricted to dealers and whole- 


salers in the office equipment and supply field. 








NEW PRODUCTS 


3 465 6 7 8 Y 10 th 12 13 14 16 
18 19 20 21 22 23 24 25 26 27 28 29 30 
33 34 35 36 37 38 39 40 41 42 43 44 45 
48 49 50 5!i 52 53 54 55 56 57 58 59 60 
63 64 65 66 67 68 69 70 7!I 72 73 74 75 


> ‘ 
> 

w— 
NN ~~! AD 


4 
> 
o~ &» 


SALES STIMULATORS 


0! 102 103 104 105 106 07 #+1'08 109 «#4110 
itt 112 113 114 «€611S—hCUUTH COUdTCiaB CEs 


NEW CATALOGS 


2 122 123 124 125 126 127 «#6128 «629 ~=6130 
31 132. 133 #134 #+%'35 136 «#64137 «138 «6139 ~=«(140 


August 1959 issue of OFFICE APPLIANCES, 
Card void after October 1, 1959 





Name 

Position 

Company 
Business Address 


City Zone ND tennis 
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————=NEW PRODUCTS (oiimued 





Venus Pen & Pencil Corp. TEE 
Lewisburg, Tenn. i es Se 
First truly erasable loc pa)>- 1) ———___ 
5 colors—is the company chin fo (as 
new “Col-Erase” line. The new color . annie es nein . 
lead formulation used in producing ae < 
these eraser-tipped wood-cased pencils senha 
Iso provides a more durable point — 
These water-resistant leads come in — . 
vermilion, carmine, blue, green and —— ; 
llow. Samples available on lettes ENCILS . 
head request . 
WC. Heller & Co Inquiry Card No. 15 
Montpelier, Ohio 
4 pri 1 modern magazine rack 
f stron nd durable construction is Speed-O-Print Corp 
Hed ¢ Meacazvine Minder.” Id 1801 W. Larchmont Ave. 
f tors’ waiting rooms. hotel lob Chicago 13, Ill 
bi pany reception rooms Stvled in plastic and stainless steel 
t aces Where a supply of mag the Speed-O-Print Photo-Copier pro 
pt available, the rack vides lightweight portability and 
1isy ny as 22 or more } silent, effortless operation, the com 


pany claims. It handles sheets as 





asures 411/, in. higl wide as 9 inches and of legal length 
ps ‘ 1 16 in p. | or longer. A new flexible, sealed, plas- 
n ither oak or bir ti bae disp nses and conserves devel- 
th natural finist oper fluid eliminating messy handling 
Inquiry Card No. 14 Separate “paper safes” in the bottom 
of the machine provide.for light 
tight storage of positive and negative 
papers which are automatically ejected 
(See photo) in proper order and 
right-side-up. Completely automati 
Friden Im exposure ind developing processes 
2350 Washington Ave Inquiry Card No. 16 
San Le indro., ( alif 
C » testeene * ofl 
, n M 
AC) inch platen wit 
f ts inserti f 
| widths. | 1t 
, tickets 
L posit 
in > 
" t Nat Ww 
K t K [ n 





Inquiry Card No. 17 


Flash Mfg Co 
169 Murray St 
Newark 5, N. J 








A nk urker that ‘n r dries when BeLa Div 
app , nounced as J) & J Tool Machine Co 
| ip r L Using a 9505 S. Prairie Ave 
ick , the marker Chicago 28, Ill 
Sal to be The Scotsman Model 6000 all steel 
k-f ft, tl ti-purpose device folding chair is a top quality economy 
. t ints of ink ; priced product of “non-tip” safety de 
tf writ t iles on any ien built for durability. Intended for 
pat Replaceable veneral institutional use, the chase 
ind inks ar bI Packaged folds to a thickness of 2Y4 inches and 
sell unit t 4, § r 24 bottles has a | iddle-contoured seat 
vidually einforced for extra strength. Comes 
Inquiry Card No. 18 in 7 fran olors 


Inquiry Card No. 19 


For More Information Use Inquiry Card on Page 51 
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YEARS SERVICE TO 
AMERICAN BUSINESS 











The Best Known Trademark 
in Office Equipment 


... and the Most Desirable Dealer Franchise 


Topay’s ExcLustvE SHAW-WALKER DEALER Extensive national advertising, a constant 
offers his customers more . . . 5000 items flow of sales helps, and seventeen strategically 
matched in appearance and matched for re- located showrooms and warehouses are a few 
sults. All bear the symbol of quality “Built other sources of extra profits for the exclusive 
Like a Skyscraper” the best-known trade- Shaw-Walker dealer. 
mark in office equipment. Right now there are a few cities in which 
The exclusive Shaw-Walker Dealer leads we are willing to make a change. Yours may 
the field with products not available elsewhere, be one of them. Ask about it. 


exclusive items that buyers order and reorder. 
The 252-page Office Guide Catalog distrib- 

uted by Shaw-Walker dealers, is the biggest H VW- ALKE 

single source for new and repeat sales. It is A 

the only complete sellers’ and buyers’ catalog 


in the industry. HOME OFFICE — MUSKEGON, MICHIGAN 








LARGEST EXCLUSIVE MAKERS OF OFFICE FURNITURE AND FILING EQUIPMENT IN THE WORLD 


54 OA-—8/59 


Product. The finest portable built. The new 
FUTURA* 800 has famous Royal quality, fea- 
ires and ruggedness... with! office typewriter 
performance. 
Packing. Every Royal FUTURA comes 
packed with exclusive polystyrene cushioning. 
Result: you can be sure of getting your merchan- 
lise in perfect working order. And so can your 
istomer. 
Promotion, Full-page, full-color advertising 
LIFE ... plus ads to the youth market in 
SCHOLASTIC and SCHOLASTIC ROTO... 
lus special promotion and merchandising 
ckages. 
Personality. Slim-lined beauty, dramatic 
tyling, choice of 3 colors. Handsome luggage 


int 


OA—8 /59 





Preference, Because it’s made by Royal, 
the FUTURA 800 is “America’s most wanted 
portable’... capitalizing on the famous name 
that is FIRST in the portable industry. 


Put them all together... 
they spell P-R-O-F-I-T-S! 


Check your inventory and reorder through your 
Royal Portable Representative. Check also your 
stock of the lightweight ROYALITE®...today’s 
most popular low-priced portable typewriter. 


ROYAL world’s most wanted portable 
Product of Royal McBee Corporation, 
World’s Largest Manufacturer of Typewriters. 


* Trademark of Royal McBee Corp 


55 











 hilhtdeeedededehede eed ri rt ee ee ee tee ee ee Te eT Tee ee ee eee eee eee eee eee 








WHATS your 
_. FP store ?* 
































], Are the lines you carry ‘up-to- 


date''? ELe 


2. Do you have the latest merchandis- 


ing aids? [0 
3. Does your sales force have full 

product knowledge? ep 
4. Can they promote the ''money- 


COO 


making’ plus sales? 


5. Are you satisfied with your profit 


picture? 


CO 








ANNUAL 
re EASTERN 
COMMERCIAL 
Dates and Hours 1959 STATIONERY 
SATURDAY, Oct 17-12:00 Noon to 7:30 P.M. SHOW _._. 
SUNDAY, Oct 18-12:00 Noon to 7:30 P.M. 
MONDAY, Oct 19-2:00 P.M. to 10:00 P.M. 
TUESDAY, Oct 20-2:00 P.M. to 9:00 P.M. 
ANSWERS: 


EASTERN COMMERCIAL STATIONERY SHOW 
(EASTERN CONVENTION STATIONERY ASSN., INC.) 


Jointly Sponsored by 
The Stationers Association of New York, Inc. 
and 
The Metropolitan Travelers Club, Inc. 


485 Fifth Ave., New York 17, N.Y. GRamercy 7-3948-9 
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NEW PRODUCTS ‘ovtinued : 


Memo-Speed Distributors Inx 
147 W. 42nd St. 
New York 36, N. Y. 


An inexpensive device that makes 
sorting, counting, inserting and wrap 


ping coins faster and easier is called 





the Coin-Insert. Made of high-impact ; 7 ; : 
, Valley Engineering & Sales Co. 
vw durable plastic, it contains four chan ; hifi 
siti , nel whict =e ’ al 8809 Pickford St. 
. eis ncn accommodat pe es, 
W. R. Ames Co. ’ , : Los Angeles 35, Calif 
nickels, dimes and quarters. Each 


> } } > UL 1 ox 2 
1001 Dempsey Rd. channel is calibrated for counting the Said to be the newest development in 


Milpitas, Calif. correct number of coins for bank ap the private-circuit intercom field, the 
selective-ring, selective-talk Vesco sys 








Two advantages of the new Ames Y proved tubes. The coins are readily 
frame steel shelving unit are easy mo packaged in tube or wrapper via sim tem functions wherever communica 
bility and shelf adjustability, manu ple sliding action along the channel tion independent of standard tele 
facturer states Che louble-faced Comes ia modera onrx colot printed phone equipment is desirable. As use 
frame supports as many as eight r« in black and individually boxed ful in the home as in the office, plant 
movable  bracket-type shelves _ three Inquiry Card No. 21 hotel or farm, each telephone is a 
feet in width. Y-frame support is 60 master station capable of selecting up 
inches high and is mounted on glides to 8 stations; and up to 4 conversa- 
for easy moving Adjustable dividers tions or complete conference among 
can be inserted in slots along the shelf any or all 9 stations are available at 
for the upright storing of folders the flip of a switch. Power source is 
catalogs and magazines. Available in two common flashlight batteries at 
18 colors, shelves also may be had in each station; average battery life. 5, 
8-, 10-, and 12-inch depth 000 calls. Slave units can be paired 

Inquiry Card No. 20 or intermixed in a system including 

ister t lephone sets 
Inquiry Card No. 22 

S. E. & M. Vernon, Inc 
65 Duane St. General Photo Products Co., Inc. 
New York 7, N. Y. General Photo Building 
Added to the company’s line of bind Chatham, N. J. 
ers is this new loose-leaf telephone This Genco Porta-Fax photo copying 
address book of smooth hazel Fabri machine automatically exposes, proc 
koid. It is 814 by 514 inches and is esses and prints 60-120 sharp copies 
packaged in a gift-giving two-piec per hour, company states. It handles 
box of clear acetate cover and decora anything printed or written up to 914 
tive gold-wrapped bottom. Designated inches wide, including colors and ball 
as No. R-7512, the flexible-cover book point ink, and it may be used for aa 
has three nickel-plated rings of on duplicate copies from one negative, = 
inch capacity and simulated leather in two-sided copies, color-coded sheets ~<a 
dex tabs form A to Z and transparencies. Economy priced sy 

Inquiry Card No. 23 this machine has a high-impact, gray 


plastic case 


Inquiry Card No. 24 J | ¢ 








Addo-X Inc. The Bassick Co. 
300 Park Ave i137 Howard Ave 
New York 22, N. ¥ Bridgeport 5, Conn. 
This distributor of Adler typewriters The “Flo-Tork” is an easy-to-adjust 
is now offering two new portabk tilt control for oftice cha Operat 
models, the Primus and the Junior ing on the torsion bar principle, the 
Both are available in both pica and new device enables th hair to re 
lite type styles; both are precision spond to the slightest movement of 
engineered to give the feel of a larg the body yet absorbing shock at both 
size office machine, company states front and back limits of t tilting 
Primus has key-set tabulator, pop range. Adjustment knob is easily 
paper rest and end of line ind: reached from a sitting position. Nylon 
. tor. The Junior has a 7-stop, hand bearings assure quiet operation with 
t tabulator and half-space line set out lubrication. Unit fits almost any 
Both have carrying cases chair design | 
Inquiry Card No. 25 Inquiry Card No. 26 | 


For More information Use Inquiry Card on Page 51 
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NOW oe 
in every price range 
sooo @& TURE 
line of 
Corry Jamestown 
files 





New high quality C-Grade Files available for shipment now! This latest addition completes 
the line of Corry Files . . . and offers the outstanding features found in more 
expensive lines, but at a reasonable price. Compare—heavily reinforced spot welded 
construction « heavy gage vertical channel reinforcements « angle gusset 


plates spot welded to uprights « sturdy cross brace reinforcing for base 


TOrt 


* rigid spot welded drawers on ball bearing and stud bearing rollers. 
Two-drawer, 4-drawer and 5-drawer models. Available for shipment 


now in color and standard grays. Attractive price structure—send 


: for description and price list today. 
CORRY JAMESTOWN CORPORATION 


CORRY, PENNSYLVANIA 
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dealers’ choice for fall profits 





Both Olivetti portables offer dealers these im- 
portant advantages. (1) Full profit opportunities 
on every sale. (2) Superior quality that makes 
for satisfied customers and word-of-mouth ad- 
vertising. (3) National advertising. To learn 
how you can become an Olivetti Portable 
Dealer—in time to get your share of Olivetti 
back-to-school profits this season—write to 
Portable Division, Olivetti Sales Corporation, 
375 Park Avenue, New York 22, New York. 














Inc 
han 


olivetti Bon 
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BORROUGHS Announces 
SPECIAL GARMENT RACK OFFER! 


4 Bonus Package Deal 
Yonbuy hese SE 


undivided attention! Read every word in this special 
Offer Expires Sept. Ist 














display-package offer . . . study the illustrations . . . 
the coupon is for your convenience! 


You get this one 
























ens comes 




















| a ceil 
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‘\ 
; incl. 12 | 


hangers | 


' incl. 20 
Excl. hangers 
, ' hangers 
. 

















Why Borroughs makes this sensational offer! 


. . . because the Borroughs Manufacturing Co. wants every office appliance 
and supply dealer in the nation to display its outstanding line of Garment 
Racks. Borroughs offers YOU a big inducement for cooperating. 


Here’s the deal... the E6 retails for $30.30—the E12 for $42.00—the 
MM16 for $32.50—the C20 for $47.80—or $152.60 for all 4. With a 
dealer discount of 50%, you pay only $76.30 for all 4, F.0.B., Kalama- 
zoo... and you receive, absolutely FREE, the MM12 which retails 
for $29.50! 










BORROUGHS MANUFACTURING CO.,3002 N. Burdick, Kalamazoo, Mich. 


Please send me, F.O.B. Kalamazoo, Michigan, a set of 4 Racks— 
models E6, E12, MM16, C20—for which | agree to pay $76.30 Net. 


Also send me— absolutely FREE — Rack model MM12 F.O.B. 
Kalamazoo, Michigan — as a special bonus for placing this order. 


Remember — Borroughs racks have many exclusive 
Borroughs features, and are available in 5 modern 
colors — Spring Green, Dark Green, Gray, Fall Tan, 
and Brown. Cash in on Borroughs’ Big Bonus Package 
Deal! Send in your order now! IMPORTANT — only one 
Bonus Package to a dealer. 


All racks shipped K. D 


Color: 
[] Spring Green [) Dark Green [] Gray [) Fall Tan [J Brown 


Caleneny,,. nana: cihasthimindinsdinesaaistasilandn sion ° 
BORROUGHS manuracturinc company 
EL Re Gee NRE TR 
OF KALAMAZOO 
A SUBSIDIARY OF THE AMERICAN METAL PRODUCTS COMPANY OF DETROIT gh ee ae fe ae _ ee = 
Tat acatietinileiintes tinh imersciamaiistinial eee ee 


3004 NORTH BURDICK ST dlp KALAMAZOO, MICHIGAN 
[] Send Illustrated Price List 


----------------- 4 
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Peirce Dictation Systems 
5900 Northwest 
Chicago 41, Ill. 


Highway 


Said to be “the first f 
convenience featu I yneti 
stylus type units,” ¢l 5-ESP zg 
the operator ready nt of all 
erations through posit ng ot tl 


dual-control button 


( rophone The my } states 
this feature enabl t f ate 
dictate faster, witl iter a 
and clarity lo 1 


wanted material, a 
automatically punches point of instr 
t110n on time 


inad¢ 
tions are made by 
part 


Inquiry Card Ni 


wanted 


Bankers & Merchants, In« 
3229 N. Sheffield Ave 
Chicago 12, IIL. 


The Faymus Division of this c 


has put out a completely new 
cost, small spirit duplicator call 
Faymus Model DI Precision-bi 
this instrument will pr cop! 
with exact printing register on res 


lar and legal size pap 


color on the same sheet being achi 


through use of different red sp 
master units. Designed t ind| 
brand master unit, t luplic 
comes with a starting supply of 
Faymus spirit mast inits, One pi 
of Colorcopy Spirit Duplicator flu 
and 100 sheets of 4 ipel Lit 


available 
Inquiry Card N 


All-Rite 
241 Hudson St 


Hackensack, N ] 


Pen, In 


The (TT 
pen 
erase tl S¢ 
is ill Er I 
lon i 
in I [ 
™ blue f 


Inquiry Card 


For More Information 


West Coast 
P. O. Box 64 
Los Gatos, Calif 


Sales 


Recently 


om s} 
Fil whic 
Nn 
nts ina ns iW 
n twin wit 
for d sk-to] 
tyrene itl 


Inquiry Card 








Krueger Metal Products Co 
Mason St 
Bay, Wis. 


tool 
stoo 


1056 W 
Green 
A 

ing 
tub 
wi 





NEW PRODUCTS 


ompanys lin 


is this Contact 
for use by sales 
ind housewives. It 
or ina briet case 


overs 18 


rn 


non 


sturdy 


xtra 


lray 


ne 


} 
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white in 
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Syntron Co 
Homer City, Pa 


continued 





An elect tically vibrat pa 
pet JOULEK rn ad { ti 

processin I reer quantits OF of 
hice papel! il roor it al has 
been announ by Sy PJ 
-5 joins th pan } the 
largest of 8 of it 1 mail 
room i the t quickly 
i11igns Sci if . ) spond 
ence orade INVOICES t priot to 
hling or workin it is al flectively 
used witl tomatic | igZ equip 
ment << tr nin jat rds an 

recora pri t machin unting 
and muicrot g. Int mail room it 
provides ray akedowt nvelops 
contents bet openin sealing 
and aligns bundl ot tor tyin 

or ba } Vil t 

minut 


Inquiry Card No. 30 


for bin an 


n added to tl 
table seatin st 
Rau Le $cal 

stool measur ; 
and the dia t t 
is also 14 in. I 





roller bearin 


Masonite seat 


Inquiry Card No. 32 


Use Inquiry Card on Page 51 
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UCCESS 


with exclusive features 


Swap 





- , 4 
5 en 


y 


No. "485" 


Here’s a desk calendar that answers a special need. 
New, separate pages makes appointment scheduling 
easier at the office, in the home. Full size, 5 x 8” 
page. Half-hourly appointment spaces. Extra 
pages, too, with the exclusive SUCCESS 
1l-year calendar feature. See SUCCESS. 






NEW SHRINK-FILM OVERWRAP— 
better display, better handling, easy 


There’s more to sell, more profit. identification, self-service. 
. . @ NEW SLIT-LINE TAB— 
For full facts, write for SUCCESS catalog. for quick, easy opening. 


® EXCLUSIVE INNER BAND— 
no loose pages. 


@ COMPLETE, EASY-TO-READ 
COLUMBIAN HoT NOR KS, INC. DESCRIPTION on dated end flap and 


top sheet of each package. 
2300 WEST CORNELL STREET © MILWAUKEE 9, WISCONSIN @ HANDY POCKET CALENDAR. 





when you think 


of CALENDARS think of 
SUCCESS 





ok, 
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Geiss-America 
6424 N. Western 
Chicago 45, Ill 
Che 3-part Minifi 
vides for net 
long-play 
transcription. | 
may be us« 

as a dictation-t 


inches high 


magazine Of magnet 


tache pocket i 
it rang if 
tape intercnan 
fice the lon 
pocket size rect 
ire transistori 


’ 


latching metal 


Inquiry Ca 


_ 


The Carter's Ink 
249 First St 
Cambridge 42, Mass 
A new carbon 
writers with carbs 
tachments is tl 
made of DuPont M 
for { 


“great strenat 
freedom fro 
claims. Other 
fer of color to 

| —_ 
umd sharper 


all correspond 


produ tion wi om 
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NEW PRODUCTS ‘ovtinued 


Eberhard Faber Pencil Co 
Crestwood 


Wilkes-Barre, Pa 


Dhe Blak-Print” { t py ball pen 





navy ] its pert aA 
qualities [ states Barrel 
k plast t with alumi 

f a chrome 


ector Ex 


nded cartridg ip al line ruling PQ 
Litho-Print” rey pencil No ms 
99 I n I IT { SS only e 
Inquiry Card No. 44 
Sanford Ink Co 
2740 W ashington Blvd 
Bellwood, Ill 
‘1 Ww addit Lhermo-Addi 
l ran ) 
t ! opying 
iS ichines 
ri t g f 
h inks hav 
[ i 
| rops of 
y ounce of 
id ink ttective result 
Inquiry Card No. 37 
Luxo Lamp ( orp 
Dock St 
Port Chester, N. Y. 
D ‘ for precision § s } t 7, 
Magnifying lamp Model FLM 
irge magnincatior 
t nd ane 
Spring-balan 
a x 


Cl ine T9 fluores 


Inquiry Card No. % 


Dennison Mfg. Cx 


le ( 101 Park Ave 


NY New York 17, N. ¥ 


f-st nforcement 





pan 
ns 
f 
»! 
) Die 
t 4 
| 
A . | 
p 


Inquiry Card No. 39 


For More Information Use Inquiry Card on Page 51 
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“Wow! 


I'd work in that 





office for free.”’ 





P. S. to dealers: 
Everyone benefits 
when you sell fine 
seating — Gunlocke’s 
of course! 


rmrorner Tires 


Copr. 1957 by 


ww 


8/59) eh /w. oH. GUNLOCKE CHAIR COMPANY, WAYLAND, NEW YORK 











The fine quality look of a Cole Steel office— 
the careful attention to personal comfort— 
the skillfully crafted construction —all 
combined create an office of quiet good taste and 
matchless efficiency. This is why so many of 
Your company is judged America’s blue chip companies select Cole Steel 
when furnishing their offices. See for 
yourself why Cole Steel furniture is 
so far ahead in the office equipment field. 
Send for our Free color catalog today. 2 
Cole Steel Equipment Co., Inc., 
Dept. 52, 415 Madison Avenue, New York 17, N. Y. 





by the office you Keep... 











COLE STEEL 


NEW YORK CITY * CHICAGO ¢ PHILADELPHIAWe LOS ANGELES F CISCO * HOUSTON « ATLANTA ¢ TORONTO, CANADA 
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NOW! 

THE GENERAL TIRE 

& RUBBER COMPANY 
ADDS A NEW DIMENSION 
TO MODERN 
UPHOLSTERY FABRIC 


- Baa: x4 
Available now from your 


- Boltafiex or Tolex dis 


THE GENERAL TIRE & RUBBER COMPANY - TEXTILEATHER DIVISION - TOLEDO 3, OHIO 
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~~ ‘ : 
eae M hs ree ae 271 Ninth St. 
. oo Brooklyn 15, N. Y. 
t tip tomati¢ re-en 
ent rend totals. erand he Ink-A-Matic is a g i a 
call emory. It that permits t \ ts 
wacit S48 dinite » fill instruments t pe eam, ty 
fe Mathes illy and with on Sa ‘ 
' ‘sing upacity up drafting work . 
; pany claims. Roll is available lett 
+ ¢ Ts ve nt model at n¢ Be 
L t is securely in n bb 
Inquiry Card No. 40 ind light toucl t 
litts stopper to 
on Lever may I f 
ottle stays open wi r 
Columbia Ribbon & Carbon Mfg. Co ( Individually | Kag 
136 Herb Hill Rd que display box 
Glen Cove, L. 1., N. ¥ Inquiry Card No. 41 
A typ bi th 
executi k f nes 
on stat rit ; General Marking Equipment Co 
been an P mamas si 55 Leonard St 
Made of Pon ~ b eile New York 13, N. Y. 
bon t n th Che Jet-S 
name ( ( ‘ vy clai compact label 
the pi t t t f or auto ti ( Pr 1Of 
live té t } tton engin t oT 
fabri i k Th X ratior pl 
tre t w v ot lever nt tting well 
th nt i ponsib] is ty} t 
tor tl n special ink pr ni 
the d t It tormly ill 
peci in not si 
Inquiry Card No. 42 Machin t 
type . 2 
Inquiry Card Ni 
General Binding Corp G. & C. Merriam Co 
1101 Skokie Highway i7 Federal St. 
Northbrook, III. Springfield 2, Mass : 
The Golden Key is a n h A new edition of the M Web 
vice for multipl lictlonary especia for 
leaf binders said to b unmior high and t ket 
tection of contents of be published and 1 t 
fidential catalogs. G tr on August 24. It 
quick and easy recognit y on textbooks an t book 
is available with GBC t by these age Call 
loose-leaf bindin t Webster's New S S ~~ = , 
high gloss nickel bin t D nary the new 
same multiple hol: lay terms, synony ao 
by GBC punching ple etymologies n 
tic or metal loose-leat Inquiry Card No. 45 
Inquiry Card No. 44 
J. L. May Co 
Div., May Tag & Label Corp 
111 W. 19th Si 
Lindy Pen Co., In New York 11, N. ¥ 
9601 W. Jefferson Blvd rhe com 
Culver City, Calif addition r 4 Markin 
y J nt 1 has be Polka Dot Labs to its | e-sensi 
t “4 P ber <¢ tive lin I 
a4 of ns. It 1 S 
‘ n lor of in i 
wm g ti f ink anary, {| k | k 
| [ n lispl. Dots 
4-07 plasti hles I k 
ssorted colors Keepin 
k box Straight irkif t 
Inquiry Card No. 46 Inquiry Card No. 47 
a = 


68 


Lagomarsino 


FAI 
White Plains Rd 


New York 66, N. ¥ 








NEW 





Higgins Ink Co 


For More Information Use Inquiry Card on Page 51 
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NEW 
HIGH-PROFIT 
ITEM SELLS AGAIN... 

AND AGAIN... 
AND AGAIN! 








Watch YOUR VOLUME 


CLIMB WITH NEW KIK-STEP! 


HERE’S THE STORY THAT MAKES CUSTOMERS ORDER OVER AND OVER! 




















Wakes REACHING EASY... CLIMBING SAFE 


Ww TEP sy (tamer ” 


MAKES YOU 14” TALLER! 


ROLLS when you KIK...STOPS when you STEP! 





A light tap with your toe sends Kik-Step scooting, wher- 

°,° ever you want it. Step on it and the casters retract in- 
in 9 exciting stantly while the base GRIPS the floor. Can‘t wobble or 
slip! Can’t roll as long as you stand on it. Step back 
colors down; toe finds the platform without looking—thanks to 


p lus BL ACK Kik-Step’s exclusive “cloverleaf” design! Both steps have 







safety tread. All-around bumper protects walls and 
OR WHITE! equipment. It’s the easiest SAFEST way to climb ever 
devised—with all the engineering experience and rugged 
construction that has made Cramer Chairs famous! 













» COPPERTAN 
» DESERT SAGE 







» MIST GREEN 






Quality-Built by 
AY 
. SILVERTONE GR 


LOW 







. PRIMROSE YEL 
. WINTER GREEN 


WwW 








aC, ff 





No more bending to file in Frees Hands for work! He just Now she can see what she’s 
those low drawers. Kik-Step is a kicks Kik-Step where he wants it, doing because Kik-Step puts her 
Kik-Seat too! 14” tall is just right and up he goes! And he can step within easy reach of her work 
for those low jobs. down safely with arms loaded. when filing in open shelf files! 





; Fun SAFE Convenient 


Climbing 
in office, store, warehouse TEAR OFF 
-ANYWHERE! this 


FLAP 


Hundreds of and use 
Uses! as a 


eaiaat CONSUMER 
oose from 
11 heed POSTER! 
















14" High! 







F REE NO POSTAGE 


NEEDED 


MAIL TODAY! 


PATENTED 


dy: ; 
MIL 
ieee 

















Yee e 
Sais? s 3 | | 
a E | | | 
< as: 
ke 2 aie 
‘ss ~~ . 5 | | 
2 eg 
meee oO | 3 
. a 
> y <a 
z 5 | |? 
-— 2 ee 
a & e |% 
= . 5 3 
Of & | err 
/] es 2 ° | 
V LOW DOWN xe, = | 
TO HIGH UP, THERE'S NOTHING =z |. | 
INDIVIDUALLY BOXED! Every Kik-Step a > | | 
LIKE A 2 | = 
comes ready to deliver. No need to wrap. um 9 o Lay 
é' cfc nl 
Carton is complete with handles! > 5 a @ 
es & & 
w - a 
bd Os i > 
\ 2. “ 4 o | ? 
MADE ONLY BY ah : - 3 | 3 
8 rs o | + 
° E & 
TRADEMARK Ss w E S a = 
Nat = a ae oe 
Fi —E3 2 
o u<« YU 








ol 
| tat 


page for 


NO POSTAGE NEEDED! 
MAIL POSTCARD TODAY! 


BIG 


deal... 





FIRST CLASS 
Permit No. 1025 








Kansas City, Kans. 











BUSINESS REPLY MAIL 
No Postage Stamp Necessary if Mailed in the United States 











CRAMER POSTURE CHAIR COMPANY, INC. 


POSTAGE WILL BE PAID BY 


625 Adams St. 


Introductory 


Kansas City 5, Kansas 





in test after test DEALERS REPORT: 


“FASTEST SELLING ITEM IN STOCK" 


"BIGGEST REPEAT SALES" 
"PROFIT MARGIN LEADER" 


“| made the BIGGEST RE- 
PEAT SALES on Kik-Step I've 
ever had in office appli- 
ances. After a customer got 
one or two in his office, he'd 
usually find a dozen other 
places where Kik-Step saved 
time, added to office safety!” 
() =) | 


ITH K. Saver 


745 Englewood 
Kenmore, New York 








“Kik-Step turned out to 
one of our biggest PR 
LEADERS. Discounting usu 
(%> wasn't needed—actually 
tomers sold themselves. I’ 
never seen a piece of o 
equipment turn so fast... 


“| made OVER 60% profit 
and had to reorder in a 
week! Kik-Step sold so fast 
that | got FULL list price 
every time. My customers us- 
. ually bought several for 
their office use .. . then 
came back for more to use 











at home! 


Jacquin & Company 
321 Main St. 
Peoria, Illinois 


Mosler Safe Co. 
1417 McGee 
Kansas City, Mo. 












COUNTER DISPLA 


\\ Two-color reprints 
\ this 4-page insert. C 
be mounted as a 
tiful 14” by 10” cou 
ter display or used 
a selling piece whi 
the customer can hol 


FULL-SIZE DISPLAY 


Display fits over a Kik- 
Step, shows a dainty 
(but life-size!) pair of 
feet and ankles. A real 
eye-catcher. In beauti- 
ful color. It's FREE with 
the No. 84 assortment. 





Pate ENVELOPE STUFFERS 


Powerful little sales 
pieces to use in your 
statements, or for spe- 
cial mailings. But you 
get 100 at no extra 
cost, with the No. 84 
assortment! 


















NO. 84 (4emet-DISPLAY ASSORTMENT | 


LIST PRICE OF 12 KIK-STEPS $14.00 ea. $168.00 
h ») lL] YOUR COST $7.00 84.00 
t c @4 . YOUR PROFIT 84.00 
YOUR BONUS KIK-STEP, LIST PRICE 14.00 ’ 
Buy 12 
eT-) me @lal- mad. 4-8 4. 


r 
! 
i 
' 
I 
i 
' 


TOTAL PROFIT *98.00_ | 
FREE Display Material including: 


You can make i Life Size Display « 100 Statement Stuffers e Counter Display 


OVER 60% , 


Lease eae eee aeaeaeaeeaeaeaaaaaaaanaand 
PROFIT! 


(Cramer POSTURE CHAIR COMPANY, INC. 


625 Adams St. e Kansas City 5, Kans. 


‘Maw 


POSTCARD 


TODAY! 


NO POSTAGE 
NEEDED! 





NEW PRODUCTS (oniinued 





fe 


General Ribbon Corp 


: 

14542 Sylvan St. : 
Van Nuys, Calif. : 
: 

A new drawer dispenser for type Chesco Products : 
writer and adding machine ribbons 2504 Clifton Ave. : 


olds a dozen ribbons packed in plas 


tic boxes. A d scription of the con 


Cincinnati 19, Ohio 


“Forget-No” represents a new concept 








tents is printed on the label on the in pocket secretaries and reminders, 
» tront ot each drawer, which fits snug according to the manufacturer. Writ- 
. — ly into a 4-sided “sleeve” yet slides ten memos are torn off and filed in a 
asily. Sleeve is constructed of heavy- weekly visible file. a margin of the 
uty chipboard covered with alumi- memo always remaining visible to in- 
num toil dicate hour and day of the appoint- 
Inquiry Card No. 48 ment. Available in Suntan Saddle and 
Black Alaskan. Closed size is 7-Vg by 
3-%g 
— Inquiry Card No. 49 
tt PROF 
1g usual 
v Sales Stimulators 
lves. IW 
of offi 
fast : 
y 


Milo Harding Co., 500 S. Monterey 
Pass Rd., Monterey Park, Calif.—has a 
new package for its stencil folders. De- Clim 
signed tor easier handling and better 7 
product protection, the new box is y ‘Pee, 

2Ips white with dark blue printing and a Mincy 
holds 100 stencil blot-and-file folders id 
Empty box can be used for filing sten 

Rn, 








i Borden Chemical Co., 350 Madisor cils in folders for re-run. Each folder 
SPLAY Ave., New York N. Y.—ofters can be used twice. Available in two 
, in addition to a 1 family” pack sizes: for 81/-in. and 9-in. stencils, 
ints of 5 

‘ age design tor its “Elmer's Glue-All respectively 
rt. Cam four sizes of plastic squeeze bottles of Inquiry Card No. 102 
3 bea the product in unitor easy-to-identi 

coun fy display trays. They are available in 
ised af orange and blu irdboard for th 
which l4-, 4-, and 8-oun bottles and for 
n hold R GSSONMeR That IACIUCES TWO Cushman & Denison Mfg. Co., 730 


Garden St.. Carlstadt, N. ] is now 
distributing its Cado-marker in_ this 
colortul display-shipper designed for 
impulse sales at point of purchase 
[he display is constructed of plastic- 
coated heavyweight cardboard which 
is easy to keep clean, company says 
In red, black and white, the piece 
carries the essential product message 
is well as the price. Holds 72 or 48 
I arkers 
Inquiry Card No. 103 


Inquiry Card No. 101 





Venus Pen & Pencil Corp., Lewisburg 
Lenn is offering dealers a new gold 
and black counter merchandiser (No 





Pat Products Div., Ketcham & Mc- 18-10 DC) to stimulate over-the 
° Dougall, R: f N. J.—has devel counter sales of the new line of Ball 
}: oped an all-s t counter isplay Pen-cils with clip and cap. Featuring 

whic tt tiy points up tl at the Camel Cartridge the display 

tributes of Pat Stamp Keeper and Pat contains 3 doz. Double-Duty Pen-cils, 

Moistener. t f the company s desk 2 doz. Auditor Point, and a dozen 
_—- accesst s. D vy is delivered as Stenographer Point Pen-cils 

sembled and ivailable through Pat Inquiry Card No. 105 

presentatiy tre ympany 


Inquiry Card No. 104 


For More information Use Inquiry Card on Page 51 
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omorrow’s look— Hoday’s requirements @ 





Sometimes the practical, work efficiency of office furniture is 





sacrificed to the “look of tomorrow. “Over-designed, the architects an 
and office-planning people call it. a 
3 * pl 
But Art Metal—and its affiliated companies—have developed a more Sal 
realistic approach. Modern design, yes! Modern efficiency, too! nk 
ee , _ , P . . . nol 
This Nu-Trend suite—designed and produced by Security Steel ae 
Furniture Corporation, an Art Metal affiliate—combines attractive eve 
aro 
design with intelligent arrangement. sus 
bin 
[It's another good reason why Art Metal and affiliates are the choice har 
; cab 
of over 1000 dealers throughout the country. 
You, too, should investigate the profit-making potential of an 
Art Metal franchise. Write us today! 
Ce ee ee 
me a The nation's leading 
: ie manufacturer of 
r A id & metal office equipment i 
41 E. 42nd Street, New York 17, N.Y. E S 
—— a = you 
@a. es aS os feat 
The 
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THE 


BIG. PROFIT IN TAKING ‘FUMBLE’ OUT OF FILING 


pwr saree - 


Handsome Globe-Wernicke Files Brighten Office, Lighten Work Load 


Take the costly “fumble” out of a 
client’s filing and you’ve made a friend— 


] 
ind a customer 


for many years to come. 
As a Globe-We rnicke dealer, you can do 
t that by offering your customers a com- 
te choice of metal filing cabinets and 


s ird, the st efficient filing system 
' | ed rincered to make filing 
( er, faster, more accurate and more eco- 
|. G/W filing cabinets are precision 
ed and beautifully finished in 
every detail. They feature one piece wrap- 
nd ca progressive ball-bearing 
ension slides, smooth-working, non- 
bindir ste owers, and a choice of 
dsome de tor colors. Each G/W file 
cabinet is “tront « lee” quality. 
= 
‘ 
y 4 
‘ 
° C 
J 
Safeguard’s Simplicity, Instant Visibility 
Simply opening the file drawer shows 
omers at a glance the superior 
s of the Safeguard System of filing. 
Phe r-€! eered, angular celluloid 
des make this system of filing the 





easiest, most fool-proof ever devised. 
Globe-Wernicke filing cabinets, com- 
bined with the Safeguard System, offer 
your customers perpetual record protec- 
tion, instant accessibility, feather-touch 
operation, handsome appearance, and end- 
less utility that measures service life in 
terms of “generations” instead of years. 
As a G/W dealer you will have the ad- 
vantage of ordering all your filing equip- 
ment and supplies from one reputable 
source for greatly simplified inventory, 
consolidated purchasing and superior 


service. 


Sales Aids Important Part of Dealer Sales Program 


As a G/W dealer, over 200 sales aids 
are available at little or no cost to you. 
These include complete product literature 
and catalogs, with imprinting service; a 
complete, integrated direct mail campaign 
with your name imprinted on all material 
plus a regional “million dollar” mailing 
list; product booklet enclosures; full color 
jumbo post cards; new Techniplanner Kit 
of exact scale model replicas of business 
equipment; radio scripts and TV films. 
Clip and mail the attached coupon today 
and learn how you can effectively revitalize 
your business by selling the complete line 
of Globe-Wernicke metal office furniture, 
equipment, and supplies, backed by a dy- 
namic advertising and sales aid program. 





| 


| 
| 
| 


| 








How to Sell Filing Supplies 
Through Filing Analysis 


You can make a professional analysis of 
a customer's filing system with the G/W 
Filing Efficiency Analysis Form, an ex- 
clusive G/W Systems Division develop- 
ment. These analysis forms are dealer 
prestige-builders—they'll give you a rating 
as a “file expert.” Using this form, it’s 
easy for you to check papers in file cabi- 
nets at your customer's office, and recom- 
mend “on the spot” guides, folders, and 
folder labels they should have_for their 
records. In addition, you'll be opening the 
door to repeat filing supplies business, plus 
sales of other office aids. 

The Filing Efficiency Analysis Form 
asks and answers all the needed questions. 
When filled out, simply compare this in- 
formation with a check-list that estimates 
the correct guides and folders. This check- 
list is included on the front page of the 
analysis sheet. You can then list on the 
back of the form, in the boxes provided, 
your recommendations. 

While you're in the customer's office 
making this free survey for him, you 
should check the rest of his filing equip- 
ment. This can lead to extra sales in filing 
cabinets, follow-up systems, filing shelves, 
Every-Day files, labels, folders and many 
other G/W office aids and accessories. 

The Filing Efficiency Analysis Forms are 
available free to all G/W dealers. This is 
another example of the many Globe- 
Wernicke “selling tools” available to its 
dealers to help make sales calls more 
profitable. 





The Globe-Wernicke Co. 
Dept. DO-8 
Cincinnati 12, Ohio 












Information on this poge interests me. Please 
send me details on oa Globe-Wernicke Dealership, 


Pe cciicenecen 





Compony__ oes 
Address__ 


a : 























continued 


SALES STIMULATORS 


Stuart Hall Co., Inc., Central St Lindy Pen Co., Inc., 9601 W. Jeffer 
Kansas City, M fers a free met son Blvd., Culver City, Calif.—pre 
chandis with it All Occasion sents its new Ni Lady Lindy ball 
Note tment shown h Ch pen to dealers on isplay card fé 
self-servi k wo f n squat use on counter In full s 
foot sD saaind 7 color, it shows cket-purse size 
doz os note pen in tubes ( to a card) of 
packa ( . ’ ‘ , pens plus 1? rehlls. The ink of the 
pack, in | thvlen Rack also pro new pen is ture in color and 
vides stock record re-orde ard perfumed. Each pen is packag in a 
Inquiry Card No. 106 lithographed gift tub 
Inquiry Card No. 107 
The Carter's Ink Co., I St Mosler Safe Co., 320 Fifth Ave., N 
Cambridge 42, Mass.—ha ible to York 1, N. Y.—is offering tl 
dealers a pegboard rack t mo hard-hitting selling tox for us¢ 
date its Marks-A-Lot throw-away nvelope stuffers I brightly 
marker. The wire rack features two ored folders present ons to off 
prongs tor a perfect fit on tand problems such as t safety of re 
ard pegboard and display ls, the ability of safes to protect 
carded products records, etc. Space been provid 
Inquiry Card No. 108 yn these pieces for t ler’s 
print 
Inquiry Card No. 109 
Herman Miller Furniture Co., Z 
land, Mich—is offerin Eberhard Faber Pencil Co., Crest 
folders on chairs (WB he wood, Wilkes-Ba: Pa nas SS 
prehensive Storage Syster (WR? ) up the packagin of three of its best 
lounge chairs (WB 859) dul known erasers Pink Pearl 
seating (WB 959). Als« Z100T; the Ruby #121TAS nd tl 
Modern Design film striy Rubkleen #6012T. The items, price 
George Nelson: film and marked, can be displayed by hanging 
is $17.50. Preview print on pegboard or wire rack 
Inquiry Card No. 11 Inquiry Card No. 111 
New Catalogs 
Harter Corp., St Mi 
nounced the publication of a new cata 
Acme Lite Products Co., Rout \ Frank Scerbo & Sons, Inc., 140 | log allustratin “4 ere Sa 
Congers, N. Y.—has published a | th St., Brooklyn N. ¥ ompany's lin , a HM 
list and catalog showing and d 1 ¢ log No. 15, witl page, full-co — 
ing its line of portable desk f t t tcl Ss ne iila I —_—— ws © wlegeouriges 
The products featured include t bound 60-page book il odels and 
with the E-Z Swing Magic a: t ibes tl yufact oe 
Acmelite, Dualite, and other lert t 1a] , 
Inquiry Card No. 121 t watches are includ Inquiry Card No. 123 
Inquiry Card No. 122 
Hamulton Cosco, Inc., Colur Columbia-Hallowell Div., Standard The Globe Wernicke Co.. N 
has published a new catal Ot Pressed Steel Co., Jenkintown, Pa Cincinnati O 
fice Fashioned Chairs sl ised a four l¢ 16-{ shed its 
color the Director Series n t g on its “N to-Fiy 5s and s Desig \ 
Cosco Standard Series. Mi fr t lin litl Of | SG 659 ¢t y c 
each series are described an that Puts Space to Work B line. at : 
trated, and complete specificati: fully,’ the publicat show te an ; 
each series are given in k st is that be f ow how sys 
separate page. Features of t Back S| te. Book . 
pany’s products are depict print les for f 
on the inside back cover Inquiry Card No. 125 r alphabetizin 
Inquiry Card No. 124 Inquiry Card No. 12¢ 


For More Information Use Inquiry Card on Page 51 
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ariety means happier, more profitable customer and Amfile ha 

the hottest seasoning to increase customer demand! Standard designs 
the most modern are offered in 165 styles, materi 

PLUS 


ais and colors. 
ew covers and new colors to help excite buying action for you 
Set the orotit 


: ou want by solving your customer's need for something 
new! Most items now available in boxed a 


orted ors. Order a stock 
f Amfile Loose Leaf Covers today and Amfile's attention getting 
ounter display, too! 
EXTRA —_— PROFITS FROM AMBERG! 
All Amfile filing plies, covers and paper specialties listed in our new 
ataiog can be combined on one order to earn Combined Order D 
ounts. 5 on 10, 7'1/,% on 20 and 10% on 30 


artons will apply on 


AMBERG FILE & 


INDEX COMPANY 
KANKAKEE, 


ILLINOIS 
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BETTER FILING 
BETTER APPEARANCE 


LESS REPLACEMENT 
a | 












FILE GUIDES 


EXCLUSIVE Sfas PRODUCT 








Wear and tear first strike the tab on 
a file guide and a file guide is no better 
than its tab. There is where protection 
is needed and there is where Cell-U- 
Seal provides it. In fact it protects the 
guide all across the top—gives it extra 
strength and mokes it hold up longer. 
Cell-U-Seal penetrates and fuses right 
into the fiber leaving a smooth, glossy 
surface firmly bonded to the stock. It 
will not get brittle, peel or chip off. The 
printed tabs resist soil, are easy to read 


and they stay thot way. 









Cell-U-Seal File Guides are made in sizes 
al to meet all customary filing requirements. 
Sizes and positions of tabs are most ap- 
propriate for the intended use of the 





guide. Non-regular sizes and indexing 
Sizes: Card (3x5, 4x6, 5x8, 6x9) Letter, 
Cap, Check. Stock: Heavy Pressboard, 
Bristol in Colors, Manila. Tabs: Printed— 
Alphabetical 25 to 4000 division A-Z, 
Days 1-31, Months, States. 


The Weis Manufacturing Company 


are available on special order. 








Monroe, Michigan 
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0. 


Superbly beautiful colors and patterns to enhance the dec- 


rir rif 
orative appeal of any interior! Easy cleanability with ordi- 


1) wis | ly nary soap and water to reduce maintenance costs! Long 
. wear and scuff-resistance to keep replacements at the 
LL irreducible minimum. All of these advantages are yours 
‘ | ) 0) S eC S with furniture upholstered in elastic fabric back Masland 
lial Duran. Be sure to specify this top quality vinyl for new 
installation or reupholstering. Write for samples. The 


1 ( 0 ‘0 b | p it S Masland Duraleather Co., Dept. 59, Philadelphia 34, Pa. 


ELASTIC FABRIC BACK Wlasland Duran 


vinyl! upholstery 


Secretarial Chair by 
Office Furniture Division 
HAMILTON COSCO, INC. 
Columbus, Indiana 








Industry Meetings 








Andrew Wilson 


Florence Knoll 


Knoll Enterprises 
Join Art Metal 


Andrew Wilson, chairman of the board and chiet 
executive officer of the Art Metal Construction Ci 
New York, N. Y., has 
the internationally known firms, Knoll Associates 
Inc., Knoll International, Ltd. and Knoll Textiles 
Inc., manufacturers and designers of 


nounced the quisition of 


onte mporary 
furniture and textiles 


The Knoll companies will contin to operate as 
independent concerns naintaining intact their 
present manufacturing facilities and showrooms and 


sales organization 

Florence Knoll, who with her late husband, Hans 
Knoll, founded the Knoll enterprise in 1943, will con 
tinue to serve as president of the three Knoll com 
panies, posts she has held si: 1955 

Mrs. Knoll has accepted the position of director of 
design and research for Art Metal and will become a 
member of its board of directors 
Wilson said 


“The acquisition of th Knoll con panies f flects th 


In announcing this development, Mr 


recognition by Art Meta! of the growing importance to 
the furniture industry of the factors which have con 
tributed to the rapid growth of Knoll 


of the architect and interior designer in influencing con 


notably the rol 


sumer demand. Knoll has been a pioneer in developing 
designs that are related to contemporary architecture, 
and in doing so has won world-wide recognition. No 


other furniture manufacturer operates on ss wide in 
international scale 


The assumption by Florence Knoll of the design 


direction of Art Metal represents the logical extension 
of the work of this famous d Signer to the broad field 
of metal office furnitur nd should greatly advance 


Art Metal's ability to meet the requirements of modern 
offices and institutions 
Art Metal, a pioneer of the metal office 
industry, has plants in Jamestown, N.Y.; Avenel, N.] 
Wabash, Ind.: id 
It has 13 branch offices 
Knoll Associates operates three factories in the 
United States. Its pre ducts are displayed to architects. 
interior designers and their clients Knoll showrooms 
in Boston, New York : Washingtor 
Miami, Detroit, Chicago, St. Louis, Dallas and Sa 


Francisco 


furniture 


Spartanburg S.( 1 two in England 


000 dealers 
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Paul E. Burbank Leaves 
NSOEA Staff June 30 


Follow 
staff member acting in the capa 
iltant to the Asso iat 
Paul E. Burbank left NSOEA eff 


tive June 5( 


ny 1 year as full-t 





After years as top CX 

of the National Stationery & Office 

Equipment Association, Mr. Bus 

bat 1 to be released from his 

idministratis position in May 

1958, and became primarily concerned with the deve lop 
ent of new projects and servi 
Du 1e period when he served as the executive 


head of the Association, Mr. Burbank was responsible 
for adding many major services and projects including 


e Manu 
tory Con 


the publication of Sales Traini: 
ils; a series of Management Manuals on Invert 
trol, Uniform Accounting, Dynamic Furniture Presenta 


tion, Off Machine Store, Freight Classification Manu 


al Com) ensation and Productivity of Salesmen, Person 
nel Selection, and the Harbridge House—conducted Sales 
Management Seminars introduced this year, the first of 
their kind designed by professionals exclusively for the 
industry. He secured the services of consultants promi 
nent in the field of research. personnel selection, trans 
portation and store modernization 

From the time that he became operating head of the 
Associatic the membership grew from under 1,000 to 
its pres total of slightly over 4,000. Annual conven 

e increased from that equivalent to today’s 
larg r dist C meetings, to approxin itely 14,000 visitors 
to the exhibit which now occupies all available display 
space at the Conrad Hilton Hotel in Chicago 

The treasury of the Association shows at rease of 
f and one-half times that of 1946, when Mr. Burbank 
succeeded the late Charles Garvi: 

Mr. Burbank’s long experie: both as \ president 
sales manager of a leading writing paper nufacturer 
and as executive vice-president of NSOEA have con 
tributed to his national reputation as an authoritatiy 
speaker and consultant on industry matters 

His Se plans are to conduct his affairs from his 


home, Two Fathoms Farm. R. D Brunswick, Me 


Murray Sells Office Supply Firm 


A. C. Murray, past-owner of the Murray Off; Sup 
ply Co. located at 234 § Jeffers St., Wadena, Minn.. 
rece! 1 his business to Lyle L. Freer who will 


operate it as Freer Office Supply 
Murray plans to devote his ti » th 


business that his fat! Started SsU 
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e 
Big Salestarter! 
Offer this deluxe desk dispenser FREE 





. when customers buy one at 


regular price with 12 rolls of 


SCOTCH BRAND 
Cellophane Tape 





DEAL “R”: 12 rolls %” by 
1296” with Deluxe Desk 
Dispenser. Second dispenser 


included free! 

DEAL “‘S”: Same as above 

with 14” x 1296” tape. Sell 

“R”’ and “S” deals now for 

; ; 2 ‘& 

your year ’round tape profits! " ‘ 

Offer expires Oct. 30, 1959. 
: 
’ 

- 





MMiinwesora [/ffinine ano )\/famuracturing company 
WHERE RESEARCH IS THE KEY TO TOMORROW 
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Dypliys from 
“REUNION 


Croup 











hy 
OHNSON 





For complete informationand prices on these new stylings, write or wire 


<7 





Y Johnson Chair Company 7109 Merchandise Mart Chicago 54, Illinois 
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The Olivetti Lexikon Electric Typewriter is one 
of 14 Olivetti office machines now available 
to dealers. You may qualify for a dealership 
for one or several of these high-quality, high- 
profit, nationally advertised machines. For in- 
formation, write to Olivetti Corporation of 
America, 375 Park Avenue, New York 22, N.Y. 





olivetti 
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SALES LADIES of the J. K. Gill Co 
Portland, Ore., wear dresses style 
100 years ago during the Oregon 
Centennial. 


The J. K. Gill Co. Is 
Active in Oregon Centennial 


Westward across the states of Missouri, Nebraska, 
Wyoming, Idaho and Oregon, a covered wagon train 
is re-enacting the trek along the Old Oregon Trail. As 
the State of Oregon is celebrating its 100th year, the 
J. K. Gill Co. of Portland, which first opened its store 
in Salem, Ore., 92 years ago, is joining in the spirit of 
the promotion—and also making many sales because 
of it. 

Many of the salesladies at Gill's ar 
styled 100 years ago. Usually the dresses are worn on 
Fridays and Saturdays and add a picturesque touch that 
appeals to tourists as well as local customers 


} 
; 


In addition to the post cards, Oregon views, etc., the 
ts own design of 


wcaring dress S 


company is having a lively sale of 
Centennial napkins, plates, tiles, maps, western books 
and stories. Centennial stationery, dolls, novelties, O: 
gon flags and even dwarf Oregon Douglas fir trees ar 
also being sold. All of thes 
interested in the Oregon story 

The company’s party shop features seve 


ered wagon reproductions which are usually rented as 


ippeal to visitors who are 
i 
1 | 

ral larg OV 


center pieces for parties ar d dinners. These parties al 
1d bonnets 


ways require napkins and Centennial hats a 
or other regalia characteristic of a century ago 

The Oregon Centennial, which began June 10, will 
run for 100 days, during which hundreds of thousands 


TOS . ‘ 
} ) Vacation 


of visitors arc expected to spend their 


the state. 


New Plant Ahead... 


tye Dp, 


The wholesale stationery 
Inc., Long Island City, New York x 
pects to be in the new quart t 
tured at 41 Bancker St., Englew 

N. J., by early fall. Larger spa nd cen 
tralized location will accrue t n 
which uses the Gold Seal serv guaran 
tee. A new catalog is soon to be iss 
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Stempel Establishes 
West Coast Division 


Continuing plans 


expansion 
mapped a year ago, the Stempel 
Manufacturing Co. of California 
has been established with ware- 
house and divisional offices at 
1719 S. Western Ave., Los An- 
geles 62, Calif. This is a division 
Manutacturing Co. 


} 


and main 


of Stempel 
with home _ offices 


factory in Dallas, Tex A com- 





plete sto of Stempco brand office accessories is 
being iSSel ibled in the Los Ancveles warehouse. ' 
ind manufacturing facilities are planned in the near 
futur said Wolt ¢ Stempel Vice president in 
harge ot sales ' 
Mort Gr nes of Los Angeles rmeé rly sales repre- 
sentative for the Pacific Coast area, has been pro- 
oted to western divisional manager, Mr. Stempel 
Mr. Greenes has had many years of ex 
perien n the office equipment field and is widely 
nown throughout this territory. He will have direct 
supervision Over all Stempel distribution and service 
in California, Arizona, Nevada, Utah, Idaho, Oregon 


Washinet and Western Canada 
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DUPLICATING INK 


Pmanne 
a8 


we << ienfee 


ti EVEH Dries ea the Ink Pad! 
Klean Write Super Emulsion Duplicating Inks! 


get from offset printing ...and that 






Klean Write Super Emulsion Inks will 





revolutionize stencil duplicating! Run 
your finger over the copy as it comes 
from the machine—absolutely dry! No 
slip sheeting, no blurring, no soaking 
through! And yet, the ink can NEVER 
dry on the ink pad! 

You've never seen anything like it! 
Copies as dark, sharp and clear as you 


holds true whether you make 15 copies 
or 15,000 because Klean Write Super 
Emulsion Inks cannot damage your 
stencils. 

A chemical miracle from the research 
laboratories of the Frankel Manufac- 
turing Company, world leaders in du- 
plicating supplies for 53 years. 


in Liquid or Semi-Paste form, for use on any duplicating machine 


a 


‘ 


Try it once—we know you'll never use anything else! 


Frankel Manufacturing Company 
285 Rio Grande Bivd. + Denver 23, Colorado 


Please send me a trial order of Klean Write Super Emulsion Stencil 
Duplicating Ink. If lam not completely satisfied I will return the un- 
used portion of the order and remit no payment 


Klean Write 726 SE Liquid Klean Write 200 SE Check One: 
List Price $2.50 Ib Semi-Paste Klean Write 726 SE Liquid Klean Write 200 SE Semi-Paste 
List Price $2.90 lb Quantity Ibs Quantity Ibs. 
Nome ‘ a 
FRANKEL Fiem Nome 
MANUFACTURING CO Address 
. 
285 Rie Grande Blvd. - Denver 23, Colo. City Zene State 
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/ What's the hottest 2 


f 
! selling carbon paper 


~~” 





by far? 























' all dealers J 
N know that! Ps 
he aa 
i ee 

It’s Nu-Kote. It’s the new plastic-base carbon paper that almost all copy work.” “Passed the acid test with flying 
outlasts ordinary carbon three to one. And look what the colors—repeat sales breaking all records.’ And so the good 
dealers say: “Nu-Kote samples brought us a flock of new cus- word pours in from all over. (Listed below are just a few of 
tomers and markets.” “One demonstration and they’re sold the enthusiastic dealers who've written us about Nu-Kote's 
—by Nu-Kote copies that are clear to the last.” “No more success.) Why not clip the coupon for your free Nu-Kote 
space-wasting inventories—one grade of Nu-Kote handles sample—and take a page, literally, from its success story? 


Barnum & Flagg Co., San Bernardino, Calif / Texas Office Furniture Co., Dallas, Texas / W.H. Kistler Stationery Co., Denver, Colo. 


Hook & Holtsinger, Tampa, Florida / Clark Office Supply Co., Phoenix, Arizona / The Nor-Wood Co., Inc., Hempstead, L.1., New York 











. : : : ' , ; Re 
Beecher Peck & Lewis, Detroit, Michigan [or onnor & Raque, Louisville, Kentucky [| Beacon Manifold, Inc., Boston, Massachusetts 
eTT EP nen , . . ne 
NU-KOTE is a product of Burroughs Corporation, Mittag Division 
LI 
seb ceisiipe aap leuivielivaentins Gnlidins eae atindehdlip-dabanktni-ien en ee elipemben tm ainwineie Sinebenstnommama ennai ~g 
FREE SAMPLE! GET DEALERSHIP FACTS! P-22 | Pr 
Dealer Sales Department Hi 
Burroughs Corporation, Detroit 32, Michigan : Sy 
OO Without delay send me a FREE SAMPLE of NU-KOTE i. 
Typewriter Carbon. Cc 
OO Also information on how I can become an M&V NU-KOTE | wi 
7 dealer. | TI 
NAME_____ Se ae 
| scl 
FIRM NAME_ ee a a S ge 
FIRM ADDRESS ee ees ae —_ sceaiinitaaaian 
¢ 
fart —(, ——— Se Rinne: 
In Canada write: Acme Carbon and Ribbon Company, Limited. Toronto 13, Ont. | 
P. §. Another profit-puller plus: fast-selling Burroughs adding and cash machines. : 
d In 
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President 


of 


- Swingline, Inc. 


shows you how to be a B.2.S.H 


Want to be “Back 2 School Headquarters” in your  ~— Here’s what you get: 
neighborhood? It’s easy... just become part of SwING- e provocative newspaper mat ads! 
INE’S exciting, sales-winning, FREE Back-To-School = \ e handsome, eye-appealing window streamers, sell- 
ing books, crayons, pencils and Tot 50’s! 
e sales-promoting store pennants, selling pens, 
paper, binders and Tot 50’s! 
~ @ easel-backed, attractive counter display! 
4} And... 
| SWINGLINE backs you up with high-exposure na- 
rite to SWINGLINE to make your back-to- tional advertising in Scholastic Magazine, Boys’ 
season sales-positive—and all these promo- : Life, American Girl, College Newspapers, and a 
be yours—absolutely FREE! = host of top-circulation publications! 


Promotion! 

Here's all you do: be sure you are fully stocked with 

SWINGLINE “Tot” and “Cub” staplers—and ready to 
P he increased sales this national promotion 


Write today for complete details. 


INC., LONG ISLAND CITY 1, NEW YORK 
nt, Ltd 6 Evar Avenue 


e Equipment, Ltd., 1 vans Avenue, Toronto 14,Ontario SWINGLINE HOLDS THE MOST IMPORTANT JOBS IN AMERICA! 
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Clarke & Courts 
















Hagen and Waters Form Partnership 














Promotes Outdoors John | Hagen ol Seattle, W asn., and Scott H 
Waters of Portland, Ore., recently formed an organ 
In a recent promotion of its office design services, ization to represent and distribute products manu 
= , . ir th -e ,dustr 
Clarke & Courts, office furniture and supply firm in factured for the office equipment industry 
Dallas, Tex., used as its theme, “Offices as comfort- Known as Hagen & Waters, the new firm has its 
able as the outdoors.’ And the company went out- main office, warehouse and display room at 21 4 
doors to make the most of the idea srd Ave., S., Seattle 4. A sales office is being main 
. - , ry] ) > ry mn « 
Several office groupings of desks and chairs were tained at 1633 N.W. 21st Ave., Portland 9 
3 Th. rel, ; ' 
displayed on the lawn in front of the building. A he Seattle warehouse has 18,000 square feet of 
storage space and 3,000 square feet of office and dis 
si | 7 play area. This location is close to the heart of down 
, - 3. town Seattle and on a railroad siding 
! . ° ! All line ‘ied | - ne playe 
= ; ines carried by the new firm are displayed 
Po AA wr dosiyn, YOUR offhice:. —* } pia) 
aah _ SS ae and dealers are urged to use the showroom as though 
x .* % Pe ‘ : 
it were their own 
< é * The company recently acquired the line of steel 
‘oe Re Pm furniture made by the Western Manufacturing Co 
4 : « , ; 
é; ; of Aurora, Ill. which it will represent throughout 
LARKE & COURTS Oregon, Washington, Idaho, Montana and Alaska 
~_ 8946 WORT tAL EXPRESS WAY An ample stock Ol! the Wesco line will be carried in 
the Seattle warehouse 
Prior to the formation of the partnership, John 
DETAIL of sign used to attract attention of motorists on Hagen had been active in the retail office equipment 
facing expressway ‘ + ' 
business in Seattle for 25 years. Scott Waters had 
large sign, easily visible from the road, read, ‘Let us been a factory man and representative calling on the 
design your office.”’ Office equipment trade for the past 12 years 
Taking advantage of its location on a busy express [he new operation will cover the NSOEA Region 
way, Clarke & Courts conducted the promotion ll, Oregon, Washington, Idaho and Montana plus 
during the early morning rush hours when drivers Alaska and British Columbia, Canada 
presumably had their minds on the coming day at the The 
office. 
Calvin E. Siffert, general manager, said that at Electric Portable To Be Displayed Foon 
> : w > " _ ) a ; hy 7 . - . *,¢ . 
tention wise the results proved to D very worth At National Exhibition in Moscow tat 
while. He added there were no resulting collisions on 
7 2 na " ) Ames ) 
the expressway because of the promotio: The Russians gained a first-hand view of American } 
: ngenuity in the portable typewriter field when a Smith N 
Corona electric portable went on display this summer at F 
miiLt) 


Precision-Posturect Now Using 
Dick Lowe Warehouse 


The Precision-Posturect Chair Co. of Chicago is now 
using the warehousing facilities of Dick Lowe Associ 
ates in Dallas, Tex. These facilities will serve as the 


shipping point for Texas, Oklahoma, Arkansas, Louisi 
ana, Mississippi and Alabama 


the American National Exhibition Moscow 

The machine is featured in a detailed presentation of 
how America lives, works, and plays, set up in a 200 
foot geodesic dome building. Russian language charac 
ters have been fitted to the machine to make the display 
and demonstration more meaningful for the Russian 


viewers 


co) 


90 OA-8/59 























now from COLUMBIA... 


A SPECTACULAR 
_ MERCHANDISING 
| BOMBSHELL! 
































he speed and pre 
om for makeshift 
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OLUMBIA-HAI 
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FFICE APART 


NINE-TO-FIVE/by COLUMBIA 


The ( eth ent / reculrve and Secretarial [nat (li¢ lyprcal of the 
many different arrangements and color combinations possible with 


( olumbia Nine lo ky ( component 
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MOVE 
AHEAD 


WITH COLUMBIA 





ABIA to greater sales... . assured by Columbia's top 
‘cal of the quality, wide style and color selection, now backed 
ible with by aggressive promotion and dealer sales aids, 
to better profits... guaranteed by sales policies that 


protect the dealer's margin in every sale. 
to lasting customer good will built upon 


Columbia's personal interest in every transaction, 
helpful service, and insistence on satisfaction, 


...and benefit by the industry’s 
most spectacular 


merchandising 
bombshell! 


Look over the ad at left it’s part of Columbia's 
dramatic new national advertising campaign starting 
this fall. Don't be left behind move ahead with 
Columbia. Here are the sales aids to help you do it! 


he these wil 





nkel you marke 


- SALES KIT Everything you need to present the 
BUSINESS WEEK Columbia sales story including full-eolor 
literature, swatch cards, catalogs, price lists 
Attractive, durable Naugahyde loose-leaf binder 


imprinted with your name 





FORTUNE 


lice pr ‘ - we. pas DIRECT MAIL Self-mailers, prestige literature 
THE NEW YORKER ee “ catalogs, envelope enclosures, full-color jumbo 
Died Trot P port cards covering all Columbia lin 
\ Complete with your imprint 


eh unit PROGRESSIVE 


ad ens ARCHITECTURE DECORATOR SERVICE —_— [prowiv 


professionally designed kit of complete offles 





oe 4 chemes, plus custom service for apecia b 
Office Planning Kit furniture template 
dq pe for making floor plans 
POINT-OF-SALE DISPLAYS neluding fu 
ear Hou. | ' i an three-dimensional diapla window and d 
‘ nie jour C otnuimota representative | ‘ decal , on wel diaplay: to einw 
/ detail erit { Columbia's national advert R 











SETS YC P FOR 


A BRILLIANT BUSINESS FUTURE... 





The COLUMBIA franchise... 


for the fastest growing line in the office furniture field 


When you become a Columbia Dealer, you are one of a select group of business men... carefully 
chosen because of your progressive operation and good reputation. 

We at Columbia realize that prosperous dealers are the keystone of our success. Their margin of profit 
must be protected if they are to be effective for us. We concentrate on manufacturing. We sell through 
our dealers—not around, behind or under them. Sure, we help them sell the big jobs—but only with 
a profit in it for them. 


Among other benefits of the Columbia Franchise are: 


Personalized Service— We know our dealers personally, and give individual attention to every order. 
As a Columbia Dealer you are not merely a name on the records... you are a personal business associate. 


Special Service— Columbia is better able to accommodate requests for special items than any other 
major producer of top quality steel office furniture. 


Full Line— As a Columbia Dealer you have a complete line of office furniture, with the broadest color 
selection in the industry . . . plus chairs, files, shelving and storage cabinets. 


Western Dealers are served by our West Coast manufacturing and distribution facilities located 
in Santa Ana, California. 


These policies make good sense—and good profits for a lot of dealers. Isn’t it time you started to 
move ahead with Columbia, too? 


NSOEA SHOW «+ SPACE Ci5 & 16—Conrad Hilton Hotel 


Phone or write for further information about available Columbia Dealer Franchises. 


COLUMBIA-HALLOWELL Division JENKINTOWN 79, PA.* SPS WESTERN, SANTA ANA CAL. 
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Advanced Stylin 


---..-.-A BOLING TRADITION 


This truly distinctive design incorporates all of the 
relaxing comfort of a “contour” chair with the quiet 
dignity and atmosphere of the modern, efficient office. 
All of the exposed wood is Solid Walnut finished in 
a warm, natural tone. Upholstery combinations of 
top grain leather or Elastic Naugahyde with Gros 
Point or Trilok fabrics are available in a wide range 
of colors. Metal trim is furnished in either brass or 


chrome finish. 


No. S8ItI 
ARM CHAIR 


camila catia te ts: 1 
| { 
8800 
| SERIES i 

Our 55th Year | 
i 
! i 
! i 
j ! 
r ' 
' I 
be as aw o = al 
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SILER CITY, 


EXECUTIVE 
SWIVEL CHAIR 


Your special attention is called to . . . the 
extra thick (over 214”), reversible foam 
rubber cushion which sits on a 14” foam 
rubber pad over a deck of rubber webbing. 
The inside back and all surfaces of the 
arms . . . wherever the occupant’s body 
touches the chair . . . the upholstering 
material is tailored over foam rubber. 
Here is foam rubber seating comfort at its 
long-lasting best! 


Note, too, the design detail in the solid 
metal scuff plates and ferrules. 





BOLING CHAIR COMPANY 


NORTH CAROLINA 
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GROUP in attendance at party 
oring J R. “'Tke Cornish 
the honoree seated in middl 
row. Bob Lamson, now cov 
territory for Y. & E., is second 
rightan front row 


J. R. “Ike” Cornish 


Honored in Bloomington 


Almost in a state of shock, J. R. ‘Ike’ Cornish is 
still saying to himself, 
lifetime...” 

It happened on May 4 in Bloomington, III., the 
home of the Paxton Typewriter Co., Yawman & 
Erbe Mfg. Co. dealer. For more years than Ike can 
count on his fingers and toes, he has been district 
manager of several Midwestern states for Y. & I 
and he has made many close friends with both dealers 


It only happens once in a 


and customers. 

The proof of this unusual 
tomer-and-dealer circle of friendships showed up on 
May 4 when the Paxton company decided to give a 


~ 


ombination of cus 


little party for Mr. Cornish inasmuch as he was trans 
ferring to a southwestern territory. Ike's state ot 
shock took place as he walked into a reception roon 


where some 20, or more, out-stretched hands greeted 
him with a warm welcome 
Good Friends Get Together 
Many of his good friends from State Farm Mu 
tual Auto Ins. Co. were present to honor him 
several of the past P.A.’s, buyers, and officers in 
charge of the administrative services at State Farm 
Old times were discussed freely, and gradually the 
room took on the feeling and the appearance of a 
Y. & E. hospitality room at the Conrad Hilton 
Thirst did not linger long when the N. Y. strip 


steaks came into sight, and the long table took on the 
color of shrimp and salads the chatter and gnash 


ing of teeth continued until Gene Paxton, M.C., too! 
over. There was no introduction of guests, because 
everyone, except Ike, was on th 
tee. 

By this time, R. M. “Bob Mr 
Cornish’s place in the Midwest territory, was well 


rece ption commit 


Lamson, taking 
known to all. Gene gave a short review of Ike's long 
service in the Paxton company territory, bringing 
some of the newcomers from State Farm up-to-date, 
and also giving Bob Lamson some idea of what 
would be expected of him in assuming Ike's duties 
with dealer and customer activities 

Knowing Ike's penmanship, the Paxton company 


decided to present him with a new typewriter so 
that when he wrote about those western skies they 
would be able to understand the code! 

Ike's real surprise came when J]. H. “Jim” Turner, 
vice-president of administrat services of Stat 








Farm Mutual. was called on for a few remarks. Jim 


has been with State Farm many years, and re- 
calls the many times that he and Mr. Cornish and 
J. W. Paxton would “go into a huddle’ to discuss 
the merits of office equipment—always trying to 
come up with the right signals for the next play 
There was concerted attention to Mr. Turner's re- 
marks as he went back into the past telling why he 
respected so highly the sincere interest Mr. Cornish 
had always shown. He gave instances where Ike's 
wide experience had served both Y. & E. and the 
State Farm Mutual so well when they came to a fork 
in the road 

When Mr. Turner unveiled a large framed cer 
tificate that had been worded by him personally, and 
read it to the group, Ike was astonished. You know, 
you like a guy who shows some emotion The 
wording of the certificate that Ike prizes so much 


is as follows 


This certihcat is presented to Ike Cornish for his 
inv years of faithful and loyal servi to the Stat 
Farm Mutual Automobile Insurance Company while a 
Traveles for the Yawman & Erbe Mfg. Co 
An apt student of office equipment and systems you 
were never satished with what was available to 1 t 
the increasing challenges in the held, so invente 
signed nd developed numerous items and _ systems 
which have contributed materially to the progress that 
has been i in this area 
State Far saving benefited greatly ¢ this kn 
xperier and leadership presents this cert: t 
iS 5 token of the high esteem in whi 
T 
Vail Appoints Myers and Flynn 
Martin R. Myers has been named vice-president and 
general manager of Vail Manutacturing Co., according 


to an announcement by E. J. Ryan, president of the 


Chicago firm 





P. J. Flynn 


placing Myers as general sales manager 1s Philip 
|. Flynn, until recently industrial sales manager at Vail, 


makers of Monarch office and industrial fastening 
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From the President’s Office 


to the Receptionist’s Desk 





make the Complete Sale! 





SELL 
WESCO 








the QUALITY...HIGH PROFIT line of office furniture 


Styling in steel assures comfort, beauty and durability. 
The WESCO office furniture line is tailor-made to meet 
your customers’ most rigid requirements quality-wise 
. prestige-wise .. . price wise. 















For quick sales, maximum profit and satisfied 
customers, we invite you to check the WESCO 
line of fine office furniture. Enjoy the advantage 
and convenience of selling a nationally recognized 
name developed through advanced design, sound 
engineering and fair dealing. 
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WESTERN MANUFACTURING COMPANY 


Aurora, Illinois 
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Royal McBee Elevates 
Carl Ray, W. A. Eiseman 


The election of Carl P. Ray as vice-pre sident of 
sales, and W. A. Eiseman as vice-president of Royal 
typewriter division, Royal McBee Corp., was an- 


nounced by Philip M. Zenner. president. 


Mr. Zenner said that Mr. Ray will be responsible 

r the operating functions of the typewriter and 
lata processing divisions, under the direction of H 
C. Davis president of marketing 

Mr. Eiseman will supervise all functions of the 
Royal typewriter division, which is comprised of the 
ules and set of Royal standard and electric type 
“ rs and Roytype typewriter supplies 

Mr. Ray is a vice-president and director of the 
Office Equipm« Manufacturers Institute, and, prior 
to joining Royal McBee earlier this year, was vice 
president in charge of the international department, 
Underwood Corp. He was associated with Under 
wood for many irs, serving in a succession of sales 
ind management responsibilities 


Prior to his election as an officer of Royal McBee, 
Mr. Eiseman was general sales manager, Royal type- 


writer division 
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Waldner ‘Office in Home’ 
Shown in Model House 


A unique feature in interior planning was recent- 
ly introduced at “Skyline Woods” in Huntington, 
Long Island. An “Office in the Home” went on view 
as an integral part of one of the models. Completely 
designed and furnished by the D. Waldner Co., Inc., 
Mineola, N.Y., the “Office in the Home” has opened 
up a new market in the office furniture field. 

Although the idea is not a new one, it may be that 
the “Skyline Woods” project represents the first time 
an office furnishings company has ever embarked 
on a promotion of this sort. 

Danicl Waldner, president of D. Waldner Co., 
expressed this thought, “Many men have always 
wanted their own private work area, but have never 
found the time to do anything about it. This fea- 
ture, included in the plans for their new home, makes 
these desires a reality. An area such as this serves 
business executives, professional men and office 
workers who are taking work home at an ever increas- 
ing rate.” 

Designer Charles Reuss of the D. Waldner Co. 
offered this comment, “Many home owners sooner 
or later must find an area for an office at home. To 
do this they must take over part of their living room 
or bedroom to make this space available. The D. 
Waldner Co. decided to point this out to home buyers be- 
fore they purchased their house.” 

The “Office in the Home” at “Skyline Woods” has 
received a fine reception from potential buyers in 
the short time it has been opened for viewing. 
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This YeCUY ...... CHOOSE | 
| RACKS AND PACKS 
THAT SELL OUT 


rast 






D owison 


X3925 FLOOR DISPLAY 
ig a= _ GRO? gate xi Dimensions: 57” high without flag, 
[ 











(aj 5g iol ot Sa 471/." wide, 24” deep. 
» 
.—— 


RETAIL $249.18 
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X8716 THREE-PACK 
Gaily printed heavy paper 
255” Total Length—Rolls 26” Wide 
RETAIL 98¢ 










X8734 FOIL ROLL 
in cutter-edge box 


X8717 THREE-PACK 























i mi Printed pure-metal foil 
Length 96"—Width 26 96” Total Length—Rolls 26” Wide ' Sé 
RETAIL 98¢ RETAIL 98¢ 
X9895 JUMBO ASST. REG 
’ Tags, Seals and Cards fet 
. In Acetate-Wrapped Tray Satet 
110 PIECES Ever: 
RETAIL 25¢ of sti 
Ever: 
mach 
YOUR CUSTOMERS LIKE VALUES LIKE THESE... litera 
and the Dennison Christmas Line for '59 is full of Diff 
them! Whether you buy pre-tested assortments in racks ite! 
or tailor your own from individual packs, you’re sure mode 
to get the richest returns per square foot of space. ted 
| avg yore v9 Dennison knows people .. . and people ated | 
ow Dennison . . . America’s most-experienced source mo 4 aT 
of popular paper specialities, Check the complete 1959 Helping you compete more effectivels In Ca: 
Dennison Christmas Line; it’s your best buy, too. FRAMINGHAM, MASS. 


Offices in Principal Cities 
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for you, who have an eye for 


functional beauty 


styling that 
sells... 






Be <. SEN | QUIET MODEL 
= | GASUS ADDING MACHINE 
Ww 3 : 


send for REGNA literature NOW! 


REGNA is the lowest priced electrically operated full It’s low priced! It’s profitable! 
safety keyboard machine in the world. Mail the coupon—Mail it today— 


“ae 
Everyone who sees the new REGNA admires the wonder ane ewe 


























of streamlined FUNCTIONAL BEAUTY. = 
Everyone who tries this sturdy and dependable adding REGNA CASH REGISTERS INC. 
. “LA: ” . 175 Fifth Avenue, New York 10, N. Y. 
machine becomes a “high speed” operator — fingertips I 
literally float over the moulded keys! | GenGemen: 

. bas a i Please rush more information on the new Electric | 
Different capacities; fully automatic safety keyboard; | wee, by outline advantages of | 
models in light grey or ivory. Also low-priced hand oper- | , 

{ Name - 
ated models. i 
| Address r 
In Canada: Regna Cash Registers of Canada Ltd., 704 Notre Dame St. | City ss ne 
W. Montreal, Que., and Business Equipment Machines, i 
489-R King St. W. Toronto, Ont Zo Ss a 
OUTSIDE CONTINENTAL U.S i - —_ 
Jorgen S. Lien, Box 507, Bergen, Norway [eocusessumnenntenemenseeesememenieeneniindl 
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Arthur Widman J. F. Emhardt C. L. Pettibone 


Debate Role of Architect 
At NOFA Conference 


Turning spirited competition into co-operation 
just as spirited was the objective of the National 
Office Furniture Association New York City on 
May 25. 

Brought together as a conference panel, before 218 
interested members of the industry, were spokesmen 
for the architects, designers, decorators, office furni 
ture retailers and office furniture manufacturers 

Robert C. Chapin, vice-president and director ot 
Arndt, Preston, Chapin, Lamb & Keen, Inc., adver 
tising agency, Was the evening's man-in-the-middle 
the panel moderator. Conference chairman Charles 
M. Nathan, Charles S. Nathan, Inc., New York City 
opened up the meeting with an explanation of the 
NOFA—and the industry—hope for greater co-op 
eration between the groups represented at the meet 
ing. 

Seeks Better Relationships 
Mr. Nathan explained that the reason for the dis 
cussion was to find ways to effect better working 
relationships between the groups, since retailers have 
claimed that architects, designers, and decorators hav« 
acted as “unfair competitors in buying office furni 
ture from manufacturers for resale to clients 
Some of the views expressed by dealers during the 
discussion were: 
Designers and architects are by passing the dealer 
in obtaining office furniture 
—Designers and architects often custom design desks 
and chairs for their clients when standard furni 
ture of the same type was already available 

—Designers and architects extracted generous dis 
counts from the dealers they do deal with as well 
as handsome fees from their clients 

Designers and architects refuse to do business with 

dealers who maintain staff decorators of their own 

Chic Blank, president of A. Blank & Company, 
major New York, Miami, and Los Angeles retailers, 
estimated that over 50° of office furniture being 
sold to business organizations today is being handled 
by interior designers and architects. He said that in 


most cases, the designer-architects charge the cus 


102 


Michael Saphier 








J. E. Aronin Chic Blank 


; 


tomers wholesale prices plus 15% commission to 


themselves. He pointed out that retailers are losing 
customers of long standing to the new competition 

Mr. Blank stated that retailers, carrying heavy 
overheads, should not be expected by manufacturers 
to compete with this kind of competition He called 
on office furniture manufacturers to repay dealer 
loyalty of years’ standing with more retail dealer con 
sideration. He listed the retailer as expendable ar 
such help is not forthcoming 

In response to a question, “Should manufacturers 
sell to other than legitimately-recognized dealers ? 
B. L. Marble Chair Co. president Charles L. Pettibone 
replied 

I hate to straddle the fence, but I have to on this 
question. First, | would have to know who are the 
dealers we are talking about .. . and, second, are the 
dealers supporting the manufacturers as we need to 
be supported ? 

Mr. Pettibone pointed out that the dealer rec 
ognized most by manufacturers is the dealer who 
supports the manufacturer to the limit of the dealer's 
ability and as much as the manufacturer supports 
the dealer. He added that, speaking for his own com 
pany, it now sells only to dealers 

We feel that the dealers are the backbone of our 
B. L. Marble organization,’ declared Mr. Pettibone 
He added that dealers who don't feel they are getting 
the proper kind of manufacturer aid, “have reasons 


to start quarrels with the manufacturer 


Says Dealers Can Plan Offices 
Michael Saphier, New York interior decorator-de 
signer, emphasized to the group that dealers cannot, 
in his opinion, capably plan offices for clients. He 
stated that “there is a great difference between help 
ing furnish an office and planning an office He 
added that no retailer can compete with architects, 
designers and decorators in planning offices, and, he 
stated, his group will patronize office furniture re- 
tailers not offering this kind of competition 
Arthur W. Widman, Desks, Inc., president, an- 
other major New York office furniture retail firm, 
declared that he viewed his group as being one of 
purely sales and service’ to the industry of furnish 
ing oftices. He explained that Desks, Inc.. offers that 
service to architects, decorators and designers, and 


Continued on Page 144 
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You’re selling the equipment for office records .. . 


HOW’RE YOU DOING ON SALES 
OF PROTECTION EQUIPMENT? 


As an office equipment dealer you're in a strategic 
position to sell safes and other fire-resistive 
equipment 

Selling the records—the books and the office 
forms—gives you the inside track. You know, better 
than anyone else, who has records that need pro- 
tection. You're in wonderful position to say to your 
customers, “You're spending a lot of money to com- 


pile records. It is good business to invest a small 





percentage of the cost of these records in adequate 


MODEL 4820. One of a wide INSULATED SAFE RECORD FILE. 

variety of HerringeHalleMarvin On-the-spot protection for valu- 

Record Safes; choice of one, two able records. Made with “C” or 

or four-hour labeled protection. “D” label; two, three and four- 
drawer models. 


fire protection. The only adequate protection is an 
Underwriters’ Laboratories listed “A”, “B” or “C” 
labeled record safe.” 

Here's a big field for the office equipment dealer 
—growing bigger, and more profitable, year by year. 

Illustrated here are just a few of the many types 
of modern safekeeping equipment in the big 
HerringeHalleMarvin line. If you're in an area not 
now served by an exclusive dealer, we can offer 
you a valuable franchise. Write or wire now for 


detailed information. 





LEDGER DESK FILE. A convenient fire-resistive unit, designed as a 
companion to the posting machine desk. 


HERRING*HALL*MARVIN SAFE CoO. 


HAMILTON, OHIO 
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ROBERT D. GIBB (left), retiring governor 
District 11, congratulates his successor, William Goss 
at Seattle. (Pacific Stationer Photo) 





GOVERNOR Robert Hedberg wel 
omes his successor Willis Wolt to 
the rostrum at Nippersink 


Seattle, Yosemite, 


Duluth, Cooperstown, 











first session at Yosemite 


Nippersink, Wernersville, 


Grossingers, 


Portsmouth Host Sessions 


‘99 NSOEA Regional Series Ends in 


The series of 14 NSOEA district meetings reached 
a finale June 26, 27 at Wentworth-by-the-Sea, Ports 
mouth, N. H., after a trans-continental tour which be 
gan April 17-18 at French Lick, Ind 

Mid-west sessions were held at Hotel Duluth, Duluth, 
Minn., and Nippersink Manor, Genoa City, Wis. befor 
the Troupers went east for meetings at Otesaga Hotel, 
Cooperstown, N. Y.; Grossingers Country Club, Fern 
dale, N. Y.: Galen Hall, Wernersville, Pa.. and Ports 
mouth, N. H. 


Governors elected at the sessions reported in this 


issue are: 

District 11, Seattle, Wash William Goss, Shaw 
Borden Co., Spokane, Wash. 

District 12, Yosemite, Calif William Morris 
Morris Bros., Stockton, Calif., re-elected 

District 7, Duluth, Minn E. T. Safford, Safford’s 


inc., Superior, Wis. 
District 6, Genoa City, Wis 
Stationery Stores, Inc., Chicago 


Willis Wolf, Horder’s 


District 2, Cooperstown, N. Y Anthony Paul 
Otto Ulbrich, Inc., Buffalo, N. Y 

District 13, Grossingers, N. ¥ George M. Reich 
man, Mooney’s, Inc., New York City 

District 3, Wernersville, Pa Irving Roth, Roth 
Bros., Philadelphia. 

District 1, Portsmouth, N. H lames W. Hay 


Blake & Rebhan Co.. Boston 
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Seattle Host to District 11 


Returning to Seattle for the first time since 1953, 
Pacific Northwest stationers of NSOEA’s District 11 
held another of their traditionally outstanding con 
ventions on May 21-23 

Convention activities centered in the Olmpic Hotel, 
where 246 registered for the three-day conclave which 
had as its theme “Management for the Markets Ahead 
The registration figure surpassed that of last year’s ses 
sion in Sun Valley, Ida 

Interest was high in the fast-moving, smooth-fun 
tioning program which had been arranged by District 
Governor Robert D. Gibb (Associated Stationers, Seat 
tle) and General Convention Chairman Lew Hilton 
(Ruggles, Inc., Seattle), assisted by their various © 
mitteemen 

Convention features included three creative business 
stimulating meetings with presentations by members of 
the NSOEA Troupe, two buffet dinners with dancing, 
one general luncheon session, the annual skit of the 
Oregon Trail Travelers, a golf tournament, a boat trij 
the annual convention banquet . . . and three of those 
delightful potlatches hosted by the travel 

William Goss (Shaw & Borden Company, Spokane ) 
was elected new governor of District 11 at the conclud 
ing business session Saturday afternoon. Formerly first 
| 


utenant governor, Mr. Goss succeeds Robert D. Gibl 
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GOVERNOR BILL MORRIS, Morris 
Brothers, Stockton, Calif opening 
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Portsmouth, N. H. 


Spokane will be scene of the 1960 meeting 
I y M (Commercial Book Store, Salem, Ore.), 
ly second lieutenant governor, advanced to first 
itenant ¢ rnor: while William A. Sutton (Ros 
& Sutton, Yakima, Wash.) was named as the new 


d lieutenant governor. The district's perennial 


isurer, Harper Jamison (Harper Jamison, Stationers, 
McMinnville, Ore.) once again was renamed to that 
Ps 
Follow past custom, the Oregon Trail Travelers 
their annual business meeting moved their first vice 
lent to the presidency—in this case, Edward 
McCarthy of Lake Grove, Ore. (F. S. Webster Co.) Mr 
McCarthy is Kenneth S. Sutherland of Bellevue, 
Wash. | facturers representative ) 
For the 8-1959 period, the position of second 
lent has been occupied by William W. Gag 
Osw Ore. (Charles R. Barry Company) 
L. D. (Bud) Stayton Jr., Mercer Island 
W. A. Sheaffer Pen Company ) ind secretary 
Albert R Bud) Dockstader, Seattle (Joseph Dixon 
‘ ble ¢ pany ) 
I ( ittractions were a golf tournament 
lelight four-hour cruise around Lake Wash 
SS Virginia VI. Forty male divot diggers 
1 up for golf at the Inglewood 
Rr Clul on the northern shore of Lak« 
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HAT CONTEST Displaying unique 
hats which they made themselves for con- 
test at Nippersink are members of the 
ladies’ contingent. In rear are Earl Col- 
lins, Rockwell-Barnes Co., and Bob Lam- 
son, Yawman & Erbe Mfg. Co., judges 
for the contest. No, the ladies didn't toss 
Earl and Bob into the pool (in back- 


ground) after hearing their decisions 


IDEAS IN ORBIT panel at Nippersink. 
Seated—Harold Lucky Brosk, Don Pike, 
Clarence Clemen, Harold Jacobsen; stand- 
ing—Governor Robert Hedberg, Quintus 
Frederickson, Willis Wolf (chairman), 
Earl Kramer; Frank Doolin, Milt Harper, 
Earl Collins, and Ed Kollman 





SECOND REGION OFFICERS elected at Cooperstown 
Tony Paul, Otto Ulbrich, Inc., Buffalo, N.Y., governor 


elect: Palmer J. Carnright, Snyders, In Newburgh 
N.Y., first lieutenant governor; Harold G. Kastensmith 
Benche, Inc., Schenectady, N.Y second lieutenant gov 


rnor. Harry F. Sanner, Jr. was not present 





NEW OFFICERS OF ‘Lucky 7° are, left to right, De 
Deming, Farnham’s Stationery & School Supply C 
vice-governor, Ned Safford, Saffords, Inc., governor; and 


Stan Taylor, Gafteney s, treasurer 
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FUN AT SEATTLE Three participants in the Ore 


gon Trail Travelers Club annual! skit, “Who Travel 
Garvin Holman (deputy collector), Marvin Grossie (OT1 


representative), and Leland C. Adams (‘Bub’ Norgren of 


Minneapolis Marketing & Making Co.) (Pacific Stationer 
Photo ) 


Washington; while 103 were aboard the SS Virginia VI 
for the cruise which ended at the country club landing 
pier in late afternoon just in time for OTT pot 
latch No. 2 at the club house 

Following a buffet, the golf awards wer« presented 
by Golf Chairman Ray McDonnell (Gra-Mac Office 
Supply, Inc., Seattle) and his co-chairmen—Don Run 
del (Cascade Stationers, Inc., Seattle) and Mr. and Mrs 
Richard Vaughan (manufacturers’ re presentative, also 
of Seattle). 

In the men’s first division, with handicap, Ken Mor 
gan of Seattle (Minnesota Mining & Manufacturing 
Co.) won low gross with an 81; Mr. Rundel won low 
net (84-18-66); Mr. Vaughan made the longest drive 
and Leonard Berglund (The Stationers, Inc., Tacoma) 
came closest to the pin. 

In the second division, with Callaway system, Ed 
Linklater (The J. K. Gill Co., Portland) was low 
gross winner with a 94; William Jesmer (Trick & 
Murray, Seattle) captured low net (130-55-75); Mr 
McDonnell made the longest drive; and George Batch 
of Tacoma (Binney & Smith, Inc.) came closest to the 
pin. 

For the ladies, Mrs. Harmon Matin was winner of 
the low gross award; Mrs. Robert Anderson won low 
net; Mrs. Don Rundel made the longest drive; and 
Mrs. Leonard Berglund came closest to the pin. Mrs 
Helen Manning had the most eights during the game 

Chet Williams of Seattle (Yawman & Erbe Mfg 
Co.) acted as toastmaster for Saturday luncheon and 
introduced the guest speaker, Edwin Adams, professor 
of the School of Communications, University of Wash 
ington, whose subject was “Success Story 

Next was “Who Travels?”, the Oregon Trail 
Travelers’ annual skit which is always a highlight of 
the District 11 meetings. Chet, who again wrote the 
script, introduced the skit which had as its participants 


106 





DISTRICT 11 NEW OFFICERS: Harper Jamison, treasuret 
William A. Sutton, second lieutenant governor; Larry M« 


first lieutenant governor, and William Goss, governor 


(Pacific Stationer Photo) 


Lee Adams and Garvin Holman (both of the Charles 
R. Barry Co.) and Marvin Grossie (Minnesota Mining 
& Manufacturing Co.) 

Mr. Holman portrayed the role of a deputy collector 
for the Eternal Revenue Department who was con 
ducting an investigation of tax returns made by various 
members of the Oregon Trail Travelers. Mr. Grossie 
was the OTT representative summoned to represent the 
group, and Mr. Adams played the part of Mr. Grossie's 
hard-of-hearing sales manager, ““Bub’’ Norgren of the 
“Minneapolis Marketing & Making Company 


12th Bids Farewell to Yosemite 


The Twelfth (Terrific) District NSOEA 
held the last of the present series of meet 
ings at Yosemite National Park, one of the 
most enjoyable locations in the area. Th 
convention was held May 25-26 at the Ah 
wahnee Hotel, which seven times has been host t 
the northern California group. The site for 1960 
probably will be Reno. Decision is to be made 


Program for the two-day session was supplied 





OREGON TRAIL TRAVELERS elect new officers: Albert R 
Dockstader, secretary; William W. Gagnon, second vice-pres: 

dent; Kenneth Sutherland, immediate past president; Edward 
D. McCarthy, president-elect; and L. B. (Bud) Stayton, Jr 

treasurer. (Pacific Stationer Photo) 





PANEL for Homer Lay's discussion period at Yosemit 


Stanley Hall, Parron-Hall Corp., San Diego, Calif.; Re 
de Mello Associated Stationers, Oakland Calit Howard 
Patrick, Patrick & Co., San Francisco 
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entirely by the and enter- 


NSOEA Troupe the 
tainment by the travelers, functioning as the Forty- 
Niners. Ce 


to the addresses of President John Brain, Vice-presi- 


nventioners listened intently as elsewhere 








AT REGISTRATION TABLI Bud 
K f man secretary ot NSOEA 
District 12, Im Lee Adams, Charles 


Can unauthorized pers@n 
correspondence throug 
paper? 


You don’t have to wor 
Beaver high quality re¢ 





FROUPERS at Yosemite: John Brain, president NSOEA Panama-Beaver sheet i 
Homer Lay, manager, NSOEA; L. G. (Risky) Morris before it has outlived ifs 
P Corp., NSOEA vice-president almost impossible to de¢ip 


on it—the rich full body 


Everyone who uses P 
record carbon papers is 





job well done, with th 
record. Remember, you 
last as long as the pap 


Convince yourself— Ca 
always 
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quality carbon papers 


assure you of 


SECURITY 
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read your confidential 
our discarded carbon 


fhen you use Panama- 
carbon papers! Ezch 
ed many, many times 
efulness and then it is 
er any message writien 
color guards against it. 


a-Beaver high quality 
nd to get the deep feel- 
tion, that goes with a 
eation of a permanent 
nama-Beaver copy will 
is written on. 
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e wire! 































PLIES CO. 
w York 


























ALL DRESSED UP for the irty at Yos te: Mrs. Ander RIBBONS 
Mel At Burroughs Corp.; Jim Lombardi Coast to C 
& C San Francis Calit.; Charles By mfrs. 
Mrs. | Bud Kon n Da Burgoyne, Na MANIFOLD 
B Ce Brookly#, 
L. G. Morris, General Manager Charles Morten 
ind Manager Homer Lay ' 
An interesting development announced by Gover 
Willia Morris, who was re-elected to serve a 
1 ter! d to do with the change in the corpo- 
set-1 the dealers’ organization. Under the 
shi Henry Sleeper, Sleeper Stationery & 
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Always send a “TIME SAVER” courtesy carbon copy 
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Ne i H-O- \ De ‘ dd Crede NZAS f )) lu Vk ic ler € ff 


H-O-N OFFERS YOU A CHOICE OF 
EXCITING COLORS 


Now H-O-N provides the opportunity for you to furnish your customers 
with desks and credenzas in various combinations of attractive pastel colors. 





These seven accent tones may be selected for harmony or for contrast with the 
three basic body colors. 


This great variety of color combinations is made possible by the use of a new Gre 

. . . cur 
fabrication idea* on the drawers and the panels of H-O-N desks and credenzas. Moi 
. ; outs 

Drawer fronts and panels are made of vinyl clad steel — a first with H-O-N. In 
sam 

*Patent Applied For M 

al REL 

FRE 

REL 


write to us for details TT coun | =r jHON| Cc Oo. INF 


MUSCATINE, IOWA 





108 OA-8/59 OA-5 














THE SIMP-FONY BAND: Bud Konnersman 


Stamp Co., Sacramento, with the collaboration of Elgin Burke and Lee Cour:ney. Traditional en 
( rnor Morris. the board of directors of the tertainment at Yosemite 
Stationers As ition of Northern California tool Yosemite Valley and Trips to Glacier Point, 4,000 
its organization. At the same time feet above the Ahwahnee, were the other attractions. 
zation, NSOEA District 12, Inc., To serve with Mr. Morris during the ensuing year 
Kenneth Brown of Corrick’s, Santa Rosa, was elected 
The pur { these moves is to combine the lieutenant governor. Mr. Brown happened to be in 
ind District 12 of NSOEA into Europe at the time but his company was well repre- 
For the first time a regional body has sented 

stablished which is connected directly with Elgin Burke, as president of the Forty-Niners, 
NSOEA. |] xpected that the Forty-Niners worked closely with Governor Morris in completing 
rs ( will be included. The idea may set a the details of the corporate changes, particularly as 
they affected the travelers. For his liberal contri- 
Of t s forms of entertainment, the most bution of time and effort he was given an ovation. 
ostume party. Golf, tours of the As usual, he also led the Simp-phony, a time-consum- 


mow Replogle creates 






A NEW DIMENSION IN GLOBES 


REC 


AT a ‘fe 
a a ee 
Ss op! : 


“a Replogle patented process 
developed after years of research 


SSINisna ane 

















INFORMATION. 


> 
Greatest advancement ever in globes— the earth's surface ac- ¢ 
curately sculptured in realistic 3rd dimension on a 12-inch globe. 
Mountains, hills, plains, plateaus appear as they really are. New, . The SPACE FLIGHT new. exclusive 
tstandingly beautiful 10-color map—greatly detailed, up-to-date . the best mounting ever designed 
In three mountings priced at little more than smooth globes the * for a globe! A twist of the knob 
me size e brings any area into view 
More useful—more educational—far more beautiful—STEREO . Model SR205 $14.95 
ELIEF will excite your customers to buy! . er a new wail on 
FREE ADVERTISING MATERIAL to help you introduce STEREO ° 1. PANORAMA plain bate 
RELIEF to your customers. WRITE TODAY FOR CATALOG AND ; Model SR206 $9.95 
° 


REPLOGLE GLeBES INCORPORATED 


1901 N. Narragansett Avenue, Chicago 39, Illinois 
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Upgrade your sales with this versatile, double register calcula- 


tor which speeds up all percentage, invoice, job cost and pay 


roll calculations. It provides print-out of al! entries and factors 


write > —“‘addo-x’’, 300 Park Avenue, New York 22, NY 








ing chore, and directed music at the travelers’ party 
Mr. Burke is succeeded as president by Charles Lau 
meister, A. Lietz Co. Augie Erickson, Joseph Dixor 
Crucible Co 
Langley, Old Town Ribbon & Carbon Ce 


was elected vice-president and Ray 


, secretary 


Lucky 7 Meets in Detroit 

Lucky 7’s vice-governor, E. T. Safford, rolled uy 

his sleeves and took command of the Duluth regional 

June 4-5 in fine style in the absence of Governor How 
ard Schaub 

Gov. Schaub, Schaub Office Supply Co., Minneapolis 


was taken ill just before the convention and could nat 





be present The program ran smoothly with a strong 





AT THE MEETING were Bob Sprott, The Globe-Wernick 
( Floyd Konesvik, Curtis 1000, In Rev. Jack Berry 
lohn M. Hom The Globe-Wernicke ¢ nd Cort H 


Associated Stat Supply Co 


assist from Northwest Travelers president, Larry 
on, and his energet 
A stimulating addition to the program which 
ed the regulars NSOEA Troupe presentations was 
Jechn Christianson’s talk on “The Art of Money Get 


ting The amiable vice president o! Quality Park En 


Organization 


lope Co., well-known for his power! | con. 





NEW OFFICERS Northwest Tray ( 
Berk Ert Venus Pen & Pen ( 
f ( la stown Corp past nt I ( 
| | Cc t B 
| Db ( ( ( ( 
) is ¢ ( idin | 
I ( Rockw Bb ( 
sentations, was at his best her 5 OW! 
listrict. Ch hallenged all d 
make an honest appraisal of th 
nd part ilarly their desire to f | 
sional salesmen should 
Th Northwest Travelers held a pel I I 
jacks’ Saturday Night” giving everyor the opport ty 
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Pressure Sensitive! 
Oxford Dri-Labels roll right from Promotion Packed ! 


the box into the typewriter. 
























The touch of a finger sticks a label 
to any Surface...without moistening. 





Available in white and 8 color 


bands. 
— Yellow 
Quick to stick and easy to use, 





. new Oxford Dri-Labels make 
4. Margins indexed for l, 2 or 3 


; ; any labelling job a simple tw 
iine typed headings. Y | — ° 


] 


step operation for your cus- Light 





tomer... he just types them and Blue 


5. Rounded corners provide faster, 
presses them on! Oxford Dri- 
easier separation. 


Labels are pressure sensitive... 





Orange 





grip any surface with the touch 





3. Ne standé ized 3%" label fits ’ : 
si “ } aa. yoy ~ oe e one aie of a finger. Need no moisten- 
Je xj WY» + Cc ~e 
ing! 
S 1 paper stock resists Available in all white f 
‘4 Special paper os eee 
iging, even when freshly typed. or in eight color bands: 





Tan, Orange, Green, 
Dark Blue, Light Blue, 
Yellow, Violet 


OrFETA ne serssvve 


DRITLABELS 


s 
ectTrro™m 
DiR e aserwersreds FOt 









‘(ae 
SEES Site ots SNS and Crimson >» Green 
paecinw nd i Neevewit Se : eer —— 
a “ © >a - 
ara Versa 


anda o-* use 


4 
a rendy tor Nor 









DRI LABELS 


PRESSURE-SENSITIVE IN ROLLS 


err 









Violet 





SPECIAL PROMOTION 


ag 01.9 Vel] [em | [ej Mi 8] =) eee 





Mail Your DRI-LABEL Order TODAY! 


Oxford, 
Here’s our order for 72 rolls of NEW Oxford DRI-LABELS 


(6 display boxes of 12 rolls of a color). 


Suggested Zone | retail price $1.15* per roll in dozen roll lots, 
slightly higher in Zone 3. 

(Less Usual Dealer Discount). 

*Single roll $1.25 


Check colors wanted: 
(| dark blue | light blue crimson orange 


[] yellow [| green [) tan violet [| white 


...and also send free statement stuffers imprinted as below: 
NAME 
ADDRESS 


CITY 


©OSy to 


USE, new Oxford Dr 
ae Gicoba *™Mple two Step 
eM right from the Dox 
rd Dr} labels ore pres 

'€r spaced Grip Qny 


Neds ne 


n eight 
reen, Dark Blue 


dC; 
'M$0n 


DISPLAY PACKAGED 


Oxford Dri-Labels are display packaged in 
buy-appeal Oxford Blue for maximum impulse 
buying from shelf or counter. Every display 
package con- 

tains twelve indi- 

vidually packed 

rolls of 250 

labels each— 

ideal for large 

or small sales! 
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to demonstrate their skill at various games of chance 
The winners had a generous supply of prizes available 
yr their own selection 


The newly-clected governor, E. T. Safford, Saffords, 


In Superior, Wis., was voted into office and will 
have a chan ) preside at another regional next year 


the Twin Cities. Serving as vice-governor will be Del 


Deming 
Minneapolis, Minn. Re-elected as secretary and treasurer 


Farnham’s Stationery and School Supply Co., 


spectively were Bill Anderson, Des Moines Stationery, 


Des Moines, Iowa and Stan Taylor, Gaffeney's, Fargo, 


N. Dak 
The travelers elected Bob Vater, Joseph Dixon 
( ble ¢ h new president. Bill Carroll, Eber- 
Faber ( pany, will serve as first pre sident 
Continuing as iditor and secretary-treasurer respective- 


Berk Ertl, Venus Pen and Pencil Co., and Earl 
Barnes Company Also 
plain was Rev. C. H. (Jack) Berry a form 


Paul’s Church tn Owatonna, Minn. 


lec ted as 


r traveler 


Forum Sparks Nippersink Meet 





A Sunday afternoon dealer forum ar 

OA f by Willis Wolf, the newly-elected 

Staff governor, highlighted District NSOEA 

report Nippersink Manor, Genoa City, 

lune 7-9. This session attracted 19 

dealers, at manufacturers and ladies, a total 
attend of 62 

Participatir this idea-provoking forum, which 


lvl nted NSOEA troupe addresses and which was 


backed up w und-table discussions the afternoon 
llowing, were Quintus “Curly” Frederickson of Fred 
kson’s Office Supplies & Equipment Co., Aurora, IIL, 

\ Thriving Business in Three Years through Expense 
Control”; Don Pike, W. J. Saunders & Co., Chicago, 
Inventory Clarence W. Clemen, G. J. Aigner Co., 
How the M facturer Can Reduce Dealers’ Freight 
Costs Harold W. Jacobsen, Cruttenden, Podesta & 
( Chicagt Financing or Refinancing Expansion”; 





WILLIS WOLI sents Ozark trip certificates to Stuart 
McDonald (1 vice-president) and Don Pike, 
ng pi ners at Nippersink 


Ed Kollman, Stationers Board of Trade. ‘Credit and 
rank Doolin, Industrial Office Supply Co., 
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Today’s Best Snap-a-Parts 
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Why? Because Hano’s Lithographed Snap- 
a-Part List provides litho quality forms at 
prices competitive with ordinary printing 
methods. Here’s a price list that lets you 
sell easily, not only for that first order but 
for those profitable repeats. Two plants to 
give you the needed deliveries too. 

Be sure you and your men have the best. 
Sell Hano, today’s complete line of Business 
Forms and Systems. 











For the right Litho Snap, 
Standard Snap, Garage Re- 
pair Order, or Meter Ticket, 
write today for Hano’s new 
Snap-a-Part price lists. 
Some dealerships open. 


PHILI 


COMPANY, INC. 


MANIFOLD PRINTERS SINCE 1888 


Warehouse and Branch Plant: 
Mt. Olive, Illinois 


General and Sales Offices: 
Holyoke, Massachusetts 
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Franklin Park, Ill., “Discount Competition”; Earl Col- 
lins, Rockwell-Barnes Co., and vice-president Field Di- 
vision NSOEA, “Help from Manufacturers’ Representa- 
tives’; Milton D. Harper, Frank C. Jacobi, Advertising, 


Inc., “Advertising and Promotion” and Earl Kramer, 
First National Bank of Chicago, “Relations with Your 
Banker. 


Each of these men delivered a 15-minute talk to the 
33 dealers and 27 manufacturers present, touching upon 
their tried methods for meeting many of the dealers 
problems in today’s merchandising 

Some of the ideas expressed during the Ideas in Or 
bit’ afternoon were 

Orders to one particular manufacturer should be 
accumulated if possible over a period of one week, thus 
making possible the economy of a single sh pment. At 
least, dealers should repeat any special instructions on 
each order instead of relying on the manufacturer to 
remember them from previous shipments 

Bank lending is not an exact science but a matter 
of judgment. Go to your banker prepared to show him 
why you want money and when you can pay it back. The 


bank must know the soundness of your operation 





The main selling point in meeting discount type 


Ser enastent eee... of competition is to uphold your pledge of service 


ADVANCO PUNCHLESS 
PAPER HOLDER... 


Holds papers in place 
firmly. No holes to punch, 
no holes to tear in 
removing or inserting 
papers. Holds up to 

150 sheets. Samples 

on request. COLORS... 
Black and Gray. 

25 Point Pressboard. 





In taking on new products ask yourself these ques- 
: 1 






tions: What ts the present and potential market? Do I 


have adequate financing? Do I have adequate floor 







space? Is my store modern? Do I have sufficient sales 







force?” 
Robert N. Hedberg, Hedberg Office Equipment Co 


who with officers and committees had worked diligently 













For permanent use... 
ADVANCO’'S 
PRESSBOARD BINDER... 


Scored hinge, to file away 
or store away. Size 

842” x 11”. Holes punched 
to fit any size sheet up 

to 11” x 84%”. Equipped 
with 812” fastener, with 
compressor. COLORS... 
Red, Black, and Gray. 

25 Point Pressboard. 





NEW OFFICERS of District 6 NSOEA. §$ 





ADVANCO COLLATED Retiring Governor Robert Hedberg; Betts 
MANILLA FOLDERS... Carr secretal Willis Wolf, new vern 

In legal and letter Standing—Bill Guelzow “0 president; Quin 
sizes, made of i, ederickson, vice-president Ray J 

11 point, 150 Ib. easul Missing from the pi Stu 
durable stock. McDonald president 

Also in 942 point, 
133 Ib. stock. tor the success of the convention, was su Cded as 2 


rnor by Willis Wolf, general manager of Horde 
Also manufacturers of . . . Manifold Books © Printed Stock Forms Stationery Stores, Inc., Chicago. Other officers were 


e Pressboard Guide and Folders © Bristol and Pressboard Guides e« elected: Stuart McDonald, Commercial Stationery (¢ 
Suspend-0-Folder © Filing Supplies. Chicago; William R. Guelzow, Bredesen's, Inc., Beloit 
Wis., and Quintus Frederickson, Frederickson's. Aurora 

Write for general : ae : aa ' 
Catalog and Prine List! ADVANCO Ill.. y president Miss Bettie Carroll. Carroll's. Gales 


PRODUCTS, Bete. burg, Ill., secretary; and Ray J. Eichenlaub, Service Steel 


76-05 51st Avenue, Products Corp., Chicago, treasurer 
sist O Elmhurst 73, L. I., N. Y. No decision was made regarding sites or dat 
erate iain mousraumonct Tel... Hickory 6-4848 next years conventior 


The Great Lakes Travelers Club luncheon, an occasios 
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With 3 great plants from coast to 
Regency Thermographers can 
produce and deliver 

Commercial and Wedding 

Raised Letter Printing orders 






ANY TIME, ON TIME, EVERY TIME! 


No matter where you are, no matter how large or how small your order... 


Regency GUARANTEES you 48-hour processing on every kind of social or 
business stationery. The Flower Wedding Line lets you offer all of the most 
wanted wedding styles .. . exclusive new scripts ... fine papers . . . everything 


from informals and shower invitations to formal invitations and 
announcements. The Regency Catalog makes the country’s largest, most 
complete selection of Business and Personal Stationery available to your 
customers. And you get a full 50% discount on both lines! 


W rite today on your own letterhead for 
@ REGENCY BUSINESS STATIONERY CATALOG they 


@® NEW FLOWER WEDDING LINE CATALOG 
@® SMART NEW FLOWER WEDDING LINE WINDOW DISPLAY 


REGENCY THERMOGRAPHERS 
28 West 23rd Street 225 West Ohio Street 13212 Saticoy Street 
New York New York ( hicago, Illinois North Hollywood, Calif. = = => a - - x 


@@ 
.* 
ee 








office accessories\ No. 1500 When you sell the VALCO line you can 
a | Nobility be sure there won't be complaints and 
of beautiful W/ 


Costumer es 
returns . . . or calls from irritated cus- 

. No. 408 XW ae tomers to “please come fix the darn 
spun aluminum Saenee ) dc. thing!” VALCO accessories are lifetime! 
v iC They're built to last forever. 


c= t 


No. 17-C 
Monarch 
Costumer 
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Torchier 
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AVAILABLE 
AT NO COST 





No. 56-8 


Write today for the com- 
Regal Sand Urn 


plete folder that contains 

all specifications and price | 
data of the complete VALCO Y 
Line. It's designed to fit a 
standard file and includes 
seporate reproductions of / 


LIFETIME “™ 


OFFICE ACCESSORIES 








VALCO COMPANY « 1311 ANN AVE. « ST. LOUIS 4, MO. 


OA—8 /59 115 











“NOW...lef’s 
give ita 
little thought...” 


Where else can you find a major 
envelope manufacturer who sells to 
dealers only . . . who doesn't compete 
with you for consumer business . . . 
who maintains over 500 items in stock 
for immediate delivery . . . who 
prepays freight on the entire line at no 
increase in price ... who has modern 
facilities to create and produce any 
envelopes, plain or printed, your 
customers may need. . . who provides 
promotional dealer aids to help you 
sell MORE . . . who provides a quality 
product, quality packaging, and 
quality service to assure customer 
satisfaction and repeat business for 
YOU? Where else? No place but 
Quality Park Envelope Co. 





e nt 
“ano or canes » 


So/d Through Dealers Only 


QUALITY PARK 
ENVELOPE Co. 


General Office & Factory, 2520 Como Ave., St. Pau! 8, Minnesota 
Chicago Office & Warehouse, 564 W. Monroe St., Chicago 6. Iilinois 
West Coast Office & Warehouse, 837 Traction Ave., Los Angeles 13, Calif 

Dallas Office & Warehouse, 2150 Irving Bivd.. Dallas, Texas 
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for not-so-serious business and impromptu impeach- 
ment’ of President C. O. Schlaver for ‘‘conflict of in- 
terest’’, was part of the final day’s program 

Banquet speaker John Christianson, Quality Park En- 
velope Co., spoke on “The Goof-off Age’, asserting, 
“We in America have gotten away from pride in a job 
well done 

A greater danger confronts us,”’ he declared, “than 
communistic Russia. That is that we might lose our 
moral fibre 


Scenic Second at Cooperstown 


In the land made famous by James Feni 
OA more Cooper and his Leatherstocking Tales, 
Staff the Scenic Second convened at the Otesaga 
report Hotel, Cooperstown, N.Y., June 11, 12 and 
13 

Tony Paul, Otto Ulbrich, Inc., Buffalo, New York 


was the unanimous choice for governor for 1959-60 





With him on the same ballot, the following officers 
were elected: First lieutenant governor, Palmer J. Carn- 
right, Snyders, Newburgh, N. Y.; second lieutenant 
governor, Harold G. Kastensmith, Benche, Inc., Sche- 
nectady, N. Y.; secretary-treasurer, Harry F. Sanner, Jr., 
Sanner Office Supply Co., Inc., Erie, Pa 

During the first day of convention, the NSOEA 
Troupe held the center of the stage. 

At the governor's luncheon on the first day, Ralph 
Cies, NSOEA consultant, spoke briefly urging all deal- 
ers present to send their reports of the ‘Cost of Doing 
Business’. He stated the early findings indicate a better 
profit picture in the making. In his recent jaunt to 
Europe, he was impressed by the differences in wages 
paid in our country and there. It emphasized the neces- 
sity of gaining and maintaining greater efficiency by 
American companies to offset the difference in wages 

Harold W. Gunlocke, W. H. Gunlocke Chair Co., 
was the main speaker of the second day's program “Op- 
portunities in Our Industry’ was the subject he ex- 





Pea Se 
HOWARD W. GUNLOCKE, W. H 
Gunlocke Chair Co., addresses Regior 


nvention at Cooperstown 


pounded with his usual thoroughness—tracing the size 
and development of the market for our goods. Beyond 
our primary market, he said the school market and the 
home-housewife market offered enticing possibilities. 
But,” he cautioned, ‘none of us can rest on our laurels 
and alertness to the competition of supermarkets, chain 
stores, department stores, mail order and drug stores, is 
essential. Ours is an industry in which the time required 
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Pat. Pending 


The HANGING 
Folder with 
adjustable Metal Tab 
































IN Lo 
LETTER ; 

LEGAL : 
INVOICE . Jf 
X-RAY 
LO-FOLDERS 
SIZES 





It's fact not fiction. Filing and finding with Guide-O- 
folders is so easy, fast and positive that savings up to 
30°, can easily be effected for all of your customers. 
And when you demonstrate that the change-over to 
Guide-O-folders is made at a net saving of present file 
drawer space, you have made another juicy sale — and 
another satisfied customer. Selling Guide-O-folders 

is just that easy. A demonstration gets the order. Go 


after this business it’s sure-fire profit! 


Guide System «4 Supply Co. 


335 CANAL STREET 





Made to fit the lower 
deep drawer of all 
standard desks. Using 
this unit, the desk 
worker always has im- 
portant and vital data 
at the finger tips—al- 
ways in an upright po- 
sition. Instantly avail- 
able and instantly re- 
placed. The unit con- 
sists of a metal tray 
und 25 Guide-O-fold- 
ers complete with ad- 
justable metal tabs 
and an assortment of 
inserts for tab head- 
ings. 


Guide-O.tiay 







The GUSSCO line ot 
“Filing and finding” sup- 
plies is complete. You can 


for 
All 

repre 
for the 


always 
quality and 
GUSSCO 

sent the best 


depend on us 

uniformity 
Products 
buy”’ 


money 


=> 


STEEL DESK 
DRAWER UNIT 


NEW YORK 13, N. 


WEST COAST REPS — GUSSCO SALES INC., 337 WINSTON ST., LOS ANGELES 13, CAL. 
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Little things count, too. And even 
though scratch pads aren’t the back- 
bone of office paper work, they play 
an indispensable part in every business 

. and they can help you keep cus- 
tomers. So why not be sure of cus- 
tomer satisfaction with scratch pads 
by Rockwell-Barnes? 

R-B scratch pads are available in 
three distinct grades in all standard 
sizes—uniform in quality, in sizes, in 
leaf count, in packaging. Each pad 


Ask about Personalized Latels —another customer-keeping aid! 


Catalog, price list and 
samples available to qualified 


dealers upon request. 












contains 100 sheets with board back, i | 
wrapped in colorful, strong kraft, ideal | R-B SCRATCH PADS | 
for self-service selling, and labeled 12 | | 
pads per package, shipped in cartons Challenge 3x5 | 
of approximately 55 lbs. each. ‘‘Chal- } a | 
lenge’’ and ‘‘Feature’’ pads Feature 4%x 5% | 
also available packed loose in 52x 8% i 
25-lb. cartons. Canary Manila 6x9 
Special orders for any grade, 84x 11 


size or leaf count also avail- 
able on request. 


Oe eee ee ce ee ee ee ee ee ee ee oe 


R-B means 


REPEAT BUSINESS— 


Prove it to yourself! 


Rockwell-Barnes Company 
Specialists to the Stationer Since 1903 


35 EAST WACKER DRIVE ® CHICAGO 1, ILLINOIS 
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to sell represents the highest rate on Main Street.’’ Our 
work is certainly cut out for us, he said, but with con- 
stant care toward elimination of unnecessary expenses 
ne envisioned a glowing profitable future 

Richard F. Connery, New York Telephone Co., pre- 
sented an illustrated talk on “Your Telephone, Help or 
Hindrance, Ph nemanship Newest Concept of Selling” 

Site tor the 
Bolton Landing 


1960 convention will be Hotel Sagamore, 
Lake George, N. Y., on June 10 and 





After election of the officers for the coming year. 
Alan Goldstein, Rochester Stationery Co., Rochester, 
N. Y., turned over 


rnor Tony P 


the gavel to the newly-elected Gov- 


The Emy State Travelers Club, who hosted a cock 
| party on Friday evening as well as the golf tourna- 











EMPIRE STATE TRAVELERS CLUB officers: Doug M 
I Swing In retiring president; James S. Long 
Park Pen ( hrst vice-president; William Ross, Oxford 
i Si ( president; Edmund Schine, Dennison 
Mt ( vice-president, and Robert Houghton 
Harter Cl ( secretary-treasurer 
on Saturday, held its annual meeting at break- 
on Sati With President Doug McLeod, Swing 
Inc., in the chair, the club listened to a letter from 
onal headquarters on the duties and opportunities 
( he trave 
The new ticers elected are: William Ross, Oxford 
Filing Supply Co., president; James S. Long, Parker 
| Co f e-president; Edmund Schine, Dennison 
Mfg. C vice-president; Robert Houghton, 
tq r Ch ( secretary-treasurer 
i A spirited discussion ensued over the role of the 
ler at the regional convention. Some interesting and 
were introduced which were to be dis- 
ssed with the regional officers 


Region 13 Lauds Dealer Salesmen 


Ri rt C. Stainton, H. W. Boise, Inc 

OA P held, N. J., was named Dealer Sales 
Staff in of the Year by the Metropolitan 
report Travelers Club at the 13th regional con 
vention. Honored with Stainton at Gross 





Club were runners-up Henry J. Fried 
and Henry 


}. J. O'Br & Son, New York ¢ 
I Wi Elizabeth Stationery & Office Suppl; 
( E] N. ] 
The bar t, at which the awards were made, cl 
1 tv ys (June 15-16) of one of the most su 
( held by th sth R 
Governor Al Pickar, Acme Station & Printing Co 
Newark, N presented the Troupe, augmented by 
1¢ Si handising manager of NSOEA 
T} Metropolitan Travelers Clul levated James ] 
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HARTER C-100 
EXECUTIVE 
ARMCHAIR 













SOLID 
HARTER QUALITY 
AT LOW PRICES 


The Harter C-100 series is a refreshing change from the usual 
rule that low prices are achieved only by cheapening the product. 
The C-100 combines low price with solid quality. Harter- 
pioneered one-piece heavy gauge steel base. Seat cushion, 3- 
inches thick, of molded and cored virgin foam rubber that’s 
bonded with pure latex. Choice of high impact styrene, molded 
hard rubber or upholstered armbands. 

You can sell cheaper chairs but they can lose you customers and 
eat up profits with service calls. Harter chairs are made “for 
keeps” and that points up the value of a Harter dealer franchise. 


MATCHING SIDE 
ARMCHAIRS AND 
SIDE CHAIRS 





“ 
MODEL C-120 





MODEL C-1t¢ 


HARTER CORPORATION, 825 Prairie St., Sturgis, Michigan 





mm 


a Perr hay fl 
122 ems 


4. a A 









STEEL 
CHAIRS 
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es “s.. Hurley, Oxford Filing Supply Co., to the presidency 
f ™, First vice-president is William Lowenthal, A. W. Faber- ON 
/ D n’t ‘, Castell Pencil Co second vice-president, Robert sl 
/ Oo Meyers, Binney & Smith Co.; and se retary-treasurer, 
i worry ee | fom Herbert Grayson, Ace Fastener Corp 
i Ps y 
: 7 5 | e 7 \ 2) 
1 
. fwont tip . 
\ / 
. 





4 over! 





NEW OFFICERS of Metropolitan Travelers Club. Fron 
left: Robert Meyers, second vice-president; William Lowen 
thal, first vice-president; James T. Hurley, president: Emil 
Contreras, Outgoing president; Herbert Grayson, secretary 


treasurer 


Gov. Al Pickar reported on the upcoming sales and 
marketing sessions to be held at Rutgers University 
He advised dealers to make plans now to participat 





in this important program. 





Elected to the governorship of the 13th Region was 
George Reichman, Mooney’s Inc., New York City 
. ; ; Lieutenant governor is Fred C. Roscher, Fred C. Rosch 
Push it or pull it~-you can’t tip over a i Rex Me. Meta OS We eel Siet Bthien El toien 
Hercules® typewriter stand. The secret is wg ae Seb ape maaan Silty 
Hercules’ exclusive all welded Arched-Sitrut 
tubular steel construction, which not only 
makes tipping a practical impossibility but 

rovides sure support for your customers’ 
estan and expensive electric typewriters. 
Provides plenty of leg room for the typist, 
too. With or without Magic-Lok wings on 
left, right or both sides. Gray, green, brown, 
desert tan, lime green or black baked enamel! 
finish. 





, Fe ~ f v3 . 
—— a Pigg 
, rn } REGION 13 new officers: Fred Roscher, lieutenant gov 
ernor; Al Pickar, outgoing governor; George Reichman 
governor; Mort Libien, secretary-treasuret 
Golf prizes were awarded during Tuesday's luncheon 
| | by the chairman of the men’s golf commitee, Martin M # 
' ~ Moldow, Martin M. Moldow Associates. and by the . 
i] chairman of the women's golf committee, Mrs. Martin - 
@ M. Moldow 
| Over 450 conventioneers crowded into the dining 
nad | room for the banquet. Jennie Grossinger, the Grand 
é Lady of Grossinger Country Club, was heard from, as ‘ 
i were outgoing Governor Pickar and newly-elected Gov 
catalog illustrating | ernor Reichman 
and describing the h Carl ¢€ Judkoff, Cantigny Printing & Stationery 
complete line of . —_ o 
Merentes business ?.. Corp., finally did it. Yes, after 15 years of convention 
machine and type- eering, Carl won a prize. It was a clock, won at the 


iter « ? sine 
writer stands: Tuesday drawings Anniversaries were celebrated 


MEILINK STEEL SAFE COMPANY - TOLEDO 6, oO. during the regional by Mr. & Mrs. Ted Gartield, Gold 
smith Bros., New York: Mr. & Mrs. Robert Meyers, 


Producers of the most complete line of 


EILIN insulated products: A, B and © label Binney & Smith and Mr. & Mrs. Irving Lasner, Gold- 
safes, insulated files, money chests, vault 7 , 
‘ 4 , : mith Bros., New York. 
doors, home VAULTS ?—as well os busi- 7 , N : ; 
ness machine and typewriter stands A fine gesturt by Jac k Silber, Advanco Produc ts, was 
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ON DISPLAY AT THE NATIONAL BUSINESS SHOW, NEW YORK, OCTOBER 19-23, BOOTH 219E 


TEMPO 


delivers everything you need 
to produce fine office printing 
Everyone in the office gets excited about the 
better impressions you make... especially 
when using Tempo’s co-ordinated line of sten- 
cil duplicating supplies. It’s the answer to all 
your Office printing needs. . . fast, efficient, far 
more economical than outside sources! 


Why not get better acquainted with this years- 
ahead line which gives you everything you've 
ever dreamed of in stencil duplicating results. 
Write for catalog #4112. 


TEMPO 


STENCILS + INKS + DUPLICATORS 


Seha 


stencil duplicators 
"9 models from $199 









TEMPOSCOPES with flashed-opal 





TEMPO PAST NCI = 
mre “y _ ey ~ = TEMPO INKS for all duplicators glass, fully lighted 
s too = for that “printed” look. Tempo working area. For 
“ kind of vow Jetdry world’s fastest drying proofing, drawing, 
1 want , ee ink, even on bonds without slip- tracing, layouts 
rp. me- sheeting, in liquid and the new and paste-ups. Ac- 
r bold paste ink. Tempo Paste Inks for cessories included 
rom the same i { nS | hee use in Tempo Geha and other —fluorescent or 
F etar easy as 4 paste ink duplicators standard lighting 
ig a letter models. 








TEMPO 


Ask for free i//ustrated catalog #4712 


198. MILO HARDING COMPANY Established 1904 


163 Tempo Building, Monterey Park, California 


LOS ANGELES + PITTSBURGH + SAN FRANCISCO + WASHINGTON, BD. C. + MEXICO D. F. AND DEALERS EVERYWHERE 
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Don’t do it the hard way 
- do it the PRONTO way! 


LOCATE YOUR RECORDS EASILY—No more fussing 
and fuming. With Pronto files your records are 
as active as your regular files. 


BEAUTIFUL APPEARANCE—Finish in attractive 
olive green to match your regular office files. 


STURDY CONSTRUCTION—Built of 275 |b. tested 
corrugated fibre board... reinforced with steel 
on the shell and the four corners of the drawers 
as well. 

SAVE FLOOR SPACE—Prontos are constructed to 
interlock into solid units and stack as high as 
the ceiling. 5 


PRONIC 
STORAGE FILES 


Legal Size $4.55 



















Pe eer 





Letter Size $3.70 


Prices slightly higher 
in Texas, Colorado, 
West of the Rockies and 


outside the U.S.A. Check Size $2.50 


PRONTO FILE CORPORATION 
415 MADISON AVENUE, NEW YORK 17, N. Y. 
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the donation of $15.00, won at the drawings, to the 
Damon Runyon Cancer fund Jack Dempsey & 
Quentin Reynolds were among the celebrities at th 
G" on hand to see heavyweight contender Ingemar 
Johansson work out at the Ski Lodge The top hats 





Ml gooey 


JOE CONTRERAS (left) with broth 
Emil (Joseph Dixon Crucible Co.) 


lo ice-president and founders 
Permanent Label Corp., Bloomfield 
N.] : lso a noted operatic basso 
who lighted the Grossinger aud: 
n with his singing on Sunday 

ning Mr Contreras was recently 
praised for his performance of Ramhs 
in the Brooklyn Opera Co. production 

A 


worn by the Frank H. Weeks’ gang, led by Dick Kara 
sik, gave the meetings a rather dignified air 
Newlyweds present were Mr. & Mrs. Bernie Greiger, 
Martin M. Moldcew Associates. . . Sam Stein, Quality 
Office Equipment, New York City, was one of several 
office machine dealers on hand at the convention 





MR. & MRS. ROBERT STAINTON show the Dealer 
Salesman of the Year award plaque to Wallace Fish 
OFFICE APPLIANCES chairman of _ the Metropolitar 
Travelers ( b Salesman of the Year t 

Well, after five years of regionals at the “‘G’, th 


show goes on the road. Not too far, however. The 1960 
convention ts slated for the Concord Hotel, another of 
the Catskills’ luxurious resorts. 

Galen Hall in scenic Wernersville, Pa played host 
to close to 200 dealk rs, travelers and their families o! 
the Third Region, June 21-23. Governor ]. B. “Mik 
Runnels ably presided 

The “Thriving Third’’ got off to an early start Sunday 


afternoon with a meeting of the Penn-Mar-Va Club 


where a new slate of officers were elected 
P. A. (Perley) Covey, Eberhard Faber Pencil ( 
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Only CYbational combines 


so many time- and effort-saving 


features on one machine! 


As a National Adding Machine Dealer you handle the com- 
plete quality line of adding machines and desk model book- 


keeping machines 


NCR gives you a big discount on all 
4 7 


models and pays freight charges. You receive National adver- 


tising 


and sales promotion material free. Your sales oppor- 


tunities are limited only by you since NCR authorizes only 


one dealer in a city, and prevents cut-rate competition with 


mail order or discount houses. 


Live” 


SIVE 


Keyboard and adjustable keytouch+ EXCLU 
FEATURES — greatly 


NATIONAL reduce effort 


ind increase productivity. With the “Live” Keyboard, every 


key operates the machine without depressing a motor bar. 


And each operator can instantly adjust the keytouch to her 


pre ference 


Forur 


ers ips ave 


THE NATIONAL CASH REGISTER COMPANY, payton 9, Ohio 


1039 OFFICES IN 121 COUNTRIES © 75 YEARS OF HELPING BUSINESS SAVE MONEY 


hout the complete Adding Machine line 
Dayton Office now. 


ormattor 


thle, contact our 
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Nationals are easier to sell because of these 14 time- and 


money-saving features: 


“Live” Keyboard 

Instantly adjustable keytouch 

Automatic Clear Signal 

Subtractions in red 

Automatic Credit Balance in red 

Automatic space-up of tape when total prints 

Large Answer Dials 

Easy-Touch Key Action 

Full-Visible Keyboard 

Automatic Ciphers 

Rugged-Duty Construction 

Keyboard interlock 

Four-way paper space control 

Three-way repeat 
> ee 
 Waltonal 


a ‘wot 
YEARS ) 


“TRADE MARK REG. U.S. PAT. OFF. 


ADDING MACHINES © CASH REGISTERS 
ACCOUNTING MACHINES 
wer paper (No Carson Reauieto) 
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Step Up Envelope Profits 
With Justrite Specialties 











Tamperproof Safety Fold Envelopes is one of the 
Justrite specialties which will help you fill all of 
your customers’ envelope needs and open the 
doors to new accounts, too. 


These functional envelopes have multiple usage for 
banks, savings associations, and other businesses 
where bulky mail must be kept confidential. Tamper- 
proofs are available in flat and expansion styles 
and are furnished in a variety of sizes, from 41/2” x 
71/2" to 12” x 18”, to take care of all mailing re- 
quirements. 


Extra heavy gumming on the flaps insure positive 
sealing and rugged brown kraft stock enables valu- 
able contents to be handled with complete safety 
in the mails. And Tamperproofs can be obtained at 
the factory with or without your customer's imprint. 
Other popular envelope products in Justrite’s com- 
plete line include Currency Gift Envelopes, Self 
Service Envelopes, Bank By Mail systems, Florist 
Envelopes, First Class Mailers, Zenith Bank Pass 
Book Jackets, Bankers Kraft Envelopes, and many, 
many more. 


Write either Justrite factory for Price List 5-6 and for 
more information on these and other items in 
Justrite’s full line of standard and specialty envelope 
products. 


Two Modern JUSTRITE Factories 
J NORTHERN STATES ENVELOPE CoO. 






300 East Fourth Street ¢ Saint Pau! 1, esota 
JUSTRITE ENVELOPE MFG. CO., INC. 
523 Stewart Avenue, SW . Atlanta, Georgia 


old for Resale Only 
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became the Travelers’ new president Serving with him 
s first vice-president Bruce ¢ ampbell, Acé 
second vice-president Ray Williams, manufacturers’ rep 


‘Rose Cushman, NSOEA, 


I astener Co 


resentative easurer, and 


Joseph W. McCormick, Stationers’ Guild of America 
sorvetes 

Th 1 Reg tion of officers was held on Tues 
day with the governorship going to Irving Roth, Roth 





PENN-MAR-VA TRAVELERS’ officers ar ft to right 
Ray Williams, manutacturers’ representative second vic 
president; Rose ¢ an, NSOEA, treasur Bob Johns« 
Warsaw Manutact Co., outgoing president Per 
Covey, Eberhard Faber Pencil Co., president; Bru Cam} 
bell, Ace Fastener ¢ first vice-president; and J. W. M 


s Guild of America, s tary 





OFFICERS OF THE THIRD REGION a: left to rig 
Mary Sutherland, Ev Waddey Co., first lieutenant g 
nor; Mike Runnels, ¢ mercial Oftice Furniture Co 
roing govern Irs Roth, Roth Bros., new govern 
John Link, Jr I s Bros., treasures nd Henry I 

Palmer-Trout, In nd lieutenant governor 








DREAM NIGHTMARE” scene from Travelers Club b 


lesque feature | right. Stanley Woodruff, Weis M 

ufacturing ( Wardman, Bates Manufacturing 

I 1 Milner, Joset Dixon Crucible Co.; and Gordon M 
tt, General Index Manutacturing Co 

Bros., Philadelphia. A very charming lady received th 
id for first lieutenant governor, Mary Sutherlar 
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— CHAIR NO. 500 
= 


! 





SOLID, RUGGED— 
BUT COMFORTABLE, TOO! 


The 500 Group has long been one of Jasper 
Chair Company’s most popular lines. its sim- 
ple, timeless design; its solid wood construc- 
tion; its built-in comfort—all combine to guar- 
antee its continuing popularity. 








THE RIGHT CHAIR AT THE RIGHT PRICE 


JASPER CHAIR COMPANY 


JASPER, INDIANA 





with Point of Purchase Displays 


Here are 3 eye-catching, purse-opening displays to help you $ell! The display 
unit shown with P.O.P. #1 costs $12.50, #2 $16.50 and #3 $19.50—but, you 
sn get a display unit FREE with fast moving assortments of Weber Costello 






Products and make a handsome profit besides. P.O.P. #1 comes with an 
attractive all globe assortment, P.O.P. #2 includes handsome globes and 


smart framed chalk and bulletin boards, P.O.P. #3 features globes, boards 





For Aisles, Win- 
dow, Counter or 


snd popular, new Alphacolor art materials. P.O.P. means Production Of 
Floor Use! 


Profits too! Get the facts—send for Bulletin F 32-A today! 


The Fire Ball Line 


WEBER COSTELLO COMPANY “460 HElcuts, 


Manufacturers of: Chalkboard, Chalk, Erasers, Art Materials, Maps, Globes. 









OA—8 /59 125 








a7 | den Streale 
— 


SPIRIT DUPLICATOR 






















WITH THE MOST 
ADVANCED FEATURES IN 
SPIRIT DUPLICATORS 


3 en. 


Clean, sharp copies without 
ink, gelatin, type or ribbons. 
Puts the speed and efficiency 
of an all electric operation 

in your hands at a lower 


cost than you wou/d imagine. 






EXCLUSIVE TELL-TALE 
SIGNAL LIGHT 





Golden Streak automatically 
shuts off after /ast sheet is 
duplicated. Tell-Tale Signa/ 
indicates current is still 
flowing--lifting control knob 
shuts off current, stops fluid 
flow and releases ro//er pres- 


sure in one single operation. 


For full details on our complete /ine of Spirit and Stenci/ 
Duplicators and Supplies, Write Dept. OA-18 


\/4 copy -rite by 


WOLBER DUPLICATOR 
AND SUPPLY 


1201 West Cortland Street * Chicago 14, Illinois 
Redwood City, Calif. © Brookiyn, New York 
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Everett Waddey Co., Richmond, Va. Henry Trout, | 
Palmer-Trout, Inc., Trenton, N.J., was made second G 


tenant ernor and John Link, Jr., Lucas Bros., 
Baltimore, was elected treasurer 

The highlight of the convention tunwise, was the 

rlesque’’ show staged by the Penn-Mar-Va Travelers 

Mi Y 


Governor Roth noted that the Third Re 
gs were not as well attended as they might 


H xpressed the hope that with the co-operation 


1 Travelers in the region, future meet 





to the heights of former years. 
The Penn-Mar-Va Travelers were tossed a “bouquet 
Mike Runnels who remarked at th banquet that 








without th Travelers there would b no Third Re 














First Enjoys Wentworth—by—the—Sea 





OA | lowing a rather consistent pattern, the 
First District NSOEA,. which consists ot 


staff New England, had the final regional meet 
report ng of the year. It was held June 25 to 27 


Wentworth-by-the-Sea, Portsmouth, 









































of some of the best m etings ever held J 





BY STOCKING ROGERSNAP CARBON 
SECOND SHEETS IN THE NEW 
*FLIP-OUT DISPENSER BOX! 





FIRST DISTRICT OFFICERS: Ray McGrane. E. L. Freeman 


tenant-governor; J. W. Hayes, Blake & They give faster, cleaner, and clearer copies. 
Bost vernor; William Pape, Adkins Ptg = By offering Rogersnap Second Sheets to your cus- 
Conn retiring governor Henry Rosnosky 


Ce ee tomers, you are rendering a real service and doing 
a good job of customer relations for yourself. This 
will add up to new sales volume which will reflect 


real profits in your stationery department. 


Be sure and ask to see the full line of stock 
forms that come in this convenient, sales appealing 


package. 








For complete details write to Rogersnap, 
Dept. OA, P. O. Box 10425, Dallas 7, Texas. 








CANADA AND THE UNITED STATES: Fred Smart, s« 
nager, Stationery & Office Equipment Guild of 
( k Mortensen neral mana r NSOEA 
Cool, cloudy, and at times wet weather, 
n the ardor of the dealers and Travelers © FROCERSNAPD 
[ fi "Registered “ Mi 4 
Pr lig t the sessions was Gov. William G Pape, . ES ; = - 
10475 - DALLAS TEXA 
f Adk ; Pp ting Co.. New Britain Conn.. whos P 0 BOX 0475 VALLI ; tXi 
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Ball pens here, ther 
and everywhere. b 


the big news for Sta- 
tioners is STENOSTIK 
companion to ERASERSTIK 


which has captu 


substantial slice of the mar- 
ket because it is especially 


designed for Secreta 


STENOSTIK’S long, 


finger grip is the exclusive fea- 
ture that reduces finger fatigue 
and enables a girl to take dicta- > 


tion by the hour with 


full, pen-length blue-ink cartridge 


Outwears 7--yes 7 


Tens of thousands 
ERASERSTIK fans, h 
warm welcome to ST 
writing instrument!”’ 











e 


ut 


reda 


res. 


tapered 


comfort. Its 


lead pencils. 


of girls, staunch 
ave extended a 
ENOSTIK. ‘A fine 





| 


is how many of 


=~ 


them describe this white, gold and blue 


beauty. 


Handsomely packaged STENOSTIKS come 
in an easy-to-sell box of 3, 24 boxes toa half 


gross self-display carton. If you want a new 


and happy source o 
STENOSTIK! 
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f profits, QUICK—order 


A.W. FABER -CASTELL 


PENCIL CO. INC. NEWARK 3. N. J 







father, governor of the district 28 years ago, also was 
present 

The program was furnished by the NSOEA troupe 
before an attentive audience. Question and answer pe 
riods were terminated by the clock 

Afternoons were open for entertainment, which in 
cluded regulation golf, pitch and putt, putting contests, 
boat rides and tennis by day, indoor activities evenings 


A gastronomic event always a high spot at meetings 


in the Wentworth, is the famous clam and lobster shore 








\ a tt: i 
AT THE INDOOR SHORE DINNER: Seated: John Brain 
NSOEA; Mrs. Brain; little Miss Surprise; Mrs. Mortensen 
Chuck Mortensen, general manager, NSOEA. Standing: Home 
Lay, manager, NSOEA 


' 





1IM HAYES, Blake & Rebhan Co., Region govern 
Joseph Sheehan, J. P. Sheehan Co., vice-president New En 
land Travelers Club; Harold Bengston, Adkins Ptg. & Staty 
Co., New Britain, Conn., president of the Connecticut Valley 
Stationers Associatior George Kandres, Martin Moldow 
Associates, secretary-treasurer, New England T: lers Club 
John Dunne, N Blank Book Co., president, New 
England Travelers Club: William Greeley. Greeley’s Sta 
onery Co., president, Boston Stationers Club 


dinner. This time because of wet grounds and threat of 
more rain it was moved into the dining room, but en 
joyed just as well 

In the election, which closed the business sessions 
James WX Hayes ot Blake & Rebhan ce. Boston, was 
chosen governor for the new year; Raymond F. M«¢ 
Grane, E. L. Freeman Co., Providence, first lieutenant 
pyovernor Henry Kosnosky, Boston, second | tenant 
governor; Harley J. Lewis, Ward's of Boston, treasurer 

The district has a governors’ counsel of five members 
three of whom—the immediate past-governor, the first 
lieutenant-governor and the second lieutenant-governor 
become members automatically. New members s 
lected were Sidney H. Challenger, Frank H. Fargo C 
Bridgeport, Conn., representing dealers; Nat P. Blish 
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Winhing choice Of modern business... 





4 PRESTIGE 
SERIES 
widely acclaimed for clean-lined beauty and 
| superior comfort...chairs of exceptional appeal 


...designed with sell in mind. 


Stock and display the 





‘ee “PRESTIGE” group. 
vy Full details on request. : 
7 
‘i 
™~ 


4 Side Armchair 
430 UL 


Swivel Chair 
430% UL 


Executive 
Posture Chair 
434% UL 





| 6} makere of fine chaine for oven halt a century 


MILWAUKEE CHAIR COMPANY : Milwaukee 45, Wisconsin 
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WHY 


CRAFTSMAN 


chair parts 
are BENT 
instead of cut! 








a easier and cheaper to cut a curved 
chair part than to bend it, but there’s a world of 
difference in the result. Whenever you cut a curve 
out of a piece of wood, you cut out part of its 
strength. Instead of the grain extending the full 
length of the wood, you have partial short grain 
that is weak by comparison. That’s why Craftsman 
steam-bends backposts, top slats, and banisters for 
greater strength. This is another construction 


“plus” that makes Craftsman Chairs the line you 
can sell with real pride, knowing full well that 


you have sold your customers years of useful 


comfort. 


No. 91 
GUEST ARM CHAIR 

















MEMBER 











a typical 
CRAFTSMAN 
quality chair 








<- 


@ Made of select hardwoods, kiln-dried to less than 5% 


moisture content to avoid swelling or shrinking 
Precision built to close tolerances 
Shaped parts steam bent for greater strength 


Perfect-fitting joints held together by strongest 
practical methods known to furniture industry 


@ Six-step process gives mirror-like, flawless finish to 


beautiful woods. 


@ Our own coil springs and pre-shaped, rubberized hair 


pad over cotton assure relaxed comfort 






WRITE FOR COMPLETE CATALOG! 


Yj) RAPTSMAN Cuairs 


4 
{ by JASPER SEATING COMPANY 


Jasper, Indiana 





The Reyburn Manutacturing Co., representing the Trav- 
le rs 

The site for the 1960 gathering was chosen last year 
at Manchester, Vt. Because of satisfactory service at the 
Equinox Hotel in that village, arrangements were mad 


for a return trip two years hence. Present plans call for 


7 


AT THE REGISTRATION DESK: Bert Chillson, American 

Pad & Paper Co.; C. Malcolm Derry, The Globe-Wernick 

Co.; Russell Paquett Eagle Pencil Co.: Charles F. Crow! 

Adams, Cushing & I Boston; Ruth Hutchinson, We 
orth-by-the-Se: 





convention sessions on July 1 and 2; an ypen day tor 
the Third, which will be Sunday; and a fireworks dis 
play among other features for the Fourth. The plan is to 
combine a bit of vacation with the convention 

Welcome visitors at the meeting were Mr. and Mrs 
Fred R. Smart of Toronto. Mr. Smart for many years 
has been secretary-manager of the Stationery & Offi 
Equipment Guild of Canada. 


New Plant Boosts Bassick 
Production 


Opening of a new 110,000 square-foot caster manu 
facturing plant at Spring Valley, Ill., was recently an 
nounced by the Bassick Co., makers of a complete lin 
of furniture and equipment casters 

The new plant will provide more efficient produ 
tion to meet the heavy growth in the use of furniture 





and equipment casters,’ stated William K. Meyers, Bas 
sick president Customers in the Midwest area will 


sront by increased production which the new opr ny 


Valley plant makes possible. Direct shipment by rail or 
truck in that area will enable Bassick to give vastly in 
reas d service 

Th w Sy g Valley plant, plus existing plants 
Bridgeport, Cor 1g to over 350.000 square feet 
manutacturing s levoted to Bassick caster produ 
on 
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Hundreds of NEW uses for INK-STIK... 
Thousands of NEW sales opportunities! 


* Holds permanently to all surfaces 
x Gold-finished swivel . . . permits pen to be 
positioned at any angle 


* Decorator colors to blend. contrast. or 





harmonize with any decor 

* 6 attractive colors ... blue, red, black, green, 
turquoise, lavender 

* Finest writing quality ... because it’s a 
MICROPOINT INK-STIK! 


* When dry, replace with a new INK-STIK 








CONTENTS OF COUNTER DISPLAYS 
Quantity ) l l ] 
Base Black V White 
F Black Turquoise oe “ea 
fi sk \ , with 24” gold-finished 
! bead chain t 
k 1 x carton Lewmomeeecooee oe] 4 





Available in 
Two Stunning Counter Displays 


No. 2100 COUNTER DISPLAY 
(12 INK-STIK 'N’ HOLDERS) 


Retail Value $14.28 
Dealer's Cost $ 8.64 
Dealer's Profit $ 5.64 


No. 2150 COUNTER DISPLAY 
(12 INK-STIK 'N’ HOLDERS with chains) 


Retail Value $19.08 
Dealer's Cost $11.52 
Dealer's Profit $ 7.56 
MI ICROPOINT, INC. 


Sunnyvale, California 
In Canada: Ben Sanders Co., Lid., 
Toront 1, Ont 





BY WEAR-EVER 


Send ‘today for full color. folder 


rol-sielll we sMieleloh A Mal 2-041 
\As 


smoker line. Write to: Wear- 
W ear-Ever Building, New K« 


OA—8 /59 


Tale mee ail®) 





131 











USE SLIP-ON 
LABEL HOLDERS 


for neater more attractive 


_ 
_ aa 


— 


—___ Indexing — 








Binders 


3 Standard Sizes 


SO-1 for 1” Ring Books 
$O-1'4 for 1%" Ring 


Books 
You'll enjoy their neat uniform appearance. SO-2 for 2” Ring Books 
Their durable metal construction will last 
indefinitely. 


Red, blue, green, black and ivory 
—fabricated from plastic. 


2 Standard Sizes 


KK-1 for 1” Ring Books 
KK-2 for 2” Ring Books 


For proper size 


when ordering, Built-in storage space 
for ring binders, for label. 

measure diam- Clips swivel for a per- 
eter of ring. fect fit. 





They're made of Vinyl Plastic 
—will not warp or curl—will fit 
every type of open back 
binder. 


3 Standard Sizes 


PBS—'" x 22" 
PBM—1" x 24” 
PBL—2” x 22” 


LOCKING DEVICE 
SPECIALLY TREATED 
BOTH SIDES 
They slip into position to 
lock on any size post— 
and grip firmly without 

marking. : 








le * 


rom your Office Supply Dealer or for information write to 


Office Products Ine. 


26029 W. 8 Mile Rd. © Detroit 40, Michigan 
bute Canadian Distributor 
sn Pranctece S The Luckett Loose Leaf, Limited 
Toronto 14, Ontario 


Territories available for Dealers and Distributors 
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Ad Clinic 


JACK BEDFORD 


advertising consultant 


Use ‘Teaser’ Ads 
For Interest and Variety 


Problem: An office supply dealer writes I have 





been doing a consistent advertising job over the 
years. However, as I look back over my ads, they ail 
seem to look alike. Can you give me some ideas for 
new and different types of advertising ? 

Solution: Why not try a teaser advertising cam 
paign? One of the secrets of successful advertising is 
to arouse curiosity. It attracts attention, gets people 
talking, and adds a dash of variety to your advertis 
ing. Then, because there is a mystery involved, it puts 
the spotlight on the key idea you want to stress 

For instance, you may want to advertise the fact 
that a special sale is coming up in your oftice supply 
store. To make this most effective, you want to stress 
i certain date that the sale will take place. To focus 
your reader's attention on this fact, you can use a 
teaser advertising campaign. 

Small space advertisements, one-column by one- 
inch, are used to feature only a number—9159 
People will guess what the number means. They will 
be curious. Their attention will be focused on the 
number in follow-up advertising. 

Next, you give another clue in your teaser cam 
paign. You separate the numbers to make the date 
9-1-59. This lets some people figure out the date, but 
they are still curious about what it means 

Finally, a larger space advertisement is published 
in the newspaper. The number is given prominence 
in the ad and the complete sales message 1S delivered 
By this time people will have their attention riveted 
59 


on your deadline—9 
Always Keep ’Em Guessing 

The secret of developing a successful teaser adver- 
tising campaign is to hold back something. Build 
suspense Create a mystery. Have a secret 

In a mystery story, the curiosity is kept high by 
keeping the identity of the killer a secret. After the 
identity is revealed, there is still a further mystery of 
how it was done 

Teaser advertising follows the same general idea 
Something is held back. Part of the main idea is kept 
from the reader to keep him guessing and to keep 
him interested until he gets the complete story 

When the secret is finally revealed to the interested 
readers, it should not come as too much of a surprise 
We are curious, but we do not like to be fooled com- 
pletely 

For instance, in the illustration of the number 
9159, you could have selected any number. If would 
be relevant if it had something to do with your sale- 
your street address, for instance. Or, you might 
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Spoed-O- Print 


THE GREATEST 
PZee0- opter OF THEM ALL! 


= WW 
COND? 

NOTHING TO MIX in SF 

. NOTHING TO SPILL. 

COPIES IN SECONDS. ie oe ee eee ae i) eon a el © amen 

AUTOMATIC PAPER 1801 W. Larchmont Ave., Chicago 13, II! 

EJECTION. 

CAPACITY TO LEGAL SIZE. MERGES pHOTO.corics 

PORTABLE—LIGHT WEIGHT. MAIL COUPON TODAY. NO OBLIGATION 

SIMPLE TO OPERATE. sadder ena 


LOW PRICE. Please send me complete information about the new Speed-O-Print 
Photo-Copier. 

Nome 

Company 

Address 


Designed by DAVE CHAPM 


EE 


SPEED-O-PRINT DEALERS AND DISTRIBUTORS THROUGHOUT THE WORLD 
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Tops in quality —tops in performance! 


MUTUAL Hand Punches 





...the fully adjustable hand punches that 
have everything your customers want... 


They are far and away the finest hand 
punches available on the market today 
...in looks, in quality, in perform- 
ance. Easily adjustable, these Mutual 
punches offer a variety of hole punch- 
ing combinations—for virtually any 







| 
“What |a punch / . 


No. 27 Mutual SPACEMATIC PUNCH — 2 to 7 holes 


This fully adjustable punch has all the features of the No. 23 
described above, plus the following special features. It is 
equipped with seven ball-bearing selector heads, and with five 
neutral zones to park inoperative heads, when two or three hole 
punchings are desired. This punch actually does the work of 12 
different punches. Will punch up to 6 sheets of 16 pound bond 
paper. Individually boxed; 24 boxes to a carton. List price — $7.95 


PLUS! Mutual’s Desk Punches... which center paper 
automatically! 


Only Mutual gives you a 
line of desk punches that 
gives you high capacity 
and automatic paper cen- 
tering. They are sturdily 
constructed of grey ham- 
mertone finish in a price 
range to meet all your 
customers’ needs. 


No. 250 CENTAMATIC® 


MULTIPLE PUNCH 
List price — $13.75 
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standard size sheet. They're good look- 
ing, light weight, of sturdy steel con- 
struction, and competitively priced. 
Easy to operate when held in the hand, 
they can also be used on the desk. 
When not in use, their compact size 















makes it possible to store in desk 
drawer. Mutual’s complete line of 3 
hand punches and 5 desk punches can 
be ordered in any combination for 
quantity discount. Write, or ask your 
distributor for full details. 


No. 23 Mutual SPACEMATIC® PUNCH 
2 or 3 hole 


This modern, lightweight, 3-hole punch is 
fully adjustable—works with fingertip ease. 
It has three ball-bearing selector heads. A 
flick of the finger puts each head at exact 
punch position for any desired punch com- 
bination of two or three holes. Neutral zone 
makes unused head inoperative—no need to 
detach. Fixed gauge automatically centers 
11” x 8%” ring binder sheets. Will punch up 
to 10 sheets of 16 pound bond paper. Con- 
structed of sturdy sheet steel, with grey ham- 
mertone finish. Does the work of 8 different 
punches. Individually boxed; 24 boxes to a 
carton. List price — $5.95 


No. 20 Mutual ADJUSTABLE Hand Punch — 2 or 3 hole 


This fully adjustable,economy-priced hand punch is equipped 
with. three adjustable heads which are simple to operate. This 
permits punching any standard 4%” two or three hole combina- 
tions. End heads may be shifted to any position, simply by 
loosening set screws. Center head is detachable for two-hole 
punching. Fixed gauge automatically centers 11” x 8%” ring 
binder sheets. Like all other models, the #20 is equipped with 
hardened and ground punchers. Will punch up to 10 sheets of 
16 pound bond paper. Individually boxed; 24 boxes to a carton. 

List price — $3.95 


PRODUCTS COMPANY, INC. 


110 Barber Avenue, Worcester, Mass. 
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numbers into separate ads (one for 
1 another for your street address) and 


together when the secret is re 


I 1g 1S an important element in a teaser adver- 
It can be too short and not build up 


[ suspense 


Small Space Ads Help 


| vail ximum value trom your teaser adver 
is best to use many small space 


This iccomplished at a minimum cost and 





r curiosity 


word or one number 


may provide 


rtising campaign. This word or 


} 
laced in one-column 


ghout tl newspaper Most new 


wit] to make the campaign 
paper's readers more 

hummins 
WV ARNIN( Teaser advertising is 


more than once in six 


one inch space 


pers will 


i SsuUCcCeSS be 


Spa 


nterested in 


used to add 


gular advertising. It sh 


uld be used 
months or a 


ttective. Like a dash of salt, teaser 
idd spice to your advertising but 
Saity 
Here a several idea springboards that will help 
essful teaser advertising program 


| ly busine SS 


@ Scrambled letters that do not spell ; 
ind think. For instan 


of various brands 


People will guess 
Your { ivertisement will identi 
the br is Of office equipment Th 


eople will be satisfied 


® Backwards spelling S 


nything will 


e, you might 


Ofmfice equip 


the letters 


s will solve 


i 1ethod ol 


This can be a low-up of the 
leas because peop iy not thin! 
g after the former campaign. For 

n S¢ hese x ] ecivres 

i ure this { SeTVICE 
will sj 1 enough with your 
sales ssac with greater 

® Feat number only py easy 
y ise your street address, your tele 
mber of years you have been it 
ber of typewrit sold last 
ir; a date, or ther number 

Ss your id 


°® A spelling bee is another teaser idea you may 


( our of 

I he final adv S 

be headlined \ 
Y S ] would S¢ 
1 GIN the prot 
y hes | S 
WI] s i UO EY 
5 S if b us 

led to give your teaser 


They should be used sj 


; 
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CLEAN CHANGE 


COPI-MATE : now offers 


a complete 
* merchandising package. 


3 POINT PROGRAM 


for BIGGER and FASTER TYPE- 
WRITER RIBBON PROFITS and reduces 


high inventories. 

COPI-MATE Double Pack... The only rib- 
e bons available with a DOUBLE SPOOL PAT- 

ENTED “CLEAN CHANGE" package in a se- 

ries of 12 packs. One of the 12 packs will 

fit any standard, manual, electric and all 

portable typewriters, imported and domestic. 


COUNTER DISPLAY — RIBBON SELECTOR 

e CHART and FREE SALES LITERATURE... 
A sure fire counter display (illustrated) con- 
taining complete ribbon inventory and sales 
aids. Display near cash register for quick 
impulse sales. 


COMPLETE LINE... Leedal! has a complete 
e line of COPI-MATE PATENTED “CLEAN 
CHANGE" typewriter ribbons, COPI-MATE 
non-curl carbon papers and duplicating sup- 
plies. Carry the COPI-MATE PATENTED 
“CLEAN CHANGE” line and you won't 
miss a sale. 
Dealers: Write for complete catalog and 
price lists. 
LEEDALL products mfg. co., inc. 
MILLTOWN, NEW JERSEY 


* COPYRIGHT 1957 BY LEEDALL PRODUCTS MFG. CO.. INC. 
INKED RIBBONS + CARBON PAPERS + DUPLICATING SUPPIES 
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| | For the “Up-to-date” 
and the “Up-dated” office. . . 












P.E.C. keeps pace 
with modern office methods 


DUO-MATIC 
POSTING TRAYS 
AND STANDS 





PORTA-MATIC 
POSTING TRAYS, 
AND STANDS 


. 


“ee 


TILT-O-MATIC 
TRAYS 


(For Register Forms) 






V-MATIC TRAYS 
(Smal! Copacity 
Containers) 


HANDI-MATIC TRAYS 
(Fer writing boord and 
machine accounting rec- 
eords reqviring smell 
capacity contoiners.) 


ALSO POSTING BOXES, SPECIAL SIZE 
TRAYS AND STANDS, AND INDEXES 
Ask for complete information on 

sizes and prices 





M-L MEAD-LEE Associates 
SOLE DISTRIBUTORS FOR 


POSTING EQUIPMENT Gozecration 
1721 Elmwood Ave., Buffalo 7, N. Y 











Appointments___ 


Venus Adds to Sales Staff 


James M. Bayne has joined the 
sales staff of the Venus Pen & 
Pencil Co. Bayne, of Anaheim 
Calif., will wor n the territory 
of District Manager Ernest Dan- 
icls as a sales representative. He 
graduated from the University of 
Oklahoma in 1952 after which 


time he spent several years in the 





stationery business 


Bartley Represents Zephyr American 


Boyd QO. Bartley of 7508 Oxley 
Dr., Ft. Worth, Tex., has been ap- 
pointed to represent the Zephyr 
American Corp the Southwest. 
He has been a representative for 
the Stebco line in this territory and 
will continue to handle it in con 
junction with Zephyr’s Autodex, 


Rolodex and Rolodex V-file 





Boyd Bartley 


Heads Stationers Corp. Printing 


Stan Grane has | n appointed 
manager OI printing | roduction for 
Stationers Corp., Los Angeles, 12 
Calif. In making the appointment, 
Robert H. Garretson, president, 
stated, “Plans are being laid now 
for increased printing equipment 
and plant facilities at Stationers 
Corp Mr. Grane recently com- 

) } 





pleted 23 years with the firm in the Stan Grane 


printing divisiot 


Standard Names Vice-President 


Robert A. Berger has been ap 
pointed vice-president in charge 
of sales by the Standard Furni- 
ture Co of Herkimer, N.Y., 
manufacturers of commercial and 


executive wood furniture. He re- 


ae cae 


cently resigned as executive vice- 





y 


president for Macey-Fowler, Inc., 
New ‘ork City oftice furniture 
: Yi _ Robert A. Berger 
distributors. Prior to his associa 

tion with Macey-Fowler, Berger was vice president 


in charge of sales for the Stow & Davis Furniture (¢ 
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YOU BETTER 
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Consolidated Curtis- Young Corporation 


Consolidated Ribbon & Carbon Co. of Chicago and Through this enlarged operation the company will 

Curtis- Young Corp. of New York and Philadelphia be able to serve its customers’ growing requirements 

have joined forces... are combining their operations more quickly, more efficiently. 

in a new company: Consolidated Curtis -Young 

Corporation. The new headquarters will be at 325 The same executive and sales personnel now in 

West Jackson Boulevard, Chicago 6, Illinois. Chicago will be at the new headquarters—anxious 
to serve you with the same dedication of purpose 

With expanded facilities, many new ribbon, carbon and the same personalized approach to every request 

and duplicating materials will now be available — that has characterized Consolidated and Curtis- 


from a single, integrated manufacturing source. Young for over 65 years. 


rie CONSOLIDATED CURTIS-YOUNG CORPORATION 
325 WEST JACKSON BLVD., CHICAGO 6, ILLINOIS 
TURTIS-YOUNG) 








1°15). Siler eal, ci _)- ele) Ulens- me.) eae.) a 2 -§ on me £018) wicleleleme 6lelc) 4") 4. as 


Carbon Papers + Inked Ribbons * Carbon Paper Ribbons « Carbon Capy Sets « Spirit 
Carbons + Master Units « Printed Master Sets « Duplicating Supplies *« Copyholders 
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LOOK! 





STOP! 









America’s most complete line of . . . 


@ DRAWING SETS e@ DRAFTING MATERIALS 
@ DRAFTING INSTRUMENTS e DRAWING EQUIPMENT 
e DESIGNING AIDS e MEASURING DEVICES 


EARN UP TO 50% PROFITS 


Here’s QUALITY merchandise for engineers, draftsmen, 
architects, designers, students, etc. . . . at DOWN-TO- 
EARTH PRICES! Line-up with Alvin — sales stimulating, 
sure-fire traffic and profit builders. 













No. 5013D ~- FREE Counter Display, No. 5000D - FREE Counter Display 
with 12 Alvin Mechanical Lead Holders. with 12 Alvin Precision Lead Pointers 
Pocket size, featherweight-push but- Four knife-edge blades-assures a per- 
ton design with finger-tip control. A fect true point every time. A sure bus- 
real soles eannere iness builder! 

Retail price:......... $21.00 
Your cost:...... cose tae 


Your — Piatt eikees 















No. 5018D FREE Counter Display 
No. 5012D ~ FREE Counter Display with 24 tubes of refill leads. 12 leads 
contains 12 lead holders H, 2H and to a tube. A choice top grade refill 
4H having 2 ec. with dip and 2 ec. drawing lead of superior quality and 
w/o clip of ea. A traffic stopper. strength. A real soles leader 









Retail price:......... $16.50 Retail price: is $19.00 
en ake we 9.60 Your cost:..... . 11.40 
er 6.60 Your profit: we .7.60 






THE ABOVE DISPLAYS ARE SUBJECT TO A 40% DISCOUNT. AN ADDI- 
TIONAL 10% WITH EVERY ORDER OF 3 ASSORTED DISPLAYS. 


GIANT - NEW 
ALVIN 
CATALOG 


84 pages — fully illustrated showing Alvin's 
complete line. 1001 quality items ot the right 
price. Orders promptly filled. Also on ideo! 
sales tool. 









“QUALITY AT THE RIGHT PRICE” 


ALVIN & COMPANY, INC. 


Windsor, Connecticut 
























] e 
j ALVIN & COMPANY, INC. Windsor, Connecticut | 
| Please send me the following items which | have checked below. ! 
l © FREE 84 Page Catalog FREE folder showing Alvin's complete line of 

| Soles Aids | 
pO Ne. sorao C0 Ne. S000D No. 50120 No. sors | 
| 0 Information on FREE imprinted envelope stuffers on cbove item 7 
| Name _ Title | 
| Company | 
| Address 
! | 
j City Zone State | 
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Assistant Sales Manager for Schwab 
R. W. VanderHoff has been ap- [a 


pointed assistant sales manager of 
the Schwab Safe Co., Inc., by El- 
mer Memering, president. Vander- 
Hoff was recently with the R. C. 
Allen Business Machines Co. 
where he set up the safe and file 


i) 








division. He has a complete knowl- 
edge of standard and _ insulated 


VanderHoff 


safes and files 


New Victor Philadelphia goed 


Daniel H. Sheeler has been pro- 
moted by the Victor Adding Ma- 
chine Co. to manager of the com- 
pany’s Philadelphia branch. Be- 
fore joining Victor last year as a 
sales representative, Sheeler was 


vice-president in charge of sales for 


U.S. Washmobile of Union, N.J 


DD. H. Sheeler, Jr. 


Windahl To Head Mills Marketing 
John J. Windahl has been ap- 


pointed market promotion manager 
for the Mills Co. of Cleveland. 
Advertising manager for the Corry- 
Jamestown Co. for the past six 
years, Windahl will now be respon- 
sible for all of Mills’ marketing 


and advertising programs 


John J. Windahl 


Northwest Autopoint Representative 


Clinton F. Levings has recently 
been named the new retail station- 
ery representative for the Auto- 
point Co., a division of the Cory 
Corp., in the states of Washington 
Oregon, Idaho and Montana. He 
will sell the complete line of Auto- 
point desk and stationery equip- 
ment to wholesale and _ retail 


Clinton Levings 


Stationers 


Berk Is District Manager for Facit 


Kurt Berk has been named 
southern district manager for Facit, 
Inc. He will direct sales and serv- 
ice for the company in Alabama, 
Georgia, Mississippi, North Caro- 
lina, South Carolina, Tennessee 
and parts of Arkansas, Kentucky 
and Louisiana. He has been with 


the company since 1951 uee Rock 
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A New Look in Contemporary } 





Commercial and Institutional 





Slim Trim Timeless! Elegance Created Expressly for ene - om 
installations. | — 
Reception area to “Executive Row’, the DIPLOMAT 
Diplomat offers impressive modern ele- Custom Quality | | 
gance at truly modest cost. Nine basic Features +——_——— T 
[ —— 
pieces adapt to any floor ren; offer an © 100% Foam Rubber 1 
unlimited number of distinctive seating Reversibie Cushions ' I} 
arrangements. Available with button * Full Coil Spring Platform . . . = 
‘ lain t K . ful fab Springs Hand Tied 8 Ways mas ae 2 oe a Oe fa 
tufted or plain backs...in tasteTful fabrics © Intestate Get iin 4 == 
r washable Elastic Naugahyde. Write © Select Mardweed Frames 


r illustrated brochure. ¢ Full Contract Construction 





~ = T —————w 4 
| 5 ee: ee ees 
A Division of MODERNIZE, INC. 
666 Lake Shore Drive « Chicagoltilinois ©¢ Factories: Pontotoc, Mississippi ae ieee m= 
: 
SHOWROOMS i 


HICAGO * Space 1445 © American Furniture Mort/DALLAS * Space 267 + Homefurnishings Mart 
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The feet of relaxed, 
efficient employees. 


... Stand on 


HYGIENIC \ 


\ 
Foot Comfort 
MATS and RUNNERS 


Employees who must work standing will be 
happier and more efficient when they stand on 
Hygienic Foot-Comfort Mats. That’s because 
these quality mats, scientifically designed to dis- 
tribute body weight, relieve strain and reduce 
fatigue. Hygienic Mats quickly pay for them- 
selves, for they change the usual afternoon slow- 
down to a period of profitable accomplishment. 


Hygienic Mats offer smart styling, too. Eight 
modern color combinations to match any decor. 
And their long-lasting beauty, beveled safety 
edges and ease of cleaning 
make them the best mat 
buy today. 


Your customers will ask 
for these top quality mats 
and runners. Be ready for 
them. Write today 
for complete dealer | 
information. 





Here's the Secret A 
| beautiful rubber tile 
flooring bonded to a 
sponge rubber base pro 
vides proper support 
\ without being ‘‘mushy. 


~— 


= << a 


THE HYGIENIC DENTAL MANUFACTURING CO. 





Flooring Division, Dept. A 
Akron 10, Ohio, U.S.A. 
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Named Sturgis District Sales Head 


Walter Bachmann of W. M 
Bachmann Associat 


pointed district sales manager for 


s has been ap- 


the Sturgis Posture Chair Co. in 
the states of Minnesota, lowa, Wis- 
consin, North Dakota, South Da- 
kota, Kansas, Nebraska and west 
Missourt. Before b« 


rescntative ninc 


cOming a 


manutacturers 





Walter Bachmann 


ag Mr Bachmann 


months 
1 ! Mn vears in the same 
general territory for Art Metal 
Construction Co 


Representative for Royal Register 


Pat Patterson, well-known manu- — 





facturers representative in Michi- 
gan and Ohio for many years, has 
been appointed to cover this terri- 
tory tor the Royal Register Co. He 
will work in conjunction with (¢ 
W. Babcock, sales manager, and 
Roy J. Klumpp, sales promotion 


manager. To facilitate shipments 


Pat Patterson 


o this territory, the firm will 


now ship from its ¢ hicago warchouse 


Carter’s Changes Labels 
To Meet Market Conditions 


The Carter's Ink Co. has changed the label on its 
rubber cement bottle five times during the past quar 
ter century to satisfy shifting market conditions 

The first change was made to differentiate Carter's 


natural rubber cement from many synthetic product 





LABEL on bott t right is the latest of f 
Dy Carters Ink ( n past 5 vears 


made some years Another change was ! 
prevent contusion of the company s 

others used in the shoe and other industr 
The present label, bearing the company’s 


oval, 1s designed to single it out from 


tion and to catch the consumers eyes at stationery 
stores. In addition it is pre-priced and states sev 
product adv fp 
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This magic “tape that disappears” 
mends ledger sheets to last for vears! 


to 
TAPES? Sel) ne 
fOr Septemp MONTH 





U.S. PAT. OFF. 


\\ SCOTCH BRAND 
a , No. 810 Magic 
aoe by Mending Tape 
— Nex Siasicaten peas aie 





P.S. Let’s make a date next month to go selling. I'll show you how 
we can both build extra profits with the TAPE-OF-THE-MONTH! 


NANCY, CAO-89, 3M Company, St. Paul 6, Minn. 


trademark for pressure- 
or refuse extra profit? Please rush me full details. 








DSTCH” is ao registered 
sensitive adhesive tapes of 3M Co., St. Poul 6, Minn 
Export: 99 Pork Ave., New York 16. Canada: London, — 
Datoric Who could refuse a lady 
Mee 
iinnesora 
NAME 
iisine anno " 
COMPANY 
Mianuracrurine company 
a ree ees ADDRESS 
WHERE RESEARCH (5S THE KEY TO TOMORROW 
CITY ZONE STATI 
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easy to show! 
easy to use! 





sand a cinch 
to sell 





— 


CURTIS “Adi -On” Desk Enclosure 











es ae 
' 
t 
' 
; 
' nev re brand ne w! When customers see then they want one 
adds 30% 
' more that's why the new Curtis Enclosures are a real 
more working ; ing tonic tor vour prohts [hese enc losures nt perfectly 
i 
space, cuts ' n any office. Low cost. assemble in three minutes. Fasten tig 
of ; by self-adhesive. Made of steel and EXTRU-LITE hberglass 
noise and ; 
it desks from 42” to 60 wide. Order now 
drafts! - 
W rite for Literature and prices. Manufacturers’ Re 
{ few choice territories open. Inquiries invited 
From the makers of Curtis Aluminettes, CURTIS Office Partition Co.. Ine. 
the office partitions of tomorrou Tae Liberty Ave.. North Bergen, N, s. 





Sea eS eS SS SS SSS SSeS eS eS ee ee eee eee ee ee 


DISPLAY AND SELL 
VICTOR 
Sectional Visible 


Record Equipment 


The only visible system that grows a slide at a time. 
Display and sell 5 x 3, 6 x 4, and 8 x 5 Victor Visible 
Sections complete with profitable card record forms 
and colored transparent signals. 





This colorful full-size counter display LAS, VICTOR SAFE & EQUIPMENT 


—complete with a Sectional slide can Flemington Mkand pracer saces 
be yours FREE. Ask your local Victor on RS 
salesman or write to: DIVISION OF SPERRY RAND CORPORATION + 315 PARK AV oe 
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Consolidated Ribbon & 


big market for the future is in the un- 
der-developed countries. The thirst for 


of the United States Committee for 
the United Nations. 


Carbon, Curtis-Young 


Merge Forces The U. S. Committee for the United 


ments and that’s what we supply. Nations, now in its 11th year of activi- 

The Consoli- ty, 18 a privately supported citizens 
ted Ribbon & organization. Working through 125 
Carbon Co. of voluntary national organizations, the 


knowledge requires writing instru- 


Burroughs’ President 
Named to U.N. Committee 


£O has purpose of the committee is to “arouse 


rged with the interest in, disseminate facts about the 








Curtis-Young Ray R. Eppert, president of the United Nations and to promote the 
Corp. of New Burroughs Corp., has been appointed observance of United Nations Day in 
York City and to serve on the executive committee the United States.”’ 
Philadelphia 
The new corp 
rat solidated Curtis- Young a 
( r : h ‘ +4 es at 32°‘ Ww 
la B ae 
4 WX y president ol 
Curtis-Young Corp., says the 
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-—-\)  STAKTUBE 
 —- ROLL FILE Alii steel- 








Claude Reeves lo 





oe2e aa encased cabinets steel-rimmed tubes for : 
seeeee easy-to-find, safe print storage. Complete Stacor-Matic Tables 
the two firms will result EESEE with either 36 (2%4"" ID) or 9 434" ID) 
rt - bbl tubes, 5 lengths, 10 sizes. Files bolt < Npacoras 
f l ng and dis together for stacking to any height. With >: 
F + i amore com i locks if desired. 'S & Tabies 


plet f e t stomers. Many 
new ribbons, carl ind duplicating 
roducts will | ulable from a 
Directors of the new company in 
Arthur Oppenheimer, Arthur 


cis Seat the line that's 

ein Morn will emai as «© — QNINeered for 
a lifetime quality 
and designed for 









Portable Roll Files 





Brown Subject of 
N. Y. Times Article 


4-Post Drafting Tables 





M. I ( 
EI | I ( was n 
N y ] > c 
I Br w s 
>» nis already A n ‘ 
| . ‘ ‘ w 
wee —— © WRITE TODAY FOR BIG NEW CATALOG 
nts: and STACOR EQUIPMENT CO. 
snd Drafting Equipment 
orid 309 Emmet Street, aaa 5, N.J.—Bigelow 2-6600 
Bost Detrout dartford, Los Angeles, Montreal, Philadelphia, 
Saint J N.B. Toronto, Washington, D.« 
I Th 
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YOUR BEST 
SALES POINT is a 





PERFECT 
POINT! 





| with the Time Saving 


LECTRO POINTER 


World’s Finest Electric Pencil Sharpener 


Electro Pointer sharpens instantly 
automatically without loss of time effort and 
materials. Puts a perfect point on any size 
wooden pencil... won't “eat up” pencils like 
outmoded hand sharpeners 
often do. 


Sharpens entire stock of 
pencils in one effortless 
operation. 


Let Customers Try It 
... They'll Buy It 





STILE-CRAFPYT Mie. 
25 MACKLIND «+ ST. LOUIS 10, MO 
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DEBATE ROLI 


stated that no retailer could hope to compete with 
the other groups 

In response to a retailer question about architects 
designing furniture to prevent dealers, handling only 


1 sizes, from bidding on jobs, 


standard shapes a1 
Jeffrey Ellis Aronin, New York architect, said his 
group preferred to use standard office furniture. He 
said there are so many different manufacturer de 
signs that architects have a hard time knowing what 
is available. He suggested that a standardized sys 


; 


tem of cataloging what is available be adopted 


Mr. Aronin pointed out that he preferred to bu 
direct from dealers, instead of manufacturers, be 
cause most dealers have larger stocks to choose trom 

The architect stated that dealers should not tr 


} 


to by pass architects in bids for business by oftering 


architects’ clients large discounts on office furnitur 


New Life Put in Industry 


lack Emhardt sident of Columbia Steel Prod 


ucts and general manager of Columbia-Hallowell 
division, Standard Pressed Steel Co., Jenkintows 
Pa., said that th irchitects, decorators. designers had 
introduced ‘‘a great deal of life’ to the office furni 
ture industry. He suggested that better acquaintan 
between the specialists and office furniture retailers 
and manufacturers would make for a better industry 
Mr. Emhardt forecast that the $300,000,000.00 an 
nual business done by the steel office furniture se 
tion of the industry would double within the next 
eight years. He referred to the office furniture r 
tailers as “the bread and butter’ of the manufa 
turers—and, he added, that he expected them to con 
tinue to be. He called on retailers to concentrate on 
better communication with the design, architect and 
decorating specialists to learn more of their needs 
Mr. Blank pointed out his doubt that today’s r 
tailer is doing the volume of business that he had ten 
years ago, due to the new competition for the sal 


of office furniture 


Mr. Aronin listed the three aids that architects 
wanted from retailers in furnishing offices: (1) fur 
niture service; (2) ability to deliver on time and 
keep promises, and (3) furniture service mainte 
nance 


In reply to a question, “How can designers, archi 
tects and interior decorators work cooperatively with 
dealers?’, Mr. Widman said: “Dealers must help th 


specialists help their clients. It is as simple as that 


Lower Shipping Rates Listed 
On Office Machines 


Reduced rates on less-carload shipm nts ot book 


keeping, addressing, imprinting or mailing machines 


have been announced by Lifschultz Fast Freight. Th 


new rates arc 5% lower on shipments t ull parts | 


the country 
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Fa Drilite will keep looking this new for years! 
STERY 


Dright SOLINGS spor re clean Years 


. or wear merely mellow the beauty 
{ Du Pont ‘‘ Fabrilit. stery. Even the strain of constant sitting won’t 
n smart businessmen everywhere who have 


in up la K With easy-care, long-wearing ‘‘ Fabrilite”’ There’s 
hat’s right for you Trom the big array of textures and finishes 

} irt Metal Cor uction Co., 41 East 49nd St.. New York 17, N. ¥ 
regis 


1 coated vinyl upholstery 








Here’s why Dates to Remember 


Seal- Saalt—hai= 
ee September 23-25—Business Equipment Exposition 
National Guard Armory, Washington, I spon 
MOISTENERS sored by Of ¢ Eau pment 2 ae F chil 
Are raat Leaders'!! — of Off Equipment Manufacturers It 


Sept. 26-30 National Stationery & Office | juipment 
Association convention and exhibit, Conrad Hilton 
Chicago 

October +-8 National Business Forms Associates an 


nual convention, Chalfonte Haddon Hall Hotel, At 
lantic City, N.J. For information contact F. J. Ring 





secretary, P. O. Box 1199, Fort Lauderdale, Fla 
| 
| 
October 8-10—Canadian Office Machine Dealers As 
sociation Conventior Royal York Hotel Toront 
Canada. 


1% —3.50 List 
3°—4.25 List 


October 17-21—-Eastern Commercial Stationery 





Show, New York Trade Show Building, New Yor | 
ALL METAL QUALITY CONSTRUCTION City | 
® No plastics, porcelain or other substitutes 
© Completely rustproof, unbreakable zinc | 
© 100% pure bristle brushes, stainless steel ferrules October 19-23—National Business Show, Coliseum | 
® Beautiful chrome Brass top—non-tip rubber feet New York City | 


COMPLETE LINE October 21-22—-American Records Management As- 


co i licati f 1%” width 
ora ——_ _- sociation Workshop, Sheraton-Palace Hotel, Sar 


Francisco, Calif 


PRICE LEADERSHIP 
© Competitive prices—best discounts—biggest profits! October 23-24—-American Records Managemeat As 
sociation fourth annual meeting, Sheraton-Palace 


INVENTORY CONTROL PLAN Hotel, San Francisco, Calif 


® Moisteners may be combined with tape machines 








for quantity prices November 9-11—Third biannual business 
© All units not sold in one year may be adjusted for ind office equipment show, Leamington Hotel, Min 
credit or exchange for other models neapolis, sponsored by Twin Cities Chapter of Na 
tional Office Manag nt Associatior 


Take advantage of the demand we've created. 
Stock and sell THE largest selling line .. . 


Seal-O-matic Label & Envelope Moisteners .. . WHOLESALE STATIONERS ASSOCIATION 
and watch your sales volume grow. Regional Conference Schedule 





September 16——t lian Conteret 
Westbury Hotel 
Tapemaster 245 Tapemaster £70 Flash Brush Secler September 25—Mid-Year Conterence 
nd stationers Hil 
H Cl} g l Ri After t 


For complete details write to: 


fs ‘ 
Seal-C )-matic 
een en October 16 | ister ( nterence ot whole ilers 


DISPENSER CORP. etioness’ weodacts, Hotel Now Yorker, New Yor 
169 Murray Street, Newark 5, N. J. City. All-day round table sessior 
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yubide —" CASES 


LOOKS like leather * FEELS like leather * OUTWEARS leather 5 to 1 
* UNCONDITIONALLY Guaranteed 5 ful! years! 


A prized possession of business and professional men. Stebco TUFIDE'’s famous 
quality assures them a Case suitable for every occasion. A lasting Gift that will be 
remembered and appreciated even at Christmas, 1970! Available at Office Supply, 
Luggage and Department Stores . in popular executive colors. 


STEIN BROS. MFG. CO. * 1401 W. Jackson Bivd. ¢ Chicago 7, Ill. 


Over 40 years of superior quality and experience 














Smead 
GUIDES and FOLDERS 


rr OPEN SHELF FILING! 


T VARIOUS TYPES OF OPEN 
AV 


AILABLE WITH 
FILING UNITS . - - a, 
STRMINAL DIGIT, STRAIGHT em an 
BETICAL, OR ANY SPECIAL ! 















DESIGNED TO Fi 









AVAILABLE from STOCK 


HALF HEIGHT GUIDES 















rt ‘OR DOUBLE FACED METAL TABS — 
1E SIZES—STRAIGHT OR ANGLE. INSERT- 
CELLULOID TABS ALSO AVAILABLE. 





VARIOUS TYPES AND STYLES OF 
LOCKING HOOKS ARE AVAILABLE. 


























es" oR oD 
7-HAN 
ie) 5 meouners 


™ Smead makes 
¢ America's most 
¥ complete line of file folders 


and index guides. 





HASTINGS, MINNESOTA + LOGAN, OHIO 
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Men on the Move 


The W. A. Sheaffer Pen Co. has established four 
new sales regions to replace the long-standing three 
sales districts and has appointed regional sales man 
agers for each. The new alignment applies for both 
retail and wholesale divisions. 

The eastern region, with headquarters in New 
York City, will be headed by M. L. Guillot, former 
sales supervisor with headquarters in Philadelphia 
The north-central region, with headquarters in Chi 
cago, will be under the direction of E. P. Reavey, Jr 
He was the company’s eastern district sales manager 
in New York. The western region, under R. M 
Mulhaupt, will be headquartered in Los Angeles. Mr 
Mulhaupt was formerly a west coast sales super- 
visor. The southern region, with headquarters at 
Sheaffer's home office in Fort Madison, Iowa., will be 
headed by H. W. Foster, who was formerly district 


manager for the southern district. 


Bev C. Cherrington has been 
appointed manager for the Venus 
Pen & Pencil Corp. southern dis- 
trict. Before joining Venus several 
years ago, Cherrington spent 27 
years in the stationery business. 

He represented the company as 


territorial salesman for nine years 





in his native East St. Louis, IL. B. C. Cherrington 
area and in the Dallas area for the 
past three years. In his new capacity he will supervise 
sales in Alabama, Georgia, Louisiana, Texas, Kansas, 
Oklahoma and Florida as well as sections of South 
Carolina, Tennessee, Mississippi, Missouri and Arkansas 

Following his new appointment, Cherrington brought 
Charles C. Armbruster to the Venus sales staff. Arm- 
bruster, who has had experience in the writing instru 
ment field, will cover most of the northern and western 
part of Texas and sections of Louisiana. He will have 
his headquarters in Dallas 

Two new vice-presidents have been named by the 
Parker Pen Co. They are John G. Mack, formerly 
assistant vice-president, and George Parker, former 





John G. Mack 


George Parker 


director of domestic sales, and now vice-president in 


charge of that function 


; 


Mack's responsibilities center on management of 
the firm's U. S. division. He joined the company in 


1946 and served until last fall as head of the do 


mestic sales department Prior to that Mack had 


acted in a number of sales staff capacities 
His successor in the position of domestic sales di 


rector was George Parker who had previously served 
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the company in the domestic advertising department, 
as foreign and advertising manager, and as director 
of foreign sales and advertising. Parker joined the 
firm in 1952 


Arleigh C. Hitchcock has been appointed architec- 
tural service manager for Steelcase, Inc. Until recent- 
ly, he has been vice-president of the Homestyle Cen- 

a national promotional and research project for 
the home building and furnishings industry, with a 
display center in Grand Rapids, Mich. His expert- 
ence includes sales work for a household furniture 
manufacturer and design of retail store interiors as 
a member of the staff of a Grand Rapids store equip- 


ment manufacturer 


Two new managerial appointments have been an- 
nounced by W. A. Eiseman, vice-president, Royal Type- 
writer Division, Royal McBee Corp. 

Daniel O'Connor, formerly assistant to the vice- 


president marketing, now assumes managerial respon- 





Daniel O'Connor Jack Nygaard 


sibilities at the Oakland branch. Mr. O'Connor came to 
the company in 1955 as market research manager. 

Jack Nygaard, formerly sales trainer for the company’s 
entral region, has been named district manager of the 
Akron branch. Mr. Nygaard joined Royal McBee in 
1956 as a typewriter salesman for the Kansas City 
branch 

Weldon Roberts Rubber Co., Newark manufac- 
turers of erasers, has recently added a new sales rep- 
resentative in the southeast. Alamo Sales Co., of At- 
lanta, Ga., will act as direct factory representative 
for the company. George R. Sydnor of Alamo will 
cover Virginia, Maryland, West Virginia, North 
Carolina, South Carolina, District of Columbia and 
eastern Tennessee. His partner, Stanley Hahn, will 


cover western Tennessee, Mississippi, Alabama, 
Georgia and Florida. Alamo Sales’ main office is in 
Atlanta and a branch office is maintained in Rich- 
mond, Va 


James L. Heinrich has been named executive vice- 
president of the Heinrich-Seibold Stationery Co., 
Rochester, N. Y., and William J. Seibold Jr., secre- 
tary-treasurer 


] 


They succeed their fathers, Kenneth C. Heinrich, 


who becomes chairman of the board, and William J 

Seibold Sr., elected president The fathers will serve 

as advisers, although retired from active manage 
nt 


Harry Tehan Associates, Jacksonville, Fla., is the 


new southeastern representative for Smith Metal 
Arts Co., Inc., manufacturer of hand-crafted metal 
lesk accessories. The new firm has been calling on 
th southeastern trade for a number of years and 1S 
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fully familiar with the Smith line of products, put- 
ting it in the position to give complete service and 
assistance to the dealer. 


Robert S. Henninger has been 
appointed sales supervisor of the 
Los Angeles district offices of 
Marchant Calculators Division of 
Smith-Corona Marchant Inc. He 
has supervised sales at the com- 
pany’s main Los Angeles office at 
804 S. Spring Street for the past 
year. His new position is an exten- 
sion of his supervisory responsi- 





R. S. Henninger 


bility 

Henninger began his Marchant sales career in Oak- 
land in 1953. He headed the Santa Rosa, Calif., district 
during 1955-58, then was advanced to his first Los 
Angeles assignment. In 1955 Henninger was accorded 
‘Marchant Man of the Year’ honors by his company. 


GBC America Corp. of New York City has ap- 
pointed two regional representatives to handle the 
GBC “Stenomaster” dictating/transcribing machine 
and the complete line of accessories. Bill W. Steiner 
of 10122 66th Ave. North, Largo, Fla., will be the 
GBC representative in both Florida and Georgia. 
John V. Sweeny of 140 Cottage Park Rd., Winthrop, 
Mass., will represent the company throughout New 
England. 


C. H. Winsteisen has been elected president of the 
Dameron-Pierson Co., Ltd.. New Orleans, La., to 
succeed J. B. Eaton, who is retiring after 50 years of 
service with the firm. Col. John R. Jacobs was named 
executive vice-president; Jack L. Becker, vice-presi- 
dent and secretary, and Jack C. Bryan vice-president. 


Russell H. Peters has been appointed treasurer of 
the Ever Ready Calendar Manufacturing Co., ac- 
cording to an announcement of John B. Kemp, Jr., 
president. He joined the company in 1956 as comp- 
troller. Previous to this he was vice-president and 
credit manager of the T. A. O’Laughlin Co., Philco 
appliance distributor in Newark, N.]. 


Set Minneapolis NOMA Show Dates 


The Twin Cities Chapter of the National Office Man- 
agement Association has scheduled its bi-annual business 
seminar and office equipment show at the Leamington 
Hotel in Minneapolis, Minn. for three days, November 
9-11. 

The theme of the seminars and the office equipment 
show is taken from the need for all business to study 
fundamental practices and procedures—and how the 
modern systems and equipment can help to develop 
greater efficiency in the office 


Wingert Opens New Chicago Offices 


William H. Wingert, sales and service representa- 
tive for Keith Clark, Inc., and Defiance Calendar Co., 
Inc., throughout the Midwest, has moved to a new office 
at 228 S. Jefferson St., Chicago 6, Ill. The new quarters 
will allow Wingert to carry a larger inventory for the 


convenience of his customers. 
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Postpone Date of Western 
Stationers Show in L.A. 

Patrick F. Koughan, managing director of The 
Stationers Association of Southern California, Inc., 
reports that the date of a Western Stationers Show in 
Los Angeles can not be announced at this time. “We 
have had to postpone the date of the Show due to a 
new development that we feel will insure a bigger 
show that will include many more exhibitors and in 
creased attendance,” says Mr. Koughan. 


Boise Promotes Touch Typing 
... Sells Typewriters 


In an effort to stimulate portable typewriter sales dur 
ing the month of May, Howard W. Boise, Inc., of 
Plainfield, N.J., held a special promotion featuring the 
recorded Smith-Corona touch typing course 

The success of the sales incentive idea is seen in the 
100% increase of Smith-Corona portable sales and 50% 
increase of all portable sales. 

To bring life to the promotion, a record player and 
loud speaker were incorporated in the window display 
and a pretty high school student was hired to learn to 
type by following the recorded instructions 

Customers were encouraged to participate by inviting 
them into the store to listen to a set of records and try a 
machine set up at the typewriter display counter. A set 
of records was given free with every Smith-Corona 


portable sale. 





HIGH SCHOOL STUDENT was used in window display 
of Boise, Inc., to demonstrate efficiency of recorded touch 
typing course used in conjunction with portable typewrit 
promotion. 

The Thursday, Friday and Saturday preceding 
Mother's Day were chosen for the promotion to capital 
ize on the normally heavy foot traffic 

Newspaper ads featuring the Smith-Corona portables 
and the free records were run before the promotion 
Stuffers were enclosed with all statements and invoices 
for the entire month. 

In addition to stimulating portable typewriter sales, 
the company had a sales increase of 50°% for all ma 
chines, adders, standards and portables 
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James Hearn Wins Master Contest 


Master Manufacturing 
Co. announces winners of 
its Master Made casters 
sales contest. First prize 
of a $200 U.S. savings 
bond was won by James 
C. Hearn & Associates 
(James Hearn, Charles 
Cox and Neil Friend), 
representing the south 
eastern territory. Mr 
Hearn (right) is shown receiving the bond from Don 
Rubinfield, president of Master. 

Other prize winners were C. L. Scheffler, who 
was awarded a $150 U.S. savings bond as second-prize 
winner, and A. C. Harper, who was awarded a $100 


bond for third prize. 


Swangers Report on Stationers’ 
Conference in West Germany 


Bert Swanger of American Voss Corp., Detroit, and 
Mrs. Swanger have been touring Europe and while there 
were in attendance at the Stationers International con- 
vention held in Baden Baden, West Germany May 25- 
27. Mr. Swanger was a delegate of NSOEA to the ses- 
sions, which he describes in part: 

“Seated around a U-shaped table, 40 delegates from 
11 countries began the discussions . It was most im- 
pressive, really a Little United Nations! 

“As is customary in all conferences it was opened by 
a welcome by the president, a stationer of Brussels, Bel- 
gium, Paul Nias. As the English members and_ the 
United States were especially mentioned he was replied 
to by the member from Surrey, England, as well as by 
your representative. 

My response was received with considerable enthusi- 
asm, as I was the one who had come the farthest 

“The rest of the session was largely devoted to twin 
problems of holding prices and keeping manufacturers 
in line. Many European companies as well as American 
are trying direct selling, which is frowned upon by the 
dealer organizations of Europe .. . Rudolph Furrer was 
elected the new president. He is a very successful 
stationer from Zurich, Switzerland. 

“As all sessions were conducted in four languages 
German, French, English and Italian the tempo was 
very slow as compared to our own NSOEA meetings 
We felt sorry for the single interpreter, who had to re 
peat every word in all four languages. 

Commenting on the women’s section of the conven 
tion, Mrs. Swanger says: 

‘A guide took us through a plant that makes local 
wine, a trip during which we were given a full explana 
tion in four languages, and then dinner at an inn 
perched on the side of a high hill. Next morning the 
women, chatting in four languages, were taken to a sum 
mer palace completely furnished, a small jewel of a 
palace and the best of an era that is gone. Then, higher 
up another mountain to an even older castle and a view 
that took in the Rhine and France in the distance 
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UNGROUND 
BALL BEARINGS 


For the Office Equipment Industry 


ILIAN 


Long life and service are assured you because — 

1. All component parts are machined from steel bars. 

2. Each component part is properly heat treated. 

3. Every Kilian Bearing is designed for a specific application. 
Neoprene and Nylon tired outer races are avail- 

able where quiet operation is desired. 










Distributors in All Principal Cities Catalog on Request 


KILIAN MANUFACTURING CORP. 
SYRACUSE, NEW YORK, U.S.A. 





He has good news for you 


®@ INCREASED SALES 
® MORE PROFIT 


We have something NEW in the Safe Indus- | 
try to offer you. Get complete details of the today, or contact 





“NEW LOOK” ahead. See our new complete 

line of Underwriters’ labeled fireproof in- SCHWAB SAFE co., Inc. 
sulated products: Safes, Filing Cabinets, Bur- LAFAYETTE, INDIANA 

glar Chests, Wall Safes, and Home Chests. “Rugged Quality Since 1872" 
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--and 
you'll choose 


LAWSON 


LAWSON 
Sieel 


WASTE 
Executive BASKETS 


No. 2900 CP : 
7 
massa 


Paneled 
No. 34 








Space Saver 
No. 2180 


Excel in 


STYLE - STRENGTH - ECONOMY 


Lawson Waste Baskets are made of selected steel for ap- 
pearance, durability and economy. They are recognized 
leaders in beauty and utility. Available in a wide range 
of popular colors and simulated wood grain finishes. Ex- 
clusive construction features protect furniture and floors 
against scratches. Fireproof. 


LAWSON Sandurns 
and Smokurns 


Lawson offers a wide se- 
lection of Sandurns and 
Smokurns, finished in glis- 
tening baked enamels, 
smart decorator colors, 
trimmed in glowing cop- 
per or gleaming stainless 
steel—or a choice of ultra- 
smart all stainless steel 












Lawson Smokurns have an 
inner container (hot- 
dipped galvanized) which 
holds water or deodorant 
for fire protection and 
odor quenching. Hides 
smokers’ waste, eliminates 
smoke and odors. 


See Lawson complete lines of Waste Baskets, Sandurns, Smokurns, Desk Files, 
Hotel Baskets, Torpedo Waste Receptacles, and other Utility Receptacles 


Warehouses in Principal Cities 


THE F.H. LAWSON Co. 


1816 « CINCINNATI 4, OHIO 


LAWSON PRODUCTS ARE NATIONALLY ADVERTISED 
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(Copies of patents can be obtained from the Commis- 
sioner of Patents, Washington, D. C., for 25 cents each. 
Stamps and personal checks are not accepted.) 


Granted June 2, 1959 


? 888,745. Letter Opener 
2,888,785. Eraser Cleane 


2,888,874. Single Cycle Clutch Mechanism for Duplicator 


2,888,907. Writing 
2,888,903. Fountain Per t W. R 
2,888,934. Loose Leaf Binder 


v 


2,889,025. Type Bar Rebound Check Mechanisms 


Granted June 9, 1959 


2,889,810. Base for Fountain Pen Desk Set 
s e, W 
2,889,831. Loose Leaf Binder B. Mile 
2,889,832. Suspending Folder Axe ; indgre 
2,889,908 Typewriter Attachment Peter 
y nor é vl ‘ 
2,889,985. Proportional Gear Calculating Machine 
2,890,036. Letter Weighing Scales 
2,890,090. Desk Pen Set 
Granted June 16, 1959 
2,890,507. Pocket Writing trument Holder 
2.890.676. Tape-Moistener and Dispenser 
2 890.825. Mail Sort 
2,891,131. Hand M phone : = 2 
Granted June 23, 1959 
891.272. Founta Type Writing Instrument 
891,550 Extension Slide for Tables and Desks 
891 469 ecutive Number Recording Apparatu 
2 891,511. Writing trument f the Ball Tip Type 
891 512 Fountain Per 
2,891,552. Back Construct f Mechanical Binder 
915 L 4 
891 4. Cat E 
891.647. S M 
91649. Ma / Typewrite 
391 ¢ ype 
9 Re 
> 891 652. Typewriter Bottom Marainer 
91 49 Ni Apply Dev 
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Another modernizing - with-Invincible 
program completed: Modernaire 
executive and clerical desks, Mod- 
ernette groupings and 1000-Line 
files in the New York office of the 
Channing Corporation. 
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how | \ V] \( } BI I too, contributes 
to better business management... 


to help your office furniture sales in every market 


Throughout the world of business and 
finance (as at the Diversified Manage- 
ment firm of Channing Corporation in 
New York) you find Invincible furniture 
installations — contributing to office 
morale, efficiency and productivity 
which, in turn, make for better service 
to customers. 

In every field, including industry and 
the professions, Invincible’s “custom- 
ized” furniture does quite a job— gaining 
a great reputation clearly reflected in In- 








Invincible 
guards ‘ ~~ 
retailer > “4 oir e 
Ba nn Business - engineered ey 
sells only : 

to franchised 
nvincible 
dealers 


for your better business 
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vincible dealers’ rapidly increasing sales. 

Meanwhile, Invincible advertising to 
your prospects rolls on: this year with 
4-color 2-page spreads in Business Week 
and other top business magazines, and 
a continuing campaign in the Wall Street 
Journal. Be sure to tie in by maintain- 
ing a good supply of Invincible Office 
Planning Kits, catalogs, etc. — and by 
offering your planning service at every 
opportunity. It’s the foot in the door 
that puts profits on the books! 


‘INVINCIBLE 


INVINCIBLE METAL FURNITURE COMPANY 


MANITOWOC, WISCONSIN 


in Canada: 1162 Caledonia Road, Toronto 10, Canada 











Photo credit: Alexondre Georges 
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New faultless Feature! 


Recessed metal hinge in the S-0 Ring Binder 












HANDSOME METAL 
HINGE DOES NOT 
PROTRUDE... CAN'T 
SCRATCH 
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This new, exclusive feature —a 
recessed metal hinge that can’t scratch 
-makes the Faultless S-O even more 

the MOST WANTED ring binder. 


It’s priced right, too! This metal hinge binder is 
available in the 1'4-inch and 2-inch sizes at the former price 
for the fabric hinge construction. The price has also 

been reduced for the thoroughly dependable fabric hinge 
binder in those capacities. 


Show your customers how the rings slide smoothly apart 
and other features of this amazing binder. Let your 
customers try its effortless operation. Once sold, they will 
not be satisfied with any “pop-open” binder. 


® Rings slide gently apart —no snapping open — sheets won't jump off 
the rings. 

® 300% longer sheet life — without reinforcing the holes. 

@ Built-in automatic sheet lifter — carries the weight over the rings. 

® 20% greater sheet capacity — without danger of spilling sheets. 





Sheet lifter is steel! hinged 


New recessed metal hinge is also available now in Faultless regular snap-open ring 6 


STATIONERS LOOSE LEAF COMPANY 


Milwaukee 1, Wisconsin, 246 E. Chicago St. 
New York 3, New York, 114-116 East 13th St. 
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3rd District Notes 


JIM COSTELLO, Correspondent 
5 Nanlyn Ave., Sellersville, Pa. 





It seems to me that every time the monthly news is 
written, I have the unhappy task of writing several sad 
notes along with all the good news in the Third. This 
month isn't any exception. 

Third Region lost two of its long time dealers and 
one of its most beloved Travelers. Frank Lawler of Har- 
ris-Lawler Co., of Scranton, died last month of a heart 
attack. Our sympathies to his family and partner Dave 
Harris 

Bob Wagner of Wagner's Stationery in York, Pa., 
died on June 24. Although Bob has been ill and away 
from the business for a year or so, all of the Travelers 
were very saddened to hear of his death. 

One of the real veterans of this club, John Oscar 
(Jack) Haage, of Blaisdell Pencil Co., passed away on 
June 21 in New Orleans. Jack was known to countless 
hundreds of dealers and travelers alike. He was a mem- 
ber of both the Southern Travelers, and the Pen Mar 
Va Travelers clubs 

I personally wish to offer our deepest sympathies to 
Jack's wife, and his son Jack, who is a dealer salesman 
in Hatboro, Pa. We will all miss him very much. 

That big grin on the face of Venus’ Ralph Soulby 
comes from a “hole in one” scored on the 125 yard 
ninth hole at Galen Hall. Ralph claims he could do it 
again, but it is too expensive. 

Everyone was glad to see our governor, Mike Run- 
nels, up at Galen Hall looking fit and trim. Mike has 
fully recuperated from his operation last month. 

Next time you're ouf near Media, Pa., stop in and see 
the wonderful job Frank Lees has done on his Media 
Office Supply. Frank now has twice the floor space, and, 
Oh Boy! what a beautiful store. 

Our Third Region Convention this year was a “Lu 
Lu.’ We weren't as strong in numbers as we would 
like to have been, but brother with those Penn Mar 
Va boys and the fine educational programs, there wasn't 
a dealer who attended that wouldn't go again next week. 
To those of you who didn’t come, it may seem a little 
early, but won't you make plans to attend next year? 

Best wishes for continued success to our new officers, 
and one great big well done to outgoing Mike Runnels. 

Penn Mar Va also brought into office a new “re- 
gime.’’ Headed up by the one and only Perley Covery 
of Everhard Faber, as president; Bruce Campbell and 
Ray Williams will serve as first and second vice-presi- 
dents, and (this isn’t really news) Joe McCormick and 
gracious Rose Cushman won in a hotly contested race 
for secretary and treasurer respectively. 


All of Penn Mar Va's committees were appointed, 


save one, and now, I appoint each and every Traveler 
1 dealer alike as correspondents for this year's news 
I Ct $ al di a good i b 
Hope Mrs. Florence Jones, Virginia Stationery Co., 
Richmond, is feeling better. Mrs. Jones underwent eye 


Just one more great big thanks to Thelma, Irene, 
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#15 


“HIDDEN HELIX” STANDARD PEN 
PEN $1.0 (Transparent Plastic) 
@ Exclusive Hidden Helix® 29¢ each 





 @ Mammoth ink supply with semi-fast @ryin 
Wm Top-action mechanism ink —writes well on ¢ 


. ficult surfaces — Pop 
wurious Styling with waitresses, 
pi kling chrome cap and cab drivers, ¢ 
in rich, solid men, etc. 
Black, Blue, @ Medium 
‘a @ Bive | ae 
‘4 








feomastise Of QUALITY and ECONOMY... 


it to la 
pica {0 se 


Four Drawer, Two 
Drawer and One 
Drawer Files with 
Nylon Rollers and 
Compressor Blocks. 





FILING EQUIPMENT 





Seven Styles 
| and Sizes in 
i Durable Grey, 
Mist Green and 

Desert Sage. 

Beautiful 

‘“‘DURA-STYLED” 

Plastic Molding 

| in matching 
colors. 





| STEEL DESKS 





BLUEPRINT CABINETS 


Write for our attractive color 
Catalog Illustrating the com- 
plete line of Tables...Desks... 
Filing Equipment... Sectional 
Desks...Bookcases and Sec- 
tional Bookcase...Telephone 
Oveame mata, FPROOUCTS 


and Utility Equipment and Engi- = am ore ae vom | 
neering Blue Print cabinets. 





PROMPT SHIPMENTS FROM OUR WAREHOUSE STOCK 


DURABLE DESKS ARE CAREFULLY PACKED IN 
STURDILY CONSTRUCTED WOODEN CRATES 


DURABLE FILES ARE PACKED IN INDIVIDUAL CARTONS 


DURABLE: 


DEPT. 0-7 


38-42 REVIEW AVE. LONG ISLAND CITY, NEW YORK 
Calif. Warehouse—Damien M. O'Brien Co., 900 N. Sepulveda 
Elsegundo, Calif 
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Dorothy, and Nellie tor the tremendous job they did | 
us at Galen Hall 

Have a nice summer, and will see you all again n 
month 

Wallie Fisher of OrFicE APPLIANCES picked up th 
following notes during the convention at Galen Hall 

Ralph Soulby, Venus Pen & Pencil Co., will gladly 
display the gold cup he received for his ‘hole in one 

Mr. & Mrs. Fred Griffiths, Noesting Pin Ticket ¢ 
had their basketball team minus one at Galen Hall. Th 


four boys had quite a time at poolside 


Among the lovely young ladies present were Helen 
Will, 19, and Trudy Will, 17, daughters of Mr. & Mrs 
Adrian Will, Standard Office Supply Co., Pittsburgh 
Pa.; Joan Williams, 17, offspring of manufacturers’ re} 
resentative Ray Williams and Mrs., and pretty little 
Joanne Wardman, 16, of Mr. & Mrs. Joe Wardman 
fame. Her dad's with Bates Mfg. Co. 


Little Laurie Brain, 6 years old, pride and joy 
NSOEA’s president lohn Brain and wife, had a great 
time at Region 3 


Anniversaries celebrated at the regional meeting in 
cluded Nellie and George Allen, George Allen Co 
Washington, D.¢ 25 years on 6/22; Mr. & Mrs 


Adrian Will, Standard Office Supply, Pittsburgh, Pa 

1 years on 6/21; and a belated anniversary greeting 
was extended to Jerry Savage, Carter's Ink Co. Mr. & 
Mrs. Savage celebrated their 25th anniversary shortly 


before the meeting 


Congratulations to Penn-Mar-Va Travelers Club 


30 years young this year 


The ‘burlesque’ show put on by the Travelers recently 
surprised a number of people in the audience including 
Eberhard Faber's handsome general sales manager, Paul 
Mailloux, who wanted to know the identity of a certai 

chorus girl” going through his paces on stage 
She” turned out to be none other than Mike Firth 


You guessed it Mike is with Eberhard Faber 


It was nice seeing 1958 Penn-Mar-Va's dealer sales 
man of the year, Franny Massing, and his charming wife 
on hand to keep an eye on the 1959 champ, Jack Pric« 
Hoskins Co., Philadelphia, and Mrs. Price 





4th District Notes 


R. E. HILBURN, correspondent 
P.O. Box 2935, Greensboro, N.C. 


Hatcher's Office Supply, formerly at 234 Hay St 
Fayetteville, N.« Ss now in its brand new home at 24 
Hay St. Already one of the more modern stores in th 
area, it has added sucn things as “power oro light 


ing, which gives out with twice as much light with n¢ 
more tubes. Being agents for ‘“‘_M & D”’ store fixtures th 


firm has installed a plete layout, including outside 
sign 
he ground level part of the new stores is now 
ished but the furniture display area on the second floos 
will come along later. General offices are on the mezza 
OA—8 /59 




















when 
you 
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right 
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to 
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DOr pP. lias everything 
and we mean everything in fine business cases! 





Are you sure you’re making as much as you can 
on Leather Goods? If not, latch on to Dopp, and 
you'll be first in styling, first in quality whatever 
the price category, and you'll be making HIGHER 
PROFITS than ever before! Dopp sells more busi- 
ness cases than any other line, offers you variety, 
quality, styling, a terrific national advertising 
program, and the fullest mark-up in the industry. 
Write for complete catalog and price lists. 
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DOPP Leather Goods are Nation- 
ally Advertised and Pre-Sold for 
You in These Prestige Magazines: 


@ HOLIDAY @ ESQUIRE 
@® NEW YORKER ® TIME 
@ SPORTS ILLUSTRATED 


CHARLES DOPPELT & CO., INC. 


2024 S. Wabash Avenue * Chicago 14, Illinois 
New York—389 Fifth Ave. 
Los Angeles—712 S. Olive St. 
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Read how 
you can get FREE, samples 
of Barkley SPECIAL PURPOSE File Folders 


Your 

“Salesman with a Sample” 
is a 

Powerful Business Builder. 


Until you SHOW your customer why 
the Barkley Pressboard File Folder is 
ideal for special purpose jobs with 

lots of papers and constant reference, 
he'll think it is just an ordinary 
folder, and expensive at that. He 
needs to SEE and FEEL it, to note the 
angled and magnifying unbreakable 
plastic index tab, the 25 pt pressboard 
and the “W” shaped cloth expansion 
gusset . . . all ideal for the heavy 
loads and frequent use required for 
certain special jobs. Many customers 
don’t know such folders exist. 


A sample takes almost no room in 
your salesman’s brief case, can be 
demonstrated on every call—and can 
be the means of picking up a 
surprising number of trial orders 
every week. These small orders can 
in time build up to appreciable extra 
business . . . which your salesman 
created because he carried the sample. 








Ask for Samples for your Salesmen 


Free Sample Offer: Ask your secretary to type on 
your Ictterhead the names of your salesmen and 
send it to us. We will return to you at no charge or 
obligation a Barkley Pressboard File Folder for 
each salesman, with his name and your company 
name typed and positioned in the magnifying tab. 
Each folder will also contain a price list and speci- 
fication sheet covering all details. Properly used, 
these samples can bring in extra business not likely 
to come in any other way. Send us your names today. 


C. L. BARKLEY & CO. 


Founded 1921 ® All Phones MOnroe 6-7061 
1220 W. VAN BUREN ST. *® CHICAGO 7 
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nine and second floor. Third floor is laid out for stock 
What would normally be the hottest part of the build 
ing turns out to be as cool as the air conditioned first 
floor due to big fans pulling air straight through. For 
mal opening is being postponed until fall 

Tom Hatcher, ably assisted all along the way by 
Henry Morris, store manager, has done a fine job and 
big things can be expected from the new spot 

Carolina Office Supply Co., formerly at 124 E. Par 
rish St., Durham, N.C., has a brand new store just 
across the street at 107-109 E. Parrish St. The company 
had an opportunity to take over the old Cupboard Caf 
teria so it jumped at it since the floor, lighting, and 
decor required very little expense or work 

The new store, although not air conditioned, stays 
remarkably cool due to a large fan in the rear pulling 
air in large volumn 

There now is plenty of space to do the display job 
necessary as well as having a nice stock room at the 
rear 

Although C. Woodard Co., Wilson, N.C., didn't 
wind up with a completely new store when the ceiling 
started to court the floor it did get a bright new decorat 
ing job. 

Myrtle Beach has been growing so fast lately that it 
was a foregone conclusion that somebody would opet 
the second office supply store soon. Look up number 
924 N. Kings Hwy. next time you are there and you 
will see a bright new sign saying ‘‘National Office Sup 
ply Co.”” Owned by three local business men, Dr. W 
S. A. Harris is president, B. J. Pierce, vice-president and 


secretary and John M. Wheeler, treas. and store man 


ager. They have a brand new building, 30 75 feet 
with plenty of parking space handy. All you manufac 
turers are requested to send three sets of everything 
catalog-wise 

Sandhill Office Supply Co., Southern Pines, N.C., is 
being liquidated with all inventory bought by Stanley 
Austin, owner of Austin Business Machine Co., 115 W 
Pennsylvania Ave 

Mentioned last month that the Peacock boys, Bob and 
Howard, had opened a new store out in Chamblee se 
tion of Atlanta. Exact address is Peacock Office Supply 
5428 Peachtree Rd., N.W. Chamblee, Ga. Bob is mar 
aging the new job with Howard remaining Decatur 

R. L. Bryan Co., Columbia, S.C., have been doing 
some plain and fancy renovating on their own hook to¢ 
They have gone “‘self-service’’ with a bang 


Columbia moved another step forward when Jin 
Harbin Co. recently moved to their brand new home 
1513 Gervais St. “Moving ahead with Columbia’ 
Jim's by-word and the new store is graphic evidence he 


believes Columbia will go places 

Oakville’s new warehouse out at 5219 Peachtree Rd 
Chamblee, Ga., is now in operation and is expected t 
greatly expedite the shipment of Oakville Gem Clips 
Pins etc. in the southeastern & southwestern area . 


Ray Smith Office Supplies, N. Main Street, Spartar 
burg, S.C., is now open at its new location Ray is pf 
marily a machines dealer but has a nice little suppli 
section 


Moore-McCormick 


the person of Ralph Marsh 


Atlanta, now has a new buyer 


Got a big event coming up on S ptember » in At 
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LOOK! 


A COPY MADE ON A 
THERMO-FAX* COPYING MACHINE 
SO BLACK AND BOLD 
THAT IT’S AS 
LEGIBLE AS THE ORIGINAL! 




















WRITING” FLUID ORIGINAL 


This actual demonstration is proof positive! 


k 490.1 98 ABOVE you see a photograph of the original, 
a complicated exercise written with Sheaffer's 
. . sar Po q > hers riti ; 
Pass the good news along to your business accounts: hand- new Permanent Jet Black Skrip writing fluid. 
ae : ‘ Its exclusive and invisible element, RC-35, 
writing need no longer fade or disappear with reproduction. protects writing on valuable business records. 
Now, Sheaffer chemists have developed a new writing fluid 


formula whose handwritten message you can reproduce with- 
out fear of losing a single letter. And, like all Skrip writing 
luid, new Permanent Jet Black won’t feather or fade...starts 
nstantly, writes smoothly, dries quickly! 

Here’s an exclusive new product specifically created in 
answer to a great demand. A demonstration of how Sheaffer’s 
new Permanent Jet Black Skrip writing fluid reproduces will 
produce sales for you! 






REPRODUCTION ] 





And here is a photograph of a reproduction 
made from the original. Note the clean-cut 
legibility. And Sheaffer’s new Permanent Jet 
Black Skrip writing fluid is the only com- 
pletely soluble dye-type writing fluid which 
will reproduce satisfactorily on a Thermo- 
Fax Copying Machine! 


*A product of Minnesota Mining ond Manvtocturing Compony 


© we w. 4.8. %. ¢ 
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Put a smile 

on your face 

Mr. Dealer... 
e** stock the § 
FULTON, PROFIT 
MAKING,’ LINE. 


p'ts 
/ 


; 
} j , 





| NU-TYPE FOAM RUBBER 
STAMP PAD... this is the one pad 
| with the extremely light touch, 
ink always distributes evenly, on small and large 
stamps alike. Encased in a smart, modern looking 
steel box .. . easy to open and close, 

yet lid shuts securely. Round corners and edges, 
8sizes... all cellophane wrapped. So absorbent, 
frequent re-inking unnecessary. 


NU-TYPE FOAM RUBBER STAMP PAD 





FULTON DATER 


NEW! FULTON DATERS... withthe new and improved 

gear type wheel. Light in weight, and impervious to 
all known inks and solvents. Cleaner in appearance and 
stronger in bond. Unaffected by warpage or distortion 





Write for free catalog and price list. Order your 
requirements now. Prompt deliveries. 


FULTON MARKING EQUIPMENT CO. 


82 Fulton St., Elizabeth 1, New Jersey 
T srers of Marking Devices for Over 49 Years 
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under even extreme climatic conditions, 








lanta. The Southern Travelers will stage a sales rally 
par excellence and will pick the dealer salesman of the 
year. In order to make this a big success, dealers will 
have to get that information in to Ralph Bender, chair- 
man of the meeting, as soon as possible. Complete de 
tails are needed so please don't spare any information 
The Biltmore Hotel is the site of the rally 

While we were gallivanting around at the Americana 
in Miami, R. M. Pound, Sr., Pound & Moore, Charlotte 
N.C., was hopping all over Europe with a group of ex 
ecutives of Charlotte. This was a “good will” tour 
sponsored by the Charlotte Chamber of Commerce 
They covered six countries and were royally entertained 


by mayors everywhere they stopped. 


Mentioned earlier that Howard Peacock, Peacock 
Oftice Supply Co., Decatur, Ga., was a busy man. Tw 
expansions in one month would keep anybody busy. Be 
sides the new store in Chamblee, Howard's wife picked 
May 15 to announce they were the proud parents of an 
other office supply salesman name of Lewis Mark. Keep 
that up Howard and you will be one of the few who 


won't have to worry about salesmen 
Lyle Jones, Eberhard-Faber’s man about the Carolinas 
added another little tax exemption to his household on 


June 6. This one is a red head and named Janette 


It was indeed a sad day when we learned of our 
President's terrific auto wreck just outside of Ft. Wayne 
Ind. George Slater and his son, Bob, were on their way 
back home from a visit to the Harter Factory in Sturgis 


Mich., when they had a head-on collision. The two men 
in the other car were killed instantly and George wound 


up with multiple fractures, a punctured lung and a 


missing knee-cap Bob has several broken bones but 
more seriously, a concussion. He was two weeks com 
ing out of this but I und rstand that he is now on the 


way to recovery. Both of them are expected to stay in 


Ft. Wayne Hospital for several weeks and then back 


to Decatur, Ga. for tl long road to what we hope will 
complete recovery. This happened on June 6 
As if George’s accident wasn’t enough to last us a 
long time, our charming editor of the Southern Sta 
tioner & Office Outfitter, Marjorie Stantiel, fell and 
broke her leg while at an outing at one of the lakes 


near Atlanta 

Donald Cowles, buyer for Gill Printing & Stationery 
Co., Mobile, Ala., for many years passed away May 
after a long illness 


Charles T. Howell, T. H. Payne Co., Chattanooga 


Tenn., passed away June 1 

Sam T. Wyrick, Sr., S. T. Wyrick Co., Greensboro 
N.C... had a severe heart attack recently and, at this 
writing, is still confined to the hospital. He 1s how 
ver, coming along nicely and is expected to return 


home shortly 

Cat’ Charles Ray, Raleigh Office Supply Co., Ra 
leigh, N.C., had to spend several days in the hospital 
due to a bursitis condition that literally laid him low 

Ronnie (sometimes called Ronald) Rumph, G. W.'s 
man about Florida, had to leave the convention early 
and spend 10 days in the hospital winding up with an 
operation of a minor sort. Last word had him convales 


ing-slowly on his new 31 foot yacht 
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Be sure to stock the complete line for 





maximum turnover and maximum profit* 


RANDOM HOUSE 
REFERENCE 
BOOKS 









Nationally advertised 


Nationally promoted 


grond O* 


Internationally famous 


*For example, an order for only 
20 assorted copies of THE 
AMERICAN COLLEGE DIC- 
TIONARY (any assortment of 
bindings) earns 42°, discount! 















RANDOM HOUSE, INC. + 457 Madison Ave., New York 22. 


smartly styled for contemporary offices 


¢ Units stack to save desk space 

¢ Open front keeps papers accessible 

e Base grooved—easy to grasp papers 

¢ Back-sloping design holds papers in place 
¢ Rubber feet on base protect desk tops 

e Unbreakable, snag-proof, wipes clean 


a Be 


Single Tray with 4 Risers List 
Available in Gray, Beige, Mist Green 


RUBBERMAID INC. 
Commercial Division « Wooster, Ohio 
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Who Discovers the Discoverers? 


“A professor can never better distinguish himself in his work 
than by encouraging a clever pi upil, tor the true disc ‘overers are 
among them, as comets amongst the stars.” ‘CARL LINNAEUS 


Somewhere in this mighty land of ours, a gifted youth who inspire our priceless human resources, 


is learning to see the light of tomorrow. Somewhere, more than we will ever be able to repay. 
in a college classroom or laboratory, a dedicated teach- Yet how are we actually treating these 


we 


dedu 


owe 


ated 


er is gently leading genius toward goals of lofty attain- people? Today low salaries are not only driving gifted 
ment. Somewhere the mind of a future discoverer—in teachers into other fields, but are steadily reducing the 
science, engineering, government, or the arts—is being number of qualified people who choose college teaching 


trained to transcend the commonplace. as a career. At the same time, classrooms are begin- 
Our nation has been richly rewarded by the quality ning to get overcrowded. In the face of this, college 

of thought nurtured in our colleges and universities. applications are expected to double by 1967. 

The caliber of learning generated there has been re- This is a severe threat to our system of education, 

sponsible in no small part for our American way of life. to our way of life, even to our very existence as a 

To our college teachers, the selfless men and women nation. Our colleges need help—and they need it now! 


If you want to know more about what the college crisis means to you, and what you can do 
to help, write for a free booklet to: HIGHER EDUCATION, Box 36, Times Square Station, 
New York 36, New York 


Sponsored asa public se? é nec peration u th the Co encil for F narncia | A d to Educat on 
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5th District Notes 


PAT PATTERSON, correspondent 
3710 Grosvenor Road, Cleveland 18, Ohio 





The West Virginia Office Equip 
ent Dealers Association held its 
summer meeting at Hotel Frederick 
in Huntington on June 20. For the 
first time, Travelers exhibited mer- 
handise at one of the tri-annual 
iffairs, and this contributed to the 


largest attendance of recent date 





President Fred Ashworth arranged 

exciting program which in 

xcellent banquet. The next meeting 
October 31. 1959 

k B veteran of the office supply wars, re 

is forty-ninth anniversary with Pouns 

Stator ( of Cincinnat and is still going 

Sir Stork fi n and on and on. In fact, he is stagger 

Mar nd John Gans, manager of the com 

Rubbermaid, Inc., Wooster, Ohio, 


second child, Timothy, on June 


l i Be Schuder, Louberts Stationers of 
Dayt O} became first-time grandparents with the 
D Robert to Jeannette and Robert F 

S M Beverly and Scott Dorrence, buyer 
floor ver of Lorain County Stationers, Lorain. 

O} wer ssed with Jam Michael on May 11 
Briscoe Harter Ce celebrated 









Desk accessories desigrfed to augment the 
beauty of your contemporary office interiors. 


A completely new concept in design and materials 

richly grained walnut laminated to aluminum 

achieves elegant yet light scale design. 

Contemporary in every detail . 

from the unique and practical swing-away double tray to 
the executive “feel” of the pen set. 

Colorful vinyl, in a full range of complementary colors, 
aminated to aluminum is also available. 


For colorful brochure, 





the birth of their third child, James Arnold on May 29. 

Nate Strauss, for many years 
sales manager for Artistic Desk Pad 
and Novelty Co., is now a manu- 
facturers’ representative. Mr. Strauss 
will call on the trade in Ohio, 
Michigan, Indiana, Kentucky and 
Pittsburgh. In addition to carrying 
the Artistic line, he also represents 
Badger, Inc., and Modern Steel- 
craft, Inc. 

Cal Long, of Cal Long and Associates, manufacturers 
representatives, and president of The Fifth District 
Travelers Club, is now representing The Ohio Chair 
Co 

The Indianapolis chapter of the Fifth District Trav- 
elers Club has been reactivated after several years of 
hibernation. They are sponsoring a golf outing at The 
Lake Shore Country Club in Indianapolis on August 20. 
A cordial invitation is hereby extended to all dealers 
and their employes and all Travelers everywhere, wheth- 
er or not you play golf. There will be quite a variety of 
activities and entertainment. 

Queen City (Cincinnati) chapter held the annual 
golf outing on June 9 at Terrace Park Country Club in 
Milford, Ohio. The attendance was the largest in years, 
and for the first time in eight years, the weather co-op- 
erated. It was a perfect day. The Will Winnes Trophy 
was won again by Bill Aylward, Globe-Wernicke Co., 
and the cup was retired 

Cleveland chapter, Fifth District Travelers Club, 





Nathan Strauss 


understated 
elegance 


Palos Verdes Estates, 
California 


PETER PEPPER PRODUCTS, INC., Office Accessories Division, Palos Verdes Estates, Calif.. Dept. Ne. VA2 
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THE PROVEN “’SPACE- 


Dealers Everywhere Report — 





SAVING” FILING SYSTEM 


7m | 
! lh is a 





225 Broadway 
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GET IN ON VISI-SHELF PROFITS NOW! 
WRITE FOR CATALOG & FULL DETAILS OF 
THE VISI-SHELF DEALER PROMOTION! 


VISI-SHELF FILE, INC, 


New York 7, New York 








proved that they, too, could do it up brown, and the an 
nual golf picnic at Sleepy Hollow Golf Club was a 


howling success. For the second year in a row those in 


attendance were served the very ultimate in steak di 
ners. Congratulations to Joe Cella and his committe« 
men on an excellent program. 

Passed Away: George H. Thom, 65, an officer and 
director of the Gregory, Mayer and Thom Co., Detroit 
nassed away on June 15 after a long illness 


6th District Notes 


FRANK J. RYBICKI, correspondent 
35 E. Wacker Drive, Chicago 1, Ill 





GLTC’s June golt held at River Forest Country Club 


was a great success. There were 73 golfers and 99 “eat 


ers’ present and everyone seemed to have an enjoyable 
time. Our governor, Willis Wolf of Horder’s, honored 
us with his presen is did Our eCx-Loverno! Bob Hed 


berg of Moline, Ill 

Winner of the trophy was Joe Pardi, manufacturers 
representative, w th a low gross of 77. Using the Peoria 
handicapping system, G. Lindblom, a guest, won first 


prize with a low net of 68. Don Pike of W. J]. Saunders 





THE COMMITTEE: Left to right are Neil Short, mfrs. rep 


Joe Kobek, mfrs. rep.; Ray Eichenlaub, Service Steel Products 
Corp John Smythe Geyer's Dealer Topics chairman; Sat 
Riggs, mfrs. rey o-chairman. Not present when picture was 

ken e Bob Gre Reyburn Mfg. Co.; and Tom Gillice 
R vell-Bi s ( 


Chicago, had a 70 and three were tied for third place 
with 71. Chairman John (Geyer's) Smythe and his 
committee are to be congratulated on their fine selection 
of prizes and for arranging a wonderful day for all 

The Maynard Westring Invitational to be held Aug 
ust 13 at Forest Hills Country Club in Rockford is not 
too many days away. If you haven't done so already, 
make your reservations with Tom (Rockwell-Barnes ) 
Gillice. The ladies are also invited not for Golf 
however. Other activties will be planned for them 

Our deepest sympathy to Harold Penn of Office Sta 
tionery & 2 Chicago, whose mother was killed 
in an auto accident in ee 

Lillian Ferrara Goral of Office Stationery & Equip 
ment Co., Chicago, recently retired, getting ready for 
the blessed event. We wish you a lot of luck and we 


hope it’s a girl, Lillian 


Atter 40 years of operation in Oak Park, the Cless O 


Burras Stationery Cx has a new owner. Walter A 
Donahoe, a long time Oak Park resident and recently 
with Sears Roebuck & Co., will continue operating the 
store under the same name 
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LOOKING 
A FOR THE 
BEST? ... 


a: : 
re \ You'll find... 
j “THE 
CROWN LLNE” 
' OF DATERS 
CLINCHES THE 
EXTRA SALES! 
guaranteed to 
outlast any 
competitively i 
priced stamps 
on the market. 

















¢ 


l-asteners 





BitthileMe melo a: 


‘ ; = 
| wqe Variety fe Sizes 


Ser da fo? 
nformat 


Ur vu? 


N Y= alalemmeeliltiel-te- QUAI iT Y 


complete line R 1s yr first imp Taq-1s1a = 
today! 


R. A. STEWART AND COMPANY, INC. NOESTING PIN TICKET § 
80 Duane Street - New York 7, New York 728 E. 136th Street Newiiterk. N 


puts EFFICIENCY 
into daily routines 





ONLY The ‘‘Precise’’ 


TRIMMING BOARD 






“DANDY"™ 
BOX FILES 


Has All These Wanted Selling Features 


@ Patented Finger Tip Controlled Paper Guide 
® Finest Steel Blades, Carefully Ground 

® Two White Scales on Black Background 

@ Only Finest Seasoned Hardwood Used 

® Every Board Completely Guaranteed 


e. we 


‘eA2 
a ee 
‘eu. 





You offer the finest in the New “Precise” Trimming AGATE 
Board. It has everything your customer should have for 
tr ing, cutting paper, paper board, etc. The patented, CARD TRAYS 
adjustable paper guide locks and releases with a finger 
flick 2 white scales on black 
background speed accuracy and 5S POPULAR SIZES 
measuring time Models 5. 6 & No. 3—10'/,"—Blade 
No. 4—12'/,"—Blade ° '° 
have specia safety spring Ne. 5—15'/,"—Blade HEDGES MFG co 
[he Precise is a steady seller No. 6—18'/,"—Blade 2931 WENTWORTH AVE. 
wherever displaved No. 7—24'/,"—Balde 


CHICAGO 16, ILLINOIS 
Prompt Delivery — Order Your Needs Today! 


AMERICAN PHOTO LABORATORIES 
2511 W. MOFFAT ST Dept. A CHICAGO 47, ILL. 
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BIG NEW PROFITS 
PLU The Most oaemgey , 
i Most Complete Line o 
e MARKING DEVICES 


e OFFICE PRODUCTS 
e RUBBER STAMPS 


you ever sold! 






The More You Buy, the More You Save 
and Make on B & M unique Preferred Dis- 
count Volume Plan. You can earn Extra 
discounts based on quantity orders and total! 
dollar volume. All this in addition to the 
time and money savings of a dependable 
one-stop shopping source. 


Nationally 
Advertised= 
top Quality Line 


assure you of full customer satis- 
faction and repeat business on 
fast-selling Faymus and Bami 
office supplies and accessories: 


& MARKING PENS 
¢ *& CARBON PAPER — Ne f 
*& RUBBER BANDS 


} * NUMBERING MACHINES 
sl & TYPEWRITER RIBBONS ==) 
and many other items 
Write today for your BRAND NEW CATALOG NO. 90 


Fame DIV. 


BANKERS &!MERCHANTS, INC. 


3229 N. SHEFFIELD AVE @ CHICAGO 13, ILL 


*& STAPLERS 6 
we % STOCK STAMPS \ ik 
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8th District Notes 


IZZY VODA, correspondent 
2001 S. Hanley Rd., St. Lovis 17, Mo. 





Blair Office Supply Co., formerly located at 4364: 
Lawton is now located at 4530 Delmar, St. Louis 8, Mo 

G. Max Keating, manutacturers representative and 
president of Midwest Travelers has moved from 3539 
Agnes Ave., Kansas City, Mo. to a new home at 17( 
S. Pearl St. in Independence, Mo 

Mrs. & Mrs. Gene Glasgow, Federal Stationery Co 
Oklahoma City, recently had quite a fishing trip. They 
spent one day at Lake Tenkiller, catching four black 
bass. Two weighed five pounds and the other two four 
pounds each. How about that ? 

Kellog Smith, vice-president of Schooley Printing & 
Stationery Co. of Kansas City, Mo., before his retire 
ment several years ago, passed away after a short illness ' 

Mr. Crowley of Crowley-Reuter, Kansas City, Mo 
is still as active as ever. He calls on his customers every 
day, still plays tennis and ice skates. One never gets too 
old to be active! Or do they? 

Leonard Wilcox, Roberts Printing & Stationery C 
Hutchinson, Kan., and past-president of N.S.O.E.A. is 
now home from the hospital where he underwent 
operation Leonard is ¢ tting along quite we I] 

O. M. Walstad is the new sales manager for th 


Joplin Printing Co. of Joplin, Mo. He has been in the R 
business field for many years in and around Joplin. Good 
luck! 


It's another daughter for the Robert Lee's, Elkin 
Swyers Co. of Springfield, Mo. She was named after 
her mother and grandmother, Marguerite Eloise. Pretty ? 

Mrs. Gil Dure, St. Louis, passed away suddenly Fri 
day, June 26. She was the wife of Gil Dure who trav 
eled for 50 years before his retirement for the United 
States Playing Card Co. Gill will still maintain his hom 
at 32 Arundel Pl. in St. Louis 

Gerald W. Mahoney, 6363 Sutherland Ave., St 
Louis, is now representing Associated Stationers Supply 
Co. in southern Illinois and Missouri. 

Midwest Travelers and 8th District outing will be 
held at the Sante Fe Hills Country Club, Kansas City 
Mo. on August 14. A delicious dinner, golf and many 
other forms of entertainment are planned, Let's all try 
to attend ! 

As a note of confidence in the business future of 
downtown St. Louis, the S. C. Adams Printing & Sta 
tionery Co. has signed a long-term lease on its six-story 
building at 10th and Olive Sts. In addition to the in 
stallation of self-service fixtures in its modern store, 
the firm has acquif d new printing presses and bindery 


facilities 


Firm Names Purchasing Agent 


C. S$. Herrema, president of the Economy Office Sup 
ply Co., 16 Campau Ave., N.W., Grand Rapids, Mich 
has appointed Jason Warners as purchasing agent fot 





the firm. Mr. Warners, who has been with the company 


three years, succeeds Marvin Cooper who is moving to ‘ 
Kalamazoo, Mich T 
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READY | immediate 
SELLER | page scihes 
complete line 


AT 


$1775} 


Slightly higher west 









There are four reasons why 


aA oo BAY is the fastest growing 
INCLUDING company in the field of 
TELESCOPIC steel shelving and shop 
EYEGUIDE 








better products, lower 
prices, quicker delivery, and 
sensible sales policy. Our 


Takes all copy up to 20 inches | iiistuite tn comicie 


| 
equipment manufacturers: 








A money-maker that is easy to sell. distributor protection 

| WW" Now the RITE-LINE Copy holderhas | insures freedom from ; 

j the new Telescopic Eyeguide at no | wanton price cutting—and WORK BENCHES 

. extra cost. Takes all widths of copy | leaves us free to make STEEL SHELVING 

EYEGUIDE CONTRACTED from a machine tape to 20 inches. | finer value products for our HAN aae 

: Self-contained, all-metal, compact, at- distributors to sell. ST OcK CARTS 
20" tractive. Requires no installation or Even though some areas are SI RVICE TRUCKS 
service. Illustration shows it with LINE | now closed to new STACKING BOXES 
. MAGNIFIER attached. Magnifier is | distributors, we'll still be anit BINS 
EYEGUIDE EXTENDED extra equipment you can sell. glad to send you our Ss COMINETS AND 
catalog. See for yourself CASES 


For full particulars, discounts, efc., write to— > 
" what has made BAY grow! 


RITE-LINE CORPORATION, 4209 39th Street, N. W., Washington 16, D.C. | 
BAY PRODUCTS DIV. 
AMERICAN METAL WORKS, INC. 

1837 Ww. Cambria St., Phila. 32, Pa. BAldwin 9-1805 





"a loose leaf sheet 
that won't pull 
through at holes” 










There’s lots of business to 
be had in traditional book- 
cases ...and Hale is the 
leader for modern, contem- 
porary or traditional designs. 


Fashioned by skilled crafts- 
men from genuine walnut, 
oak and birch, Hale cases are 
available in solid end design 
or in sectional construction 
(ideal for later expansion ). 














Wexford’s happy because the binding 
edges of AICO’s Rip-Proof sheets are 
reinforced with MYLAR * plastic. It is 
stronger than other reinforcing, 

and costs less! 

1/1000" thin reinforced edges enable 
sheets to stack evenly for trouble-free 
automatic feeding on all stencil, gelatin, 
spirit and offset duplicating and 

printing equipment. 

Inbond, mimeo and duplicator finishes, or 
special paper to meet your requirements. 


AVAILABLE AT YOUR STATIONERS 
or write for samples and prices. 


G. J. AIGNER CO. 


| MYLAR | 426 S. Clinton St. 
INDUSTRIES, INC. HERKIMER, NEW YORK AHE A) Chicago 7, Minot 
DIVISION OF F. E. Hale, MANUFACTURING CO. DuPont's registered Trade Piants in Chicago; 


There's a Hale bookcase 
for every customer! 
Write for free catalog. 





illustrated is Hale’s “800” line with receding 
glass doors. (Sliding doors also available.) 





Mark for its polyester film. Rochelle, Illinois; 
New York and Calif 
YOU CAN’T AFFORD TO OVERLOOK BOOKCASE PROFITS... DEALERS! OVER 200,000 CUSTOMER READERS* WILL SEE THIS AD! 


TRADITIONAL, CONTEMPORARY OR MODERN ...HALE HAS IT! * consumer readers of business magazines carrying this AICO advertisement. 
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OA REPRINTS 


The following reprints are available at $.25 each: 


5—Dealers Say: Sales Up 10% in ‘59 


7—Fixtures Tools that Make Retail Merchandising a Success 
or Failure. 


12—Industry Sales Potential for 1959. 


21—What's Happening to Office Furniture? A 
a primary segment of the Office Equipment 


1S—Electric Typewriter Rental Plans and Office Machine Leas 
ing Opportunities. 


16—Office Furniture Noars $1 Billion Status. A 
of census data by A's Researct ! 


17—Booming Potential in Furnishing New Office Buildings. 


3—Dealers Are in the “Packaged’’ Office Business. 
research project determining the extent to w! 
are furnishing, designing and decorating 

8—Business Forms Sell Best When You Sell Ideas. 


. Developing a New Market | 


9—Copy Machines . 
10—Color Is Your Business. 


20—Three Out of Every Four Dealers Sell the Complete Office 
Interior. 


The following are available at § .15 each: 


22—How to Determine Your Break-Even Point. 


13—Basic Color Guide. For dealer: ind 
complete office interiors 


1—School Equipment and Supplies. Four ex 


tories showing how to penetrate this big market 


2—Self-Selection. Three approaches 
playing merchandise for visual sellin 


14—Discount Selling Spreads its Tentacles. 


The following booklets are available at §.50 each: 


18—Today’s Best Buy—Office Machines. An 
by OA’s Research Bureau comparing t! 
creases in general consumer items wit! 
in office machine prices. Excellent sale 


19—Automation Comes to the Office Supply Dealer 


The following booklet is available at $1.50 each: 


l1l—The Salt Lick. A compilation of 47 brief but 
cal essays written for salesmen by 
L. R. Addington, Vice President of Art 
Company 


Te 


Circle the number of the reprint and enclose this coupon with 
the exact amount in coins, stamps or check. 





Service Bureau, OFFICE APPLIANCES 
600 W. Jackson Blvd., Chicago 6, Illinois 


to cover the cost of the 


Enclosed please find $————— 
booklets circled below: 


1 2 3 5 7 8 9 10 11 12 
13 14 15 16 17 18 19 20 21 22 


Name 

Position 

Firm 

Address 

City Zone State 

[] Check here for quantity prices on items circled. 
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1Oth District Notes 


GEORGE E. WHITE, secretary 
Rocky Mountain Travelers 
413 Mono Place, Colorado Springs, Colo. 





Jim Ferguson returned 
from a month's trip to Ha 
wail no less. And alone 
yet. A vacation he says, long 
over-due. There's some com 
pensation to being a bachelos 

Off to see his niece gradu 
ate at Boston recently was 
genial George Feeley (Den- 
nison). He's back on the job 





now, smiling as usual 

Duke Leslie (The Mad Dealer) Office Supply & 
Service Co., Farmington, N.M. recently sold his interest 
to the other partners to become associated with Car 
penter Paper Co., Stationery Div., Denver. Duke is 
highly regarded for his cheerful disposition and ability 
to sell. He will cover Wyoming-Montana territory and 
live in Casper. Congratulations to Carpenter and our 
best wishes to Duke. No use saying you'll be missed 
over Farmington way they all know that. 

A luncheon guest recently was Bob Copeland, Chi 
cago. Bob is brother-in-law of Bill Childress (Weber 
Costello). Bill had his station wagon air-conditioned 
Anyone going south see Bill for a real cool ride 

Saw Emmett Thompson (School Supply, Carpenter ) 
the other day. Up and on the job from a rough sick 
spell. Glad you're better but watch it, Emmett 

Something new and different for stationers in Dis- 
trict 10 was experienced by more than 100 who attended 
the Merchandising and Sales Clinic staged by the Sta- 
tionery Division of Carpenter Paper Co., Denver June 
6 at the Brown Palace Hotel. Representatives of some 
fifteen suppliers were on hand to show and tell dealers 
How to get the most out of their products 

Manufacturers with their representatives were: Keith 
Gordon, Boorum & Pease; Art Pfister, Smead Mfg. Co.; 
Roger How, Dick Mayer, Don Lambert and Don Sever 
in of the 3 M’s; Jim Bradley and Bob Clark, Stock 
Forms Co.; Douw Fonda, F. H. Lawson Co.: Ray Woll. 
gg! Mfg. Co.; Sam Henning, Cole Steel; Bob David 
son, Carter Ink; Don Felton and Bill Griffey, Kay Dee 
Co.: roaster McWilliams, Globe Wernicke: O. A Greg 
ory, Apsco Products; Dan Moon, Swingline and Nascon 
Products: Don Maas. Lit-Ning; Dick Youngstrom, 
Kingsbacker-Murphy, Rest-A-Phone, Pelouze and Stein 
Bros.; and Edward Samuels, Speed-O-Print. 

All who attended agreed it was a “really big show,’ 
well planned, well promoted, with everyone well 
pleased. Hosting were Malcolm Smith, Carpenter Div 
manager, Jim Claybrook, division sales manager and 
Gary McKinney, stationery manager 


Hatch Represents Angler’s Co. 

The Angler's Co. is now being represented in Colo 
rado, New Mexico and Arizona by the S. L. Hatch Co 
The Flushing, N. Y 


brief cases, book and magazine covers and pocket savers 


company manufactures plastic 
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SF 2p bon” IT'S COMING 
Completely NEW! 


i 'THE IMPERIAL” 
CRAM WORLD GLOBE 





Globe and Map Publishers Since 1867 


coo. CRAM . m 


730 E. WASHINGTON ST. + INDIANAPOLIS, IND. 

















Ard Costumers Please Customers 


And Add To Your Profits 


Hooks Bolted On — 
Not Riveted or Welded 


No. 42-C Wall Coat & Hat Rack, Moderr 





jth 4, Cate- 
og price $21.90. } 


No. \4- 8 8- Hook Revolving Pedes- 


Catalog price $31.90. 
No. 12-CB Pedestal Costumer. 





Cat. price $19.90. 


AGGRESSIVE DEALERS WANTED 
zed dealers only, maximum d unts, full 





quick delivery. Dealer 
Nrite for et ails and catalog of more ‘than 
eaier 


13 VINE STREET _ EVANSVILLE, INDIANA 


ships available in 
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Ring-Up Sales And Profit With... 







Insulated, 
FILE CABINETS 


LETTER and LEGAL SIZES 
1-2-3-4 DRAWER MODELS 
.. in DECORATOR COLORS 


LITERATURE - 
AND PRICES td e 
ON REQUEST e 


— fp 
| 


Cons D 


LABELS 








MURPHY 


ANUFACTURING (¢ 























Send coupon for FREE beautiful colored literature in box reply form 
DEALER INQUIRIES INVITED 


NAME 
ADORESS ...... 


CITY STATE 


L. M. BICKETT CO., Dept. OA-659, WATERTOWN, WIS. 
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coo om eo OD ODD SD 
’ Business Gifts For Business People 


Spins Itself Clean 4 


Whisks away ashes and stubs 
at a touch of your finger 


* NO DIRT * NO DUST 
* NO SMOKE * NO SMELL 


Automatic 


4“SPIN-TOP” 
Ash Tray 


®@#587,737 








Available in bronze, chrome, brass, saddle stitched pigskin, 
wood, and a choice of decorator colors. 


To retail from $3.95 
up to $1 2.50 


4 Write For New 
Ua Catalog 
See Us at the NSOEA 
Show 
Products Inc. Booth 2 312W 


Dept. 8, 111 Pioneer St., Brooklyn 31, N. Y. 


eee eee 


tin in i 





~~ eo ooo Oo OO OS 














A proven way 
$ to accumulate 


$ money 
























STEES $<7RONG 


COIN HANDLING SUPPLIES 


Sold exclusively through Stationers and 
Office Supply Dealers for over 40 years 


COIN HANDLING ACCESSORIES 


Seal Presses * Lega! Seals * Downey Change Trays 

Teller’s Moisteners * Currency Racks * Manual Coin 

Counters * Packaging Trays * Linen Shipping Togs 
Steel-Strong Coin Trays & Lift Pans 


COIN WRAPPERS 


Old Style * Rainbow * Automatic * Duzitol! 
Kwortet * Tubular * Gunshell 


BILL STRAPS 
Federal * Colored * Banding 
* 


Write for Information! 






HANNIBAL, MO. 








COPY- RIGHT Copyholder 


for over 30 
years the 
“*mostwanted" 
copyholder... 
now manufac- 
tured by Curtis- 
Young Corpo- 
ration. 
















RES 
EXCLUSIVE ip 
i ea 
oe eae copy up line 
pagectes atatime.-- velvet 
broke lowers copy: : 
* Patented Knee-Action ie 
Gripper, holds any 
copy securely. oe 
« Turned-Page Gave. 
back finished POS: a 
ens Firmly to any Ty 
y and easily. 












pew riter, 





e Fast 
| quick! 








a's See eee enh, Rcmmenen 2 eek © Menon, | 
Copyholders Duplicating Supplie Carbons — Ribbons 


* Cable: CURTYOUNG 


COP TR GIL 






110 West 18th Street* New York 11, N.Y 










Start Planning for the 


Selling 60. 


by First Selling 

STARK 
+. CALENDARS 
Za» 






® Easy To Read 
® Easy To Use 


A quality line of stands and pads featuring all popular 
styles and sizes. Calendar pads are lithographed on a high 
grade, white — 16# paper. Stands available in bronze and 
grey. DAILY FIGURES ON SMALL MONTHLY PAD 
PRINTED IN REVERSE FOR QUICK REFERENCE. 


Slot punched for neater appearance after removal of page. 
No more perforation. 








write or phone for complete details 


STARK CALENDARS cncorporated 


00-112 BISSELL ST. > PHONE $\'"* + JOLIET, ILL 
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13th District Notes 


Milton Stone, Correspondent 
320 Broadway, New York 7, N.Y. 


A word to the wise is sufficient 
the Eastern Commercial Sta- 
tionery Show, jointly operated so 





successfully by the Stationers Asso- 
ciation of New York and the Met- 
ropolitan Travelers Club, reports 
that the forthcoming show at the 
New York Trade Show Bldg., Oc- 


tober 17 through 20, is rapidly ap- 





Milton Stone 


ol 


proaching a sell-out of space. Now 
own to a three-floor show, two are completely sold 
it, and some rooms remain on the third. Interested 
nufacturers are well advised not to lose any time 
contacting the executive secretary, Mrs. Sophia Ehrlich, 
i85 Fifth Avenue, New York 
That ever-popular representative of the Blaisdell 
Pencil Co., Singin’ Ralph Barnett, has moved to new 
790 Broadway, New York. Good luck, 
Ralph. And talking about moves, Henry Kleinberg and 
Max Lipscher, of Henry Kleinberg Co., report that 
98 Chambers St. has met with suc- 


the Show oftices. 


quarters aft ] 


their recent mo 


cess beyond all 


tations. It truly couldn't happen to 


YuYS 
We all share the happiness of Harry Sills, past prexy 
12:30 Club, on the forthcoming marriage of his 
arming daughter, Arlene, November 7 
Welcome back to Bob Prull, of the Maple Leaf Man 


the worlds largest selection of 


select ROUGH and REBUILT 


Oog0g0 
MjA|C|H| 1 /N[E|S 


EVERY MAKE — EVERY MODEL 
AT TREMENDOUS SAVINGS! 
ommemememones @B ADDERS * BOOKKEEPERS * CALCULATORS 
MPTOMETERS * BANKING MACHINES 

ADDRESSING MACHINES 
CABINETS AND SUPPLIES 
comemmenmenenenes @B) OFFSET and DUPLICATING MACHINES 


SELECT ROUGH achines complete and in operating con 
lition for quick reconditioning and sale 


REBUILT — machines guaranteed to LOOK and PERFORM like 


ew 
40 years of 
Reliability 
A State your requirements today! 


INTERNATIONAL OFFICE APPLIANCES, INC 


Department Store of Office Machines 











326 Broadway, New York 7, N.Y 
WOrth 2-3200 
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and EW. .. Letter “7 rays 


THE FIRST IN A a 4iame NEW PR 
DESIGNED WITH > 


_ = 

















BUILD-UPS 






satan % Wide enough to hold a file folder 
% Rugged 20-gauge steel construction 
* Styled and designed to fit in any office 


*% Papers can be easily removed from either end 


INQUIRE TODAY ABOUT THE SPECIAL INTRODUCTORY OFFER 


Delure Specialties MWKg. G 





special 
INTRODUCTORY OFFER 


for a limited time only 


| FREE 


ad No. 200 Chrome-Plated Stand 






STRONGER 


ed 
STURDIER 





No. 200 (masonite top) 
HASCO’S Sturdy New SQUARE TUBING 
A 6 with your order for | doz., any assort 
TOPPER BRAND ment, HASCO office machine stands” 
Place your quantity order today: 
200 - Office 
= Sten Sonat No. 200 All Masonite top $14.95 
NEW SQUARE Rubberized center, Masonite leaves. 15.95 
Bey lt Rubberized center, Formica leaves . 18.95 
op vine, orn 18 All Formica top 19.95 
reamgt o Aes REGULAR DEALERS DISCOUNT 
chem + ty ORDERS FOR 12 OR MORE (can be assorted) 
7P20 bs 5% ADDITIONAL DISCOUNT 
. ae Chrome plated finish available, $2.50 additional 








All pricing F.0.8. St. Lovis, Missouri 


monuhoctuned and guaranteed by 
h. a. STEGER CO. 


822-824 Spruce St. St. Louis 2, Missouri 


171 








NUMBERER = 


For every numbering stamp requirement! 


Choose from 3 popular brands, 3 most popu- 
lar sizes in 4 and 6 band capacities. 


REX » PACEMAKER - MONARCH 


numberers are packed in beautiful counter 
and shelf display cartons containing one 
dozen of any size listed. Ideal packaging for 
stores everywhere! 


fg IMPRESSIONS SHOWN ACTUAL SIZE 





Ps No. 0 Numberer 
No. 0-4 Bands No. 0-6 Bands 
1234 234567 
No. 1 Numberer . 
No. 1-4 Bonds No. 1-6 Bonds 
1284 234567 | 
No. 2 Numberer Y, 


* Ne. 2-4 Bonds No. 2-6 Bonds 


1234 234567 





Liberal Profitmaking For profitmaking opportunities 
Discounts » Greatest with fast selling, nationally 
Selection of Sizes & Styles 47 4vewn Marking Devices—write 
° f lo llustrated catalog. 
e Guaranteed Quality oe ee 


CONSCE Stee STAMP MFG. CO, INC. 


AS« ANGELES « NEW YORK CITY « SPRING VALLEY N.Y. « TORONTO 





—PACESETTER— 


danas 
Worden of Holland 





WORDEN Company offers the office equipment dealer 

plete line of wood desks, tables, chairs, leather upholstered 
chairs and suites all manufactured with good qualit 7 
standard. We invite you to investigate the many advantace 
selling Worden products. A complete catalog wil! be f 

on request. 


‘he WORDEN company 


MICHIGAN 
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Ey 5-2 
Re, 


be 


DURABLE and SMART 


_ furniture 






No. s212 " 
Wall-Saving Arm Chair 
(No. 8213 matching — 
side chair) 


Wide assortment of chairs and tables, See your dealer 
or write us for our distributor's name. 


AMERICAN CHAIR COMPANY 
Manufacturers 
Sheboygan, Wisconsin 


Permanent Displays: Chicago * New York * Miami * Boston * San Francisco 






NO. 350 
PRESENTATION 
EASEL 











At last, a well constructed 
reasonably priced lecturer's 
easel... which won't tip 
over! For sales presentations, 
lectures, demonstrations, 
displays. 









$25.00 List Price 


FOB: Glendale, L. | 





EASELS MADE OF WOOD STAND UP BETTER! ti 


@ 28” x 36” chalkboard with padholder @ 2 28” trays (2nd ) 

tray for storage) @ Easy height adjustment: 44” to 80” = 

Portable @ Compact @ Solid construction @ Attractive finish 
Please write for literature mentioning this publication. 


ANCO WOOD SPECIALTIES, INC. 


Glee Nae eres Y 
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ufacturing Co. after a tour of duty in the U.S. Army. 
Charles and Ruth Busk, of the Ezyindex Products 
Co., happily announce that Karl von Gaa, formerly of 
the Continental Can Co., has joined their business fam- 
ily as their general sales manager. May they all prosper. 
Ben Simon and son, Seymour, the genial proprietors 
the S.N.A. Stationery Corp., are planning an early 
own building at 161 St. and Webster 
Ave. in the Bronx. Bona fortuna 
The | J A 


smith Bros. set 


move into their 


dinner honoring Irv. Lasner of Gold- 

ords both in attendance and in funds 
raised. Over $100,000 was donated to that worthy cause. 
Congratulations are due the guest of honor, and to the 
chairman of the event, Mort Libien, of the Libien Press. 

Double felicitations are pouring in upon George 
Reichman. After many years of devoted service to the 
industry, he has been most appropriately honored by 
election to the governorship of the Thirteenth District. 
Nor could it have occurred more propitiously, since 
Mooney’s, the famous store which is owned and oper- 
ated by George, is celebrating its half century of exist- 
ence this year. He follows well in the footsteps of his 
late, beloved father, Bob, who is remembered with great 


iffection by so ry many of us Godspeed, George 

After a serious illness which kept him away from 
business for nearly two years, it certainly is a grand 
thrill to welcome back Johnny Gardella of the Wingard 
Co. A gor ind a friendly one, he richly deserves 
the high regard in which we all hold him. 


14th District Notes 


BUD SPANGLER, correspondent 
3510 S. Garfield Ave., Los Angeles 22, Calif. 





The summer is down on us, al- 
though everyone says business 
ouldn’'t be better, this was a 
sparse month for news 
n Diego Manager of Sta- 
oners Corp., Tom Daniels, is 


Sa 


hairman of the muscular dystro- 
hy drive. It means a trip to the 





ast for Tom. More news of the 


Bud Spangler 


Daniels clan—Ernest Daniels 
Corp.) has a young daughter 
who will if 1 this month 

Costa Mesa Costa Mesa Stationers has been 
Glendale. Art Palm (Palm 


Stationers) has new manager for the Costa Mesa 


Gills’ Office Supply is now being 
Nolan. Columbine Stationers & 
ew manager in Earl Lindley 

Granada Hills A beautiful new store, Granada 


Arcadia Bill Suhm (Arcadia Stationers) has 
of the finest new stores in the southland 

i Baldwin Stationers 
Oxford Filing Supply's gen 
William I. Thompson, made a 


trip to California th nonth 
Willis Clark, president G.S T. Club, has apy ointed 
Loyal Carlon (Bates) to chairman the salesman of 
the year contest. Loyal did win $500.00 for best in 
les for Bates. Good choice 
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“We enclose them with in- 
voices and we hand them out 
with in-store cash sales. You 
ought to call them ‘close-the- 
extra-order-cards.’ "’ 

WOODROW STONE, Mgr., 
Commercial Stationery - 
4, K. Gill Ce., 
Portland, Oregon. 

See the big Apsco 
Announcement on Page 62-63 


APSCO PRODUCTS, INC. 
Pencil Sharpeners * Staplers * 
Punches 














THE LEADER 
IN PLATENS 


AND OFFICE MACHINE ROLLS 
Typewriter Tools—Parts—Supplies 


Ames Supply Company 





ATLANTA DETROIT 

156 Alexander, N.W. 6257 John C. Lodge Expwy. 

CHICAGO NEW YORK 

564 W. Randolph St. 37 Murray St. 

DALLAS SAN FRANCISCO 

1232 Crampton St. 545 Mission St. 
CLEVELAND 


1122 St. Clair Ave., N.E. 
AGENTS IN ALL PRINCIPAL CITIES 











NEW <ow- Coot 


“FOLD-O-MATIC 


Electric Folding 
Machine 


FOLDS+ CONVEYS «STACKS 
120 SHEETS PER MINUTE 


any stock 1ufomatically 


any fold 


THE PRINT-O-MATIC Co., INC. 


24 W WASHINGTON BV 


YOU CAN HELP YOUR CUSTOMERS WITH 
MULTI-RITE ACCOUNTING SYSTEMS 


1. Payroll 2. Accounts Receivable 
3. Accounts Payable 


Dealers everywhere have discov- from the complete off-the-shelf 

ered the profit potential in selling payroll package that sells for just 

MULTI-RITE pegboard systems— $48.50. 

stable selling prices, steady profit You'll get plenty of help from 

from repeat orders. Cesco in learning the simple 
It's profit that’s assured in basics of selling these profitable 

good times or bad. Cesco gives systems. It's easier than you think. 

you the broadest line of multiple . 

posting pegboard accounting sys- Dealerships still open— 

tems available—starting right write for details. 


YAWMAN & ERBE MFG. CO., INC. 
Cc. E. SHEPPARD CO. DIVISION, 1085 JAY ST., ROCHESTER 3, N. Y. 
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SCOFA on “‘Queen for Day”’ 
SOUTHERN CALIFORNIA Office 


Furniture Association recently pre- 
sented a “dream office’ to Mrs. Faye 
Anderson, “Queen for a Day” on the 
N.B.C. television network. Above 
with the office furnishings, are, left 
to right, Jack Bailey, emcee of the 
show; Mrs. Anderson; George D 
Nielsen, SCOFA president; and Ver 
non Vallet, president of NOFA 


Canadian Guild Elects 
W. J. O'Reilly President 


W. J. O'Reilly of United Stationery Co., Ltd., Toron 
to, is the new president of the Stationery & Office Equip 
ment Guild of Canada, Inc., elected at the 26th annual 
meeting recently held in Montreal. 

Other officers named are: 

Vice-president, suppliers—W. A. Bordeleau, Ville 
maire Freres, Ltd., Montreal. 

Vice-president, dealers—Jack Cloke, Cloke & Son, 
Ltd., Hamilton. 

Regional directors—Maritimes, S. B. Davis and Frank 
Yould; Quebec, Jean Ayotte, George Basil, Louis Cha- 
bot, Paul Dery, Lucien Hetu, C. Leslie Robertson and 
Armand Toupin; Ontario, J. R. Chipman, Donald 
Evans, R. E. Fugler, R. A. Hopkinson, Ross Imrie, Fred 
Leaver and H. G. Stone; Manitoba, A. J. Howard; Sas 
katchewan, Robert Usher; Alberta, Fenton Sharp; and 
British Columbia, Jack Averholt. 

Advisory board of past presidents is made up of J. $ 
Luckett, Sr., Eugene Charters, Lawrence Beattie, Gage 
Love, Lordly Jones, Hugh Kennedy, Robert Usher, 
Arthur Lancaster and S. Tackaberry. 

J. S. Luckett, Jr. as president presided at sessions for 
the convention which Fred Smart, executive secretary, 
reports drew perhaps a record attendance with 110 fully 
registered retailers together with 49 partially registered 
There were 247 full registrations from suppliers and 
eight partially registered. The attendance of ladies at 
their luncheon was 115. 

Guest speakers were Paul E. Burbank, former general 
manager of NSOEA, and Ian McKenzie. Seventy-seven 
companies used 127 booths for exhibits 


Durable Metal Opens Warehouse, 
Names Coast Representatives 


Durable Metal Products Co. is advancing its west 
coast selling with the opening of a California ware 
house and naming of representative in charge of these 
facilities. The Damien M. O'Brien Co., 900 N. Sepul- 
veda, El Segundo, Calif., represents Durable Metal and 
supplies the facilities for housing stock 
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Golden Heads Offureps Club 


Ed Golden, manufacturers’ representative, was 
elected president of the Offureps Club of New York 
at the June meeting | 

Elected to office along with Ed, at the club's final 
meeting of the season, were Milton Skala, Milwaukee 


Chair Co., first vice-president; Sam Cohen, Invincible 
Metal Furniture Co., second vice-president; Jack c 
Barnes, John H. Barnes Co., secretary, and Bruce Crum, 
Johnson Chair Co., treasurer. . 
y 
" 


Associated Stationers ( 
Presents Sales Clinic 


Associated Stationers Supply Co., Inc., was host to 
nearly 100 dealers and manufacturers at a merchandis 
ing and sales clinic held June 24 in the Grand Ballroom 5 
of the Palmer House, Chicago. 


From 9 a.m. to 4 p.m., with a noon luncheon, the 
session afforded dealers an opportunity to hear repre 2 
sentatives of several manufacturers present details re 
garding new products and give factual information ‘ 
which would help dealers in the sale of these items. y' 

Speakers introduced by Cort Horr at the meeting 
opened by Hal Seigle, vice-president of Associated Sta 
tioners Supply Co., included Folger Fellowes, Bankers A 
Box Co.; Ben Philbrick, Pelouze Manufacturing Co.; 

John Christianson, Quality Park Envelope Co.; Frank W 
Moore, Sanford Ink Co.; Don Lynn, Weber Costello S; 
Co.; Bill Boyd, Art Steel Co.; Dick Fuller, Smead Man ar 
ufacturing Co.; George B. Wright, The Parker Pen Co.; 

and Earl Hanson, Tiffany Stand Co. be 

Several of the speakers had samples of the new items i. 
for display C 

Speaker for the luncheon was Budd Gore, advertis te 
ing manager of the Chicago Daily News who stressed 
the value of continuity in advertising, careful budgeting gt 
and showmanship. Sis 

Associated’s hosts for the day were Hal Seigle, Cort A 
Horr, Dick Siebert, George Kuhfuss, Owen Doss, Al Sa 
Spafford and Bill Leineweber M 
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Deaths 





David McConnaughey, 


owner of McConnaughey’s, Inc., 
in Springfield, Ohio, and a long- 
time figure in the office furniture 
and equipment field, died recent 
ly 

Mr McConnaughey entered 
the industry in the early 1900's 
as a salesman in the office equip- 
ment department of the Capell 
Dayton. When the Buntell-Roth 


he became its first salesman 





had much to do with the intro- 


f 1 furniture in the Dayton area. He 
iny years with this company and when it 
was su eded by the Roth Office Equipment Co he 


Charles Rhudy, 


The Baltimore Business Forms Co., division of the 
Balt re Sales Co., Baltimore, Md., died sud- 
denly May 30 at his home. Since 1934 the decedent 
had been sales promotion manager in charge of the 

specialt livision, a department charged 

with the marketing and development of stock busi- 

forms which are sold largely through dealers 

Mr. Rhudy was born on December 12, 1901, in 

Ca Iton, Ga. |] 133, while working for the Na- 

tional City Bank, New York City, he decided to join 

[The Baltimore Business Forms Co. as sales repre- 
th stern shore of Maryland 


Sharon Stuart, 


d daughter of Mr. and Mrs. Charles Stuart 
O Fl ece of George Stuart, died June 
Miss Stuart ntimely death resulted from head in 
ir in which she and three other 

driving overturned 


Mrs. Ann C. Barry, 


widow of Charles R. Barry, died at Mt. Zion Hospital, 
San Francisc ine 14, after a brief, critical illness 

Mrs. Barry su ded her husband by 10 years. They 
both tered th itionery industry in California in 
9% She remained as a partner in Charles R. Barry 
Ci when she disposed of her in 

Mrs. Barry i ved by a son, John Barry, and a 
p Harlan B both of Larkspur, Calif.; two 
sisters, Mrs. M. E. Pedlar of Sacramento, Miss Jeanette 
Anderson of Berk y; a brother John H. Anderson of 
San | Sci hew, John E. Pedlar, and niece, 
M \ Mi 
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“Apsco's pencil sharpener pro- 
motion card netted us $1040 
we wouldn't have had other- 
wise!” 


ARTHUR KING, 
Ward's Stationers, 
Boston 


See the big Apsco 
Announcement on Page 62-63 


APSCO PRODUCTS, INC. 


Pencil Sharpeners * Staplers * 
Punches 














Keep Klean Imprinted 
Typewriter and Business Machine 
Covers help you sell more! 


Keep your old customers “Dealer Con- 
scious” and bring in new ones — by 
sending out your trademark and mes- 
sage with every machine you sell! 
Tough, durable gray plastic, gray rub- 
ber and black rubber. Write today for 
prices, discounts, etc 


KEEP KLEAN PRODUCTS CO., INC. 
4077 PARK AVE., N.Y. 57, LY. 














HIGH IN 
QUALITY 


LOW IN COST 


Write for Literature 


LYON OFFICE DESKS 


LYON METAL PRODUCTS, INC. 


828 Monroe Avenue, Aurora, Illinois 
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From 900 to 32,000 Sa. Ft. 
In Five Years of Business 


Climaxing a rapid growth since it was established 
only five years ago, Diversitied Equipment Co., In 
has opened showrooms at a new location, 42 Stat 
St., Rochester, N. Y 

The firm began operations in a small loft space 
of 30 by 60 feet. Two years ago it moved to the 
street floor of this location with store space of 1,800 
square feet and warehouse space of 3,000 square 
feet. 

Diversified Equipment capped its expansion by 
moving to the new location where it occupies a 
building with 20,000 square feet of warehouse space 
and 12,000 square feet of showroom space 

Until the recent move, the firm had been strictly 
a furniture and equipment supplier, serving schools 
for the most part. Now it has branched out and calls 
on the industrial trade as well with a full line ot 
office supplies. 


New Firm Established 


Announcement of the formation of Service Office 
Supply Co., 1623 Cleveland Ave., Columbus, Ohio, has 
been made by the corporation's officers, William Weltz 
heimer, president, and William R. McKinley, vice 
president 


Pranksters Alter J. K. Gill Co. Sign... 


awe e 
The J. K. Gill Co. of Portland, Ore. will ‘ave a new sign 
on the east side of its building and “you can bet there won't 
be anything on it saying ‘Call Gill's, "’ Manager R. J. Mundig« 
explains. Pranksters altered the huge, yellow letters to read 





“Call Girls!’ The editing was done at night and apparent! 
was inspired by a series of raids to break uy Portland 
girl racket. The raids made newspaper headlines an 


the unauthorized sign work at Gill's 
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WALL RACKS are used to display office chairs at an ele 


vated level in the new Diversified Equipment showrooms 


he racks are constructed on an angle to give customers a 
full view of the chairs and to save valuable floor display 


NSOEA New Series of Seminars 
Begins in Amherst August 9 


The 1959-60 series of five-day seminars on sales 
training, sales management and sales problems will be 
gin in August in Amherst, Mass 

These seminars, similar to the series recently con 
cluded, are under the direction of NSOEA in con 
junction with Harbridge House, Inc. 

Three teaching methods will again be employed 
case histories, instruction manual and tape record 
Invs 

The new dates and locations are: 

August 9-14—The Lord Jeffery, Amherst, Mass 

August 23-28—Georgia Center for Continuing Ed 
ucation, Athens, Ga 

November 8-13—Oberlin Inn, Oberlin, Ohio 

November 15-20—-Western Hills Lodge, Sequoyah 
State Park, Wagoner, Okla 

January 17-22—-Pierpont Inn, Ventura, Calit 

January 24-29--The Empress, Victoria, British Co 


lumbia 


Sloves Produces New Accessories 


Sloves Products Co., Inc., a new division of Sloves 
Mechanical Bindery, Inc., has introduced its initial line 
of oftice and home accessories for stationers, it was an 
nounced by Jack Sloves, president. 

The sales staff, headed by Joe Pearl, sales manager, 
includes Hal Landowne Sidney Epstein, Jack Boone, 
Ed Stewart and William Needham. The showroom at 
225 Fifth Ave. will be supervised by Miss Betty Keiser 
Albert Blumenthal will manage the stock room 

Sloves Products has increased its manufacturing and 
stock room facilities to 60,000 square feet at 601 W 
26th St. in New York City Approximately 55,000 
square feet is utilized for perpetual inventory for the 
extensive line which the firm produces. 

With the increased inventory space, the 24-hour de 
livery schedule will cover the firm’s extensive line of 
leather scrapbooks, diaries, flip photo albums, address 


books, desk sets and wastebaskets. 
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British Stationers 
Meet in Edinburgh 


Che recent annual conference of the Stationers’ As- 
ot Great 
burgh proved one of the most successful ever, not only 
trom the point of 


Britain and Ireland held at Edin 


w of subject-matter, but also from 
that of attendan 

The annual report referred to the proposed Interna 
tional Letter Writing Week which had been considered. 
but again had found no support 

A costing syst has been devised for retailers. As 
on as the details are announced retailers should find 
t tremendous boon. It should enable them to deter 
mine the futurt tion of their businesses, for many 
will be discovering for the first time their true costs of 
trading, the report notes 


Phe Trade Fait 


which the association organizes each 


i Ss now fal increasing in influence and im 
por nd is becoming recognized as the most repre 
ef exhibit of its kind in Europe. Some 125 of 


the industry showed a wide range 


of s y and oft equipment There were many 
( seas visitors. The attendance of home buyers, too, 
was greater, and numbered 4,000 as compared with 
4 { 1958 
The T rade | i ommiuttec has dec ided to return to 
the Alexandra Pa in 1960, February 8-1 Every 
effort is being extend the scope of the exhibi- 
esponse to the widely expressed wish of the 
greet urd publishers will participate 
A new develo; it 18 an overseas section. For the 
hibition, the Stationers’ Fair will include over- 
seas facture ll as home trade 
[) gates to tl Conference discussed the problem 
one speaker noted, is so much 
United States. The general feeling 
vas that stamp trading was not a good thing, that it 
the cust r no doubt, but certainly the man 
whi ! i was the retailer ind he was wors« it as a 
ipat y if the S¢ hem« 
4 port Dy International Federatio: t Sta 
Associat iys that so far as European coun 
ries ncerned, there is to be an endeavor by prac 
f them to organize a Letter Writing Week 
( il bas An international project, therefore, 
s being sponsored for the last week of October, 1959, 
j or Br por 
Ma (; the president. was unat usly 


Observe Golden Wedding Anniversary 


Mr. and Mrs. D A. Hillstrom recently lebrated 
wedding anniversary. Mr. Hiullstrom 1s 
uunder, president and chairman of the board of dire 
the Corry estown Manufacturing ( 
Mr nd Mrs. Charles Hugo Blad, also of Corry 
irked their golden anniversary f lays 
luly 1. is still i 
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‘Your ask-for-the-extra-order 
cards are great! Just keep me 
supplied | wish other 
manufacturers would do it.” 


DON HILLHOUSE. Hillhouse, Inc., 
Sunnyvale, Calif. 


See the big Apsco 
Announcement on Page 62-63 


APSCO PRODUCTS, INC. 


Pencil Sharpeners * Staplers 
* Punches 














MARUFACTURING OMPARY 


Te wm MAIN FORT WORTH TETAS 








More and More Lead 
Accountant 
are INSISTING 


ee 


LEAD POINTER 









For Perfect Lead Points — 
Blunt to Hairline. Two Models. 
Standard Model gives you points up 
to ” long without breaking. Just 

insert lead and rotate lid. 


Voriable Taper Model 
lets you diol the taper 
you wonrf. 


SHORT —<———— 









Write for Literature and Dealer Prices. 









LONG —<Gas 


ELWARD MANUFACTURING CO. OR IN — 


Baker Street ° -oloma, Michigan BETWEEN 











Look How New ooh Pog 
Clip Board Attachment Pen oF Be 
Leaves Both Hands Free! * heels ome 


on 

-_ 
> 
3 
> 





@ IDEA ven 
y tudie 
o n 4 e 
Jed and 
— al rf 
' ye 
Send for dealer details. 


2! E. Sth Avenue 
NAPERVILLE, ILLINOIS 


aan 


J. E. KROVIAK CO. 
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Office Supplies, Inc. 


Remodels, Re-Vitalizes 


Office Supplies, Inc., long-established stationer and 
office equipment dealer in West Michigan, recently held 
an open house to mark its newly remodeled store at 887 
Terrace St. in Muskegon, Mich 

The complete remodeling was designed to create a 
new image of the business in the customer's mind 
Furniture displays have been arranged 
executive offices to demonstrate the company’s new 
“office design center.”” These model offices are furnished 
completely from the working equipment to the decora 
tive accessories 

The modern look created by the design center is car 
ried throughout the store. New fixtures have been in 
stalled in the stationery and office supplies departments 


in groupings ot 








& a 


NEW SHELVING and island display cases in Offi Sup 


plies stationery department 





GROUPING displayed at new office furniture and design 


center installed at newly redecorated Off Supplies, Inc 


and new lighting and redecorating have been completed 


to give the various departments a unity 
Officers of the 22-year-old firm are Matias Massot, 
president ; Henry TenHoor, vice-president and treasurer; 


and Howard V. Austin, secretary and sales manager 


Woodhull Moves to New Building 
J. M. Woodhull, Inc., Daytor 


Thermo-Fax copying products, has moved fron 
E. Helena St. to a new building at 719 S. Main St 


distributor of 
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Ped ee te a 


THOMAS MOORE, A. Lambden and L. Foden at Diebold 





of Canada, Ltd Toronto, inspecting one of t first safe 
nanutactured in Canada with Underwriter Laboratories ay 
proval 


Diebold of Canada Produces 
First UL-Approved Safes 


Che first safes manufactured in Canada which hav 
received Underwriter Laboratories approval are being 
produced by Diebold of Canada, Ltd., at the company’s 
new plant in Toronto 

Until now, safes with UL approval had to be im 
ported. Those manufactured in Canada did not hav 
labels certifying they had been tested and approved by 
Underwriters Laboratories. 

The new Canadian safes bear one-hour Class-C, T-2: 
relocking labels, having been tested and certified to be 
fire resistant against temperatures up to 1700 for one 
hour. They have also passed burglary tests mad« by safe 
experts attempting to ‘‘crack” them with burglar’s tools 


in three different 20-minute assaults 


GOLDEN BUSI 
NESS YEAR 
Dee p feeling 


touches th fa 


tion recently hon 
oring Mr. Aigner’s 
50 vears as founder: 
ind head of the G 
J. Aigner Co. Mr 
Aigner’s son, Al 
win C. Aigner, has 


succeeded him as 
president rT tne 
pany 














H. G. Frankel’s Views on 
Federal Spending Reach 
Congressional Record 


H. G. Frankel of Frankel Carbon & Ribbon Co. re- 
tly wrote an article for his company publication con- 
ing “| ssive Federal Government Spending.’ 

One ot these copies reached the attention of Anton 


Bertelson of Albert Lea, Minn., who pre sented it to Al 


bert H. Qu Minnesota congressman. Representative 
Quie in turn had the Frankel statement inserted in the 
Congressional Record 


— 


The views of Mr. Frankel are: 


We feel it is time for individual citizens, wheth- 
er Democrat or Republican, to take more interest 
in the serious governmental problems facing us 
< day 

We sincerely believe that certain truths are self 
vident—regardless of political affiliations We 
ilso believe the basic intelligence and foresight 

the great American middle class that has been 
the foundation and strength of our country from 
the beginning 

We feel that the time has come for all thinking 
people to consider what ultimately will be the end 

the paths we are now following. Toward this 
nd, in all humility we present this article 

The dollar has now plunged more than half 
way to ze! How long will it take to whittle away 

ie rest O 

[If and when the dollar is whittled to zero, not 


nly will all savings accounts, insurance and bonds, 
vings and pensions be wiped out, but far more 


~ + | 


mportant—we will have lost our American form 


We know today 


That the basic cause of inflation is excessive gov 


ent spending—Federal, State, and city. The 
loss in value of the dollar (and hence the so 
alled increase in the cost of living) must be in 

rect pt on to the extent of government def- 
it ninan Y 

That controls are not the answer and can no 

stop the downward plunge of the dollar 

than they can stop the tides. Controls simply call 
for more trols and must ultimately end in regi- 
entation and state socialism 

That in order to retain our individual liberties, 
we must accept individual responsibility 

That a welfare state which guarantees security 


om the cradl 


gimented state. It must destroy individual liberty 


to the grave must necessarily be a 


incentive, and it must ultimately result in state 


Vranny whether we call it © tascism or so 
ilisn 
What good are further so-called social reforms 


what good are temporary gains by certain fa- 


red pressure groups—what good are huge profits 


in the stock market—if we lose our Government 
the 5 
When the only solution our leaders offer us to 


rrect a depression is more and more government 
Continued on Page 181 
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“We received 25 cards back 
with orders totaling over 100 
gross of pencils during the first 
seven days!” 


L. 1. KRILOFF, Kriloffice, Inc., 
Chicago 

See the big Apsco 
Announcement on Page 62-63 


APSCO PRODUCTS, IWC. 


Pencil Sharpeners * Staplers * 
Punches 

















Write for Dealer 
Literature & Prices 














HARDBOARD FABRICATORS, iwc. 


5? BRANCH ST * ST Louts 7 





cooperates! 


DEALERS — With the backing of WRITE’S intensive service, it's 
easy to increase your profits on carbon paper and typewriter 
ribbons. Get details! 


WRITE, INC. “?°**ra8iscgsyunt conn: 7"°¥ 











SAME DAY SERVICE 
ON 






NOTARY AND 
CORPORATION 


#1 Pocket Seals 
$8.00 Dealer 
Discount 40% 


Sold Only Thru Dealers 


LOUIS MELIND CO. 


CHICAGO 13 


3524 N. CLARK ST. 











179 











First Graduates of SCOMDA’'s Apprenticeship Program 








Want Ad Launched 
Rubber Stamp Career 


Frank Child of the Des Moines 
Rubber Stamp Co. is the subject ot 
the regular feature, “Iowa Business 
Personalities,” in the May 10 issue 
of the Des Moines, Iowa, Sunday 
Register. Written by a staff reporter, 
George Shane, it is entitled, ‘1909 
Want Ad Started Him in Rubber 
Stamp Business.” 

It reads in part: 

“Frank Child of the Des Moines 
Rubber Stamp Co. was looking for 
steady work in 1909 when he read the 
help wanted pages of The Des 
Moines Register. 

“He answered an ad for ‘boy with 
some printing experience to learn 
trade.’ He was only 16 but he had 
had considerable printing experienc 
Already he had worked two years 
setting type for the Nevada (lowa) 
Journal after school and during 
summer vacations. 

“The family moved to Minneapolis 
and again he worked after school and 
vacations for the Minneapolis Tri 
bune.”’ 

“The Childs 
Nevada. Frank got the job when he 
answered the Register ad—and th 
work has been steady for 50 years 

“Established 84 years ago, the Des 
Moines Rubber Stamp Co. always 
has been in the 200 block on Fift! 
Avenue, even though several moves 
were made. The company moved t 
its present location in 1928. It had 
been at that address once before.”’ 

Frank Child purchased the business 
from J. H. Willard in 1920. 

The Des Moines Rubber Stamp 
Co. now occupies both first and 
second floors of the building which 
has been remodeled with a con 
temporary style glass front. 

“We expect to remain where wi 


moved back te 
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are for a good many years,’ Child 
said. “Three generations of customers 
have associated us with this location 
and we think it’s important to stay 


where we are 


Eastern Commercial 
Stationery Show Selects 
New Theme 


The Stationers Association ot 
New York and the Metropolitan 
Travelers Club, co-sponsors of the 
1959 Eastern Commercial Stationery 
Show, have chosen the slogan “A 
Sectional Show of Tradewise Im 
portance to describe their 3rd An 
nual Exhibit 

The slogan is used in conjunction 
with a drawing of 13 eastern states 
superimposed on a map of the 
United States 

The show committee hopes to 
thus identify the scope and purpos¢ 


of the show by using this trade 





mark (see picture) in all its adver 


tising and promotion 

The show will be held on October 
17, 18, 19 and 20, at the New Yor! 
Trade Show 
utilize three full floors of exhibits 


Building, and will 


A sharp increase in the number ot 
exhibiting manufacturers has been 
re ported 

Last year, over 5,000 trade people 
visited with more than 125 manu 
tacturers of commercial stationery 


and office equipment products 


FIRST CLASS to recein 
completion. certificates 
trom the four-year at 


prentice oftice machine 


répairmen program con 
ducted by SCOMDA. At 
far right is Ed Suderman 
cha:rman of th local a 
sociation s apt nticeshit 
committe 


Seven young men were recently 
awarded certificates for the successful 
completion of the apprentice office 
machine repairmen program spon 
sored in part by the Southern Calitor 
nia Office Machine Dealers Associa 
tion 

Lhe completion ceremonies held 
June 15 were attended by 120 mem 
bers and representatives of SC OMDA 
the State of Calitornia Division of 
Apprenticeship Standards and the Los 
Angeles City Board of Education. The 
combined efforts of these three agen 
cies made possible the systematic train 
ing of office machine repairmen 

Apprentices in the four-year course 
receive their main training through 
on-the-job activities which are closely 
supervised by the California DAS 
Participants are further required to at 
tend classes a minimum of three hours 
a week in related instruction programs 
sponsored by the Los Angeles City 


schools. 

There are currently 40 appentices 
enrolled in the program, with 39 ap 
proved office machine firms taking an 
active part. 

The program covers detailed train 
ng in the repair of manual and ele 
tric typewriters and figuring machines 

Barney Townsend said at the cere 
monies, “This program is a golden 
opportunity for every employer who 1s 
interested in a continuous source of 
skilled craftsmen 

Ed Suderman, chairman of the 
SCOMDA apprenticeship committee, 
concurred and added that the program 
is a tremendous opportunity for young 
men interested in equipping them 
selves with knowledge which will pay 


oft in the tuture« 


OA—8 /59 


OA 








FRANKEL’S VIEWS 


Continued from Page 179 


spending, aren't we buying some temporary pros- 
ty at the cost of future misery ¢ 
lhe danger is real—and the danger is here now. 
Isn't it time for the great middle class of America 
Demo and Republicans alike—to organize 
now in order to 


the basi principles upon which our 


Governm was founded—less and not more gov- 


ernment; individual rather than social responsibil- 

Resist further subsidies to pressure groups, 
ind redu present subsidies as soon as possible. 
As defens« expenditures increase, insist On more 


nd more economies in nondefense expenditures; 
ind insist that our representatives adopt in toto the 
economies recommended by the Hoover report. 


And unless we exercise our right to vote out of 


office the squanderers, and unless we can stop now 
this mania for more and more government, and 
ore and more spending, we feel that our Ameri 
in systet f free enterprise and individual frec 


nerish from the earth 


} 


Guest Book 


Duane D 
APPLIANCES 


iom must 





Schumaker, Milwaukee, was a visitor at 
After 


xperience selling cash registers, three years 


OFFIC! headquarte rs on June 


r1" years 


ing metal office furniture, Mr. Schumaker established 


himself less than a year ago as a manufacturers repre- 
sentative. The territory he covers includes Illinois, Wis- 
onsin, Minnesota, and eastern Iowa 
Soichi Tanaka, of Nippon Jimuki Co., Ltd., Tokyo, 
sited us on June 4 while on the last month of an 
18-month journey which took him to most countries 
Europe and the eastern part of the I nited States 
The Nippon 


hines and equipment Mr. Tanaka 


limuki Co. is distributor of business 
( illed in per 
on manufacturers whose products his company 


Ils. One of his tasks was to make a study of systems 


upplied modern business machines. He spent 
iny months with manufacturers in Europe and 
illed upos me in the United States. The last part 


his trip prior to flying home was to be more or 


ugh the states west of the Mississippt. 


ss scenic thre 


TECHNILUBE—1000 


>» Needs No Solvent 
> No Other General Lubricant 


To CLEAN RINSE . . . LUBRICATE Rota 
ONE CHEMICAL — ONE OPERATION mai: 
all hen 1] functior 


TECHNILUBE 


TECHNILUBE ~— : 
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“You people at Apsco sure 
know what's good for the sta- 
tionery dealer. I'm going to 
run the first two cards again.” 


JIM JAMERSON, 
Capitol Office Supply Co., 
Denver, Colo. 


See the big Apsco 
Announcement on Page 62-63 


APSCO PRODUCTS, INC. 


Pencil Sharpeners * Staplers * 
Punches 














Loose-leaf 

punched 

any size 

factory record pr 
tectors; tag holders 
bill fold envelopes 


stamp containers, et 


CELLULOSE ACETATE PRODUCTS 


902p SOUTH WABASH AVE CHICAGO 5, ILLINOIS 





Made of acetate 


flame resistant 








transporent ce! 


We build to fit 











MARKILO 


particular need 


Write us details 








CuRManCo 


STEEL 






Helps the busy office worker sort the incom- 
ing and outgoing mail. Inwardly sloping 
shelves increase capacity and keep contents 
from sliding out. Ample shelf clearance and 
newly designed slotted shelves allows quick 
sorting, insertion and removal of papers. No 
corner posts to dodge. Electrically welded 
into one sturdy unit 
NO. 202 — LETTER SIZE — 2 TRAY.$4.00 
OVER 50 NO. 203 — LETTER SIZE — 3 TRAY.$5.25 
QUALITY WO 204 — LETTER SIZE — 4 TRAY.$6.50 
ITEMS! § NO. 205 — LETTER SIZE — 5 TRAY.$7.50 
Need LEADER IN THE FIELD FOR MORE THAN 43 YEARS! 


corr tt>== CURRIER MFG. CO. INC. tam 


COPPER TAN 
MIST GREEN 





OLIVE GREEN 





Sell BEACH’S— 


the LEADER in sales 







BEACH Expense Books come 
to you in this convenient 
Counter Display Carton 
— and sell on sight! 


Samples, Prices: 


BEACH PUBLISHING CO. 
19829 W. McNichols, Detroit 19, Mich. 
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OA Advertisers 








A 
Addo-X, Inc. 110 
Advanco Prods., Inc 114 
C. J. Aigner Co. . 167 
All-Rite Pen Co ; 155 
Alvin and Company 138 
Amberg File & Index Co 79 
American Carbon Paper Mfg. Co 15 
American Chair Co. 172 
American Passbook Co. 183 
American Photo Laboratories 165 
Ames Supply Co. 173 
Anco Wood Specialties 172 
Apex Business Systems 183 
Apsco Prods., Inc 

..12, 13, 173, 175, 177, 179, 181 
Ard Mfg. Co. 169 
Art Metal Constr. Co. 76 
Art Steel Co., Inc 57 
B 
Bankers & Merchants, Inc 166 
Bankers Box Co ll 
Barkley, C. L., & Co 158 
Bay Products, Inc 167 
Beach Publishing Co. 181 
Berger Div. 48, 49 
Bickett, L. M., Co. 169 
Boling Chair Co. 95 
Borroughs Mfg. Co 61 
Brush, John D., & Co., Inc 183 
Burroughs Corp 88 
c 
Cardinell Corp 175 
Clarotype Co., Inc. .. . 183 
Cole Steel Equip. Co rove. Oe 
Columbia-Hallowell Div. .. 91-94 
Columbian Art Works é . 63 
Consolidated Stamp Mfg. Co. . 172 
Corry-Jamestown Corporation . 59 
Cotterman, |. D. .. 183 
Council for Financial Aid to Educa- 

tion ‘ te 
Cram, Geo. F., Co., Inc 169 
Cramer Posture Chair Co., Inc. 69-74 
Currier Mfg. Co. . 181 
Curtis Office Partitions 142 
Curtis-Young Corp 137, 170 


dD 

Decatur Industries, Inc 183 
Deluxe Specialties Mfg. Co 171 
Dennison Mfg. Co. 100 
Doppelt, Chas., & Co 157 
Downey, C. L., Co. . 170 
DuPont DeNemours, E. 145 
Durable Metal Prods. Co 156 
E 

Eastern Comm. Stationery Show 56 
Eisen Bros., Inc. 183 
Elward Mfg. Co, 177 
Ennis Tag & Salesbook Co 14 


While every precaution i 
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F 

Faber-Caste A. W 128 
Faultiess Caster Cort 17 
Frankel Mfa. Co 87 
Fulton Marking Equis 160 
G 

The Genera Tire & Rubber 67 
Globe Werr he C 77 
Guide System & Supply 117 
Guniocke, W. H., Chair C 65 
H 

Hale Industrie 167 
Hamilton Cosco. Inc 4 
Hano, Philip, Co 113 
Hardboard Fabricator n 179 
Harding, M C Ltd 121 
Harter Cort 119 
Haskell, In 3 
Hedges Mfa 165 
Herring-Hall-Marvin Safe Co 103 
Heyer Cort The 4th Cover 
H-O-N C 108 
Hygienic Denta Mfa 140 
1 

Interchemical Corp 47 
International Office Appliances 171 
Invincible Metal Furniture C 153 
J 

Jasper Chair Co 125 
Jasper Seating ( 130 
Johnsor Cha C R4 
K 

Keep Klean Prod c 175 
Kilian Mfg 151 
|. E. Kroviak 177 


® to bring quicker 


and }}i 


ik. NLiON 


ti he n writing 


OFFICE 


4 


Lawson, F. H.. C 152 
Leedal! Products Mfg 1 
Lyon Metal Prods im 17 
M 

Manifold Supplies C 107 
Marble, B. L., Chair 98 
Markilo Co 181 
Masland Duraleather C 81 
Meilink Steel Safe C 120 
Melind, Louis, Co 179 
Merriam, G. & C., C 8-9 
Micropoint Pen, Inc 131 
Milwaukee Chair Co 129 
Minnesota Mining & Mfg. ( 83, 141 
Modernize, Inc 139 
Murphy Mfg. Co 169 
Mutual Products Cc 134 
N 

National Cash Register 123 
Noesting Pin Ticket C 165 
Northern States Envelope 124 
° 

Office Appliance 168 
Office Products 132 
Olivetti Corp 60, 85 
Oxford Filing Supply C 111-112 
P 

Peerless Steel Equip 186 
Peter Pepper Product 163 
Posting Equip. Corp 136 
Print-O-Matic Co 173 
Pronto File Corp 122 
Protectall Safe Corr 19 
Q 

Quality Park Envelope 116 


ré com plete res pr NSES 


APPLIANCES 


aati erlisers 


& 

Random House 161 
Regency Thermographers 115 
Regna Cash Register, Inc 101 
Replogle Globe r 109 


Republic Stee 
Rite-Line Cort 1é 
Rockwell-Barnes C 118 
Rogersnap Bus. Forn 127 
Royal Typewriter 

Rubbermaid, In lé 


Schwab Safe C ne 15 
Seal-O-Matic Dispenser Corp 14 
Shaw-Walker C The 5 
Sheaffer, W. A.. Pen Co 5 
Sheppard, C. E., C 
Smead Mfg. Cc 
Smith-Corona r 
Smo-King Product 
Speed-0-Print Cort 
Stacor Equip. Cort 
Standard Pressed Stee 
Stanley Mfg. C 7 
Stark Calendar 170 
Stationers Loose Leaf 154 
Steelmaster 7 
Steger, H. A. C 171 
Stein Bros. Mfg. ¢ 147 
Stewart, R. A. & ( 165 
Stile-Craft Mfar Inc 144 
Superior Typewriter C In 183 
Swingline Ir - 


— 


— ht ee 
IDfSwuashL 


£ 


Technilube 18] 
Textileather Div 67 


Underwood [ \ rd 


Valco Co 
Victor Safe & Eq ( 142 
Visi-Shelf File, Ir 164 


Watson Mfg. C l 
Wearever Aluminun ( 131 


Weber Coste C 125 


Webster, F. S 2nd Cover 
Weis Mfg. C 5 
Western Mfg ; 7 
Wolber Dupl r & Supply 2 
Worden Cc 


Write, Inc 9 
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RNITURE DIVISION OF EISEN BROTHERS INC. » 




















Write for our new brochure 





“The World's 
largest 
Independent 
Rebuilder of 
Office Machines.” 


SUPERIOR 
TYPEWRITER 


Select Rough and 

Rebuilt Manual and 
Electric Typewriters 
PR 
e Calculotors 


Write for confidential dealer's price list 


SUPERIOR TYPEWRITER CO., INC. 
34 Hubert Street. * New York /3,N.Y¥. * WOrth 6-2626 











for type that sparkles 
like MEW 


Push the FASTEST type 
cleaner for faster turn- 
over! Non-spattering 
and non-inflammable. 
Once tried, repeats 
steadily. Get the 
smart orange-and-blue 
display working for 
YOU. Dealer aids free. 
Order direct ...or 
from your own jobber. 


t 


lati 


ft 





NO CARBON-TETRACHLORIDE 
CLAROTYPE CO., '« 


24 Rr 

















Wk)! WW 


. 
sdway vew 


Chorlest 





Factory 


¥ou can earn good 
commissions selling 
our complete line 
of passbooks, pocket 
check covers, coin 


PASS UP THOSE 
EXTRA 
COMMISSIONS 


savers, and other 
forms to financial 
institutions. 





Write for Information 


OA—8 /59 





You Can Make 
—— PROFIT 


utc" tabet SENTRY" 


that sells for $48.55 less than lowest 
competitor — $130.04 less than highest 


Only SENTRY offers so many quality features 
at so low a price! “ label protection—plus 
Vermiculite — all-welded construc- 
tion, built-in 43-number combination lock, 
bank vault type lock bar, 2 drawers. Dimen- 
sions: Outside—244)" x 17%" x 17%"; Inside 
—1$5" x 12” x 13". We. 240 Ibs. Full profit, big 
market. Write for details 


JOHN D. BRUSH & CO., Inc. 


Suggested $ 
oy ery 79% 563 West Ave., Rochester 11, N.Y. 


Std. Dise.-Adv. Allow. 





ROLLING STORE LADDERS 


yy LADDERS—Made from 
or Birc 

SIDE and CEILING TYPES—with 
steel track for mounting on shelving, 
filing cabinets or ceiling. 

“A” and LIBRARY TYPES—require 
no track and are mounted on wheels 
with Automatic Safety Brakes. 
WELDED STEEL SAF LADDERS 
—Made from 1” diameter round 
furniture tubing, with expanded 
metal steps. Mounted on Swivel 
Brake Casters. Ladder can be rolled 
freely when no one is on it. When 
you step on the ladder the rubber 
tipped legs rest on the floor and 
prevent rolling. Made in 1 to 13 
step heights, and 4 widths. 


Send for Circulars 58WOA (Wood) & 56-OA (Steel) and Dealer Discount. 
Manufactured by 


I. D. COTTERMAN 




















23 W. Spring 
Naperville, Illinois 





SNAPEX TAX & STOCK a 
ate FORMS MANUFACTURERS 


W-2—-Approved Federal, State and City wage 
tax reports for processing in one operation. 
Forms specifically designed for NCR, Bur- 
roughs, etc 

STOCK FORMS— invoices, Bills of Lading, Pur- 
chase Orders, Expense Reports, Speed Letters, 
Credit Memos, etc 

















You accept the orders—we do everything else 
under your name. Excellent profits. All forms 
imprinted or plain 


IMMEDIATE SHIPMENTS right from stock 


Write for trade PROFIT-PLAN now! 
Serving the trade from Coast to Coast 


APEX BUSINESS SYSTEMS 


540 PEARL ST. NEW YORK 7 WY 









Phone 








Letter trays ... legal and letter size 


of SOLID WALNUT 


Our quality, solid walnut 
letter trays are in growing 


demand. Like the No. 102 
tray shown here, all are 
artistically designed and 


precision built. 





Write for catalog giving prices and complete information. 


§ Decatur Industries, Inc. 


209-211 S$. Eighth St., Decatur, Indiana 
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Want Ads 





Deadline 10th of month preceding issue date. The 


cents a word, minimum charge $4.00 pa 
APPLIANCES 


Address Dept. Reply to OFFICE 








FOR SALE 
1 NCR Payroll Machine, Mode 41 14 
Original Price-$11,000.00 Will acrifice Writ 





BUSINESS FOR SALE 





ESTABLISHED CASH REGISTER and Adding 
Sales room and service department 200d 
in large town in mid-west. Can be bought 
alone. $10,000 will buy business. Write Off 





RETAIL BUSINESS FOR SALE 








RETAIL BUSINESS FOR ALE 

Equipment Store, with commercia tat 
Many leading franchise Write Office Apr 
OFFICE FURNITURE-drafting equipme W 
annually Los Angeles area Franchise 


Write Office Appliances, Dept. 614 





PARTNER OR BUYER. Office ipply and fF 
Object retirement. Ohio city. Write 





JACKSONVILLE, FLORIDA office furniture 
and netting $75,000 ubstantiated by 
downtown Jacksonville over 40 years 

based on five percent of total monthly net sale 
Florida Realty & Securities Cort rude 
Telephone EX 8-1538 


a 





FOR SALE AND WANTED TO BUY 





BUY OR SELL Pitney Bowes Addre grat 
letter openers, adders, calculators, typewrite 
23rd St New York. N. Y CHelsea 3-808¢ 





HIGH PRICES PAID for Burroughs 
National's Model 31-10-10 (22) 2¢ P, Brandt 
250. L. A. Pearl Co., Dept. OA, 140 West 4; 





WANTED Addressograph peedaumat E 
Mimeographs, Spirit Duplicators, Varityper 
ment Exchange, 1130 W. 7th Street, Los Ane 1 





ELLIOTT-FISHER and Sundstrand Mach 
Calculators, and all office machines 
3rd St., Milwaukee 3, W 





ELLIOTT-FISHER MACHINES, Ca at 








equipment, bought and sold Ww owle 
Milwaukee 2 

LARGE AMOUNT USED VISIBLE CABINET 

of sizes and styles. A-1 condition, very rea 
69 Spring Street, New York 12 

WILL BUY Bookkeeping Machines Burro 


Class 3000, 31, 32, REMINGTON, SUNDSTRAA 
Gibian Business Machines 128 Lafavette St he 





PAYING TOP PRICES on all Address 
Burroughs’ Sensimatic, Burroughs’ Moon Hor 
machines. Also Friden, Monroe Calculator 

cabinets and all others. Lowest prices on sels 


International Office Appliance 
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ifé for tla 
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l@ wilp rae Add lve words if aepil 


600 VW’. Jack 


i B, va CH cago 6. Attn 














SALESMEN AVAILABLE 














OFFICE MACHINE MECHANICS AVAILABLE 











MANAGERS AVAILABLE 











MANUFACTURERS’ REPRESENTATIVES AVAILABLE 














ements 18 ltwenty-ti 


decd 
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SALES REPRESENTATIVE AVAILABLE 





BUYER AVAILABLE 








SALES REPRESENTATIVES WANTED 
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OFFICE MACHINE MECHANIC WANTED 
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DICTATING MACHINE SALESMAN WANTED 





FOR GRUNDIG-JANRUS D 


ictating Transcribing machine on the 
set-up with a good many 


territories still open. Write Lum 
porters, 95 Madison Avenue, New York 16, N. Y 


market. New sales 
al Sales Co., In Im 





MANUFACTURERS REPRESENTATIVES WANTED 





FAST SELLING new dollar retail specialty 
ffice. Will repeat 


territory 


tem for stationers. Needed in every 
Write giving information as to lines han 
Appliances ept. 615 


Territories still open 
overed. Write Office 





AN VMPORTANT FACTORY INTERESTEL N ESTABLISHING A REPRESENT 
ATION AGREEMENT for its line of Office Machines. Only Firms of high repute 
rganized for wholesale (to dealers) should apply 


Available States are: Michigan, 
Indiana and Kentucky. Write Office Appliances, Dept. 635 





EXPERIENCED 





MANUFACTURING REPRESENTATIVE wishes to secure wood or 
tee ne for southeastern territory. Write Office Appliances, Dept. 636 
WEL KNOWN CHAIR MANUFACTURER DESIRE MANUFACTURER'S REPRESENT 
ATIVE for Wisconsin, Minnesota, lowa, Nebraska, Missouri and Kansas. Sikes Co 


Buffalo 7, N. Y 




































































WANTED alesmen or manufacturers represent es to carry a complete line 
t f-agherine brushed aluminum ype signs t retail stationery stores and 
) is g 
r nt store Liberal commissions. Write Office Appliances, Dept. 617 
SELESMEN WANTED 
\TOR ALESMAN 0 n California fa t growing area. Protected 
é y. A B k complete line. Offset Spirit, Mimeograph Machine and supplies 
Experience nece ary. Bales Office Equipment Co. 1903 N Main Street. Santa Ana 
‘ 
WE HAVE NO HOUSE ACCOUNT with dealer We protect you on repeat orders 
for eograph stencils for all types of dut ators Estat hed 193¢ Pengad 
N Write Office Appliance Dept. 624 
ESMAN WANTE to travel from Maryland and Delaware through the Carolinas 
b Juct well accepted everywhere. Potential urge enough for full-time salesman 
esman with another ne or two selling to mmercial stationers will be 
j f jeration. Give complete information ir jing references. Write Office 
f Dept. 628 
NUF T excellent opportunity with leading manu 
f é ft ts and presentation binders. Profitable-line 
; ritories available end Complete resume’ 
a a 
W 
R VE PROF ITION to a qualified sa uv king for a healthful, arid 
beautif recommended by docters for the relief of asthma 
hia i ents rombine this with good mmissions selling best brands 
. off hines. Drop us ard for detailed formatior f you are the right 
we offer a workina interes . any plus comn ns. Write Office 
P 651 
TIME A MEN WANTED by one of the best know teel equipment manu 
f Pr Expanding ale force req ‘ three additiona er n the Midwest and 
N the the t end moplete re TV Our per ¢ know of this ad. Write 
ff Ar ' t ¢ 
XPE ENCE A ke VE YOUN MAN f t work with we estat 
ffice pply and equipment store. A wonderf nity for a young 
} : 6 tira Wr te +e A [ De , : l ; 
R MACHINE and pply Exe e 4 echa 
k Product P able. Write f ecker La 
LISTS 
NG I T fF 3 r tat ff appliance dealer 
typewriter adding b tore Write f FREE catalogue of 
er wr er anufacturers titutior bank and others We 
for idressing PEED-ADDRE 48-01 4 i St Long Island City 
N 











Here’s the sales story 


that sells... utilize 


space...increase 
clerical efficiency due 


to increased ease of filing... 





and back-up your 
sales story with 
availability of 


10 standard models. 


That’s not all. You can further highlight your sales presentation 
with many extra equipment features. 

For instance, there’s simplified tray removal and replacement— 
the V-shape rather than a wide U-shape of the separater guide permits 
instant action. Then too, finger slots make card handling easier. 
New follower block thumb grip saves cards from damage. Positive 
follower block locking means no “‘give’’ and cadmium plated follower 
block runner means there’s no paint to gum-up and impair operation. 

These facts and many other structural features can spell the 
difference between making and not making that next sale. 

Want to clinch your next sales effort? Then, why not get a// the 
facts about Peerless Tabulating Card and Removable Tray Cabinets. 
Write direct, or contact your local Peerless branch office. 











Available in 

following models: 

10 Tray Tabulating File 
14 Tray Tabulating File 
20 Tray Tabulating File 
22 Tray Tabulating File 
30 Tray 51 Column 
Tabulating Card File 
16 Tray 4 x 6 Card File 
20 Tray 3 x 5 Card File 
14 Tray 5 x 8 Card File 
16 Tray Check 


PEERLESS 


STEEL EQUIPMENT CO. 


6600 Hasbrook Ave., Philadelphia 11, Pa 


NEW YORK CHICAGO HOUSTON LOS ANGELES 
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BEST SELLER BUILDS PROFITS FAST 


Lowest priced! Only 7%-lbs. ALL-Electric! 


' al 
«2 pa SR n ' 
= mn, 3 : ” 


wg j ‘ f 











underwood > 
Add-Mate* 


adds ¢ subtracts + multipli 
totals + sub-totals 


*An Underwood Trade-Mark 


IN DEMAND FOR OFFICES— — HOMES! 





Every retailer needs an Add-Mate®. Onl 2-lb. all-electric 
1d subtracting machine that . s in your hand 

1s a counter or desk. Slips into drawer or lug 

gage —travels anywhere. Perfect for business trips or office 


rk’. Nation-wide and local advertising are open- 
new markets for the Add-Mate with the world’s 


mber-printing keyboard. Anyone can use it. $168 5° plus tax 
20d offers today’s lowest-priced all-electric —terms to 
As low as $5.45 down 


Sells at Underwood offices for 


dget! Styled in 5 decorator colors. Travels anywhere! 


For details — including attractive Dealer Prices — '5 
call your Underwood representative, or write: 


Ciale e ‘a’, 1e: O d Underwend Corporation 


NAME — 





MASTERS FP DAPPER \A 


O A 


STREET__ ‘ 
CITY FEE 














CHECK YOUR DUPLICATOR 


FOR THESE SIGNS OF 
WASTEFUL OBSOLESCENCE 





Compare the advantages 
of the NEW 


Mark Il 


Can't handle papers from 
newsprint to cards 


| Can't raise or lower copy 


on sheet 


Doesn't have perfect reg- 
istration 


| Doesn't feed to last sheet 


Has tricky side rubber ad- 
justments 

Can't produce 110 copies 
a minute 


Doesn't have reset count- 
er to conquer paper waste 


| Doesn't have visible fluid 








supply 
Doesn't have fluid control 


Doesn't have pressure 
control 
Doesn't have feed tension 
control 


Doesn't have permanent 
instructions on machine 


| Copies come out face 
down 


CONQUERORS 


Heyer didn't set out to make any 
duplicator obsolete. Our aim was to 
build a machine that would do more 
than any other—things others thought 
impossible—and to price it more at- 
tractively 

To do this we incorporated such 
important features as Copy Posi- 
tioner Control for easy raising and 
lowering of copy on a sheet—Visible 
Fluid Supply to show fluid level at 
a glance— Permanent Instructions, 
right on the machine—and a highly 
visible reset counter to conquer pa- 
per waste. On electric models, we 
added Automatic Start-Stop to 
eliminate trouble caused by forget- 
ting to shut off the motor. 


HEYER MARK TIT CONQUERORS ARE AVAILABLE 


“Always Makes a Goox« 
HEYER 


INCORPORATED @ 


1852 S. 


These, plus many more innova- 
tions and improvements on the new 
Mark II Conquerors, give you the 
answer to all of your spirit duplicat- 
ing problems. Our new paper feed 
with Tension Control eliminates 
tricky side-rubber adjustments, effi- 
ciently feeds newsprint to postcards 
—even when cut unevenly! 

All Conquerors print 330 copies 
in 3 minutes of anything written, 
typed or drawn on a spirit master 

1 to 5 colors at once—3 x 5 to9 x 14 
in. size. Backed by 56 years of Heyer 
duplicator know-how, they are low 


in original cost, low in operating cost, 


low in maintenance. And they are 
so easy to operate, a child can do it. 
IN ELECTRIC OR HAND-OPERATED MODELS 


1 Impression” 
Kostner Ave., Chicago 23, Ill. 





